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Silver Wine Cooler Made in 1698 by Albrecht Biller, Augsburg, Now Preserved at Berlin. 
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Our salesmen are now 
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This is the 
most beautiful 
and artistic pat- 
tern ever presented 








IUTUOERVARAETERTURATUTVGUARTHOUUQQTRTUUGTUUOGERRATOOOTOALUCGVOTTAUOQMRTTAITAOETUTLOTE 

















a=GQCCGCGGCeGeeceeceeceeecoeoeooooooocececececec 














to the Jewelry Trade 





SUALULINNADEADOLLEAURSUTACUATORLUAUOOUORORUAIORNSOIORTACUTEOROSEEACATANERAURRORAARNORDALAATAGTAOIIARN UI OATI AI 



















Riwin Silver Co ° 


f Chicago New York San Francisco 
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NEW STRAP WRIST WATCH CASES 





UR new Gentlemen’s Wrist 

Watch Cases in cushion 
shape with special strap attach- 
ments. They are strong as 
well as beautiful, and made to 
stand a lot of wear and tear. 


The Special Strap Attach- 
ments are made so that the strap 


may be replaced without the ne- 
cessity of sewing it on the case. 


Jewelers everywhere find 
that these watch cases meet 
the steady demand for service- 
able wrist watches in all sizes. 


They are made in 0, 3/0, 6/0 
and Jewel sizes, in 14-Kt. Solid 
Gold, Yellow, Green or White; 
and in Gold Filled, Yellow, 
Green or White; and also in 
Silver. 


JOSEPH FAHYS & COMPANY 
© (Established 1857) © 
Main Office, 15 Maiden Lane, New York City 
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How can we give you the utmost 1 
Diamond Value? 


1. Because we sell direct to you by 
MAIL—which is the BEST and 
most ECONOMICAL way. 


2. We are actual diamond cutters and 
therefore control the quality at a 
minimum cost. 


Examine Wood’s Diamonds at your 
leisure—no one to watch and wait 
while you make your selection—or try 
to induce you to buy a stone—careful 
unhurried examination would tell you 
not to buy. 
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Wood’s Diamonds are, without ques- 
tion, superior in Brilliancy, Fire, Snap 
and Animation and low in Price. 


CICS 







3uy direct by mail from the actual 
Diamond Cutter and you are then 
assured of two things of vital impor- 
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<q Immediate Deliveries 


J. R-WOOD & SONS 


NEW YORK - CHICAGO ~- SAN FRANCISCO 
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Wedding Ring Orders We Receive 
Are Filled Within Two Hours 


100,000 Wedding Rings are carried in stock for 
Ho your immediate needs. 





Take advantage of this complete and most efficient 
Service by ordering the karat weights, shapes and 
finger sizes of Wedding Rings you need to replace 
| those you already have sold. : 


< Stamped Wedding Rings have for over 73 
years been leaders in quality, style, workmanship 


and finish. 


The texture of metal, wearing ability and low 
price make them superior in every way. 


It pays to sell the Best. 


Fill in Your Depleted Stocks Today 
with & Wedding Rings 


WOOD'S CATALOG 


“The Jeweler’s Guide to True Economy in Buying” 


Open It Today! 


J.R:-WOOD & SONS 
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IT DOESN'T TAKE 
AN ART CRITIC 


TO RECOGNIZE THE 
FACT THAT OUR DE 
LUXE WEDDING RING 
THE “ROMANCE” “LOVER’S 
KNOT” STYLE IS REALLY 
A THOROUGHLY FINE 
RING SUITABLE FOR 
YOUR FINEST TRADE 





SEND FOR SAMPLES ON APPROVAL 


ARCH CROWN MFG. CO. 


81 WARREN ST., NEWARK, N. J. 


CHICAGO OFFICE—31 N. STATE ST. 
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SEAMLESS 


Platinum “Overlay” Ring Blanks 


Preserving all the sentiment attached to the gold band wedding 
circlet and yet designed to harmonize with the modern platinum 
engagement ring. 





The platinum “over- 
lay” ts heavy enough 
for engraving and 


Furnished with either 
14K or 18K 
green gold “inlay.” 




















chasing. 
Drilled Seamless Ring Blanks 
Platinum and Gold 
All shapes 
All widths 


All finger sizes 











When ordering drilled blanks with holes all around the ring, 
Specify number and size of holes. 


When ordering drilled blanks with holes only partly around the ring, 
Specify number and size of holes and spacing desired. 











SEND FOR 


Catalog R-2—showing full line of SEAMLESS WEDDING RING BLANKS 
Also Catalog C—descriptive of BAKER SETTINGS AND FINDINGS 


550, Wabash ave. BAKER & CO., INC., Newark, N. J. 370 on 
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Be Satisfied only with MAXIMUM RETURNS for 


your annual clean-up of 


SWEEPS sve SCRAP 


PLATINUM 





OUR ACCURATE ASSAYING, 
OUR EFFICIENT SMELTER, 
OUR 50 YEARS EXPERIENCE 


ASSURES THIS. 











Goldsmith Bros. Smelting & Refining Co. 


ESTABLISHED 1867 


20 John Street 29 E. Madison St. 
NEW YORK CHICAGO 


ATLANTA TORONTO PORTLAND 
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rom Generation to Generation 
Who Are You Working For? 


[t is vital that a manufacturer’s sales policy be one that gives you ample protection. 
Not so in every business, but for the jeweler, most emphatically yes. 

Jewelers are purveyors of quality merchandise. The public instinctively knows 
that for something good they should turn to their jeweler. 

A jeweler must be protected on the lines he sells. Otherwise when he has built 


up a following, somebody with an entirely different kind of a store, with entirely 
different ideals, is going to make one of his lines a leader so as to get the people in 


and then sell them something else. 


Heirloom Plate jewelers know that they are working for themselves. Our policy 
of direct selling insures them the right kind of protection, with our prices adhering 


to the established standards. 
- 


Ser Wm. A. Rogers, Ltd., 


Ask other jewelers 
Niagara Falls, N. Y. 


what they think of A 








Heirloom Plate and 
how satisfactory are 
their relations with us 


New York San Francisco 
Chicago Toronto 
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SOMETHING NEW 





Belais’ Improved 14K White Gold 
is superior in color and resists 
nitric acid 


Why not Demand The Best? 


DAVID BELAIS, Inc. 


137 West 14th St. New York City 
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Coss2o FLOWER CENTER 
12% inch 


The Pairpoint Corporation 


MANUFACTURERS 
OF 


Silver Plated Ware 
Metal Electroliers 
Decorated Glass Shades 
Cut and Engraved Crystal Glass 
Fancy Colored Blown Glass 


Factories: New Bedford, Mass. 


BRANCHES: 


NEW YORK MONTREAL SAN FRANCISCO 
43-47 W. 23d St. Coristine Bldg., St. Nicholas St. Hammond Bldg., 278 Post St. 


11 

















THE JEWELERS’ CIRCULAR January 9, 1924, 








a oe 
6. 


_s : 
AMON MOD 


WHITE GOLD 




















“STi a 


PEERS VE PLE HT iy ' Ss 
‘ ae: PALI GSE SET 


FSSASEOCSVvaA esos 


She originality ofa subject 


is in its treatment ~~ 


"1R Mountiril 


lk design and finish are 


out of the ordinary 


® 
4, 
€; 
€ 
% 
# 
A 
a 


SSCOHST HSC GERRSSHH 


ee ee OR a Ct 




















SSSSSSSSSSSe#SH SHPO *F*IRSSSCSHS*SSoOSsas 








Ir 





UNTERMEYER-ROBBINS & CO. 
eo <; & Nassau —" 
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Curr LINKS 


Mom eVelitersceetete me Werle 


ful study of the prevailing 
fashion enable us to present a 
unique variety of brocaded de- 
signs in CK. Dual Cuff Links— 
Brocade work that, in its silky-like 
texture, produces a new effect in 
the art of gold and platinum 
finishing. 


KELLER & Co. New ork 


John & Nassau _ Sts. 
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U. S. Patent No. 1,352,581 


FOREMOST 


Man is an imitative creature and whoever 


is foremost leads the herd.—SCHILLER. 


Since SCHICKSNAPS were introduced to the trade over four years ago 
many imitations have made their appearance on the market—a few with some 


merit; others with no merit at all—But SCHICKSNAPS are still the fore- 
most, being more popular today than ever before. 

The introduction of SCHICKSNAPS not only brought real snap protection 
but they also brought beauty of design as well and the public has been quick 
to recognize the superiority of SCHICKSNAPS over the inferior snaps that 
are continually being placed on the market. 

The addition of a SCHICKSNAP to a necklace of any kind lends distinction | 
as well as safety. 


Most good wholesalers are prepared to show you the newest designs in these 
superior necklace snaps. Just say “SCHICKSNAPS” to him—he’ll know 


what you mean. 








SOLD THROUGH JOBBERS 








S chicksnap S 


AnotherWxy of Saying - , 
“The BEST Pearl Necklace Snaps” 


HARRY C. SCHICK, Inc. 


Office and Factory 


99-105 Chestnut Street NEWARK, N. J. 
New York Office Canadian Office Chicago Office San Francisco Office 
Sidney Rothschild J. Boas Sidney H. Israel John S. Adler 
170 Broadway 13 King St., W., Toronto 29 E. Madison St. 57 Post St. 


(Phone Cortland 6559) (Phone Dearborn 6156) 
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Kohn ®@ Co. 


Extend Greetings 
and Best Wishes 


fora 
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Happy an Prosperous 
New Year 








KOHN G&G CO. 


Camp & Orchard Sts, Newark,N-]. 
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A Complete Departure 
in Single Stone : 
| Diamond Rings 





Our business has been built on Value Giving— 


Our tremendous Diamond Ring Assortments,— 


ii 


Our Leadership in originating exclusive mountings 


And— 


Our rigid requirements as to the completeness of the 
Diamond Ring in every detail, have Won recognition for 
this house as Diamond Ring Headquarters for Dis- 


criminating Buyers. 
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(Sold to jobbers exclusively) 
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Our Organization Equipped for Service 


Benjamin Gross Company, Inc. 
Makers of Diamond Rings 
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a Telephones Factory and General Offices : 

: er Nos. 96-104 Spring St. : 
: “ 0031 : 
= ‘ 0384 New York : 
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Gifts That Last’ 
CWATRING ¢ BAVIS CO) 


eat os ' 





Mem mes 














=———f24 Why It Pays to Buy 
——— “Made in America” Mesh Bags 


Tue 19g illustrations on this page — only a few taken from a 
list of several hundred — show how broadly the field of Mesh 
Bag design and construction is covered and protected by Whiting 
& Davis patents and copyrights granted by the United States 
Government and patents pending. 


These patents and copyrights have been infringed. |Buy «* Made inAmerica’’ goods, It keeps your money 
Every jeweler therefore needs to exercise the utmost in this country. You thereby help your owz business. 
caution in buying or selling Mesh Bags which in- For the more you support American industry, the 
fringe, i# any way, as to do so makes the jeweler more you increase the people’s power to buy your 
liable under the law for damages. Cases of infringe- goods, through keeping them employed. 

ment have been successfully prosecuted. Cialy when: you. buy Atmesicen-Maile Mesh Bags 


When you buy Whiting & Davis Mesh Bags, you do.you secure Mesh Bags backed by that Renewal 
buy American-made goods and run no risk what- service essential to customer satisfaction, your 


ever of costly legal entanglements. greatest asset. 


Wuitinc & Davis Co. 


PLAINVILLE (NORFOLK COUNTY ) MASSACHUSETTS 
IN CANADA, SHERBROOKE, QUE. 


Whiting b Davis Mesh Bags 


In the Better Grades, Made of the Famous Whiting’Soldered Mesh 
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Are You Buying Experience 
or Experiments ? 


[eel 


Inae: 


To the seasoned merchant there is a wide difference be- 
tween a proven product, the result of years of concentrated 


OX Pith 


experience, and an experiment whose chief claim to dis- 
tinction is its ambition to duplicate the original. 


That’s why the KUM-A-PART grows in popularity. It 
has progressed steadily and surely in the minds of the 
American public until today it occupies the same position 
in the consciousness of the public as does Kodak in the 
camera field. When people say “KUM-A-PART” they 


mean the best known cuff button in the world. 
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That’s why it is to your advantage to sell KUM-A- 
PARTS. It’s running with the tide; it’s taking advantage 
of the favorable opinion generated by hundreds of 
thousands of dollars for advertising in the past eight years. 


iw 
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And now with its hardened metal tip and its scientifically 
constructed spring, it is a button of even longer wear and 
greater satisfaction than ever. 


Tie Baer &Wilde Company 
ATTLEBORO MASSACHUSETTS 


Makers of 


The Kuff Button K UGMAPART The Belt Buckle 


A PRODUCTS 
TRADE MARK REG. 
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“_the snap that lasts a lifetime” 
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Just as High in Better Working Qualities, But Higher 
in Melting Point 


ALBADOR| 


Trade Name Registered 

















ALBADOR “79” has been created to fill the demand for an 18K Palladium 
White Gold that can be re-melted with the oxy-hydrogen or oxy-gas torch. 
The contents of ALBADOR “79” are 18K. Gold, Palladium and metals of 
Platinum group. 

The good working qualities of our Regular ALBADOR are duplicated in 
ALBADOR “79.” It can be easily set or engraved, it works well in dies, it 
can be enameled. In short, its working qualities are even more nearly like those 
of Platinum because of a Higher Melting Point. It does not changein Melting. 


And of Course— 


ALBADOR “79” Is White and Stays White 
To Distinguish Between These Alloys Our Regular 
ALBADOR Will Now Be Called ALBADOR “58” 


They Compare as Follows: 


ALBADOR | *58” | ALBADOR | “79” 


Contains 18K Gold, Palladium and Other Contains 18K Gold, Palladium and Metals 

Precious Metals. It Can Be Re-Melted of the Platinum Group. It can be Re- 

in the Regular Gas Furnace. Melted with the Oxy-Hydrogen or Oxy- 
Gas Torch. 


In Ordering Kindly State Your Preference, ALBADOR “79” OR ALBADOR “58.” 


Send a trial order. Try the working qualities of either—or both, ALBADOR sent 


on trial may be returned if not satisfactory. 
Ask for Folder A-A 


AMERICAN PLATINUM WORKS 


N. J. R. R. Ave. at Oliver Street, NEWARK, N. J. 
New York Office—Charles Engelhard—30 Church St. 


CAUTION—Not All Palladium White Golds are ALBADOR. There are imitations being 
offered even at higher prices. To obtain the Working Qualities and High Intrinsic Value 


of ALBADOR 
Insist on ALBADOR 18K Palladium White Gold 


Trade Name Registered 
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IF This Book of 


Designs Has not 
Been Received 
by you Write 


January 9, 1924 




































receive this 
Book of Designs al- 
ways keep it in sight 
and get your share of 
the $5,000,000 business that 
is done through it. It is one 
of the very few catalogs that 
representative dealers do _ not 
hesitate to place before their 
patrons, as the goods illustrated are 
sold entirely on order. It is as essential 
to your establishment as stock and fix- 
tures. 

Representative jewelers keep familiar with 
its contents, and insist upon their employes doing 
the same. Not only are direct sales made from it, 
but its use often assists in effecting sales from stock. 


WENDELL & COMPAN 


25 W. 45th Street, NEW YORK 618-626 Jackson Blvd., CHICAGO 















The Largest Special Makers and Repairers of Jewelry in the World 
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EN who are “‘quick on the draw’ like 
and appreciate things that work right, 
work easily, work when you want them 

to and not when you don’t want them to. 


That is one reason why Jack Hoxie wears 
“STA-LOKT” Cuff Button. It separates 
easily and quickly, simply by lifting the knob, 
but it absolutely cannot come open until you do 
lift the knob. It stays locked. 


Then, too, Jack Hoxie appreciates a beautiful 










¥To open 
’ Lift the knob 


| TRADE MARK 
\ , EN 
le Way it 









operates 





REGISTERED 


Cuft B utton — 


JACK HOXIE, Universal Film Star 
Admiring His “‘STA-LOKT”’ 


THE STARS SAY “STA-LOKT” 


piece of jewelry just as much as “we ordinary 
mortals."” “STA-LOKT”’ designs are varied, 
artistic and distinctive. If you have not our 
catalogue showing a complete assortment, write 
us for one. 


“STA-LOKT” is now made in the following 
qualities and to retail at the following prices: 
Gold Filled Tops, $1.50 a pair; All Gold 
Filled, $3.00 a pair; Solid Gold Tops, $7.00 
a pair; and Cuff-Line Shape (a new creation), 


All Gold Filled, $3.50 a pair. 


Your Jobber Can Supply You 


J. F: STURDY S SONS CO. 


Makers of Sturdy Chains and Bracelets 


Attleboro Falls, Mass. 


Closes 
like this 


Stays open 
Locked Ji Lift the knob 
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No. 1—5 Ligne No. 2—6 Ligne 


In addition to our well 


known line of JOVIS and 
ava @) AXA watches, we are 
an now the United States 


representatives of the 





6% Ligne 








MOVEMENT S 


Sold Through Wholesalers Only 








GRE NCHEN 1oBBRE ADWAY 
SWITZERLAND YORK 


REG. 
TRADE MARK 


Phone—Cortland 2521 
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Emblem Sales Builders 


Several of the wide variety of Irons and Russell Emblem designs 
that will stimulate your emblem sales— 
Your Jobber will supply you. 


10K gold K. T. Charm, onyx and enameled trimming. 136A 10K green gold 32nd Degree Charm white gold and 
eystone on back. enameled emblem. 


10K gol ; 
gold Moose Charm. 1384A 14K green gold F, L. T. Charm with 14K white gold and 


10K gold Shrine Charm, enameled trimming. 

B. P. O. E. Charm, Roman finish, letters B. P. O. E. 
lapped bright with enameled dial and walrus tooth. 1337A 10K green gold J. O. U. A. M. Charm with enameled 
14K Shrine Charm, green gold ray, white gold rim and emblem. 


white gold and enameled emblem. 
10K gold K. of P. Charm, white gold ray and enameled 1339A 14K green gold Shrine Charm. Engine turned edge, trans- 
trimming. ‘ parent enameled center. 14K white gold rim. 


{ , . . . ° 
10K green gold K. of C. Charm with red gold and 1342A 10K gold Chapter Charm, enameled rim, applied square 
enameled emblem. and compass 


IRONS & RUSSELL CO, 


PROVIDENCE 


New York San Francisco Chicago 
11 Maiden Lane 704 Market Street 10 S. Wabash Avenue 


enameled emblem. 
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Trade Mark 
Mark al 
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of Quality 
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301 Water Pitcher 
Capacity 2 Qts. 


No. 101, 10” Sandwich Tray 






The Pennsylvania Plated Hollowware Line 
may be Judged by the Results It has Produced. 


Our line is above the average in design and finished 
with the care given to sterling ware. It will appeal to 
the critical buyer. We offer a complete selection in 
hollowware, evenly balanced with true values. Priced 
to compete with all lines. We are prepared to care for 
the early business that is sure to come with the new 
year. Prices on request. 





The Pennsylvania Silverware Co. 
KANE, Penna. 


Offices and Show Rooms 
CHICAGO, ILL. KANSAS CITY, MO. 
Room 1310 1006 Grand Ave. 
31 N. State St. 






NEW YORK CITY 
358 Fifth Ave. 
at 34th Street 


SAN FRANCISCO 
Edson Adams Co. 
140 Geary St. 
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We Are Pleased 


TO ANNOUNCE THAT 


Mr. Ben F. Swartsberg 


HAS JOINED OUR ORGANIZATION AND 
WILL REPRESENT US IN THE 


a 


ie: i Pt eli al 


South and Pacifie Coast 


VISITING OUR FRIENDS IN THE TRADE WITH 
AN EXTENSIVE AND BEAUTIFUL LINE OF 


HOFFMAN WATCHES 
for 1924. 











“TIME WILL TELL” 


HOFFMAN BROS.,« 


MAKERS OF FINE WATCHES 


565 FIFTH AVE., NEW YORK | 






























THE JEWELERS’ CIRCULAR January 9, 1924, 





Pride 14Kt.—Giant 10Kt. Gold Filled 


WATCH CASES 


All Shapes—Sizes and Models 
Men’s Wrist Cases—Ladies’ Bracelet Heads 
SOLID GOLD and GOLD FILLED 
White, Green and Yellow Gold 
Wrist Heads to Fit All Sizes Swiss and American Movements 


= 


Fancy Straight Line—Engine Turned 
Combination Engravings—Fancy Engraved 
and 


Chased Borders 
Butler Finished or Plain Polished 


Your Jobber will be pleased to show our Complete Lines 


ILLINOIS 
Watch Case Co. Watch Case Co. 


Factories at Elgin, Illinois 





NEW YORK SAN FRANCISCO CHICAGO 
15 Maiden Lane 704 Market Street 31 N. State Street 












| ] Produces 


.  ELGIN AMERICAN 
| CRAFTSMANSHIP 























| CIGARETTE CASES 


Unusual Beauty and Design 














in 


Sterling Silver, Solid Gold 
Gold Filled, Gold Stripes on Silver 
Silver Plated and Nickel 


The Line of Individuality 
Ask Your Jobber 


Nera \) «Elgin American Manufacturing 
AAA 
— Company 


Factory at Elgin, Illinois 
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NEW YORK SAN FRANCISCO CHICAGO 
15 Maiden Lane 704 Market Street 31 N. State Street 
SOT 
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THE CRAFT CO. 


| MAKERS of EMBLEMS 
INDIANAPOLIS IND. 


* Craft's men are x 
truly Craftsmen 


& 
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New York 





American National Retail Jewelers’ Association Ethics 


Our Trademark Quality Guaranteed 
Is Stamped 
Qn Rach Braceiet In All Colors of Round and Calibre Cut Stones 


WACHENHEIMER BROS., Inc. 


303 Fifth Ave. 





Ask Your Wholesaler 


For Our Patented [PIAMONBAR Sterling Bracelets 


TRADE MARK 
REG, U. S. PAT, OFF. 


Factory 
36 Garnet St., Providence 

















—————————— 





18 Different 


Colors 








LOTUS EARRINGS 





LOTUS BEADS. wins 





The featherweight bead with the most exquisite lustre 














By far the prettiest bead ever shown. Has a rich satin 
finish and can be had in colors to match any gown. Will 
not fade, peel or wash off. 


COMPLETE IN ¢ 
SATIN LINED BOX 6.00 
Lotus Earrings to match $2.00 per pair 

We Confine Our Distribution to Retail Jewelry Stores Only 


Genuine Amber Beads from $3 up. Lotus pearl beads, indestructible, from 16c. per inch 


up. Genuine Garnet, Onyx, Amazonite, Crystal, Cornelian and Coral "Beads. Lotus pearl 
beads, wax filled, from 10 cents per inch up. Prices Subject Jewelers’ Circular Key. 


Largest Line of Genuine Bohemian Garnet Jewelry 
Latest Style of Garnet Pendant Earrings. 




















STYLE B 


TREULICH & KLAAS 


| 325 W. Jackson Boulevard IMPORTERS Chicago, Ill. 
i sonar tererateeeneieemmeeenaeme ee 


Galalith Beads 24, 28 and 60 inches in black 
Birkolite Beads 24 and 28 inches in red, green, amethyst, amber and topaz colors 





oO 
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GOOD looking case very often 
sells a poor movement, but 


somehow or other people don’t 
seem to be able to get away from the idea 
that watches are supposed to keep time. 


During the past few months many retail 
jewelers have sold wrist watches across 
the counter and have blushed when 
they recommended them as time-pieces. 


Many of those watches will come back— 
for adjustment, repairs and some for 
credit. 


There is no article that a retail jeweler 
can sell to build more good will for 
himself and confidence in his shop as 
a source of supply than a good watch 
—that verifies his integrity with every 
accurate tick. 


Common sense will tell you that—and 
also that when Actina watch sales 
doubled during 1923 without the 
help of extensive advertising, and 
with only limited sales facilities — 
it must have been accomplished be- 
cause the Actina movement was “Tight.” 
MORRIS SOMMER, Inc., 106 FULTON ST., N.Y. 
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To All Dealers in “TWINWEDGE” Product ? 


We wish to express our appreciation for a most remarkable increase 
in business during 1923. Our business in December so far exceeded 
our expectations that our plans were completely upset. As a result 
we are now just completing our sample lines for 1924. 


The line for 1924 will even surpass that of 1923 in variety of design, 
in quality, in workmanship. Our representative, Mr. Charlie Hum- 
mel, is now calling on the wholesalers and you can see the new line 


of “TWINWEDGE” Products in their Spring lines. 


Ask your Wholesaler and insist upon ‘““TWINWEDGE” when you 
buy Belt Buckles, Belt Chains, Waldemars, and combinations of these. 
Every article is stamped ‘““TWINWEDGE” and guaranteed. 


The L. F. OTTEN MFG. CO. 


220 East xclusive Producers of ‘“‘ ”” Products 
Fourth Street Excl Prod f ‘““TWINWEDGE” Product CINCINN ATI, 0. 




















Larger Quarters — Better Service 


' N J E take pleasure in announcing that we have moved 
from the 9th floor to the 11th floor (same address) 
where we have increased facilities and are pleased 

to state we are now in a better position to serve our trade, 

with watches, in a more efficient manner. We take this 


opportunity to thank our patrons for past favors and assure 
them of greater and better service in the future. 





Fine-Gold Watch Co. 


12 John Street New York 

















_ 
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R & H PLATINUM WORKS 


REFINERS and WORKERS of PLATINUM, GOLD and SILVER 





; New York Office Z 
> AOE LUD ” 109 Sixth Avenue YyVQracss, 
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HENRY FREUND & BRO. 


65 Nassau St., New York, N. Y. 
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Announcing 


An entirely new and distinctly attractive line of 


Genuine Hand Modeled Hand Bags, Purses, Bill Folds, Ete. 


Individual, 


Exclusive, 
Unusual 
Styles 
and 
Toolings. 

















All articles guaranteed 




















Write for illustrated leaflet and price list. 








; H. E. Kaser Modeled Leather Corp. 





1870-72 Genesee Street Trade Vig Mark BUFFALO, N. Y. 











J. M. Jablow & Co. 


MANUFACTURERS 


For over twenty-two years of 


Gold and Platinum Chains 


have added to their line and are now 
manufacturing the 


ao eee 


EMERSON 












What good is a watch that looks nice and is sold cheap if it won't 


e 
Mil Erns perform the function that a timepiece is intended for? The answer 
ton L. t is obvious. That’s why we put QUALITY first. 
Line of Here is a beautiful 9 L.—15 Ruby Jewel watch that is recognized 


for its accuracy. It is contained in a 14K Solid White Gold case. 
It may be had in either tonneau or cushion shapes. 


This movement can also be supplied in 25-year White Gold filled 
Tonneau shape case. 


WE ARE WAY DOWN ON 
PRICE 


In Solid White Gold, 14K Case......... $11.75 net 
In 25-Yr. White Gold Filled Case....... 8.75 net 


Samples Cheerfully Sent to Any Rated Jeweler 
Eska Manufacturing Co. 
BALTIMORE, Md. 


Gold and Platinum Jewelry 


which is known for its 


Quality and Artistic Design 






















Sold Through Wholesale Trade Only 





88-90 Gold Street New York 
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Henry Freund & Bro. 


Sole Agents 
65 Nassau St. New York 





















The Thinnest and Best Selling Watch Cases 


=~ Made in 
02 


Y ellow, Green and White Gold 







{ 
| 
— + rene 














Patented Oct. 2, 1923 


ue asove sz roy Watch Case Co. 


ata Ld al 


THE ABOVE STYLE 





i oF 6/0. SIZE Ne OF CASE MADE IN ONE- 
ELGIN OR JEWEL 14 and 18 K Gold Only HALF BASCINE, ONE- 
SERIES WALTHAM HA an 
MOVEMENTS. 15 Maiden Lane 704 Market St. BOX. 


San Francisco, Cal. 


New York 
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DE FRECE BERNSTEIN 39223. 


Importer and Manufacturer of 


WATCHES 


Office, 15 West 37th St., New York City 


Cee 46 






















Pl. 1940xS.—$275.00 PI. 1939 — $150.00 


Complete Watches in Gold 
or Platinum 





Pl. 1651x0.—$250.00 Memo selection sent on request. PL 1852xS.—$300.00 


Diamond Onyx Rings 


Complete, with Diamonds 


$60.00 PER DOZEN NET 














Fourteen Karat White Gold in Assorted 
Shapes—Order a Dozen for Your Stock 


ADLER & HEINE 


MANUFACTURING JEWELERS 


12 John Street New York City 


wet RINGS 


Engagement—Wedding—Dinner—Fancy Shapes. Set with 
Fine Quality Diamonds and Precious Stones. In Platinum. 




















Send for Selection on your next order 


STAIGER & SONS 


Manufacturing Jewelers 











Established 
Se cot Gamiads con ©Since 1900 2 MAIDEN LANE, NEW YORK 
be retailed for $125. 
2505—Platinum Mtg. with 8 Send for Revolving Card Illustrating the Latest—Newest—Exclusive 


full cut diamonds can 
be retailed for $140. Symbolized Birth-Flower Wedding Ring Designs 
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We Can Help 





We can help you build up your business 
without extra cost to you. Our idea is to 
help you make sales that you would not 
make without the aid of 


OUR CATALOGUE 


By having our catalogue handy, you can 
make sales of articles that you do not carry 
in stock. And by merely showing the illus- 
tration to your customer and sending us the 
order you can make a sale without extra 
cost. If you do this several hundred times 
during the year you can easily see how your 
sales can be increased. 


The Richter & Phillips Co. 


“The Leaders” 


Wholesale and Manufacturing Jewelers 


114-116 W. 6th St. Cincinnati, Ohio 

















“Gems and 
Precious Stones” 


A Tabular Arrangement of 
Their Characteristics and 
Localities with Tests and 
Literature on the Subject. 


Price 50c 


LU 


FI 


The Jewelers’ Circular Publishing Co. 
11 John St. New York 





ee 








Romance 


Fancy Novelty 
Necklaces 


All Colors 


and 


Combinations 


in sizes from chokers to extra long 
lengths either uniform or graduated 
style. 


The vogue favors another extraor- 
dinary demand for fancy novelty 
necklaces. 


If it’s in demand we make it. 


ONROE 
BI°¢K 
ace 


45 RICHMOND STREET 
PROVIDENCE :R°I: 
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JULIUS WODISKA 


MANUFACTURER OF 


IRIDIO—PLATINUM 
Mountings and Mounted Diamond Jewelry 


182 AND 184 BROADWAY 
NEW YORK 











MANUFACTURERS OFJEWELRY-IN-PLATINUM 














Diamond Set Wrist Watches 


and Loose Stones 


€ 


HOWARD S. KENNEDY 
Diamond Merchant 
170 BROADWAY NEW YORK 







Selection 
Packages to 
Responsible 
Jewelers 











Diamond Platinum Flexible Bracelets 




































One 
Quality— 
the BEST 
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Jewelry that carries a novel 
consumer appeal and assures 


quick sale. 

















Wh eve F as hion i: those who love work,and love to see it rightly done, f 
who finish their task for its own sake-” “Emerson 
Congregates— 


You Will 
find the 








— 
Sle 


JSS 1-3 





dig 


© 
or) 


Wrist 
Watch 


the source 

of much 

praise and 
Metropolitan 


atom + admiration 
New York. = 


dS <= 


—_ 
ia 
— 
— 
— 


z 
x 


for over 20:years. 
a maker of Case. 


THE motto under the Emerson portrait 
tells the story of those whose combined 
efforts enter into Emerson Watch Cases— 
artists and craftsmen to whom beauty, 
utility and accuracy are life-long creeds. 


SE-B SHI od} 


HERE are two things they put into an 
Emerson Watch Case that make it worth 
having— : 


(G3 — 8S 0b! GSK ¢ Be Se oH 


ALL case stock is double—inside: and 
outside. Three-piece cases have solid ~ 
gold bow and catch—the two-piece, a | 
solid gold hinge. | : 


> 
2 

Sy 
Z 


WD Vi ARYorre—s-| 


Pat. Apr. 10, 1923 


HAPPINESS Wrist Watches 


are made in platinum, white, green and 
red gold, set with diamonds and sapphires 


Ask Your Wholesaler 


iM.SEIGER & SON | 


fe MANUFACTURERS OF THE 
a 


mow HAPPINESS Hineof 


WEDDING AND 
ENGAGEMENT RINGS 


PLATINUM DIAMOND WATCHES 
DIAMOND MOUNTINGS 





EMERSON Watch Cases are manufactured — 

in two standard qualities—“Coronation”’, 
» 25-year, and “Gilsey’, 20-year—in all 
_ standard sizes. 











As good will builders, Emerson Watch 
Cases cannot be equalled. It will be a 
privilege to furnish samples and addi- 
tional details. Write for them. 








ee —SOYEB-m om E— 2---| 

















Lich h bubbob heb bob bab bab bab bob bebheh bade ddd ded ded ddd dad deddaddaddadadatdade 


EMERSON WATCH CASE CO /ic 


47-49 Maiden Lane / 


IN CHICAGO N E W YO RK IN SAN FRANCISCO 
95 Nassau St N Y ALBERT KAHN.3/ NORTH STATEST. JOHNS ADLER, 57 POST ST 
ry . ° 


THLE Uh bE hah bh bhabhbubbcb bebbab bab bh ddeddaddaddsddad dad dad dahbsdbaddaddhadheadides 
aorreasniaatn 





N 
: 
> 
N 
\ 
. 
‘ 
. 
. 
. 
S 
. 
: 
: 
N 
: 
N 
N 
N 
N i 
N 
N 
N 

i . 
N 

| N 
6} N 
Z N 
N 

: 

: 

: 

> 

N 

N 

N 

N 

N 

: 

N 

N 

N 

N 

N 

. 

S 

~ 

> 
































Shafer & Douglas, Inc. 


Manufacturers of Rings 
ce and Factory 68 Orchard St. 





THE 


Te. (| 
¢ * 
Ps Pi % 

[ 





JEWELERS’ 


MADE IN 


Jewelry of Highest Grade 
and Latest Styles 


BRACELETS 


Burstow, Kollmar & Co, 
18 Columbia Street 


CIRCULAR 


NEWARK | 


QUALITY and | RELIABILITY 
















Meyer & Gross 
M G Exclusive Ring Makers 


Trade-Mark 401-407 Mulberry Street 


Jennings Silver Co. 
Fine Sliver Plated Hollow and Tollet 
Ware—Popular Prices. 
Telephone Waverly 0260 Irvington, N. J. 











caer & Co., Inc. 


t K RY and Finish, igseot ‘rete X 
47 Chestnut St. . 


Andrew QO, Kiefer Co, 
Est. 1889 
Manufacturers Gold Rings 
61 Arlington St. 












STERN MFG. CO. 


72-74 Tichenor Street 
Solitaire LADIES’ RINGS Exclusively 
at a price that will surprise you. To Jobbers Only. 


“L. L. & 8 GOLD ALLOYS” 
Yellow, Green, White and Red 


L. LEBER & SON 


149 N. J. R. R. Avenue 




















W. L. Robertson Co. 


Assayers and Refiners 
ys Liberty St. 
Why Waste Anything Now? 


HENRY RUFEISEN-ING 


MANUFACTURERS OF 


RINGS OFANQUALITY 


336 Mulberry St. 
Chicage Office, 31 N. State St. 








RINGS—. specialty with 


Louls Bleiberg 
Tel. 8790 Market 67 Hamiiton Street 


Sterling Fireless Silver 
Reduces a" to a minimum and obtains 
iy brilliance. 

JOHN J. JACKSON & CO. 
All Sterling and Fine Silivers—Rolling fer the Trade 















What Is the 


Jabel Ring Mfg. Co. 


tting out now? That is the question 
the rine trade Is asking. 401 Mulberry 8t. 










TIBBITTS & KAPPMEIER 
Meters of PLATINUM FRONT ané GOLD JEWELRY 
Telephone 8060 Market 98 Lafayette St. 














Clinton Refining Co. 
PLATINUM, GOLD AND SILVER 


Refiners 
61 East Kinney St. Newark, N. J. 












Stumpt & Binder 
Mfrs. f Fine Gold and Platinum Chains, Swivel, 
ae Rings, in Gold and Platinum. 
36-40 Crawford &t. 









Acme Ring Mfg. Co. 


Acme Rings represent the Highest Point in 
ring making. QUALITY ALL THE TIME. 
Tel. 823 Market 43 Lawrence St. 









Philip Woolf 
Makers of 10-K. and 14-K. Gold Jeweiry 
that brings repeat orders. Attractive 
prices to Jobbers. "12 South 14th Street 









Wm, H. Taylor & Co. 
Established in 1895 
Chain Findings In all colors and qualities 
68 Orchard Street 











THE NEWARK JEWELRY FINDING CO. 
JEWELERS’ FINDINGS 
Catalog Sent on Request 
Telephone Maricet 3489 358 Halsey Street 





MARTIN H. WIEDMANN 
Flexible Bracelets 


23 Longworth &St, Newark, N. J. 





Mansfacterers of Platinem and aa Geld Jewelry 
for ladies and gentlemen. 
20 Lawrence Street 





ENCINE TURNING 


Hood 
32 Clinton St. 


Tel. Market 3023 





Link & Angell, Inc. 


14 K. Jewelry 
407 Mulberry &t. 





The Leonhardt Mfg. Co. 


Makers of Gold Rings 
365-357 Mulberry St. 





FELDMAN RING MFG. Co. 


New and appealing designs in RINGS that sell 
. ? 


themselves. ASK ABOUT THEM 
50 Columbia St., 


Newark, Tel. Market 9779 





the HELEN MFG.CO. 


IN 40 CLINTON ST. 


MAKERS OF 


S & MOUNT 


INGP 





SPECIAL SOLDER 
for 18K White Gold 


J. J. FISCHER 245 R. R. Ave. 











M. ALEXANDER 
Manufacturer of 
GOLD RINGS 


Tel. Mitchell 1453 60 Columbia 8t. 
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Tetaz & Co. 


fe Designers, Engravers, and Engine Turney 
Green and Colombia Sts., Richardeon Bids, 





Strauss & Strauss 
a. _ Styles Gold Set and Dinaw 


Rings that 
9 cl CLINTON ister 









GL The Eleder-Hickok Co. 


Po ye oe ly * Co.) 
ormeriy tors of Original 
Designs in comer Silver Hollowware & Novelties 





Crescent Ring Co., Ino. 


— Fae NSS 


, Jobbers Exclusively 
New York Office Factory Office 
9 Maiden Lane 109 Oliver &t., 
Charles A. Parker, Rep. Newark, N. J. 
Tel. Cortland 6235 Tel. Market 377 


IRVING T. UNGER 


Manufacturer of 
FINE PLATINUM MOUNTINGS 
Mulberry 1309 50 Columbia Street 


BARASSO & BLASI 


Manufacturers of 10 and 14 K Cameo Jewelry, Com 
Mountings and Onyx Novelties. 


Prices. 
For the Jobbers 


Il. SCHUTZER 


Fine Polishing, Lapping and Coloring 
Satisfactory work; reasonable prices 
60 Columbia Street 


GOODMAN, BASHOVER & WEINSTEIN, INC. 


10, 14 and 18K Rings—Jobbers Only 
391 Mulberry St. Tel. 8320 Market 








At A 
31-33 Governor St. 











CONTINENTAL SMELTING & REFINING CO. 
Metallurgists 
PLATINUM SOLDERS 
Phone Mulberry 1277 120 Green St. 





JOHN C. NORDT 
Manufacturers of Settings and Galleries. 
26 Camp Street 


L. Fritzsche & Co. (0K 


Fine Gold ae se all’ Broome Laeky Horse- 
480 Giaaaiaaen yy SE 





4 





Jewelers’ Settings and Soldere 
Refiners Smelters 


Baker & Co., Inco. 
N. Y. Office, 30 Church St. 54 Austin @ 


— Ld 









Ziruth-Burgess Co. 
Unbreakable Chains—High Grede 18 
and 14-K. Gold and Platinum Chains 

30 Court Street 


——— 








H. |. SCHNEIDER 


50-58 Columbia Street 
@ Mfr. ef Grade Rosaries and BI 
chains in 14K and Merling Silver. 
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, : 
: ° 
{ Mounting No. 980. Center space ior 

18 K_ white gold. diamond up to % ; 
¢ Shank prettily hand- ct. Also made with ‘ 
° carved. Set with 2 octagon-shape y 

distinctively - cut, mounting for dia- 

heart - shaped sap- mond, with = air 


phires. space. ° 


ELEN RINGS for men and __ | 

ladies are exclusive-looking ; : 
ordinary rings are exclusive-lacking. 
Helen Rings are designed by artists, 
not artisans. Every model is an 
original masterpiece, not a copy. 
Expensively made — inexpensively 
priced! 





Veeco. 


rr... .eses SIT 


ZIT 


“HERALD” 
Traveling Watches 


; This is the Herald 8-Day Alarm Watch, = ||: . % ate 
one of a complete line of imported Swiss APPROV AL is no obligation 
watches, with beautiful leather cases for tra- 


veling, or easel-type for ladies’ desks, dressing HELEN MANUFACTURING CO. 


xx rs. 
e eee: 


xxT3 


A request for a selection ON 


V OCF mm OOo) 








FOX 


to buy! Write today! 


tables, etc. Square, round, octagon, tonneau, 
square-curved. Cases of finest leathers in 


beautiful colors. 
Descriptive circular, illustrated, with prices, sent 


= F s 
40 clinton st. NEWARK, N. J. 475 Washingion St. 


Al J. Siegel, Sales Mgr. Nat Drobner, Rep. 














See mas COCs 


on request. ; ; 
Start this fast-selling line over your counters. f, 

The Herald Novelty Co., Inc. , HELEN 7 ' NGS 

50-54 West 17th St. New York, N. Y. EXCLUSIVE RINGS + POPULARLY PRICED 









































See e een 


SIMONS THIMBLES i 


“THE HOME of SILVERWARE’ 


Established 1914 


To Get Volume 
Give Them Value 


To Give Them Value 
GET VALUE 


Be convinced— 
If you want to see merchandise that sells 








ESTABLISHED 1839 


Ppa Pr PrOOS?D 

MaRRecreer cele 
MRAAAR ARE RAE CE 
YOR oP POP HHH Pr? 
a ee ee ee 
"FS eRe DS PD? 
"IS e es > PHD PD DRY? 
IPSS S Do b> D> DD > 
DAA AAAARenets 


ee je] 
ava utetetetatemal 
‘ge oe se 


Visit “The Home of Silverware” 


ooenenacenpeneetia 


us N 
On rai NNN 


ia Ld Si ae 


Silverware Clocks 
Toilet Sets Cutlery 


HYMAN & ZASLAV 


616 Broadway, New York City 


near Houston Street 


Telephone Spring 1700-1701 








Simons Bros. Company 
PHILADELPHIA 


NEW YORK CHICAGO SAN FRANCISCO 
13 Maiden Lane 31 No. State St. 49 Geary St. 


re SS ES eee 





OE 83 
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We Want to Supply Your Clocks from Stock! 


That’s why we have the clocks you need always on hand, and ready 
for immediate shipment. Send us the styles and sizes that you want, 
and they will go to you as soon as they can be crated and packed 
after receipt of your order. 














Clock Material Also Supplied 
ekidiicesen teams " “Proper Care and Dispatch Means a Service That 





New Haven Clock Co. Waterbury Clock Creates and Perpetuates a Profitable Business” 


Co., Wiliam 
Cather Geet, oo, Ween etc: ~=5Wm. Hobbs Clock Co., Inc. ee Lew 


Clock Co., Fynetone Mfg. Co. 
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BIPPART, GRISCOM & OSBORN 


MANUFACTURERS OF ARTISTIC JEWELRY 


PE WRENN SR 


BRACELETS Our Entire Line of Platinum Front Bracelets, Bar Pins, LINK BUTTONS 

aoc moll Brooches, Pendants, Etc., Are Now Being Made with Platinum morn el 

PENDANTS Faced Sides in Accordance with Present Day Demands. EAR RINGS 
Process Pat. Applied for 

2 GARDEN ST. NEWARK, N. J. 


WITT Ladd CE EEEEEEEEEEEEZZEEZZXZZZ 








an S. M. case among a trayful of many brands. 


S. M. cases have undeniable potency to energize trade, a fact 
attested by the wide distribution they have obtained. P 
e e e who appreciate the finer things of life instinctively reach for 
£* 





6% Ligne Rectangular 6% Ligne Tonneau 


SM cases not only carry such pleasing artistry of designs, that make people pay well for them, but combine their 
attractiveness with such lasting wearing quality that they build up great prestige for those who sell them. 


Complete line of 25-yr. gold filled and 20-18-14K. Solid Gold Cases 
Always on Hand .... Write for Samples Through Your Jobber 


10-12 Kenmare St. 5. M. WATCH CASE CO.,, Inc. NEW YORK 

























NEW SPECIAL GIFT CHEST 


NO CHARGE WITH 


1847 ROGERS BROTHERS 


SILVERPLATE 


Substantial Wooden Chest Attractively Covered in Blue with 
Gold Border Lined in Rich Grey for Striking Display Value. 


Now Ready for Delivery 


J. W. JOHNSON 


14 Maiden Lane New York 
Telephone Cortland 4644-4645. 
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66 . °93 
Introducing The New M | t ZU Flexible Bracelet 








SAPPHIRE, TOPAZ, JET, The Season’s Greatest Novelty MADE ONLY IN 
AQUAMARINE, JADE, STERLING SILVER 
AMETHYST, 3 ~ TO SELL ATA 
EMERALD, . POPULAR 







RUBY. a f~~ - PRICE. 





TRADE-MARK 


PAYCO-FLEX 
BRACELETS THAT SELL 


A Beautiful, Graceful, Flexible Bracelet, in an Exclusive Design. 
Ask Your Wholesaler for “Payco-Flex’’ Bracelets—If He Can't Supply You, Send Us His Name. 


H P AYTON C Manufacturers of Sterling Silver PROVIDENCE 
. e Jewelry and Novelties Since 1903 Rhode Island 


FLEXIBLE and BANGLE BRACELETS—BAR PINS—RINGS—NOVELTIES 






























® cc) & 
Big Value - Profitable - Fast Selling 
Massive 10 Kt. Mountings; 14 Kt. White Gold Tops 
No. 11039 ge 4 No. 13504  e83 No. 11088 
Encrusted q \ 7 Point Encrusted 
on Diamond on 
Hope Ruby Y ¢ Black Onyx ; Hope Ruby = , 
To Retail $17.50 Retails $25.00 To Retail $15.00 
Other emblems $16.50 to $17. Any white gold emblem Other emblems $14 to $14.50 
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BLOCK RING CO. BUFFALO, N v. | 














@ Prosperous New Vear 


to 


Those who co-operated in making Those who will co-operate to 
1923 our most successful year and make 1924 a banner year. 


DIEL WATCH CASE C0O., Inc. 


ert, “Makers of Good Watch Cases” Deh 
Gear" 309 GRAND STREET NEW YORK, N. Y.” Yisean™ 


KARAT 
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ARE YOU GETTING 
YOUR SHARE OF 


Console Sets Sales? 


An unique and attractive Console 
Set, here illustrated, which wil] 
increase your sales and add 
prestige to your 1924 line. 
2-Candlesticks 746” High 
1 Bowl, 10” Diam., Plated 
on Nickel Silver 
Specially priced for January 
Complete, $7.50 Net. 


Samples cheerfully sent on _ request, 


L. LURIA & SON 


THE SILVER HOUSE 
623 Broadway New York 














Genuine . ANNOUNCING 
Hand- 


Modeled 
ties Hauser Watch Co. 


Importer of Swiss Watches 
for the Jobbing Trade Only 


Our new 1924 
ae claaam Ladies Wrist Watches 


New Shapes 
New Fancy Better made at the price 

Frames 
New Designs 





Better styled at the price 





More ornamental at the price 


in both hand bags and purses. Our purse ; 
line is except:onally good. Levers and Cylinders 


Send for Sample Selection 


Hauser Watch Co. 


KASER’S ART LEATHER SHOP 198 Broadway, New York City 
BUFFALO, N. Y. 
































AMERICAN 
FRESH-WATER PEARLS 


Pearls and Baroques Individual Pearls Pearl and Baroque 
in Pairs for Earrings Necklaces and Bracelets 


Bunde & Upmeyer 
65 Nassau Street, New York 
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MARCEL 
WATCHES 


Are meeting every guarantee we made for 


















“Go-Getter” 


them, and the fact that many of the best known EHS In Your 


jobbers are now showing them, is one of the 
best reasons why you should have them in 
your stock. 


Neighborhood 


“GO-GETTER” is the 

man who gets the big 
trade coming to his store be- 
cause he shows a lively in- 
terest in the needs of his 
community. 

You can be that man by 
representing the Grouse line 
of emblems and pins for your 
local Colleges, Fraternities, 





» AMevece? 
VWatches 





R.1206 . . Write Us 





For The Clubs, etc. 
sang ag — _— To become a Grouse dealer 


requires no financial invest- 
ment on your part. Write 
today for our catalogue and 


9), details of our proposition. 
Watehes Any 




















(22) 
C. K. Grouse Co. 
Either in Platinum, 18 Kt. and 14 Kt. White, G Rg | 
ither in Platinum, . an ’ ite, Green or 4 
Yellow Gold—Plain, Engraved, Engine Turned oe : 
and Diamond Set Cases. : c 
: 
i 


J. GOTTLIEB 


Leading Importer and Manufacturer 
| of Watches 


| 66 Nassau St., NewYork, N.Y. 
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' REAL STONE NECKLACES and EARRINGS © 


We can supply the very latest European importations in All Colors and Popular Stones: 


Crystal, Amethyst, Cornelian, Lapis, Chrysoprase, Black, Blue and 
Green Onyx; Amazonite, and Genuine Baltic Rock Amber, both 
Clouded and Clear. 


Also 
Real Whitby Jet Necklaces and Bracelets of Unusual Beauty. 


On memorandum to L’ AID A C O 366 Fifth Avenue 
. ‘responsible dealers e New York City 
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$100,000 CASH 


Wanted for Cash! 
$10,000 to $100,000 worth of Gold and Diamond Jewelry 


Am Commissioned to buy for one of the largest Department Stores in New York for Spot Cash, entire 
stock of Gold and Diamond Jewelry, costing from $1-$200 per article. This is a splendid opportunity 
for some one in need of ready cash and will sell at a sacrifice. 


















Immediate Action Necessary 


Marie Antoinette Perle Co. 


NAT. L. BLAUSTON 


500 Fifth Avenue New York 

















| w 7 
GABLONZ *% 7. : 





Genuine 


Stone Necklaces 


of every description 


32 RUE BEAUREPAIRE JAGERSTRASSE 3 


He, H. NORDLINGERS SONS" |i 
a 7O West 40th. St. ‘AL 
New York, N. Y. 


eae 


w PRECIOUS | 
® SEMFPRECIOUS | 
& AND IMITATION | 
nm =©60 STONES 


COLORED AGATE 
RING STONES 





We will be glad to submit you a 


selection on memorandum 





Giuseppe D’Elia 


INCORPORATED 


45 W. 34th St. 
New York 



































Ose Buyers’ Directory 









AIH) LOUISENSTRASSE Cy 
PY) LOUSENSTRASSE = PROVIDENCE IMM 
GERMANY 





Price, $1.00 















The Jewelers’ Circular Pub. Co., New York 



























Januar} 9, 1924. 






of the 
ARNSTINE 























J.MARNSTINE 
SECOND VICE PRES, 













E.A.ARNSTINE 


DIRECTOR SERVICE DEPT, 














ey ARNSTINE 


VICE PRES. & TREAS, 


FW ARNSTINE] 








New Year Greetings 





































from the 
W.E.LOCKEY Founders and Personnel of W.C.MYERS 
DIRECTOR SALES &ADY, MGR. CATALOG DE 
ee e “ > 
~~» \/ The Arnstine Bros. Co. 


sf 


are extended to 


hundreds of the most progressive Retail Jewelers in 
the United States whose greater success is attributed 
to using our scientifically perfected 


Business-Building System 





FLH. LESLIE 
CHIEF ACCOUNTANT 








with our best wishes for much happiness and pros- 


\ 


If 


perity in the new year. 


For 1924 


our advertising material for the dealer is already in 
process and plans have been made to make our thirty- 
ninth year the banner one in our history. 





Every progressive Retail Jeweler will be interested 
in each sales-creating item we will prepare and espe- 
cially in the “After-the-Holidays” Clearance Sale Cir- 
cular for immediate use. As we serve ONLY ONE 





C.E.EGGLESTON 
SECRE TARY 


39® YEAR 






E.L.STRAUS 
GENERAL MANAGER 


39* YEAR 


dealer in a community, this is your cue to get busy 
with the shears and pen. 














A- ; 7 
The Line The Arnstine Bros. Co.,| Without expense or ob- The Line 
4614 Prospect Ave., ; ligation, please send 
That Has Stood They’re Cleveland, Ohio J the following samples: Mail That Has Stood 
The Test Sens _] “After-the-Holidays” Clearance Sale Folder the The Test 









[]) Other samples of Spring Advertising 
to Coupon 
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| Official Knights “Templar J ewelry! 
i Pn), 

: I 
I THE, KNIGHT TEMPLAR GRAND | 
I LODGE HAVE GIVEN US THE | 
i 
: EXCLUSIVE RIGHT To | 
i ce MANUFACTURE THEIR | 
I 
i 334 C OFFICIAL EMBLEMS. | 
1. 
HC WE MAKE A | 
} COMPLETE LINE | 
: Write for ! 
I oa ‘e Particulars [ 
| | 
| CAR orecreo (GDI AANENUE CUNEO) | 
i ee «= (U.S. PATENT 142-144 Third Street West I 
: CINCINNATI, OHIO I 











RISTLID 


COPYRIGHTEU 


1924 Wrist Watch Sensation 


“The Watch She Wants” 


30 Styles, 30 Designs, Fully Patented 
Made in White Gold, Platinum, Plain or Diamond Studded. 


Sells at sight wherever shown 


Live Jobbers, write today for exclusive distrib- 
uting proposition. Some territory still open. 


JOSEPH DAVING, Sole Makers ethene 























THE BUYERS’ DIRECTORY 


Price, $1.00 








The Jewelers’ Circular Publishing Company, 11 John St., New York 
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ar Pearl 


i; TRADE MARK REG. U.S. PAT. OFF. 





\ 
A “Shopping Scenes in the days of Omar Khayaam” 


ee 


7 pt OMAR, the great value Pearl Line, has taken the 


— aE merchants and consumers by storm. Never before 
MI faa satiiaae were such tremendous values offered to Pearl Lovers. 
\ pr yy A line of twenty qualities ranging in price from $3.75 
Al OMAR PEARLS to $75.00 per strand of 24 inches, WITHIN EVERY- 
/ ONE’S REACH. 


INDRA PEARL COMPANY, INc. 
392 FIFTH AVENUE, NEW YORK 


(AT 36TH STREET) 





‘] No. 662—Beautiful high lustre Omar Pearls in rose or 


} r 3 —Opal-Iridescent Oriental Omar Pearls, beauti- 
/ cream tint, 24 inch length, mounted with 10K No 582: ; i 
6 


ul sheen, satin finish, 24 inch length, mounted 


11) Solid Gold Catch, in Gray Velvet case No. 2, with 14K White Gold and Diamond Patent 
v) white satin lined. Guaranteed Indestructible, Clasp No. D71, encased in Gray Velvet case 
retails for $5.85 complete. No. 15, white satin lined. Guaranteed Inde- 


structible, retails for $29.40 complete. 


Hone Better Made-Look for Guarantee Tag 





| Omar Pearls cAre Nationally Advertised 
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BUY IN NEW YORK 
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American Gem earlCo. 6 W. 48th St, | Leon Hirsch Corporation 37-39 Maiden La. 
Prec. Stones, = diamonds Watches and Movements, Lever or Cylinder 

Beker & Co., Inc. 30 Church St. | Ibex Watch Co. 15 West 37th St. 
Jewelers’ Settings and Solders Swiss Bracelet Watch Manufacturers 

Boumgeld Bros., Inc., 71 Nassau St. | Kent & Woodland 12 John St. 


Diamond Cutters 


Ernst Gideon Bek Mfg. Co. 366 Sth Ave. 
High Grade Mesh Bags and Chains 


Binder Bros., Inc. 15 Maiden Lane 
Gold and Silver Mesh Bags and Chains 


R. A. Breidenbach 51-53 Maiden Lane 
Diamonds and Precious Stones 


Ketcham & McDo 
Thimbles, 


Bracelets 


Wm. B. Kerr Co. 


Silversmiths 


The Gorham Bidg., Fifth Ave. and 36th St. 


Eyeglass ros lders 


all, Inc. 15 M’den La. 





heus L. Brown 68 Nassau St. 
atches: Waltham, Elgin, mek Hamilton 


Carter, Gough & Co. 
Manufacturing Jewelers 


9-13 Maiden Lane 


Dattelbaum & Friedman 15 John St. 
Ring Makers 
Davidson & Schwab, Inc. 58 W. 40th St. 


Mountings and Diamond Jewelry 


Depollier & Inc. 15 M’den La. 
as = ge with a erg eed " 


Derby Silver Co.’s 10 Maiden Lane 
World Renowned Hollow and Toiletware 


Dieges & C 1S John St. 
ae x Caper Badges, Clase Rings) Speck 


B. Durgia Co. Silversmiths 
= Gorham Bidg., Fifth Ave. and 36th St. 





Esef Watch Co. 116 Nassau St. 


New York 


leads the world with 


petitive markets, the same as 
it does with its skyscrapers, 


hotels, theatres, etc. 


to New York at least once a 
year is not only a delightful 
vacation, but is also a source 
of profit and education to the 


careful buyer. 


Plan to Spend 


a Week 


New York 


its com- 


A tnp 


in 








Manufacturers ef Swiss Movements 


iter, Varni Co. 15 Maiden Lane 
Lapidaries and Importers of Precious Stones 


Freudenheim Bros. & Levy 
Diamonds 


F 
i 
E 


Bags, Vanities & Cig. 









Co. 
The Gorham Bidg., Fifth Ave. and 36th St. 


H. C. Kionka & Co. 
Importers of Diamonds 


Jonas Koch 
Jewelry and Watches 





Levitt & Co. 
14-K. Mesh Bags, Vanities, Cig. Cases, Nov. 





L. & S. Loeb 
Bracelet Watches & Fiexible 


Royal Worcester China, 


15 Maiden Lane 







37-39 Maiden Lane 


71 ogg © St. 


$36 Fifth Ave. 
Bracelets 





Maddock & Miller, Inc. 39-41 w. 23rd St. 
Open Stock 








Frank T. May Co. 2-4-6 W. 45th Se, 
Mesh Bags, Vanities im Gold, Plat. & Silver 


J. Mehriust 5 Maiden Lane 
Diamond Jewelry of the Highest Class 


Morse Bros. 11 Jehn &. 
Diamonds and Diamond Jewelry 
B. & L. Moskowitz 71 Naseau St. 
Importers of Diamonds 
Nowalis Watch Co., Inc. 35 Nassaw St 
Manufacturers & Importers of Watches 
H. Z. & H. Oppenheimer 
Diamonds 170 Broadway 
Frank Pollak 214 Christie &. 


Importers of Swiss Watches 


Rector Watch Co. 64-66 Nassau St 
Direct Importers of Swiss Movements, ete. 


Arthur Silberfeld 170 Broadway 
Imp. of Diamonds, Pearls & Precious Stone 


Staiger & Sons 2 Maiden Lane 
Iridio Plat. Mtgs. & Diamond Jiry. Exclusively 


R. Wallace & Sons Mfg. Co. 
Silversmiths 411-413 Fifth Ave. 


A. Wallach & Co. 


37 Maiden Lane 
Gold Bags, Vanities and Chains 


Weinstrum Watch Co., Inc. 


12 John S&. 
Direct Importers of Swiss Movements 


Whiting Mfg. Co. Silversmiths 


The Gorham Bidg., Fifth Ave. and 3%th St 





A. Wittnauer Co. 
Importers of Watches 


30 W. th &. 





Julius Wodiska 


182 Broadway 
Diamond Mountings 


Wolfsheim & Sachs, Inc. 


. Trays, etc. 35 Maiden Lane 


J. R. Wood & Sons 15 Maiden Lane 
Diamond Cuttere—Wedding Ring Makers 


Woodside Sterling Co. 347 Fifth Ave. 
Mail Order Silversmiths to Jewelry Trade 




















BUY IN NEW YORK 
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Cver watch a man 


buy a ring ? 


eae ee 


No- 7458 — 14k. Green 
Gold. Set with Sardonyx 


E 

é 

Bloodstone, Black Onyx. Tr) it some time. You'll learn something about stocking é 
bd 

i 


rings for men. 


iene 


Men are peculiar animals. They never sacrifice comfort for 


adornment. 


You can load your show cases with beautiful rings for men. 





They will stop and look and try them on. 


Yet they will pass up many a ring that you think looks well 
on them. Why? 


Simply because it doesn’t fit between the fingers comfortably. 


Try on some of the bulky rings that are in your show case. 
How would you like to tote them around all day? 


All Larter Rings for men are made to slip between the fingers 
—Ring No. 7458, illustrated above, especially so. 


It is set with Bloodstone, Sardonyx or Black Onyx, and is 
just the style to make a heavy handed purchaser grin with satis- 
faction as it finds a comfortable resting place below his knuckles. 


LARTER & SONS 


15 Maiden Lane onal ae he orr. New York City 
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Last Fall Proved It! 


[AST Fall brought a phenomenal increase in sales in International Sterling of 
the more magnificent type. 


This proves two things: First, the market for such fine, impressive pieces of 
solid silver. Second: the leadership of International Sterling in this field. 


At the very top of these designs is the Maintenon Service. Its noble proportions, 
its rich ornamentation make it pre-eminent for important gifts and 
presentations. 


The Maintenon Service is shown completely, in a special new catalog. Send for 
it. It is worth keeping handy,—for ord:ring, for selling. Please address 





INTERNATIONAL SILVER CO. 


Successor to WILCOX & EVERTSEN, Meriden, Conn. 















INTERNATIONAL SILVER CO. i 
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Clearance Sales of Jewelry in Paris 





Articles Offered by Many of the Best Concerns Indicate Trend in Styles 

















—— 


Paris, Dec. 20.—One of the most remark- 
able innovations in the jewelry business in 
France since the great war, is the holding 
of clearance sales, by some of the very best 
frms. This indicates that the French 
jewelry trade is not at all behind the times. 
Like the great stores, the Louvre, Bon 
Marché, Printemps and other giant estab- 
lishments where almost everything necessary 
for the wear and decoration of man, woman 
and child can be purchased, including 
jewelry, the jeweler proper feels the neces- 
sity of clearing out the Summer and Autumn 
sock to make way for the new Spring 
models. This releases capital that would 
otherwise be locked up in jewels that were 
getting more 2nd more unsaleable every 
day, and generally clears the air. Largely 
advertised, these sales, held during the month 
of December, just meet the needs of the 
Christmas and New Year markets and there 
is no doubt that the chance of getting a 
really good article, with the stamp of a Rue 
de la Paix or Place Vendome house, cheap, 
is a great temptation to the ordinary buyer. 
The old-fashioned business man of course 
shakes his head at such rash, go-ahead 
methods of carrying on trade for he can 
never be got to realize that unsalable stock 
only hampers progress and that what is 
dificult to get rid of today, wil! be a white 
elephant on his hands tomorrow. At the 
same time, if people think they are getting 
a real genuine bargain, they will waive a 
point in matter of style or color. 

There is no sort of doubt that good bar- 
gams may be nicked up at a genuine sale 
ol this type, for what is the height of the 
mode in jewelry in the month of December 
may have gone out in March, for some 
teason or other, but only the “copies of 
lashion plates,” as the ultra fashionable are 
s metimes called, need to follow Dame 
Fashion so closely as all this, and jewelry 
bought at a really first-class place in De- 
cember, more especially in Paris, may be 
ally worn for the Winter season, and at 
the Riviera or Winter sports. 

Praca catalogues, giving particulars of 
we Various jewels for sale are printed and 
‘ent out to clients. They are quite interest- 
nig Irom any point of view, but perhaps the 
ost indicative thing is the jewels and gems 
hot advertised, for naturally the biggest 
Jeweler will only sell off stones for which 
— koe Sroneiiy be no very keen demand 
“a oy Hie ohiag 4 those that are just com- 
noticeable . 1on or after the sale. It is 
ici tae! = yay that almost all the 
in lines ~ ned are cut in facets and not 

. mds, sapphires, emeralds, 





rubies and black onyx above all figure very 
largely in the catalogues, going to show that 
all but the diamond may be slightly on the 
wane, as far as being the height of the 
fashion goes, for the diamond reigns with- 
out any eclipse in Paris. Amethysts are 
seldom mentioned, although this stone is 
coming in, while the turquoise is rare. 
There is some coral, but, comparatively 
speaking, few pearl necklaces going as bar- 
gains. 

Onyx with coral and diamonds holds a 
iarge place among the brooches shown at 
the sales. There are many pendatif watches 
almost all in black onyx and diamonds, some- 
times jade or coral is added, but it would 
seem that everything in biack onyx is being 
cleared, indicating that the reign of black 
onyx may be nearing its end, although the 
vogue is still very big indeed. Wrist watches 
with diamonds, with sapphires and diamonds 
or diamonds and onyx are very numerous 
at the sales. Comibs, set with diamonds, with 
diamonds and coral, or turquoises are rare, 
for they are just coming to their own and 
will be the rage all the Winter. Studs in 
rubies and diamonds, in onyx, sapphire and 
diamonds are on sale, perhaps a hundred 
lots being made up of these ornaments. 
Pearl pins, for men, head the list, while 
there are also diamond and ruby combina- 
tions. 

Among the most magnificent lots of 
jewelry seen at the clearance sales in Paris 
this week is a necklace with 40 diamonds 
of varying sizes, with the “Prince Edward 
of York” diamond hanging from the centre. 
Collars, covering the neck, and about four 
inches in width are composed of small dia- 
monds and emeralds. A very successful line 
is the insect jewelry. Butterflies in dark 
blue, dull greens, bronze red with touches of 
red and in mother-of-pearl are sold. They 
can be used either as crnaments for the 
corsage or for fastening in the hair. The 
most remarkable model seen at the Christ- 
mas sales, and evidently an entire novelty, 
was a bracelet consisting of a band of dia- 
mond, from which hung a chain of diamonds, 
finished with a minute diamond tassel. The 
pear-shaped earrings in platinum and metal 
compositions are four or five centimetres long 
and very handsome. Some have an inside 
rim of diamonds. The long drooping ear- 
rings are made of cascades of diamonds, or 
of diamonds, coral and onyx. 

A big sale is being done in the tiny wrist 
watch, with a case. The gold case has a 
small design in bas-relief upon it. Heads 
of Red Indians, flowers and similar motifs 
are used. The face of the watch when open 


is seen to be in gold. A larger watch has 
no case, and the face is entirely surrounded 
by jewels, 

Among the men’s jewelry in the sales, 
large massive platinum rings with one soli- 
taire diamond are noticed. Sometimes 
colored gems and diamonds are combined, 
but this is rare. A good many solitaire 
white or grey pearl rings are seen for men’s 
Wear. “Anima!”  tiepins are naturally 
popular as men go shooting in the Autumn 
and Winter. They form a very suitable 
gift, that seldom seems amiss when given 
to a man who is a good shot. A fox head 
is very popular, or a boar—for there are 
still wild boars in the French forests. Some- 
times there is a partridge or pheasant, or 
even a wild duck. Most of these tie-pins are 
in gold, sometimes plain, sometimes delicately 
chased. A very recent fashion is to powder 
the bird or animal with tiny diamonds, 
which appear to have fallen on the tiny bird 
or animal by mere accident. Green, red 
and black stones are combined with dia- 
monds for studs, the favorite. stones being 
cf course black onyx, rubies and emeralds. 

Cigarette cases, just the thing for gifts, 
are seen in great plenty. They are made 
with great attention to execution and give 
scope to artistic design which is sometimes 
almost out of place on men’s jewelry. 
Enamel, black onyx, platinum and gold are 
the favorite materials. About five inches in 
length, some of these cases have a band of 
diamonds stretching’ across the case 
diagonally. Sometimes there are two bands 
of diamonds, with a band of sapphires be- 
tween, other cases are dotted with pearls, 
either at regular intervals or as if dropped 
by accident, in odd places. Some of these 
cases have plain gold chains, others jeweled 
chains. A cigarette case of scarlet enamel 
was decorated with a black cat, a sign of 
good luck, but looked humble and quiet amid 
all the sparkling jeweled cases, seen at this 
particular sale. 








Tips for Taxpayers 

In computing his net income for the year 
1923 a taxpayer may deduct from gross in- 
come all losses, incurred not only in his 
business, trade or profession, but in any 
“transaction entered into for profit” not com- 
pensated for by insurance or otherwise. 

To be allowed, losses not incurred in 
trade or business must conform closely to 
the wording of the statute. For example, a 
loss incurred in the sale of a taxpayer’s 
home, which at the time of purchase was 
bought without intention of resale, is not 
deductible because it was not a transaction 
entered into for profit. 

Losses sustained in the operation of a farm 
as a business venture are deductible. If sus- 
tained in the operation of a farm operated 
merely for the pleasure or convenience of 
the taxpayer, such losses are not deductible. 
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Stern Bros. & Co. 


68 NASSAU ST. 
NEW YORK CITY 


Cutters and Importers 


of 


DIAMONDS 


Complete Stock of Squares 
and 


Emerald Cut Diamonds 


DIAMOND CUTTING WORKS 
68 Hunters’ Point Ave., Long Island City 


AMSTERDAM CHICAGO | LONDON 
16 Sarphatistraat 31 No. State St. 29 Ely Place 
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An Exquisite Work in Bronze 


Alfred Lenz, sculptor, who for many years 
yas widely known in the silver and jewelry 
trade as 4 designer of trophies, again 
achieved distinction recently at the Winter 
Exhibition of the National Academy in New 
York, where he exhibited an exquisite bronze 
entitled “Star Dust,” which is the subject 
of favorable comment in many quarters. The 
work, which is illustrated herewith, is un- 


THE 
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per, silver and bits of gold, suggesting in 
their results charming, variations of surfaces, 
something of the masterly handling of the 
famous artists of the Orient.” 








The Tale of a Lost Mesh Bag 
IOGENES may have had difficulty in 
finding an honest man in his day but 
he evidently would not have had the same 
trouble in hunting an honest woman in 


“STAR DUST,” AN EXQUISITE BRONZE BY ALFRED LENZ 


usual in many ways both in design and in 
¢xecution and is in keeping with the reputa- 
tion he established by his remarkable little 
tonze “Pavlowa” purchased several years 
*g0 by the Metropolitan Museum of Art. 

In commenting on this work of Mr. Lenz, 
the New York Commercial recently said: 

Mr. Lenz is several artists in one, for 
he not only models his design in wax, but 
“arriés it through all stages of its develop- 
ment, including the fusing of the metals and 
tasting to the final adding of those delicate 
graduations of color that distinguish his 
onzes from others. 

He uses various metals, including cop- 


Chicago today, as was shown by a recent 
experience of Richard Emrich, who repre- 
sents the house of I. Emrich, manufacturing 
jewelers of Pforzheim, whose products are 
distributed here by Geo. Borgfeldt & Co., of 
New York. For Mr. Emrich, who lost a 
wonderful gold platinum mesh bag in the 
most crowded district. of Chicago, not only 
had this returned to him almost immediately 
but the finder, the wife of a jeweler (Mrs. 
Chas. D. Baum, of 5640 W. Lake St., 
Chicago,) refused to take any reward for 
ker honesty and returned to Mr. Emrich 
the money that he had presented her for 
her trouble. 
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As the incident was unusual in many 
ways, Mr. Emrich was asked to describe it 
and told this story to a JEWELERS’ CIRCULAR 
reporter. 


“It was on Tuesday afternoon during the 
early Christmas season,—a real Chicago 
weather day, heavy clouds covering the sky. 
Hundreds and thousands of people were 
crowding the streets making their holiday 
purchases. I had left the Heyworth build- 
ing in Madison St., turning down to Wabash 
Ave. with a little jewelry cover under my 
arm containing a wonderful gold platinum 
mesh bag. At the corner of Wabash and 
Madison, I bought a paper and two minutes 
later, discovered with a fright that the bag 
had disappeared. 

“T looked around and saw hundreds of 
people running up and down the street like 
a mass of ants in the woods and though I 
searched, I felt it was hopeless to look for 
the jewel in such a crowd. I lost no time 
in informing the police and immediately 
inserted an advertisement in the Chicago 
Tribune asking the finder to return the bag 
to my headquarters. 

“The following morning at 10 o'clock, I 
received a telephone communication from a 
man who said he was a jeweler asking if I 
was ‘the party who lost the bag.’ When I 
asked him if he found it, he said, ‘No, but 
my wife did.’ I got the address, took a 
taxi and drove to my informant who hap- 
pened to be Chas. D. Baum, of 5640 W. 
Lake St., who received me courteously and 
returned the bag without question. It was 
with some difficulty that I succeeded in per- 
suading Mr. and Mrs. Baum to accept an 
amount of money for their trouble that I was 
willing to pay as a reward for the return of 
the property and supposed this had closed 
the incident. But what was my surprise to 
receive two days later the following 
letter : 


“Mr. Richard Emrich, 
“Dear Sir: 


“‘My conscience bothers me terribly for 
having accepted any reward for the return 
of your bag. 

“*The more I think of it, the worse it 
seems to me, and besides such a liberal one. 

“*The mere fact that the bag was so valu- 
able and I found it, and had the pleasure 
of returning it to you, Mr. Emrich, was 
reward enough for me. 

“If you will accept the money in the 
spirit in which I will return it, I will gladly 
do so. 

“ ‘Sincerely yours, 
“*(Signed) Mrs. CuHas. D. Baum.’ 


“I have traveled all over the world and 
come in contact with many people but this 
was a most unusual experience, as I later 
explained to Mrs. Baum in a letter, thank- 
ing her for the attitude, for it made me 
extremely happy. In fact, it is a shining 
light that sets off the darkness we experience 
in every-day life. While I could do no 
more than accept the money returned in the 
spirit in which it was sent, I asked her as 
a favor to accept a little souvenir which I 
ordered made at the factory in remembrance 
of this lucky and unusual experience. 

“I feel that an incident such as this should 
not go unrecorded and that is why I am 
willing to have the facts made public 
through THE JEWELERS’ CIRCULAR.” 
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What Sometimes Happens to Business Men Who Lose 
Control of Their Feelings* 





By Elton J. Buckley 

















OT long ago a retail jeweler went into 
N a wholesaler’s to look over some goods. 
He examined quite a quantity of precious 
stones and other expensive articles, gave an 
order and was about to leave, when the clerk 
who had been waiting on him found a sealed 
package of uncut stones missing. He re- 
membered showing it to the customers, be- 
cause there was one very curiously cut stone 
in the lot and the customer had remarked 
upon it. 

The customer disclaimed all knowledge of 
it, but after some heated argument, the man- 
ager of the wholesale house insisted on forci- 
bly detaining him for an hour while he sent 
for a city detective. The detective finally 
came, but after hearing the evidence, or the 
lack of evidence, against the customer, ad- 
vised the jobber not to press the matter fur- 
ther, This advice the jobber took after some 
hesitation, and released the customer after 
he had been actually under duress for nearly 
two hours and after the jobber had refused 
him permission to telephone his counsel. 

The customer in this case is a man of sub- 
stance and reputation, and has always been 
considered as honest as the sun. He has 
retained counsel to begin an action against 
the jobber who held him under practical 
arrest for two hours. The matter will un- 
doubtedly get into the courts unless the job- 
ber’s attorney advises him to make some 
settlement out of court. 

What chance has the victim of the above 
described incident to recover damages? He 
has every chance. In fact, if his case is 
properly handled I can’t see how he can fail. 
Here is a substantial business man of good 
credit and Al reputation, accused of stealing 
diamonds and held a prisoner for nearly two 
hours, refused permission to telephone his 
attorney and only released upon the advice 
of a professional detective that there wasn’t 
sufficient evidence against him. The evi- 
dence, of course, amounted to nothing at all. 
The man was shown the package of stones 
and examined them in the presence of a clerk 
who sat on the opposite side of a table. 
Later the package was found to be gone. 
Probably any court, after hearing such evi- 
dence, would instruct the jury that they 
must acquit, or even refuse to let the case 
go to the jury at all. 


All business men, particularly those who 
sell goods, ought to be constantly on their 
guard against acts or expressions which will 
reflect upon the honesty of people with whom 
they have dealings. Such things open the 
way to damage actions, either for slander, or 
malicious prosecution, or something like that, 
which often proves expensive. The other 
day I sat in a business office with several 
other persons. The head of the concern was 
m very heated argument with a customer 
who had just gone into bankruptcy. The 
argument was over this customer’s last bill, 
_ he had bought less than a month be- 
ore. The seller was very wroth about it, 


~~ 
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(Copyright, December, 1923, by Elton J. Buckley.) 


arguing that the buyer must have known his 
condition then, and had no business to buy 
anything at all. 

“I understand it,” he said, “you had no 
intention of paying me when you bought 
those goods. You deliberately planned to 
get while the getting was good. You knew 
you were going into bankruptcy when you 
gave us that order, and made up your mind 
to sting us.” 

That was sheer slander, unless there was 
proof of it, and the debtor could have gone 
out, gotten any one of 50 attorneys of a cer- 
tain class who would have been glad to take 
the case on a contingent fee, and bring suit 
for damages for slander. Of course, the job- 
ber in this case couldn’t have proved what 
he charged. It may have been true, but ob- 
viously he couldn’t have proved it. There- 
fore it is by no means improbable that a 
verdict would have been rendered against 
him. 

Not very long ago two women went into 
a grocery store. .They bought two articles, 
neither of them meat, paid the cashier and 
left. Before they had got far, the manager 
rushed after’ them, accused them of having 
gotten meat without paying for it, took one 
of them by the shoulder and made both 
women return to the store. It seems that 
just as these women were leaving, the meat 
salesman had reported to the manager that 
somebody had gotten meat without paying, 
and the manager jumped at the conclusion 
that the two women were the ones. When 
he brought them back to the store the meat 
salesman said they weren’t the ones. That 
little break resulted in a substantial verdict 
against the owner of the store. 

In another case, two women went into a 
restaurant, an elderly woman and her niece. 
Both sat down at a table, and the niece or- 
dered a meal. The aunt, however, wasn’t 
hungry and ordered nothing. They finished, 
and the niece paid her check and was leav- 
ing when the cashier called her back and 
said her check paid for only one. She ex- 
plained that only one had eaten, but he re- 
fused to accept this explanation and forcibly 
detained both women 20 or 30 minutes in 
deep mortification. Here, too, both women 
sued and got verdicts. 

The come back, when a thing like this is 
done or said, is so quick and easy that it 
doesn’t pay to let your feelings go even in 
the clearest case, never without first consult- 
ing an attorney. 








The Vicissitudes of Goldsmithing 
Works 


() F all the arts, that of the goldsmith is 
the one which can with certainty be 
traced back the farthest in the history of 
human intelligence. On the day when man 
determined that one substance was more 
precious than others, he began to work upon 
it as a labor of love, and devoted it to the 
embellishment of the temples which he reared 
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to his gods, or to the adornment of his own 
person. All written records unite in prov- 
ing this—the holy Scripture, Homeric 
poems, and even the oldest narratives of the 
farthest East. Museums have also confirmed 
the fact, and bear authentic testimony to this 
innate sentiment of luxury inherent in all 
the peoples of the earth. Who is there that 
has not admired the jewelry found in Egypt, 
in the tomb of the Queen Aah-hotep, of older 
date than the government of Joseph? Who 
has not stood astonished before the perfec- 
tion of those jewels of the Greeks displayed 
in our own gallery of the Louvre, or before 
those first attempts of unknown nations of 
the American continent, as barbarous and 
almost similar to those of Asia Minor? 
Unhappily, by reason of their very intrinsic 
value, vases and articles in gold or silver 
are doomed to disappear. In gathering pre- 
cious spoils won from their enemies, the 
Hebrews hastened to transform them into 
objects consecrated to the worship of the 
Almighty: the conquerors of the Hebrews, 
in their turn, destroyed the sacred vessels to 
transform them into idols which, at a later 
period, Christianity was destined to destroy. 
(David had a crown of consecration made 
from a diadem which once encircled the 
brows of the idol Moloch.) 

“The ‘spolia opima,’ dedicated in the tem- 
ples, found there but a temporary resting 
place while awaiting fresh vicissitudes, of 
which the most common and that most to 
be deplored was their conversion into money 
to meet the ever-growing necessities of the 
people and their rulers. Is it not well known 
that, among ourselves, the artistic forms 
given to the precious metals were but a pro- 
visional garb intended to impart an agree- 
able appearance to the portable wealth of 
our ancestors? Capital accumulated in this 
shape was readily movable, and, alas! still 
more readily alienable; war, migrations, cas- 
ual wants, all brought to the melting-pot 
the gold and the silver which had erewhile 
been proudly displayed in vases, furniture, 
or in ornaments for the person.”—ALBERT 
JACQUEMART. 








Machinery Only Partly to Blame 





N his work entitled “Keramic Studio,” 

John P. Heins says, “Is it not strange that 
the pierced metal work of the past is bet- 
ter in design than that of today? Since the 
process of perforation is not more difficult 
now than what it was centuries ago, the 
spiritless quality in modern pierced metal 
is not due to inferiority of tools, nor work- 
manship. 

“One is almost tempted to shake one’s fist 
at machines, one of the instruments of in- 
dustrialism and materialism that has done 
its share in flooding the world’s markets with 
hideous, inartistic jewelry. It is quite ob- 
vious that quantity production is a neces- 
sity in this period, but the output of jewelry 
factories ought to be artistic. The machines 
in use can turn out jewelry that is good in 
design, but the craftsman and commercial 
jeweler do not agree.” 








Nelson O. Briggs, a jeweler at Berkeley, 
Cal., was recently found dead of heart dis- 
ease at his home, 2079 University Ave. The 
jeweler had suffered for some time. 
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The Plan 


O give you, with your every 

purchase of jewelry set with 
Hope Sapphires or Hope Rubies, 
a tag which will count toward 
securing for you a valuable box 
of Hope stones. 





The tags will shortly be distrib- 
uted to manufacturers of Hope 
mounted jewelry, to be attached 
to their products. 


The offer will be limited. Only 
one box of Hope stones will be 
presented to a jeweler. Further 
particulars soon. 


LHeller €S0n, ne. 


PARIS . PROVIDENCE . GENEVA 
358 Fifth Avenue New York 
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Reports from the European Diamond Markets 





Conditions in the Diamond Centers of London, Paris and Amsterdam as 
Reported by Correspondents of The Jewelers’ Circular 
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Loxpon, Dec. 22.—Business conditions 
have been quiet in this market during the 
past fortnight in comparison with the usual 
Christmas trade. The uncertainty about the 
sults of the general election have had much 
to do with trade conditions. At the eleventh 
hour some of the manufacturing jewelers 
are finding themselves busy on private or- 
ders outside of trade circles. Most of the 
articles which are being made up by the 
iewelers consist of bracelet watches, set with 
diamonds and also some diamond pendants. 
Half loop rings are, for the present, not as 
popular as is usually the case, but it is be- 
lieved that their sale will be resumed with 
the new year. The market for rough dia- 
monds has been more active during the past 
month. Nearly every week importers from 
the continent have visited the market and in 
most cases they were able to consummate 
transactions, notwithstanding the firmness of 
the prices for rough material. Diamonds 
for industrial purposes have not met with as 
ready a market as has been the case during 
the past few months. 





AmsterpDAM, Dec. 20.—In view of the fact 
that we are approaching the end of the year, 
during which time there is not much business 
with dealers, from abroad, it is possible to 
report that there has been some trade in cut 
as well as rough material of late. We are 
still facing the old problem that the market 
for cut stones does not keep pace with the 
prices of rough material, the result gen- 
erally being that manufacturers who are 
working on a large scale are making only 
a very narrow profit. Dealers who handle 
manufactured articles, in many cases are, 
however, finding it worth while to continue 
in the business. The sale of mélée has met 
with competition at the Antwerp markets, 
caused chiefly by the fluctuations of the Bel- 
gium Franc. In order to remedy this condi- 
tion, plans are under consideration by the 
International Alliance for convening a Con- 
gress, at which a scheme for tabulating tariff 
will be recommended, which will come more 
in harmony with the money market in the 
different diamond centers and which will 
eventually bring more stability to the price 
of cut stones now effected by the discrepancy. 
The small sizes in eight cut as well as in 
full brilliant cut are selling well. 





Paris, Dec. 18.—As is usually the case in 
the holiday season, there has been a fair 
amount of business done in this market, both 
among wholesale concerns and retail stores. 
There has been a good demand for stones 
ranging from one to two to the carat of 
eg quality. Retail dealers report that 
” re has been a good business done in brace- 
: watches, many designs having been dis- 
played. The sapphire still forms the chief 
‘enter stone in ladies’ rings and presents a 
a dainty and attractive appearance when 
ce by, white diamonds. The great 
“a : or eight facet diamonds may be 

‘ed to the popularity of this style of set- 


ting. Small rubies are also meeting with a 
ready market, transactions in them being 
rather hard to carry out, owing to the high 
price of the gems. Good quality pearls 
change hands frequently and many transac- 
tions of importance have been consummated 
during the past two weeks, as has been the 
case with baroque pearls. Employment 
among diamond cutters and manufacturing 
jewelers is almost normal at the present time. 
A small disturbance occurred among the sil- 
ver watch case workers during the past 
month. An exhibition in the horological 
branch of the industry was held recently in 
connection with the centennial of Louis 
Breguet. 








Metric Standards Bill Introduced in Con- 
gress 


WasHINGTON, D. C., Jan. 4.—Among the 
first bills introduced in the new session of 
Congress are the Metric Standards Bills, 
providing for gradual adoption of the metric 
units of weights and measures in merchan- 
dising, 

The metric bill was introduced in the 
House of Representatives by Hon, Fred A. 
sritten of Illinois, and in the Senate by 
Hon. Edwin F, Ladd of North Dakota. 
The legislatures of these States, in company 
with many others, have petitioned Congress 
to enact metric standards laws. More than 
106,000 petitions, directly representing several 
millions of voters, are pending before Con- 
gress, urging favorable action on adoption 
of the world units for weighing and measur- 
ing. 

The simple decimal nature of the metric 
system is ingeniously stressed in the num- 
bers of the metric bills themselves—Con- 
gressman Britten’s being number 10 in the 
House and Senator Ladd’s bill number 100 
in the Senate. 

According to the provisions of the Britten- 
Ladd bill, the buying and selling of goods, 
wares and merchandise will be in terms of 
the metric units after a period of 10 years. 
Manufacturers are to use whatever meas- 
ures they choose in production, the bill pro- 
viding “That nothing in this act shall be 
understood or construed as applying to the 
construction or use in the arts, manufacture 
or industry of any specification or drawing, 
tool, machine, or other appliance or imple- 
ment designed, constructed or graduated in 
any desired systems.” This safeguards 
manufacturing interests. Hundreds of great 
industrial concerns are urging the metric 
legislation on this basis. 

Rules and regulations for the enforce- 
ment of the metric acts are to be made and 
promulgated by the United States Secretary 
of Commerce. 








A. Litch has moved his jewelry store from 
219 N. Main St. to 203 Jefferson St., 
Burlington, Ia. The new location is near 
one of the main business corners in that 
city. 
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HELD ON ROBBERY CHARGE 


Edward Ryan Alias “O’Keefe” Captured at 
Deland, Fla., and Detained in Connection 
with Becker Jewelry Store Robbery 


CLEVELAND, O., Jan. 3.—Edward Ryan, 
alias “Edward O’Keefe,” who is wanted in 
connection with the robbery of the John 
Becker jewelry store at Wheeling, W. Va., 
on Dec. 13, was arrested at Deland, Fia., 
26. His arrest followed information sent to 
Deland by the Wheeling police. 

“Joe” Carney, who was connected with 
the robbery, was arrested in Wheeling a few 
days after the robbery occurred but refused 
to give any information concerning his ac- 
complice. Ryan, who originally hails from 
Salem, O., is said to have known a Mounds- 
ville woman, and when the latter left 
Moundsville five days following the rob- 
bery, the police there began to trail her, be- 
lieving that she would follow Ryan. This 
led to Ryan’s arrest. 

It had been known for some time that 
Ryan had been living in Wheeling for the 
last eight months under the name of Lieut. 
O’Keefe and according to his statement was 
receiving $140 per month compensation from 
the Government. 

Wheeling officials left for Florida to take 
possession of Ryan and bring him back for 
trial. 

Part of the loot secured by the bandit 
pair from the Becker store was recovered, 
according to the message from the Pinkerton 
agency, 

The Wheeling police chief said he under- 
stands that eight diamond rings, two dia- 
mond set pins and two watches were recov- 
ered from Ryan, in addition to the diamond 
which at the time of the holdup, on Dec. 13, 
was in a stud snatched from John C. Beck- 
er’s shirt front when he was compelled to 
sit, at the muzzle of a revolver, at his work 
bench in the jewelry store while the other 
bandit scooped up diamonds, pins and 
watches, 

Prior to receipt of the word that Pinker- 
ton detectives had located Ryan at the Al- 
bion Hotel in Deland, Chief Frazier had in- 
formation from the Pinkerton agency that 
a man answering Ryan’s description had 
called at a Deland jewelry store and had 
the diamond from the stud pin made into 
a new stick pin. 

Neither Chief Frazier nor any of his de- 
tectives who worked on the Becker jewelry 
holdup case, nor Chief of Police William 
Black, would make public the name of the 
Moundsville woman whose trail from 
Moundsville to Deland ultimately resulted 
in the capture of the bandit Ryan by the 
authorities. 

A message said that Ryan, following his 
confession, had agreed to return to Wheel- 
ing without extradition proceedings. How- 
ever, local authorities are taking no chances 
on having trouble with him, and Prosecuting 
Attorney Carl G. Bachmann prepared a 
requisition which Governor Morgan will 
sign asking the Florida Governor’s authority 
to extradite the prisoner. 
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Two youthful bandits recently bound 
and gagged J. Municucci, a jeweler at 
Tuckahoe, N. Y., and escaped with jewelry 
valued at over $5,000. 
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HE test of every business 
is its ability to retain its 
customers year after year. 











Our values and helpful co- 


operation have enabled us to 
do this. 

















ARNSTEIN BROS. & CO. 


Importers and Cutters of Diamonds 
New York - 170 Broadway 


CHICAGO LONDON AMSTERDAM 


31 North State St. Audrey House, Ely Place 6 Tulp Straat 
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Trade Conditions in New England Territory 





A Review of the Past Year and Some Opinions as to the Prospect in 1924 
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ProvipeNce, R. L., Jan. 5.—With the be- 
ginning of a new year it is not only interest- 
g but instructive to view in retrospection 
the year just closed and gaze into the future 
in search for some indication as to what the 
coming 12 months has in store for those en- 
ved in the jewelry industry, whether as 
manufacturers, wholesalers, retailers or any 
the affiliated branches. With the great 
diversity of grades in the industry it 1s dif- 
jeult to summarize in any coherent manner 
what will be pertinent to all lines. But it is 
safe to say that every one connected with 
the industry in any manner in Providence 
has a cheerful optimism that is certain to 
carry through the year in the face of all 
obstacles or discouragements that may arise. 
A careful canvass has been made by the 
local representative of THe JEWELERS’ Cir- 
cutar and the results are very much on the 
bright side. Below are given the views of 
those in position to view the situation im- 
partially and qualified from training and en- 
vironment to clearly present the conditions. 
\ retrospection of the year 1923 and the 
prospects of the year 1924 do not strike 
Horace M. Peck, secretary-manager of the 
Manufacturing Jewelers’ Beard of Trade as 
presenting anything to either exult the op- 
timist or warrant a pessimistic attitude. In 
a brief summarization furnished the Provi- 
dence correspondent of THe JEWELERS’ Cir- 
cutak, Mr. Peck says: “The following was 
recently published from the pen of a writer 
on business topics: ‘Business is wonderful, 
most of us are making money, why this pes- 
smism? Life is pleasant. Let us go on.’ 
“The writer just referred to could not have 
had the jewelry trade in mind in making 
this comment, because business during 1923 
was not wonderful, neither is there any evi- 
dence of pessimism in the trade. The manu- 
facturers experienced dull business for the 
first eight months, but had a reasonably good 
volume during the last four months of 1923. 
“It may be admitted that the manufac- 
turers as a whole made a little money and 
to an extent recouped the loss of 1922. The 
wholesalers and retailers apparently were 
lavored with a fair volume of business, al- 
though their season for heavy sales was 
more limited than usual and they suffered 
from inability to deliver certain lines. 
“Notwithstanding that the entire trade did 
; lair volume of business in 1923, collections 
have been unusually slow, indicating a short- 
age of working capital. The number of 
lewelry failures recorded in the United 
States during 1923 was 727, as compared 
with 693 for the year 1922. Most of these 
res were among small concerns, and it 
“ale to state that the net failure losses of 
‘ wholesaler and manufacturer was below 
normal for the past year, 
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“There is no evidence at this writing to 
indicate that 1924 is destined to be much 
fferent from 1923, as far as the jewelers 
concerned, and while there is surely no 
reason for pessimism, there is ample oppor- 
tunity for the entire trade to exercise a little 
more care in the extension of credit.” 
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On the other hand, Woodward Booth, 
manager of the New England Manufactur- 
ing Jewelers’ and Silversmiths’ Association, 
takes a more optimistic view of the situa- 
tion. “‘The outlook for 1924 is excellent,” 
he replied to THE JEWELERS’ CIRCULAR cor- 
respondent when asked concerning the pros- 
pects of the industry for this city and vi- 
cinity. “Optimism prevails in the business 
world,” he continued, “and why not? The 
year 1923 was a better one than 1922. It 
witnessed the greatest production, movement 
of commodities and increased railroad equip- 
ment since the war. 

“Why should not the process of steady, 
healthy improvement continue? We are not 
in the midst of a boom from which a bad 
fall may be had, but are in the process, so 
it would appear, of improving conditions. 
Factories are busy, wages are high, workers 
are employed, and the great buying power 
of the American public is with us. 

“Tf Washington listens to the demand of 
the country for sound tax legislation rather 
than to cheap conceptions of political ex- 
pediency, steadily increasing prosperity 
should come to the nation, a prosperity in 
which the jewelry trade inevitably would 
share.” 

Ik<dward M. Wheeler, manager of the 
Providence office of the National Jewelers 
Board of Trade, commenting upon local con- 
ditions, said: “There is not a great deal to 
say. The past year has been generally good 
and reports from all sections of this district 
would indicate that the current year will be 
equally satisfactory, if not better than 1923. 
The trade suffered very few failures of con- 
sequence and this with slightly improved 
collections have tended to smooth out some 
of the unevenness in trade that otherwise 
might have been more noticeable than they 
are. On the whole, there has been com- 
paratively little idleness in the local manu- 
facturing plants and none of any extended 
period. Wages remain good and the indus- 
try in every respect is approaching a nor- 
malecy that it has not enjoyed for the last 
few years.” 

In a review of the conditions of business 
of the year 1923 in the district covered by 
its Providence office, R. G. Dun & Co, says: 
‘The readjustment period of 1921 was fol- 
lowed in 1922 by a gradual and steady im- 
provement. Conditions in 1922 laid the foun- 
dation for a year of good business in 1923, 
which was fulfilled very generally. and mer- 
chants and manufacturers of Rhode Island 
and the Attleboros have had a satisfactory 
volume of business the past year. Collec- 
tions have dragged in some sections of the 
country, but those who have made a steady 
and determined effort to collect this money 
promptly have been reasonably successful in 
doing so. Export trade in gross totals is 
not large, but some of our manufacturers 
have had a quite steady demand for their 
product from foreign quarters, 

‘There has been no unemployment for any 
extended period in any line here and wages 
have remained high. It has not been a boom 
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year, but a steady and substantial demand for 
merchandise. Holiday business was excel- 
lent in totals, buying starting early and con- 
tinuing steady until Christmas, radio ap- 
paratus contributing substantially in the vol- 
ume of sales. 


“Manufacturing jewelers in Providence 
and the Attleboros, as a whole, have en- 
joyed a prosperous year. Gold lines have 
not done as well as the brass and cheaper 
lines, and the novelty makers in general have 
had a steady trade throughout the year and 
prospects appear good. Nineteen-hundred- 
and-twenty-four is looked upon with op- 
timism, generally. Basic conditions are good, 
but there are several national issues which 
will have a tendency to defer new ventures 
or extensive expansions. A continued steady 
demand for merchandise is expected with- 
out serious changes in either production or 
prices, at least for the first six months. 

“In 1923 there were 212 failures in the 
district comprising the State of Rhode Island 
and the Attleboros, of which number eight 
were jewelers and 24 dry goods dealers.” 

In its annual review of local business and 
industrial conditions, the Providence Journal 
says concerning the jewelry situation: 
“Jewelry business in Providence and the 
Attleboros approached nearer to normalcy 
during the year just closed than at any time 
since the outbreak of the World War, and 
the outlook for the new year is considered 
especially promising. The beginning of the 
year 1923 witnessed the commencement of 
a more general rehabilitation of the jewelry 
industry, which continued consistently 
throughout the year. One of the greatest 
benefits of the World War for the jewelry 
industry was the great measure of clarifica- 
tion that it experienced in the diminution of 
many of the ‘trade abuses’ that had existed 
for many years. Not the least of these has 
been the establishment of credits on a sound- 
er basis and a more perfect system of cost 
accounting. In consequence of these impor- 
tant improvements in business methods there 
have been fewer failures in the trade. 

“This. week many of the manufacturing 
plants of this great jewelry center are closed 
in part or wholly for the annual, or in many 
instances semi-annual, stock accounting, but 
the reports from the trade generally indicate 
that they will resume on a full-time sched- 
ule. The annual visitation of buyers during 
the month of December placed a good total 
volume of business on the books of the local 
manufacturers that augurs an early activity. 
While there was no heavy ordering from any 
one or two concerns, the orders were well 
distributed, so that there is a starting up of 
all the shops rather than a ‘spotted’ revival 
that has so often marked the new year. 

“This activity is by no means confined to 
any specific line, all grades alike feeling the 
impetus of the recent buying campaign. 
Novelties and medium-priced goods are 
showing a particular strength, although the 
finer lines are also active. Starting prompt- 
ly with the opening of the year, jewelry 
business during 1923 followed its consistent 
scasonable variations that combined to make 
the year successful and satisfactory. 

“One of the features of the year has been 
the increasing tendency of the manufacturers 
to branch out from the business center of 
the city and establish new factory plants in 
the suburban sections.” 
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A Review of the Tax Situation 





By Ralph Roessler, Chairman Special Excise Tax Elimination Committee 

















— 

With the passing of the holidays and with 
the facing of the payment of taxes that in 
cases will eliminate all the profits of 
a year's hard work, the jeweler naturally 
wonders how much longer this condition 
must be endured, and will welcome any in- 
ication that relief may come in the Congress 


some 


now in session. 
The work that has been done by the as- 


gciation through its special committee to 
bring up tax revision in this session of Con- 
gress iS well known to practically every 
jeweler in the land through previous pub- 
licity that has gone out, but it may be well 
to very briefly review the work of the past 
15 months and the situation as it stands 
today. 
This work was started with the pledging 
of the candidates for election to Congress 
from the State of Indiana, and was carried 
on throughout the United States in a very 
active organized campaign with most pleas- 
ing results. Following the election, special 
work was carried on from the office of the 
chairman dealing with the more important 
leaders of various groups in both Houses, 
and the first of the past year another very 
ative campaign was organized. This cam- 
paign was known as a “personal assignment” 
campaign, wherein every representative was 
assigned to some friend “back home” who 
took up the injustice of the continuance of 
the excise tax in a personal and friendly 
manner with the representative, with the 
result that many pledges for the repeal of 
the tax were obtained. 


The personal assignment campaign was 
later reinforced by the formation of the 
“shock troops,” five or more in each con- 
gressional district, chosen to take an active 
part in the fight for the repeal when the time 
for action comes. Through the “shock 
troops” many additional pledges were taken, 
and points of contact were established with 
almost every representative from practically 
every congressional district. 

From the office of the chairman the prin- 
ciples of equal taxation were carried directly 
to every representative and senator many 
times, many pledges coming in from this 
direct work. From these many sources and 
through these different means, of the 435 
members of the Lower House, 364 have 
either openly pledged themselves for the re- 
meal, or indicated that they would support 
such a measure when it comes up for dis- 
cussion. Coupled with this work of obtain- 
ing pledges has been the more valuable re- 
sults obtained in the educating of our repre- 
“entatives to the true conditions relating to 
this industry and the general changing of 
opinions as to the terms “luxury,” “the tax 
's passed on to the consumer” and the like. 
Included in the favorable list are practically 
. of the members of the Ways and Means 
mmittee, and in the Senate Finance Com- 


mittee, the predominance of opinion is favor- 
able to the repeal, 
long with the work done in a general 


sy with both Houses was the special effort 


ring the repeal to the attention of the 


leading members of the Ways and Means 
Committee with the results that there are 
today several of the most active members of 
this important committee actively interested 
in the bringing about of the repeal of this 
tax. 

The chairman of the tax elimination com- 
mittee has taken up directly with President 
Coolidge the matter of the repeal, and in all 
cases has he responded most courteously to 
the appeals, turning the information sent to 
him over to the departments where it could 
be properly referred to. Through friends 
of the President this matter has also been 
presented and he has at all times indicated 
a sympathetic attitude. In presenting this 
to him it was with the desire that he would 
incorporate in his message to Congress the 
repeal of the balance of the nuisance taxes. 
His message was in line with these requests. 

Believing that, in as much as the excise 
tax is the greatest deterrent in the jewelry 
industry, it became a problem of the Depart- 
ment of Commerce in the investigations go- 
ing on for the betterment of distribution 
conditions, this was presented to Secretary 
Hoover, who in turn referred the matter to 
Assistant Paul, who responded most cour- 
teously. 

The same work was carried on with Secre- 
tary Andrew Mellon, who responded to all 
letters sent to him on this subject and 
through the efforts of Mr. Hufnagel, presi- 
dent of the American National Retail Jewel- 
ers’ Association, an interview with him was 
obtained. Present at this interview were 
Mr. Hufnagel and the chairman of the tax 
committee. At that time Mr. Mellon indi- 
cated that the so-called “nuisance” taxes 
should be repealed, but his subsequent bill 
shows that he believes in but a partial re- 
peal. He referred this committee of two 
to Assistant Secretary Winston, who went 
into detail, and who admitted the moral right 
of the asking for the repeal, but referred at 
length to the political side of the situation 
as refers to the increasing or the decreasing 
of expenditures, such as the passage of a 
bonus bill for the soldiers. 

The first of November there congregated 
at French Lick, Indiana, representatives of 
the Dry Goods Association, the clothiers, the 
garment dealers, shoe dealers, grocers, drug- 
gists, hardware dealers, implement dealers 
and jewelers’ associations, at which time the 
National Retailers’ Council was formed. The 
question of the excise tax repeal was pre- 
sented to this council by the chairman of 
the Tax Committee and by A. W. Anderson, 
representing the jewelers’ association, and 
favorable reactions were obtained. At a re- 
cent meeting of the Council in Washington, 
this same matter was again taken up and 
acted upon. 

And so through every means available, by 
letter, by personal contact, through friends, 
through poltical leaders the attention of our 
representatives has been focused upon this 
one proposition, and just how much of the 
present tax revision agitation is traceable to 
this work will never be known, but this we 
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do know that there are many in both Houses 
that have indicated that they will carry this 
through to a finish, in the expectation of 
bringing about a full and complete repeal. 

A most interesting situation prevails in 
Washington at the present time, with politics 
seemingly struggling for the upper hand. In 
organization work, a chaotic conditions pre- 
vails with a small but powerful group ap- 
parently holding control. Relative to the 
two major themes, tax revision and adjusted 
compensation, opinion is divided as to which 
should be given preference, and the attitude 
as assumed by the Administration and by 
the heads of the Treasury Department is 
that there can be no downward revision if 
increased expenditures are put in force. 
Opposed to these there is the group who 
believe that a bonus bill and reduced taxa- 
tion can both come from the same source and 
whether this can be done remains to be seen 
after the committee has thoroughly analyzed 
the very lengthy bill presented by the Secre- 
tary of the Treasury and has figured a 
means of financing the bonus other than by 
the elimination of the treasury surplus of 
some three hundred millions. 


It is doubtful if a form of taxation can 
be found that will be agreeable to the people 
of the country. This will practically mean 
that there will be a demand for tax revision 
regardless of the bonus. Even with the pas- 
sage of the bonus, there will be a demand 
for tax reduction, for a wave of sentiment 
has swept the country for revision, and this 
demand must be satisfied. It may mean but 
the shifting of the burden and the change 
of form of taxation, but change of some kind 
must come about. 


In the interview with Secretary Mellon 
before the presentation of his bill, he stated 
that he regarded the excise tax as one of 
the remaining “nuisance” taxes which he 
hoped to have repealed, yet we find a very 
unsatisfactory recommendation in his bill to 
Congress. He asks for the repeal of the 
tax from pens and pencils retailing at one 
dollar or less, watches and clocks of $5 or 
less in value, and silver plated ware. We 
have, on the other hand, some very satis- 
factory bills that have been presented, not- 
ably that of Representative Dallinger of 
Massachusetts, calling for the complete re- 
peal of section 905 without reservation, and 
that of Senator King of Utah of the same 
nature. 


It is an assured fact that much time will 
be spent in discussion of the bill presented 
by Mr. Mellon for many members of the 
Ways and Means Committee, while believ- 
ing in tax revision as a whole, do not favor 
all provisions of the Administration bill. 
Some are of the opinion that discussion of 
both major issues will be extended to such 
a length as to become a part of the coming 
political campaign. Be that as it may, we 
are reasonably sure of a hearing before this 
important committee, where our case will 
receive due consideration. 

The writer holds no brief for or against 
the passage of a bonus bill. He takes no 
side politically with the issues up for dis- 
cussion. He does most emphatically main- 
tain, however, that to longer continue the 
present form of taxation is unjust, unfair 
and a violation of the sacred rights of the 
individual to equitable representation in the 
halls of legislation. It would be decidedly 
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gust to ask any one industry to finance 
the bonus were it possible to do so. It is 
iyst aS unjust to ask any one industry to 

the balance of the war debt in a form 
of taxation not equally applied to all. 

Whether the bonus becomes a law or not 
joes not change the fundamentals, and the 
jeweler has a right to ask, yes, demand, that 
ie be expected to pay no more nor no less 
than his just and proportionate share of the 
revenue required by this Government. If 
Congress makes a political plaything of these 
most serious questions with the obtaining of 
ytes in the next election rather than the 
grving of the people who have elected 
them, as the paramount issue, this abuse of 
public office will scarcely go by unheeded. 

To the jewelers of the United States, let 
me say that an untiring effort has been 
made upon the part of the officers of your 
yssociation to bring about relief so needed 
in this industry. No stone has been un- 
tuned, no effort has been too great, and 
many sacrifices have been made to bring 
this matter to the attention of our legisla- 
tors to the point that favorable action will 
come in our behalf. With a great prepon- 
derance of opinion in our favor as evidenced 
by the many letters received from represent- 
atives, with the great majority of the Ways 
and Means Committee favorable to the re- 
wal, with some of the most active of the 
Senate Finance Committee pledged to assist, 
the outlook is bright, so impressed with the 
merits of our appeal have been some of our 
Representatives that to State and district 
chairmen who have responded so freely, the 
officers of this association wish to express 
appreciation and to extend a word of thanks. 
For the wonderful co-operation afforded the 
chairman of the special committee the deep- 
est gratitude is expressed, for if successful 
in this work it will be due wholly to this co- 
operative spirit displayed. To successfully 
finish this work is the one great desire of 
your chairman, and there is a note of op- 
timism intended in this greeting, although 
nothing definite can be predicted at the 
present time. 

To the jewelers who may read this mes- 
sage, I wish to extend greetings from the 
National Association and I trust the New 
Year will bring its measure of prosperity for 
each to which all are justly entitled. 
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THIEVES KILL POLICEMAN 
Kansas City Officer Shot by Negroes Who 
Hold Up Pawnbroker’s Store— 
One Suspect Captured 


Kansas City, Mo. Jan. 2—A Kansas 
City policeman was shot, and fatally hurt, in 
the Pawnshop of Herman Hurst, 1519 E. 
Sth St., Dec. 31, in an alleged attempt to 
rob the store. 

Dennis J. Whalen, the policeman, was in 

€ store when two negroes entered. They 
sought to pawn a watch, were offered $4.50, 
asking $5. They turned to go, when Whalen 
advanced and asked that they show him the 
Watch they had. A scuffle ensued, and 
— was shot, before he had time to 
raw his own revolver. 

The negroes then flourished revolvers at 
ri Hurst and his clerks, demanding that 
be open the safe. Mr. Hurst replied that 

* Partner had the keys. They tried to get 
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away then by the rear door, which was 
locked, then ran out the front door. One 
of the clerks followed them, and after a 
chase captured a negro who was later iden- 
tified as one of those in the scuffle, by the 
police officer. 

Whalen died later, and the negro is ar- 
raigned on a charge of first degree murder. 








ALLEGED ROBBER CAUGHT 





Cincinnati Police Officer Leaves for San 
Francisco to Return Sam Winman 
Charged with Hold Up of 
a Pawn Shop 


Cincinnati, O., Jan. 4.—Detective Wil- 
liam Luhn, of the local police staff, left Cin- 
cinnati Wednesday for San Francisco to re- 
turn Sam Winman, alleged ringleader of the 
band that held up and robbed the pawnshop 
of Sam Savin, 36 E. 6th St., March 26, 1922, 
to Cincinnati. A group of five men held up 
the place and escaped with jewelry valued 
at $50,000. Winman was arrested by the 
San Francisco police on Monday and is the 
fourth one to be apprehended, there being 
but one at large as yet. Wéinman’s capture 
ends a country-wide search that was insti- 
tuted by both the local police and Pinkerton 
Detective Agency. According to telegrams 
received by Chief of Detectives Emmett D. 
Kirgan, of Cincinnati, and J. O. Camden, su- 
perintendent of the Cincinnati Pinkerton 
agency, Winman admitted his identity but 
denied all knowledge of the crime. 

Two days after the robbery took place 
Detectives Luhn and Kamman arrested Ira 
Burton, negro, and a little later Bernard 
Haberman was taken into custody at Ho- 
boken, N. J. Both were sentenced to the 
reformatory from 10 to 25 years and a third 
member of the gang, Jack Anderson, was 
arrested at Austin, Tex. His conviction re- 
sulted in a life sentence. Anderson’s ar- 
rest was under the most unusual circum- 
stances, as he walked into a police station at 
Austin and declared he was Winman. It was 
a matter of several days before his identity 
was really established but he never explained 
why he had given the name of Winman. It 
is believed he gave himself up on the rob- 
bery charge in order to avoid arrest on an- 
other charge. 

There were five men in the hold-up gang, 
all of whom came to Cincinnati from De- 
troit. On the morning of March 26 at 10 
o'clock, with hundreds of pedestrians pass- 
ing the store, the four white men and negro 
walked in and covered two clerks in charge 
of the store with revolvers. One of the 
bandits placed coffee sacks over the heads 
of the clerks and forced them to go to the 
rear of the store. The others scooped up 
the jewelry and placed it in suitcases. While 
they were doing this a member of the firm 
entered the store. He also was covered with 
a revolver and a sack placed over his head. 
The bandits then walked from the shop to 
the curb, entered an automobile and sped 
away. Before the alarm could be spread by 
the clerks the bandits had vanished. 








The Cox Jewelry Co., Moline, IIl., is re- 
ported to have been robbed of $25,000 worth 
of merchandise. It is stated that there is 
an insurance of $20,000. 
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BANDITS IN ST. LOUIS 





Hold Up Men Reported to Have Operated 
at the Jewelry Stores of A. M. 
Ackerman and Louis Gaskin 


St. Louis, Mo. Jan. 4—Adolph M. 
Ackerman, who owns a jewelry store, re- 
ported to police on Wednesday, Jan. 2, that 
a young man held up Mrs. Ackerman while 
she was alone in the store at 8:10 a. M., and 
stole diamonds and jewelry valued at $5,000, 
with which he escaped. 

On Jan. 24 last, former owners of this 
store, which is next door to the main en- 
trance of the Maryland Hotel, reported a 
daylight hold-up in which they said robbers 
stole jewelry and diamonds valued at $14,000. 

This was the second robbery reported by 
the Ackermans in the last year. Last Janu- 
ary they reported having been held up on the 
St. Louis-Chicago highway, near Paris, IIl., 
by robbers who took from them jewelry and 
money amounting to $5,500. 

Ackerman reported that he and Mrs. 
Ackerman reached the store at 8 o'clock, 
and a few minutes after opening the safe he 
stepped outside, leaving Mrs. Ackerman 
alone to take the jewelry stock out of the 
safe and arrange the display. 

Mrs. Ackerman said her husband had been 
gone only a few minutes when a youth, 
about 21 years old, clad in black suit, black 
overcoat and cap, and with drawn revolver, 
stepped in and commanded her to be seated 
in a chair behind an office inclosure at the 
rear of the room. ‘ 

The robber, she said, then took diamond 
rings and watches from a tray and stuffed 
his pockets with other jewelry from a show- 
case. After warning her not to leave her 
seat, she added, the robber ran out, and 
a moment later her husband returned and, 
after hearing her story, notified the police. 





Jewelry valued at $3,516 and $320 in cash 
was reported to the police as having been 
stolen on Monday, Dec. 31, from the jewelry 
store of Louis Gaskin, after Theodore Gas- 
kin, son of the proprietor, had been tied. 

Theodore, who is 21 years old, was alone 
in the store, he told the police, when at 
8:40 a. M. a man entered and asked to be 
shown some pocketknives. While he was 
looking at them another man entered. The 
first one selected a 98-cent knife and gave 
a dollar in payment. When Theodore 
started for change the man drew a revolver 
and made him hold up his hands and the two 
forced him into a rear room and tied him 
and left him on the floor while they took 
the money and jewelry from the safe. 

They had locked the front door and, after 
getting the money and jewelry, they asked 
Gaskin for the key to the back door. He 
said he did not know where it was. Then 
they kicked him until he told them where it 
was. They went out the back way. 

John Copelvitz, a clerk, arrived a short 
time later and heard Gaskin calling for help. 
He went in the rear way and released Gaskin. 

Young Gaskin says the jewelry taken in- 
cluded diamonds, rings and chains. His 
father has another store at 1524 Franklin 
Ave. 








L. G. Koelker, Ludlow, Ky., reports that 
the display window at his store was smashed 
on Dec. 22 and goods valued at $75 stolen. 
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DIAMONDS 
170 BROADWAY 


New YORK 


WE STAND ON OUR RECORD 





We have given. our business the very best that es 
is in us, and its continual growth is the best i 
testimony that our efforts have not been in vain. ee 


Our merchandise is produced with the utmost 
care and as quality has always been uppermost in 
our minds, we can faithfully say "none better made". 


We have held our customers and built this 
business on the well. warranted faith and confidence 
of our trade. 


We will not jeopardize this valuable asset. 





We have a most efficient force and our original 
standardized method of grading and assorting enables 

te us to render the best possible service and fill orders 

with prompt despatch. 


OUR MERCHANDISE IS EXACTLY AS REPRESENTED. 


We manufacture the largest and most varied 
assortment of diamond rings in the trade. 







We import our own diamonds and manufacture 
our own mountings 







Good business has proved the fact that success 


is assured by getting as near as peste to. the 
_ source of production. ; 
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PROPOSED LAWS 
Bills of Interest to the Jewelry Trade 
uced in Rhode Island General 
Assembly 


Provence, R. L, Jan. 5.—The Rhode 
d General Assembly began its annual 
veeion for 1924 on the New Year in ac- 
session 

cordance with law and both branches were 
deluged from the outset by bills of every 
character, many of which because of their 
general pertinency to industrial affairs are 
of interest to the jewelry business. No less 
than six bills providing for 48 hours a week 
as the legal working time have been intro- 
duced already and others are said to be in 
preparation. ' 

One of these provides that no minor under 
16 years of age and no woman shall be em- 
ployed or permitted to work in any factory, 
manufacturing mechanical business or mer- 
cantile establishment more than 48 hours in 
any one week and in no case shall the hours 
of labor exceed nine hours in any period of 
4 hours. Except that employers and such 
persons may agree that the said 48 hours 
may be worked in five days, the hours of 
labor not to exceed nine hours and 36 min- 
utes in any period of 24 consecutive hours. 
In manufacturing establishments where the 
employment is determined by the State 
Board of Labor to be by seasons the hours 
may exceed 48 per week but not 52, provided 
that the total number of hours in any one 
year shall not exceed an average of 48 hours 
per week for the whole year, excluding Sun- 
days and holidays. The act to become ef- 
fective June 1, 1924. 

Another amendment provides that no 
female person shall knowingly be employed 
1t permitted to work in any factory, manu- 
facturing, mechanical, business or mercantile 
establishment within four weeks previous to 
confinement or four weeks after she has 
given birth to a child. Approximately three 
months previous to the birth of her child 
the potential mother shall present to her em- 
ployer a certificate from her doctor, stating 
the condition of the case. The act becomes 
effective upon its passage and provides a 
penalty of $25 fine, imprisonment of not more 
than 30 days or both for any violation. 

Another act prohibits discrimination in the 
payment of salaries and wages to men and 
women employes, but that for the same and 
like service the compensation shall be the 
same, 

Another act provides that the existing law 
as to the ownership by the husband of the 
services of labor of his wife is totally abro- 
gated, and the marriage shall not give any 
right, title or interest to the husband as to 
such services or labor, but every married 
woman shall own her labor and shall be 
absolutely entitled to have, hold and retain 
as her separate property any and all earnings 


therefrom. The act becomes effective on its 
Passage, 


Introd 


Islan 


One of the most important amendments 
Introduced is one by Representative Barry 
aaa Falls, which provides that “a 
busier woman may carry on any trade or 
an ““ ° if she were single and unmar- 
“ee Pe er husband shall not be liable for 
a S, contracts or torts therein.” This 
© to become effective on its passage. 
nother amendment proposed gives “the 
t of action to recover any and all dam- 
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ages on account of personal injury or wrong 
to a married woman shall be her separate 
property and there shall be no right of re- 
covery by the husband for loss of her so- 
ciety, services or earnings or loss of her 
capacity to labor, excepting in case of the 
death from injury the law shall be as now 
existing. 

On Friday resolutions were introduced in 
the House to pay certain sundry accounts, 
among which were the following for over- 
payment of taxes: Providence Stock Co., 
$184.84; R. C. N. Mfg. Co., $116, and Ameri- 
can Standard Watch Case Co., $648, all of 
which were referred to the committee on ac- 
counts and claims. 

Mr. Veneziale of Providence has intro- 
duced an act amending Chap. 385, Gen. Laws, 
“Of Action Against Tenants and of Notice 
to Quit.” This would require landlords to 
give three months’ notice of increase in rent. 














Salt Lake City Jewelers Take Steps to 
Obtain an Auction Ordinance 


Satt Lake City, Utah, Jan, 5.—An ef- 
fort is to be made right away to abolish all 
jewelry auctions in the city on the ground 
that many persons are being deceived by 
them. This would exclude even legitimate 
jewelers from closing out by means of an 
auction, as well as the holding of an auction 
by any one of doubtful standing and meth- 
ods. William Schubach, the well-known 
Main St. jeweler, is heading the movement. 
In conversation with THe JEwe.ers’ Cir- 
CULAR Correspondent last week, he said the 
District Attorney was being approached with 
a view to getting that officer to draw up an 
ordinance that would pass examination by 
the State Supreme Court and “stick.” Mr. 
Schubach said the average auction was un- 
fair to the public and unfair to the legitimate 
jeweler who owes his success to the con- 
fidence placed in him by the public. Auc- 
tions, he declared, were apt to reflect upon 
the business. 

Mr. Schubach said District Attorney Rog- 
ers had already manifested sympathy with 
this view and everything pointed to the draw- 
ing up of an ordinance prohibiting the auc- 
tions at an early date. 

A case that is likely to influence the city 
authorities in favor of the proposed ordi- 
nance prohibiting the holding of jewelry auc- 
tions is one which occurred during Christ- 
mas week. A youth is stated to have gone 
into a local auction room and_ pur- 
chased two watches and a knife marked 
a total of $60, but said to be not worth $10. 
The amount of money received for the goods 
was stated to be $21. An effort is being 
made to get the city authorities to cancel the 
auctioneer’s license. Mr. Schubach is tak- 
ing an active part in the fight for cancella- 
tion. 

The city attorney in this case has been in- 
structed to secure an appraisal of the arti- 
cles from some disinterested person and re- 
port to the city commissioners. 








J. A. Fleming, Roby, Ill. reports that 
three young bandits who pleaded guilty to 
robbing Mr. Fleming, an aged and crippled 
jeweler, were sentenced to serve an inde- 
terminate sentence of from 10 years to life. 
These thieves were arrested on another 
charge and confessed to the above crime. 
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Virginia Retail Jewelers to Hold Annual 
Meeting Feb. 7 and 8 at Lynchburg 


NorFo.k, Va., Jan. 5.—Plans are being 


' made for the annual meeting of the Virginia 
Retail Jewelers’ Association, which will be 


held in Lynchburg, Va., Feb. 7 and 8. At 
the same time the hardware dealers, the 
clothiers and furnishers, and the Retail Mer- 
chants’ Association of Virginia will have 
their annual conventions, 

Each organization, after meeting separate- 
ly in trade group meetings, will unite in the 
general convention of the Retail Merchants’ 
Association. The jewelers, like the other 
trade groups, will have their own business 
program. 

The decision of the jewelers to have their 
meeting at the same time other associations 
met was reached at the last annual meeting 
of the jewelers at Newport News last Fall. 
It was felt that there were too many con- 
ventions at different places and different 
times during the year, and that larger at- 
tendance and better results would come 
through having a general convention, with 
group meetings. The several associations 
jointly will be able to secure better speaking 
talent and merchandising experts of broader 
experience, it is said, for the general ses- 
sions, which will afford such speakers and 
experts larger audiences. 

The jewelers expect to have some officer 
or representative of their national organiza- 
tion as a speaker at their group meeting, and 
it is possible that such speaker also will be 
heard at the general session. Frank R. Ford, 
of Norfolk, president of the jewelers’ asso- 
ciation, expects to be ready to announce the 
program within the next 10 days. 








American Institute of Chemists Appoints 
Committee on Platinum Legislation 


The American Institute of Chemists has 
appointed a Committee on Platinum Legis- 
lation, to study the platinum situation: as 
affected by present conditions, and to repre- 
sent the Institute at such time as new legis- 
lation is suggested. 

The committee consists of Thomas A. 
Wright (chairman), of Lucius Pitkin, Inc. ; 
Miss C. M. Hoke, of the Jewelers Technical 
Advice Co., and Stanislaus Skowronski, of 
the research department of the Raritan Cop- 
per Works. 








Market Prices for Silver Bars 
The following are the quotations for ‘silver 
bars in London and New York as reported 


for the past two weeks: 
Selling Price 
London U.S. Gov't New York 
Date Official Assay Bars Official 
Dec. 25, 1923..... Holiday Holiday Holiday 
Dec. 26, 1928... Holiday 66% 64% 
Dec. 27, 1923..... 33% 67% 64% 
Dec. 28, 1923..... 33% 67% 64% 
Dec. 29, 1923..... 33% 66% 64% 
Dec. 31, 1923..... 33% 66% 64% 
) ae are . .Holiday Holiday Holiday 
A: een Wares 33h} 66% 64% 
lan. 3 34 ys 66% 66% 
jane 4s 33 45 67 64% 
Jan. 5 347% 67 64% 
Jan. 7 3344 66% 64% 








P. Michael, Seattle, Wash., is reported to 
be in bankruptcy with assets of $90,000 and 
liabilities of $120,000. 
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Pays Heavy Penalty for Smuggling Jewelry 





New York Banker Reported to Have Settled Case with Government for 
$150,000 After Seizure of Gems Which He and His Wife Brought from 
Europe—Statement by American Jewelers’ Protective Association 

















The activity of the American Jewelers’ 
Protective Association in its investigation of 
private and professional smugglers, has re- 
ulted in the quantity of information being 
given to the government agents within the 
ist few months. This, in turn, has resulted 
in considerable activity on the part of 
Treasury officials out of which have grown 
gizures and forfeiture proceedings, many of 
which have not yet come to light as far as 
public records are concerned. However, one 
big case in which a prominent banker was 
involved was made public last week when 
the newspapers of the country told of the 
seizure from Simon W. Straus, head of the 
frm of S. W. Straus & Co., investment 
bankers, 565 Fifth-Ave. (who is also owner 
of the Ambassador Hotel), of a quantity of 
jewels last November. This resulted in Mr. 
Straus finally paying to the government 
about $150,000 in the way of penalties and 
duties in order to get the gems, worth about 
one-third of that sum, returned to him. 

According to the story made public, Mr. 
Straus and his wife arrived on the steam- 
ship Majestic, Nov. 2, and was granted the 
courtesy of expedition through the cus- 
toms lines, his baggage being examined in 
a cursory manner. Later on, acting on in- 
formation that he had brought in dutiable 
goods, he was questioned by customs in- 
spectors, whom he satisfied that there had 
been no irregularities. 

But in the meantime, the American Jewel- 
ers’ Protective Association, which had 
obtained specific information as to the pur- 
chases made by Mr. Straus abroad, gave 
detailed information to the Treasury agents 
with the result that two of them, on Nov. 
8, went to his office at 565 Fifth Ave., told 
him in detail the articles which he had 
brought in, showed that they had the full 
information, and finally got from him an 
admission that he had such jewels, on which 
duty had not been paid. 

The list of articles which Mr. Straus is 
said to have brought to the United States 
includes: Six pearls, value $68,000; two 
emerald earrings, $14,000; emerald bracelet, 
$12,000; two bracelet settings, $7,500; one 
pair pearl earrings, $6,000; one beaded bag, 
$2,500; diamond brooch, $1,200; one onyx 
bracelet, $1,000; vanity case, $1,000, and a 
number of other pieces of jewelry each 
Valued under a thousand dollars, bringing 
the total valuation to $108,875. These jewels 
were seized by the government. 

In telling of the interview between the 
customs inspectors and Mr. Straus, the ac- 
je as published in the New York World 

“Vehemently denying the charge at first, 
ne banker broke down and confessed bring- 
ng in the gems and pleaded for mercy. The 
a he produced the gems and 

them over to the customs authorities, 
reasury agents going to the Ambas- 


sador Hotel and personally taking from Mrs. 


'raus a necklace containing the six pearls 


Valued at $68,000, 


“When Mr. Straus confessed to the smug- 
gling operation, he begged them to be 
lenient, pleading his business and reputation 
would be ruined. 

“With many friends of influence, Mr. 
Straus tried every means at his command 
to keep the information from becoming pub- 
lic. He gained an audience with President 
Coolidge. The President at the time knew 
nothing of the smuggling plot. Word was 
given to the press that Mr. Straus had talked 
with the President on the building situation 
abroad and had discussed finances and the 
economic status of Europe. 

“Later it was learned the audience with 
President Coolidge was gained with the hope 
that it would influence the Treasury De- 
partment to go easy in the smuggling mat- 
ter and perhaps keep it from becoming 
public. 

“Mr. Straus had as counsel Abel I. Smith, 
of Stanchfield & Levy, of No. 120 Broadway, 
and later brought into consultation Elmer 
G. Schlessinger, former Counsel General of 
the United States Shipping Board, who, it 
is alleged, he figured would have great 
weight and influence with the Administra- 
tion.” 

Mr. Straus after various negotiations set- 
tled with the government on a basis of $150,- 
000, of which $108,875 is said to be the 
value of the merchandise brought in, plus 
the 80 percent which should have been col- 
lected as duty, and $41,125 as the extra 
penalty that was imposed by the Treasury 
Department. 

According to the information published in 
the World, the settlement of $150,000 was 
the second one reached, the first being for 
$109,000, which was accepted by the Collec- 
tor at New York. This figure, however, 
was refused by the Treasury Department, 
and $150,000 was finally agreed upon after 
a number of conferences between the 
Treasury officials and Mr. Straus’ counsel. 
The final conference, it was said, was held at 
the Hotel Willard, Sunday, Nov. 11, and the 
check by Mr. Straus paying the value of 
the goods, duty and penalty, it is reported, 
was turned over to Collector of the Port 
Elting, Dec. 12. 

None of the officials of the Custom House 
were willing to be quoted in connection with 
the Straus case at all, and when the first 
reports came out Mr. Straus, it is reported, 
indignantly denied there were any irregulari- 
ties on the part of himself or his wife. The 
United States District Attorney’s office in 
New York, which ordinarily handles cases 
of this kind, claimed to be unaware of the 
proceedings, the assistant in charge stating 
that the whole matter had evidently been 
settled through Washington. 

The American Jewelers’ Protective Asso- 
ciation, which had supplied the information 
to the government, refrained from giving out 
anything about the case, although it had 
urged upon the Department at Washington 
that publicity should be given to this and 


~ similar proceedings ‘that had been taken 
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against those who had clandestinely im- 
ported gems. However, after the news- 
papers had published the story in the Straus 
case, Meyer D. Rothschild, president of the 
American Jewelers’ Protective Association, 
issued a formal statement on the subject of 
the activities of their association which read 
as follows: 
January 4, 1924. 

“The American Jewelers’ Protective As- 
sociation is an organization comprising in 
its membership most of the important deal- 
ers, importers, wholesalers and retailers of 
precious stones and jewelry. 

“This organization has existed for a num- 
ber of years, for the purpose of actively co- 
operating with the Government of the United 
States in the suppression of smuggling of 
diamonds, other precious stones, pearls and 
jewelry, and in representing the jewelry in- 
dustry in matters connected with the customs 
laws. 

“Commercial smuggling of diamonds has 
been steadily increasing since the duty on 
cut stones and pearls was increased from 10 
per cent. to 20 per cent. under the Tariff 
Act of 1913, and a duty of 10 per cent. 
placed on rough diamonds and other rough 
precious stones, where previously there had 
been none. At the time of the proposed in- 
creases of these duties, the attention of Con- 
gress was called to the fact that such an in- 
crease of duty would greatly increase smug- 
gling. The same protests were made when 
the Tariff Act of 1922 was under considera- 
tion. 

“The House Committee on Ways and 
Means and the Senate Finance Committee 
recognized the danger of increased smug- 
gling, but assured the diamond industry that 
every effort would be made to guard against 
smuggling and to detect and punish violators 
of the customs laws. 

“The Treasury Department has very zeal- 
ously tried to carry out this promise; but, 
owing to limited funds and to the great dif- 
ficulties inherent in the detection of com- 
mercial smuggling in our industry, this at- 
tempt on the part of the Treasury Depart- 
ment has produced, comparatively speaking, 
slight results. The Secretary of the Treas- 
ury, however, has récently authorized an ap- 
plication for an increased appropriation from 
the present ‘Congress, with the view of set- 
ting aside a substantial sum for the creation 
of a special squad of officials whose sole 
duty will be the detection of jewelry smug- 
glers. 

“Apart from commercial smuggling, which 
is large in volume, there has been a gradual- 
ly increasing volume of smuggling by 
wealthy tourists, and the attention of this 
association has been particularly focused on 
these violations of the customs act during 
the past few months, with the result that 
several important seizures have been made 
by the Government, because of information 
furnished by the American Jewelers’ Pro- 
tective Association. 

“One of these cases is that of Simon W. 
Straus, who arrived in New York on the 
steamship Majestic on Nov. 2, last.. The 
special customs agents had received an 
anonymous letter three months prior to his 
arrival, stating that he would probably at- 
tempt to smuggle jewelry and other articles 
of value. Acting on that information sev- 
eral special agents were sent to the dock to 
meet Mr. and Mrs. Straus. Mr. Straus evi- 
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dently succeeded in convincing these officials 
that any jewelry that he had purchased had 
been properly shipped and that duty had 
been paid, or would be paid thereon in due 
course. Mr. Straus was thereupon permit- 
ted to depart from the dock, and the anony- 
mous information received, therefore, did not 
produce any results, 

“Several days thereafter, definite and ex- 
plicit information reached this association. 
We immediately sent for the special customs 
agent who had successfully handled like 
cases before for the Government and gave 
him the information. The agent thereupon 
called on Mr. Straus at his office and, with 
the information in hand, had no trouble in 
getting Mr. Straus to admit that he had suc- 
ceeded in smuggling a large quantity of 
jewelry and pearls. The most valuable part 
of this seizure consisted of large and very 
important pearls which had been strung “into 
Mrs. Straus’s necklace. 

“The amount of jewelry and pearls there- 
after seized by the special agents was ap- 
praised at a seized value of $114,875. The 
Government thereafter. settled this case with 
Mr. Straus on his turning over to the Col- 
lector at the port of New York his check 
for $150,000. 

“Our association is, of course, very much 
interested and exercised over the extent of 
commercial smuggling, but from reliable re- 
ports which we have been receiving from our 
agents abroad, the officers of this association 
have come to the conclusion that smuggling 
of jewelry and pearls by wealthy tourists has 
assumed such proportions as to be a serious 
menace to the well being of the American 
retail jewelers, 

“We are working in very close co-opera- 
tion with the Treasury officials and have 
made plans which, we believe, will result in 
the detection of many private smugglers dur- 
ing the coming year. Our object is to mini- 
mize, or entirely do away with this private 
smuggling. If the example of the Straus 
case and other like cases is not a sufficient 
deterrent, our association will be obliged to 
ask the Secretary of the Treasury to put 
into effect, in flagrant cases, the criminal 
sections of the Tariff Act of 1922.” 








Clocks Improperly Marked Under Tariff Law 
May Not Be Delivered to 
the Importer - 


An important decision was recently handed 
down by the United States General Ap- 
praisers, in New York, in which the action 
of the Collector of the Port in refusing to 
deliver to the importer merchandise (clocks) 
that have not been properly branded at the 
time of importation was upheld. The pro- 
testants in the case were the Holsman Chi- 
cago Store Co., which had imported clocks 


that had not been marked or branded as re- : 


quired by Section 368 of the Tariff Act of 
1922, 

The collector excluded certain of these 
clocks from delivery on the ground that the 
law had not been complied with. The im- 
porter claimed that under Section 304 he was 
Permitted to pay an additional duty of 10 
Percent and take delivery of his merchan- 
dise. In the opinion handed down’ by Board 
No. 3, consisting of General Appraisers 
Adamson and Waite, this was denied, as it 
was held that specific -provisions-of—Para- 
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graph 368 emphatically required as a condi- 
tion of importation that the marking, print- 
ing, etc., required on the articles must appear 
on the same “when imported.” 

The Board held that inasmuch as clocks 
are specifically, exclusively and imperatively 
provided for and controlled by that special 
Par. 368, the merchandise in question could 
not be affected by the general provisions 
contained in Section 304, which the im- 
porter set up. It found no error in the de- 
cision of the collector refusing to deliver 
the merchandise, and consequently over- 
ruled the protest. 








Pittsburgh Police Active Against Jewelers 
Who Use Questionable Methods 
With Customers 


PittsBurGH, Pa., Jan. 5.—I. S. Miller, an 
employe of a Smithfield St. jewelry store, 
was fined $25 in Central Police Court this 
week on a charge of violating a city ordi- 
nance, it being claimed by the police that he 
was “dragging persons into the store from 
the sidewalk.” Méiller’s arrest followed that 
of J. Alpert, aged 28, of 3004 Kennett PI., 
of a Smithfield St. store, who also was ac- 
cused of using questionable methods to make 
sales. 

In the case of Miller, Magistrate Galla- 
gher said that the police had received many 
complaints against merchants who “barked” 
their wares from the sidewalks and that he 
intended to co-operate with the police in an 
effort to break up the practice. According 
to the testimony, Clarence Bryant, a negro 
of 1810 Rose St., was sure that in the case 
of Alpert, he was the man who grabbed $10 
from his hand and then forced on him a 
watch and ring, and Alpert was almost as 
certain he knew nothing of the transaction. 
But Alpert was unsuccessful in his effort 
to prove to Magistrate Gallagher that it was 
a case of mistaken identity, and he fined Al- 
pert $50, with the option of serving 60 days 
in the workhouse. 

Bryant’s statement was to the effect that 
he had been invited to go into the store, and 
after the clerk inquired if there was any- 
thing he would like to buy, requested him to 
lay $10 on the counter. Bryant said he ac- 
cepted this invitation and that the clerk 
seized the money and handed him a watch 
and a “diamond” ring, which appraised by 
the police were found to be worth about $1. 
Police Commissioner John P, Clancy or- 
dered the clerk’s arrest and charged him with 
violating a city ordinance. 

Commissioner Clancy says that the alleged 
practice must come to an end and that ar- 
rests will follow where it is shown the city 
ordinance referred to has been violated. 








Ole Tellessen, a jeweler, 50 years of age, 
Almena, Kan., shot himself through the back 
of the head with a revolver at his office one 
morning recently. He died in the afternoon. 
He had just been in a restaurant in the 
south side of the building where he had 
ordered breakfast. While the meal was be- 
ing prepared he stepped back into his office, 
locked the door and fired a shot. For sev- 
eral days he had been under the hallucination 
that somebody was trying to “get” him. His 
brother came from Nebraska and it was in- 
tended to take him. away for. treatment, 
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Customs Collectors Warned Against Permit- 
ting Importations of Cheap Watch | 
Movements with Expensive Dials 


WASHINGTON, D. -C., Jan. 7.—Customs 
collectors have been warned against..permit- 
ting the importation of expensive watch dials 
attached to cheap movements for the. pur- 
pose of evading the 45 per cent duty on 
such dials under Par. 367 of the Tariff Act, 
which afterwards are removed from the im- 
ported movements and used on domestic 
watches. 

The matter was brought to the attention 
of the Customs Division by the special cus- 
toms agent in charge at Philadelphia who 
said an importer had made the assertion that 
“he had an order for watch dials which 
would cost him in Switzerland $15 each, and 
the rate of duty if imported as watch dials, 
would be 45 per cent. under Par. 367 of 
the Tariff Act, but that should he import 
these dials, he would have them placed in 
very cheap watches having less than seven 
jewels and pay only 75 cents each for the 
watches and dials, and that he could then 
remove the high-priced dials and sell them 
accordingly; furthermore, that he had re- 
ceived a decision from the law division of 
the New York Custom House to this effect.” 

The Treasury Department then referred 
the matter to the collector of customs at 
New York, who advised Judge McKenzie 
Moss, Assistant Secretary of the treasury, 
in charge of customs, that watch movements 
almost invariably are imported with dials 
and hands attached and that it is the prac- 
tice of the New York office to consider the 
dials and hands as part of the watch move- 
ment. Separate return for duty is not made 
on watch dials and other parts of watch 
movements, when imported attached to the 
movement, but the New York customs col- 
lector’s report stated that there have been 
no importations there of watch movements 
with dials unsuitable to the value and 
character of the movement. Judge Moss 
was advised that if such are received they 
will be reported as a subterfuge to defraud 
the revenue. Watch cases, when imported 
enclosing watch movements are separately 
reported for duty at 45 per cent ad valorem 
under Par. 367, the collectors report stated. 

The Treasury Department regards this as 
a correct application of Par. 367 to imported 
watches, watch movements and cases. 

“Particular care should be exercised,” 
Judge Moss stated in a letter dated Dec. 28 
to the Collector of Customs at Philadelphia, 
“to prevent the importation of expensive 
dials attached to cheap watchmovements 
with the intention to remove the dials after 
importation and use them on domestic 
watches.” : 





ae ee 


Watches, jewelry and other valuables to 
the value of approximately $1,000 were 
stolen from the jewelry store of A. J. Coul- 
ter, Sanford Ave. Sanford, Fla., recently. 
The thieves made their entrance to the shop 
by way of a rear window, removing two 
of the window panes. They took only the 
best merchandise. Sheriff C. M. Hand was 
notified of the robbery and he and his deputy 
have made a complete survey of the situa- 
tion. No arrest has been made up to the 
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Chicago Jewelry Trade Loses Two Leaders 
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George Meehan, of the International Silver Co., and Joseph C. Manheimer, 
Well-known Wholesaler, Pass Away as the Old Year Ends 














Cuicaco, Jan. 3—The jewelry trade of 
Chicago entered the new year in sorrow. 
With the passing of the old year two hon- 
ored and respected members of the trade 
passed into the Great Unknown. Both have 
been associated with the trade of this sec- 
tion for many years and were known to the 
trade throughout this country and in other 
countries of the world. The trade mourns 
the deaths of Major George Meehan and 
Joseph C. Manheimer. 

Major George Meehan 

The first to pass away was Major Meehan, 

whose death from pneumonia occurred on 














THE LAIE GEORGE MEEHAN 


Dec. 29, 1923, after an illness of only a few 
weeks. In the midst of the holiday rush he 
was taken sick and on the day before he died 
it was reported in the trade that he had won 
his fight with the grim reaper. 

George Meehan was born in Dublin, Ire- 
land, 63 years ago. His first business asso- 
ciation in this country was, as in Ireland, 
with the lumber trade. About 38 years ago 
he entered the silverware business when he 
became associated with the Meriden Brit- 
tania Co., which afterwards became a part 
of the International Silver Co. He served 
in several capacities at the Chicago office and 
became manager for Chicago and vicinity 
eight years ago upon the death of A. L. 
Sercomb on the field of battle in France. 

_ Deceased was always active in trade and 
civic affairs. He held membership in the 
Knights of Columbus, Illinois Athletic Club, 
the Golden Roosters and several military or- 
ganizations. He was a major in the Na- 
tional Guard and many times after he re- 
tired from active service was called in 
emergencies to serve the community. Asso- 
ciated with Mr. Lloyd, manager of the West- 
ern Union Co., Mr. Meehan originated the 
Wig Wag signal service which is used by 


the naval and military organizations of the 
United’ States. 

(Major Meehan was highly educated, a 
well-read man, thoroughly familiar with the 
affairs of the world. He spoke French and 
Italian fluently, He was loved by all his 
company and his genial companionship was 
sought by young and old. 

He is survived by a daughter, Mrs. George 
Murran, and his widow, Fannie MacIntyre 
Meehan, whom he married in Chicago 35 
years ago. 

The funeral was conducted at his late 
home, 4731 Magnolia Ave., at 9 o'clock 
Wednesday morning, Jan. 2. At 10 o’clock 
services were held at the Church of St. 
Thomas of Canterbury at Kenmore and 
Lawrence Sts. Interment was in All Saints 
Cemetery. The pallbearers were all men 
with whom he had been associated in the 
International Silver Co. for more than 30 
years, 

The silverware trade, to which he devoted 
the best energies of many active years and 
to the remarkable expansion of which he 
contributed so generously, has sustained a 
loss of great magnitude. The jewelry trade 
of Chicago has lost one of its most genial, 
honored and respected associates, and this 
community a most excellent and worthy 
citizen. 








Death of Joseph C. Manheimer 


Cuicaco, Jan. 3.—There was general sor- 
row in the trade here at the announcement 
Monday morning of the death of Joseph C. 
Manheimer, which occurred at his home, 
5483 Hyde Park Blvd., in this city, on Sun- 
day, Dec. 30. Mr. Manheimer had been in 
poor health for about a year, suffering from 
heart trouble. 

Deceased was born in Franklin, Ind., Jan. 
6, 1852, and received his education and early 
training in'that city. As a young man, Mr. 
Manheimer entered into the wholesale hat 
and cap business at Indianapolis, Ind., and 
later went to Kansas City, Mo. In 1893, 
Mr. Manheimer came to Chicago and joined 
his brother, Louis, in the wholesale watch 
business, and the firm name was _ then 
changed to Louis Manheimer & Bros. Mr. 
Manheimer always was active in business 
until a year ago, when he retired. He had 
won the respect and friendship of all those 
who came in contact with him and his pass- 
ing will be keenly felt by his many ac- 
quaintances. 

The funeral services were held at Furth’s 
Ckapel, E. 47th St., Wednesday, Jan. 2, at 
9:30 a. M. Interment was at Rosehill 
Cemetery. 

Mr. Manheimer is survived by his widow 
and two sons, Bertram H., who is vice- 
president of Louis Manheimer & Bros., Inc., 
and Arthur E., an attorney; also by three 
brothers, Louis, Edward A. and William S. 
Mainheimer. 

Mr. Manheimer was a member of the 
Standard Club and of several religious or- 
ganizations. 
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DEATH OF FRED ANTHONY 





Well Known Los Angeles Engraver Passes 
Away Suddenly 


Los AnceELEs, Cal., Jan. 2—The sudden 
death of Fred Anthony, well known en- 
graver and one of the most respected men 
connected with the jewelry crafts on the 
Pacific Coast, came as a severe shock to his 
hundreds of friends just before Christmas. 
He was somewhat worn by the work which 
was pressed upon him just before, but was 
not thought to be seriously ill. His heart 
apparently gave way, however, and he 
passed away on Dec. 23. 

‘Mr. Anthony was 65 years of age and 
was born in Jersey City, N. J., but went to 
the Attleboros and to Providence while quite 
young. He served his apprenticeship with 
the Whiting Co., afterward the Whiting 
Mfg. Co., and went from North Attleboro 
to New York. He worked for a time for 
the Gorham Co. and was for some time 
head of the engravers in the R. F. Simmons 
plant. He came to Los Angeles in 1890 and 
started in business here. His skill and his 
recognized integrity and reliability won for 
him a constantly growing patronage and he 
built up a business that became one of the 
largest, if not the largest, of its kind in all 
the west. When the new Jewelers’ building 
was completed he moved from his former 
rooms on Broadway to larger and much 
more commodious quarters in the new build- 
ing. There his business grew even faster 
than before, and he found himself almost 
overwhelmed with work. ; 

His wife, Mrs. May E. Anthony, and one 
son, Howard E, Anthony, survive him, The 
son has been long associated with his father 
in business, and several of the employes were 
also with him for many years. The busi- 
ness will be continued under the manage- 
ment of Howard E, Anthony. 

The funeral, which was held on Dec. 27, 
was attended by large numbers of personal 
friends and such an abundance of floral 
tributes as were offered has seldom been 
seen here. It was remarked that Mr, An- 
thony did not have an enemy in the world. 








Death of William B. Wood 


San Francisco, Cal., Jan. 2—With sin- 
cere regret, the trade learned that William 
B. Wood had died, suddenly, of double pneu- 
monia, at his home in Kentfield, Marin 
County, on Dec. 28. 

He was one of the best known salesmen 
in this territory and had been northern Cal- 
ifornia manager for the T. J. Bruner Co. 
for some time past. The deceased, who was 
38 years of age, began his jewelry experience 
with William B. Durgin Co. and was em- 
ployed at Concord, N. H., for years. Later, 
he was in the northwest for M. Seller & 
Co. ‘Mr. Wood was recognized as a very 
capable man in his line. 

He is survived by a widow and two young 
children. 








A firm in Lima, Peru, is seeking an agency 
for imitation jewelry. The Bureau of For- 
eign and Domestic Commerce, Washington, 
D. C., or any of its branches will furnish 
further information if, when writing, refer- 
ence is made to File No. 8761. 
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Southern Travelers Hold Annual Banquet 





Members of Organization Entertain Friends and Make Merry at Gathering 
in New York 

















— 

The southern jewelry travelers, accus- 
tomed to. the warmer weather below the 
Yason and Dixon line, survived the first 


real cold snap of the season when they at- 


tended the annual banquet of the Southern 
Jewelry Travelers’ Association, held last 
Saturday night in the North Ball Room of 
the Hotel Astor, New York. Back in 1908 
this association was started to foster a 


friendly 


and helpful spirit among the 








anda the Hon. Charles W. Boote, of Yonkers, 
Ne. ¥. 

As soon as President A. J. Goode, known 
to his many friends throughout the south 
as “Jack,” had succeeded in restoring order, 
after the orchestra had stopped playing the 
curtain raiser, he called upon Rev. Dr. Mohn 
for the invocation. Silence fell in the ban- 
quet hall as the Rev. Dr. Mohn invoked 
Divine guidance. As he concluded the lights 


CIRCULAR: 


77° 


~and—Mignon’~ were- other -featetes--of the, 


program. 

During the course of the evening Presi- 
dent Goode took occasion to introduce as a 
special treat for his brother travelers ‘““Bugs” 
Baer,. who 4g ‘known from coast to coast as | 
one of the! cleverest columnists in Metro- | 
politan circles. His short. address scintil- ; 
lated with wit and humor. 


The travelers paused at the height of the 
evening’s program to honor Roy Smith, for- 
mer secretary of the association, who was 
presented with a testimonial of the esteem . 
in which he is held by his fellow members. 

A spirit of good fellowship marked the 
gathering, which will go down in the history 
of the association as one of the most en- 
joyable that has ever been held. Taking all 








MEMBERS AND GUESTS WHO ATTENDED THE ANNUAL BANQUET OF THE SCUTHERN JEWELRY TRAVELERS’ ASSOCIATION 


southern jewelry travelers, and each year the 
gathering has been held in New York, at 
which time the travelers have entertained 
their friends from the south. This year's 
affair was fully as well attended as have 
been banquets of previous years. The menu 
was excellent. The dinner was honored by 
the presence of a number of men prominent 
in the jewelry trade and the program of 
entertainment was diversified. 

The dinner had been scheduled to begin 
at 6:30 p. M., but it is next to impossible to 
expect the jewelry salesmen who have been 
traveling for a year in the southland to have 
time to renew all their old acquaintances 
and discuss many topics of common interest 
in so short a time, and it was only to be 
expected that it would be nearly 7:30 p. M. 
before the vanguard of the banqueters 
entered the ball room for this year’s event. 

The tables were marked with number 
cards and each person had been assigned to 
a table, so that there was no confusion in 
the seating arrangement. At the head table 
with the officers sat the guests of the eve- 
ning, the Rey. Dr. O. L. F. Mohn, Herbert 

Reichman, president of the Jewelers’ 24 
: rat Club; Cleveland Dunn, Lee Reichman, 
red C. Backus, secretary of the National 
Jewelers Board of Trade; Meyer D. Roths- 
P d, President of the American Jewelers 
— Association ; James — iis Noyes, 

etary of the Jewelers’ Security Alliance, 


in the hall were dimmed, a spotlight played 
upon a rich silk American flag, which began 
waving in the breeze from an electric fan. 
Then the orchestra .struck up the “Star 
Spangled Banner,” while all joined in singing 
the national anthem. Again the lights were 
flashed on and the jewelers turned their at- 
tention to the discussion of an excellent menu, 
After a short time President Goode arose 
and, pounding vigorously for order, an- 
nounced that no program of speechmaking 
had been arranged for the evening, but that 
a diversified entertainment would be inter- 
spersed, as the menu was continued. He 
took the occasion to welcome his brother 
travelers and then made one of the best 
addresses that has been heard at a banquet 
of southern jewelers in some time. Natural- 
ly a good extemporaneous speaker, President 
Goode outdid himself and was rewarded 
with a burst of applause as he concluded. 
The dinner then proceeded and as course 
followed course, the vaudeville program for 
the evening was carried out. The Jazzland 
Versatile Octette kept everybody in the best 
of spirits by their snappy work. Miss Vera 
MacIntyre, formerly of the Chicago Grand 
Opera Co., charmed all lovers of singing. 
The “Harmony Kings” were there with up- 
to-date songs and from time to time led the 
travelers in the singing of old familiar 
favorites. “LaVeaux,” the champion piano 
accordionist; Frank Sherman, humorologist, 


old 


in all, the banquet wasa_ regular 
fashioned, honest to goodness good time. 








Crown Jewels of Persia Reported About 
to Be Sold 


A dispatch to the daily papers from 
Teheran, Persia, Jan. 1, stated that the Gov- 
ernment of Persia had decided to sell the 
great collection of crown jewelry and other 
State gems, to raise money td build rail- 
roads for that city.- It was not distinctly 
stated, but it was believed that the gems 
included some of the wonderful diamonds 
that had been in the possession of the Shah. 

The report gave rise to considerable specu- 
lation among writers in-the offices of the 
various newspapers as to the famous 
diamonds and jewels that this would include. 
Many of them referred to the jewels of 
the famous “peacock” throne’ of Shah 
Jahean, which was carried forth from India 
in 1739. 








An attempt was made recently to rob the 
jewelry store of Benjamin Lee, Washington 
St., East Stroudsburg, Pa. A stone weigh- 
ing approximately three pounds was thrown 
through one of the side windows on. the 
front of the building. Inspection of the 
stock by Mr. Lee indicated that nothing had 
been taken. 
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Increasing Demand for Precious Stones 





Report of National City Bank Shows Billion Dollars’ Worth Imported in Last 
Half Century—Americans Now Own Diamonds Worth Two Billion 
Dollars, or More Than Half of World’s Stock—1923 
Imports Over $60,000,000 
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————————_ 
(Note—The following report on the consumption 
of diamonds and precious stones by the American 


ublic was issued Monday, Jan. 7, by the National 


; Bank of New York—TueE EpirTor.) 


City 

Diamonds imported into the United States 
in the calendar year 1923 exceeded those of 
any year except 1919. The total value of 
diamonds of all classes imported in the 10 
months of 1923 for which figures are avail- 
able is, according to the Trade Record of 
the National City Bank of New York, $52,- 
000,000, and should the figures for the 
months of November and December equal 
those of October they would bring the year’s 
total to about $65,000,000 for the diamonds 
alone while if pearls and other material of 
this character were included the total im- 
portations of “precious stones” in 1923 would 
approximate $82,000,000 in 1923 against $68,- 
(00,000 in 1922, and $105,000,000 in the calen- 
dar year 1919, the high record year of im- 
ports of this character. 

That the “precious stone habit” is a grows 
ing one with the people of this country is 
indicated by figures compiled for the Trade 
Record which show that the total imports 
of “precious stones” of all classes have 
grown from $15,000,000 in the fiscal year 
19%) to $34,000,000 in 1905, $48,000,000 in 
1910, 51% million dollars in the calendar 
year 1916 and $105,000,000 in 1919. With 
the slowing down of business and industry 
which followed the close of the war the 
imports of precious stones dropped to $76,- 
000,000 in 1920, and $38,000,000 in 1921, but 
with the revival of business and industry 
the imports again advanced, $68,000,000 in 
1922 and as above indicated will be about 
$82,000,000 in the calendar year 1923. 

Diamonds of course form the bulk of the 
group of “precious stones” imported, and the 
sub-group “diamonds cut but not set” is the 
most important factor in this entire group, 
totaling, in round terms, $8,000,000 in 1900 
out of a total importation of about $15,000,- 

of precious stones of all kinds, $17,000,- 
000 in 1905, $29,000,000 in 1910, $64,000,000 
in the high record year 1919, and will be 
‘lightly more than $50,000,000 in the 1923 
total. The development of the diamond cut- 
ting industry in the United States has been 
lollowed by a marked growth in the imports 
of uncut diamonds and the total value of the 
rough uncut” diamond imports in 1923 is 
approximately $8,000,000. 

Pearls too have greatly increased in popu- 
larity and added largely to the total of the 
group “precious stones.” It was only in 1911 
that the importation of pearls was of suffi- 
cent importance to give them a_ special 
Classification in the monthly statements of 
sea — by the Department of Com- 
strung or i oO : = a 

‘ importe as aggregate 
tage since pom! and in the clos- 
secms likely to aggregate 

vote etho0n,000, the total importation of 

“yu ¢ 10 months ending with October, 

» Maving been $7,127,000. 


The above figures as to the value of the 
precious stones imported do not by any 
means represent their real cost to the people 
of the United States or their value at the 
present time. To begin with, says the 
Trade Record, the official valuation of all 
merchandise imported, whether precious 
stones or otherwise, are those of the value 
in the country from which they are shipped 
to the United States and if we add to the 
original cost of the value in the country 
from which sent the cost of transportation 
including insurance, duties paid at the cus- 
tom houses, sales tax, and cost of cutting 
and mounting, it is apparent that the billion 
dollars worth of diamonds imported in the 
last half century have cost their present 
owners approximately $2,000,000,000, or more 
than one-half of the world’s diamond hold- 
ings. 

While a very large proportion of the 
diamond imports are the product of African 
mines, most of them reach us from Europe, 
especiaily those which come in condition 
ready for setting. In the 10 months ending 
with October the cut diamond imports ag- 
gregated $44,500,000, of which $24,500,000 
came to this country from Belgium, $17,500,- 
000 from Netherlands, and from France 
and Great Britain about $1,000,000 each, the 
entire importation from “all other countries” 
being, according to official figures, less than 
one-half million dollars in the 10 months 
ending with October. 








ROBBERIES IN CHICAGO 
Armed Bandits Hold Up Store of Eureka 
Jewelry Co. and Window Smashers 
Rob L. Litt Jewelry Co. 


Cuicaco, Jan. 7—Four armed bandits in- 
vaded one of the busiest districts on the 
west side last Saturday afternoon and robbed 
the Eureka Jewelry Co., at 820 W. Madison 
St., obtaining $55 in cash and diamonds 
valued about $5,000. 

Max Rosenthal, proprietor, and a young 
woman clerk were in the store when the 
bandits entered. The leader pointed a re- 
volver at the two and forced them into a 
rear room, where they were bound and 
gagged. The bandits then helped themselves 
to the diamonds that were displayed in the 
window. They were interrupted by a cus- 
tomer who they also forced in the rear room. 
A few minutes after the bandits left Rosen- 
thal released himself and the other victims 
and notified the police. 

Window smashers were also busy early 
Sunday morning when the display window 
of the L. Litt Jewelry Co.’s store at 248 
S. State St. was broken by means of a 
padded brick. Two men drove up to Jack- 
son and State St., stepped out of their auto- 
mobile, threw the brick and with incredible 
swiftness scooped up watches and jewelry, 
jumped back into their machine and fled. 
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SWINDLER SENTENCED 


Man Who Passed Bad Checks in Many 
Cities Sent to Jail for Offenses 
at Woonsocket, R. I. 


Woonsocket, R. I., Jan. 5.—After making 
several unsuccessful attempts to pass bogus 
checks last week in Woonsocket stores, Rob- 
ert Carron, aged 23, who claims to live at 
31 Carpenter St., Providence, stepped into a 
drug store at Court Square and there made 
his last try. Chief of Police Coe, who had 
been informed of the man’s activities, was 
waiting in the store for an electric car and 
placed him under arrest. 

The following morning in the 12th Dis- 
trict Court, Carron pleaded nolo to a charge 
of being a common cheat and was sentenced 
to serve six months in the Providence county 
jail. Among the places where he made at- 
tempts to pass the checks was at Beaudet’s 
retail jewelry store in the Commercial build- 
ing. 

Carron told the police that he had arrived 
in Providence from Canada about three 
months ago, admitting that he had been ar- 
rested in Canada for the same offence, and 
confessed: to a series of swindling operations. 
He also said he had passed bad checks in 
(Lowell, Lawrence and Salem, Mass., and 
had obtained about $250 in the vicinity of 
Arctic, R. I., in collections for the “Union 
of Prayer.” 

When arrested Carron had a considerable 
amount of money with him, also a check 
book and a large amount of German marks. 
He could not speak English. 











Chicago Jeweler Follows Up Negro Sneak 
Thief and Causes His Arrest 
Cuicaco, Jan. 7—Francis Scott, a negro 
sneak thief, was held to the grand jury last 
Friday under $6,000 bonds. Six charges 
were preferred against him, two from 


‘jewelers and four from musical concerns. 


Scott entered the jewelry store of Charles 
Bachman, 1524 E. 53rd St., on Dec. 22, and 
asked to be shown some diamond rings. He 
selected one from a tray and asked the 
jeweler to lay it aside for him until he went 
across the street to the bank and got the 
money. As soon as the negro left the store 
‘Bachman discovered ome of the rings was 
missing. 

The jeweler immediately went out to the 
street but Scott was out of sight. He then 
phoned a jeweler on 55th St., who informed 
him that a colored man answering the de- 
scription had just left his store. He had 
been in there to have the stone appraised. 
Bachman called a taxi and went to the store 
of John H. Watson, 1200 East 55th St., 
and entered the store just as Scott was leav- 
ing. Bachman with the assistance of Wat- 
son captured the thief and took him to the 
‘Engelwood Police Station. The diamond 
ring was found on the floor at Watson’s 
store. 

J. R. Akison, 5062 Lake Park Ave., was 
his other yictim. From this store the negro 
escaped with a tray containing six ladies’ 
wrist watches. The police have recovered 
the watches, all of which were sold to dif- 
ferent parties. 








A voluntary petition in bankruptcy has 
been filed by J. H.- Braund, Edmore, N. D. 
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Mazer Single Stone Rings 








Are always supreme in that the diamonds are the best obtainable. 
None too flat, none too thick, none too thin, none off color. Our 
Mr. Joseph Mazer or our Mr. Max Hirsch can show you our 
patterns. Write us. 
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RECEIVER DISCHARGED 





Court Dismisses All Proceedings Against 
Cady & Olmstead Jewelry Co., as 
Creditors Are to Be Paid in Full 
Kansas City, Mo., Jan. 3.—The receiver 
for the Cady & Olmstead Jewelry Co. was 
fnally discharged after paying the costs of 
the receivership and bankruptcy proceedings 
and the bankruptcy proceedings were finally 
dismissed on Dec. 31. The petition for dis- 
missal of the bankruptcy proceedings was 
fled by the creditors who petitioned for 
bankruptcy, through their attorney, H. A. 
Bundschu. The dismissal petition refers to 
the contract entered into Nov. 24, under 
which the bankruptcy was to be dismissed 
if certain conditions were complied with. 
These conditions were the making of satis- 
factory arrangements with the creditors. 
The petition states that substantially all the 
creditors have signed the consent, and the 
court was therefore asked to ratify the 

settlement. 

This settlement was, as previously re- 
ported, 15 per cent to be paid when all the 
creditors have signified assent; 85 per cent 
to be paid as a committee, to be appointed, 
of creditors might designate and in no 
event later than Jan. 15, 1925, and payments 
are to be disbursed pending final liquidation 
of present indebtedness, under supervision 
of this committee. --- - -- 

The court, dismissing the bankruptcy pro- 
ceedings, used language including the fol- 
lowing : 

“The court being fully advised in the 
premises and having ascertained that the 
creditors of the alleged bankrupt have been 
dully notified of the intended dismissal of 
the bankruptcy proceedings, and none of the 
creditors now appearing and _ objecting 
thereto; and the court further finding that 
substantially all of the creditors had ac- 
cepted the plan of settlement outlined in the 
petition for dismissal filed herein, and the 
court being of the opinion that it is for the 
best interests of the alleged bankrupt and 
the creditors of the alleged bankrupt that the 
proceedings be dismissed ; 

“It is therefore ordered and decreed that 
the above mentioned plan of settlement be 
and the same is hereby ratified and approved, 
and that the involuntary petition in bank- 
ruptcy and the bankruptcy proceedings now 
pending against the Cady & Olmstead 
Jewelry Co. be and the same are hereby 
dismissed; the court costs which have not 
not already been paid by the receiver to be 
ae by the said Cady & Olmstead Jewelry 
0,” 





New Officers Elected 

Kansas City, Mo., Jan. 6.—Conditions 
having been complied with, the Cady L. 
Daniels common stock, controlling the Cady 
& Olmstead Jewelry Co., has been turned 
over to Charles P. Woodbury. ‘The present 
Owners of the business have held a meet- 
ing, and have elected officers and a board 
of directors. The officers are Dr. J. Archie 
Robertson, president ; Charles P. Woodbury, 
vice-president and secretary; Frank H 
Woodbury, Sr., treasurer. Directors are 
A. W. Peet, Dr. J. Archie Robertson, F. H. 
Woodbury, Sr.,.and Charles P. Woodbury. 
: The president and secretary, while hav- 
ing large interests of their own otherwise, are 
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giving much personal attention to the store, 
though Charles P. Woodbury is the active 
manager. Dr. Robertson is a_ practicing 
surgeon; but also is a capitalist. He is a 
director of the Gate City National Bank, 
owner of a new office building now about 
completed in the financial district, presi- 
dent of the Robertson Land Co., and presi- 
dent of Wesley Hospital. F. H. Woodbury 
is a director of the Traders’ National Bank 
and of the Produce Exchange bank. Mr. 
Peet is head of the nationally known Peet 
Bros. Mfg. Co. 

The Cady & Olmstead organization is 
practically as for the past year, in de- 
partment heads. L. C. Weyman is manager 
of the diamond department; A. W. Schultz, 
silver; Mrs. Blanche E. Hare, gold; R. J. 
Nelson, stationery, and Carl L. Haberlin, 
watch. 

The company had a successful Christmas 
business, but below last year’s because of 
the fact that fewer large items moved. 
The volume for the whole year 1923 was 
however considerably above 1922, a gain of 
100 per cent having occurred in the first 
six months. The company has not yet 
started any clearance sale. 








Frank Renzi, Trading as the Renzi Mfg. 
Co., Files Voluntary Petition in Bank- 
ruptcy with Liabilities of $3,854 and 


'“™ Nominal Assets of $3,850 


Providence, R. J., Jan. 5.—Frank Renzi, 
of 654 Plainfield St., doing business as the 
Renzi Mfg. Co. at 19 Calender St., filed a 
voluntary petition in bankruptcy in the 
United States Court for the District of 
Rhode Island a few days ago and Hugo A. 
Olason, who was appointed receiver by Judge 
Arthur L. Brown, has qualified by furnishing 
a bond of $500 with the Fidelity & Deposit 
Co. of Maryland, Baltimore, as surety. 

According to the schedules accompanying 
the petition, the total liabilities amount to 
$3,854, and the assets to $3,850, from which 
is exempt $200 of household effects. There 
are 26 merchandise creditors, among the 
largest of whom are Richie & Paul, Provi- 
dence, $208; Samuel Moore & Co., Provi- 
dence, $157; Albert Lorsch & Co., Provi- 
dence, $282; J. Briggs & Sons Co.,, 
Providence, $1,096; Washington Real Estate 
Co. (rent), $160; Universal Plate & Wire 
Co., Providence, $264; George A. Pastore, 
Providence, $310; Pawtucket Screw Co., 
Pawtucket, $147; Angelo Renzi (father), 
loan on unsecured note, $500. The assets 
include stock in business at 19 Calender St., 
$100; tools, machinery, etc., $1,000; book ac- 
counts, $300, and insurance policies, which 
total $2,250. 

The business was established in January, 
1919, by Frank and Louis Renzi as Renzi 
Bros. and also using the firm style of the 
A. & R. Renzi Co., located at 19 Calender 
St. The firm dissolved in November, 1922, 
Frank Renzi withdrawing and going into 
business on the sixth floor of the same build- 
ing for himself. The old business was con- 
tinued by Louis and Vincenzo Renzi. 








Through some mysterious method a sample 
case containing four dozen white gold ring 
mountings. valued at $400 had been stolen 
from the John P. Ryan Co., Flint, Mich. 
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Plans Being Completed and State Chairman 
Appointed for Big Campaign Soon 
to Be Started 


‘NewarK, N. J., Jan. 7.—The National 
Jewelers’ Publicity Association, which now 
has headquarters at 45 Clinton St., is com- 
pleting all arrangements for the drive soon 
to be started for the $1,000,000 fund for the 
publicity campaign in the next three years. 

The State chairmen are now being ap- 
pointed by Chairman Coffey of the associa- 
tion, who in turn will organize the industry 
of their State practically on the basis of the 
old Liberty Loan drives. The reports being 
received at headquarters from the various 
members of the trade enlisting in the move- 
ment are most encouraging in every way 
and indicate whole-hearted co-operation on 
the part of all branches of the industry. 

The new State chairmen appointed last 
week were: T. L. Combs, of T. L. Combs 
& Mazer Co., Omaha, Neb., for the State of 
Nebraska; James A. Cayce, of the B. H. 
Stief Jewelry Co., Nashville, Tenn., for the 
State of Tennessee, and Gustav Sylvan, of 
Sylvan Bros., Columbia, S. C., as chairman 
for the State of South Carolina. Mr. 
Combs, who is a member of the executive 
committee of the National Jewelers’ Pub- 
licity Association, intends to speak on the 
subject of the campaign at the convention 
of the Nebraska Retail Jewelers’ Associa- 
tion, to be held at Grand Island, Nebraska. 
It is reported also that the work of the cam- 
paign will be outlined in speeches at various 
other meetings throughout the country be- 
tween now and the time the campaign be- 
gins. A strong appeal will be made to en- 
list the traveling salesmen of the various 
manufacturing and wholesale houses as 
workers, in view of the fact that the success 
of the campaign will mean a large increase 
in the sale of jewelry generally. 

Edward H. Hufnagel, president of the 
American National Retail Jewelers’ Asso- 
ciation, has been appointed a member of the 
executive committee of the National Jewelers 
Publicity Association. 7 

In speaking of the address which was de- 
livered by Joseph D. Little, of the Interna- 
tional Silver Co., at the Kiwanis Club’s 
dinner, East Orange, N. J., recently, it 
should have been stated that Mr. Little’s ad- 
dress was arranged through the National 
Jewelers Publicity Association. 








Death 


ORANGEBURG, S. C., Jan. 2.—After a lin- 
gering illness of several weeks, Ernest A. 
Soultman, jeweler of this city, died at his 
home on S. Broughton St., Dec. 27, in his 
50th year. The remains were carried to 
Charleston and laid at rest in Magnolia 
Cemetery. 

Mr. Boultman took a lively interest in the 
Orangeburg fire department and was a mem- 
ber of the Elliott Independent Hook & Lad- 
der Co. He was a Mason, Pythian and 
Woodman and a member of the Lutheran 


Church, 


of Ernest A. Boultman 








The Green Jewelry Co., Birmingham, Ala., 
is reported to be in financial difficulty, an 
involuntary petition in- bankruptcy having 


been filed. 
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Special Orders 


We carry a very complete stock of every 
kind of Precious and Semi-Precious stones, 
and are thoroughly prepared to match stones 
or to fill orders for any special size, color or 
shape. 





Our lapidary shop is replete with the most 
modern appliances and our stock of rough 
material includes practically every variety of 
gem. We are therefore in a position to turn 
out special order work with a nicety of pre- 
cision as to exactness of detail and finish, and 
with the utmost promptness. 


BUY FROM THE CUTTERS. 


American Gem & Pearl Company 
6 West 48th Street, New York 


LONDON PARIS 
26 Holborn Viaduct 44 Rue Lafayette 


FROM MINES TO MARKET. 
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SEED PEARL 


Repairing 
Renovating 


Suggestions and estimates 
on request. 


Frank C. Osmers 


2 West 47th St., New York City 
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RING STONES 


IN ALL DESIRABLE SIZES 


a8) AND SHAPES a8 
3 e 


























Amethyst, Topaz, Garnets, Cameos, Aquamarines, Opals, 
Tourmalines, Black, Red and Green Onyx, etc. 
Synthetic Rubies and Sapphires 


S. NATHAN & CO. 


Importers and Cutters of 
Everything in the Stone Line 


71 Nassau Street New York 














The Buyers’ 
Directory 





Price, $1.00 





The Jewelers’ Circular 
Publishing Company 
1] John Street New York 











STONES 


of every description in 

precious and imitation. 
We can fill your mail orders 
promptly, at the right prices. Also 


Stone Seal Engraving and En- 
crusting Lapidary Work. 


Kroner, Hyman &Co,, Inc. 


51 Maiden Lane New York City 




















Attention—Manufactures 
ONYX RING STONES 
Furnished for Any Size 


EARRING STONES 
ONYX and AMBER STONES 


THE DOUBRAVA CO. 


61 Beekman St. New York 
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NEW AUCTION ORDINANCE 





Detroit Common Council Passes Measure 
On First and Second Readings 


Detroit, Mich., Jan. 5.—A new city ordi- 
nance designed to be more effective than the 
one just declared unconstitutional in the 
combat against so-called jewelry auctions, 
has just passed the first and second readings 
by the Detroit Common Council. The new 
ordinance, drawn by James R. Walsh, as- 
sistant corporation counsel, at the request of 
the Retail Merchants’ Association, will be-. 
come immediately effective upon the third 
reading. The pending ordinance was almost 
immediately proposed after Judge Ormond 
F. Hunt, in the Wayne County Circuit 
Court, declared the old measure unconstitu- 
tional. 

The following is the text of the ordinance 
and will be read with interest by every 
jeweler in Detroit and out in the State as 
well : 


It shall be unlawful for any person or persons, 
firm or corporaticn, to sell, dispose of or offer for 
sale in the city of Detroit at public auction, or to 
cause or permit to be sold, disposed of or offered 
for sale in said city at public auction any gold, 
silver, plated ware, precious stones, watches, 
clocks or jewelry, whether the same shall be their 
own property or whether they sell the same as 
agents or employes of others; provided, that this 
shall not apply to judicial sales or sales by 
executors or administrators, or to sales by or on 
behalf of licensed pawnbrokers of unredeemed 
pledges in the manner prescribed by law, nor to 
the sale at public auction of the stock on hand 
of any person or persons, firm or corporation that 
shall, for the period of one year last preceding 
such sale, have been continuously in business in 
the city of Detroit as a retail or wholesale mer- 
chant of gold, silver, plated ware, precious stones, 
watches, clocks or jewelry; provided further, that 
such sale at public auction of the stock on hand 
of such merchant or merchants shall be held on 
successive days, Sunday and legal holidays ex- 
cepted, and shall not continue for more than 30 
days in all within the period of one year. 


Further sections of this ordinance pro- 
vide that in event of conviction for viola- 
tion, a fine of $500 or imprisonment in the 
Detroit House of Correction, or both, may 
be inflicted for each separate sale, in the 
discretion of the court. The ordinance also 
is declared “to be immediately necessary for 
the preservation of the public peace, health 
and safety, and therefore made immediately 
effective upon final adoption.” 

This ordinance has the support of prac- 
tically every jeweler in Detroit. It is 
aimed particularly at a certain class of auc- 
tion houses against whom much complaint 
has been made of late. The Retail Mer- 
chants’ Association believes the new ordi- 
hance is constitutional and has teeth suf- 
ficient to produce results that have been 
sought here for a long time. 








Auction Ordinance Passed by Danville, Va., 
Proves Effective 

Danvittz, Va, Jan. 5.—The Auction 
Ordinance passed by the City Council, Dec. 
11, and approved by Mayor Wooding a few 
days later, has been the subject of con- 
siderable interest, not only to the jewelers 
of Danville, but all other parts of the coun- 
try, and a large number of inquiries have 
been received by the local members of the 
trade as to the text of the ordinance and 
the reason for its passage. While it was 
reported that an attempt would be made to 
declare the same unconstitutional immediate- 
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ly, nothing of this kind has taken place, and 
the auctioneer who had been conducting a 
sale for about two weeks prior to its passage, 
and against whom it is said it had been di- 
rected, left town on a 2:30 p. M. train, after 
the Mayor had signed it. 

The text of the ordinance, introduced to 
stop auctions during the Christmas season, 
is considered in some quarters very drastic 
indeed. . It provides for a license of $1,000 
a year for any person or firm or corporation 
conducting an auction, and the license may 
not be pro-rated nor transferred. However, 
it is not an entirely new ordinance, as many 
people suppose, but is founded on the ordi- 
nance of Roanoke, Va., which was approved 
by the Supreme Court of this State in a 
decision handed down in December, 1922. 

The Danville Ordinance reads: 


Be It Ordained by the Council of the City of 
Danville, that the following ordinance be known 
as Section 9-A of the Tax. Ordinance of the City 
of Danville, be hereby ordained as follows: 

(1) On each person, firm or corporation con- 
ducting the business of selling diamonds, watches, 
clocks, jewelry, silverware, oriental rugs, bric-a- 
brac and such like articles at public auction there 
shall be levied and shall pay a license tax of 
$1,000 per annum, not pro-rated and not trans- 
ferable. No license to be issued for less than the 
full price for one year; same to be paid in ad- 
vance. 

(2) Any person or persons conducting a_busi- 
ness of selling diamonds, watches, clocks, silver- 
ware, jewelry, oriental rugs, bric-a-brac and such 
like articles who shall fail to register under this 
ordinance with, and obtain a license from the 
Commissioner of Revenue of Danville, Virginia, 
and pay his license fee or tax before beginning 
such sale shall be punished by a fine not less than 
twenty-five ($25) dollars, nor more than one hun- 
dred ($100) dollars and each day that such person 
keeps open for business shall be a separate offense. 

(3) No perscn or persons conducting the busi- 
ness of selling diamonds, watches, clocks, jewelry, 
silverware, oriental rugs, bric-a-brac and such like 
articles at public auction shall conduct such busi- 
ness between the hours of six (6) p. m., and 
eight (8) a. m. 

(4) A person, firm or corporation shall not sell 
or offer te sell in the City of Danville, Virginia, 
by auction or otherwise, at retail a stock of mer- 
chandise which, by advertisement, sign poster, or 
otherwise, such person, firm or corporation adver- 
tises or represents or states as being of or any 
part of a stock of goods theretofore belonging to 
or kept in the business of another person, firm or 
corporation, without having first filed in the office 
of the Commissioner of Revenue of said City a 
sworn inventory of such stock of merchandise, set- 
ting up the quantity, quality, kind, or grade of 
each item thereof. To such inventory there shall 
be attached an affidavit that such inventory is in 
all respects true and ccrrect. In the case of an 
individual such affidavit shall be made by him as 
such, in the case of a firm, it shall be made by 
one of the partners, and in case of a corporation 
it shall be made by the President, cr General 
Manager or Secretary and Treasurer. Such in- 
ventory and affidavit when so made shall be kept 
on file as a part of his public records by the Com- 
missioner of Revenue. A person or a corporation 
and each member of such firm and such corpora- 
tion, its officers and directors, who or which, fail 
to comply with the provisicns of this section shall 
be deemed guilty of a misdemeanor and shall be 
punished by a fine of not less than one hundred 
($100) dollars nor more than five hundred ($500) 
dollars. 

(5) Any person and each member of a firm and 
any corporation who shall conduct a sale by auc- 
tion or ctherwise at retail of a stock of merchan- 
dise specified in paragraph 4 above hereof, and 
who shall sell or offer for sale therein or therewith 
any merchandise not constituting a part of such 
stock so described and without stating clearly and 
distinctly to the purchaser or without causing an- 
nouncement to be made by the auctioneer in case 
of an auction sale, that the merchandise or the 
article or articles sold or about to be sold is not 
and are not a part of such stock shall be also 
deemed guilty of a misdemeanor and punished as 
provided in Section 4 as atove hereof. 

(6) Fer a violation of the provisions of this 
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ordinance numbers 1, 2 and 3, the person or per- 
scns, firm or corporaticn, conducting such business 
ard violating such provisions of said ordinance 
shall be deemed guilty of an offense and shall bé 
punished by a fine of not less than one hundred 
($100) dollars nor: more than five hundred ($500) 
dollars ard each day that such person or persons 
conduct such business between the hours prohibited 
hereby shall be taken as a separate offense and 
punished accordingly. 
Approved, 
HARRY WOODING, Mayor, 
Dec. 13th, 1923. 


RICHARD P. MOSS, 
City Auditor & Clerk. 








HELD UP AND ROBBED 
West New York, N. J., Jeweler Locked in 
a Closet, While Bandits Secure Loot 
Valued at $7,000 


Just after opening the safe in his store 
last Wednesday morning, William Aretsky, 
a jeweler at 564 Bergenline Ave., West New 
York, N. J., was held up and robbed by 
two bandits who stole jewelry worth about 
$7,000. To accomplish the deed, the bandits 
were compelled to lock the jeweler in a 
closet from which he was unable to release 
himself for fully 15 minutes after the men 
had left the place. 

Mr. Aretsky had just come to his store 
and opened his safe when two men wearing 
heavy sweaters walked in. One of them 
drew a revolver while the other grabbed 
the jeweler by the collar and shoved him 
into a closet and locked the door. The ban- 
dits then filled their pockets with jewelry 
and cash which the jeweler estimates to be 
worth about $7,000. 

The jeweler told the police that the bandits 
did not utter a word during their stay in 
the store. The establishment is located in 
the heart of the business section of West 
New York and at one of the busiest locations 
in the city. 











Charles W. Bull, New York, Files Voluntary 
Petition in Bankruptcy 


Charles W. Bull, dealer in jewelry and 
semi-precious stones, 10 Maiden Lane, filed 
a voluntary petition in bankruptcy in the 
United States District Court, New York, last 
Wednesday. 

Mr. Bull lists his liabilities at *4.7 4, 
which amount represents unsecured claims 
and his assets at $1,493. The latter amount 
includes stock in trade, $1,200; debts due on 
open accounts, $123; deposits of money in 
the bank and elsewhere, $20, and property 
claimed to be exempt, $150. The order 
signed by Judge Knox on the same day the 
petition was filed designates Morris Faule 
as temporary receiver under a bond of $1,000. 

Among the largest unsecured creditors 
are: Thomas W. Durkin, $185; J. W. John- 
son, $92; J. J. Pippitt, $69; Asiatic Art Jly. 
Co., $78; Miss Swan, $75; Crouch & Fitz- 
gerald, $92; I. Schachter, $49; George Jor- 
dan, $87; I. Sonnenthal, $51; Klos & Stern, 
$67; James B. Mahoney, $100; Wm. Hobbs 
Clock Co., $68; Wm. Baumstein, $275; H. L. 
Reed, $351; D. J. Mendelson, $296; M. J. 
Averbeck, $285; Herman Lang, $900, and 
Walter Gibbons, $500. 








W. G. King has purchased the stock and 
business of T. A. Daniels, Lonoke, Ark. 
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Annual Meeting of New England District of N. J. B. of T. 





Members Meet at Providence for Business Session and Dinner—Directors 
and Nominating Committee Elected and Addresses Enjoyed 




















Providence, R. I., Jan. 5.—“Because the 
demand for jewelry in this country has not 
developed and expanded in proportion to the 
growth of the country’s population and the 
amount of its spending powers for luxuries, 
together with the great increase in the num- 
ber of manufacturers in the industry, there 
is not enough business to go around,” de- 
clared G. H. Niemeyer, of New York, presi- 
dent of the National Jewelers Board of 
Trade, addressing the New England mem- 














G. H, 


NIEMEYER, PRESIDENT 


bers of that association at their first annual 
meeting and dinner held at the Turks Head 
Club, this city, last Thursday evening. 

“I am not ‘a pessimist and I do not intend 
to inject any pessimistic spirit into this 
gathering,” continued Mr. Niemeyer, “but I 
do want to caution you and warn you that 
in order to maintain the ideals and traditions 
of the jewelry industry along the lines that 
it came into your keeping, and to develop 
and increase the volume of business to the 
plane which it should rightfully occupy, it 
is not only advisable but absolutely necessary 
for the industry to boom its goods to the 
end that the buying public may spend more 
money for jewelry—money that is today be- 
ing spent on automobiles, radios and other 
luxuries of life. 

“What is needed in this great industry of 
ours, more than in any other, is co-operation 
if the desired result is to be accomplished, 
and when the true co-operative spirit has 
been established and developed there must 
come to every individual in the industry 
who would make of it a success, a closer 
attention to the selling of goods rather than 
the selling of terms.” 

Other speakers following the dinner were 
Secretary Fred C. Backus and P. J. Coffey, 
chairman of the Good and Welfare Commit- 
tee of the National Jewelers Board of Trade. 





A brief business session of the New Eng- 
land members was held at 5:45 o'clock in 
the club parlor, with Charles E. Hancock, 
president and treasurer of the Charles E. 
Hancock Co., of this city, as honorary vice- 
president for New England, presiding. The 
committee on nominations presented the 
names of Lawrence F. Percival, of the D. C. 
Percival Co., of Boston, and Oscar E. Place, 
of the Oscar E. Place & Sons Co., of this 
city, to represent the New England district 
on the board of directors of the National 
Jewelers Board of Trade, and they were 
unanimously elected. 

John F. Allen, of this city; Harold E. 
Sweet, of the R. F. Simmons Co., Attleboro; 
Harald W. Ostby, of the Ostby & Barton 
Co., Providence, were appointed a commit- 
tee to submit nominations for directors of 
the New England district at the next annual 
meeting and it was voted to submit an 
amendment to the by-laws at the annual 
meeting of the association to be held at New 
York, Jan. 17, to change the meeting date 
of the New England division from the first 
to the second Thursday in January. 

At the conclusion of the business meeting 
an informal get-together period was enjoyed 
before the excellent beefsteak dinner was 
served. At the head table with Honorary 
New England Vice-president Charles E. 
Hancock, who officiated as toastmaster, were 
President G. H. Niemeyer, Secretary Fred 
C. Backus and P. J. Coffey of the New 
York office; E. M. Wheeler, manager of the 
Providence office, and the following mem- 
bers of the New England directorate: Oscar 
FE. Place, of Oscar E. Place & Sons Co,, 
Providence; Samuel M. Einstein, of the 
Marathon Co., Attleboro; Aldro A. French, 
of D. E. Makepeace Co., of Attleboro, and 
George C. Rueckert, of the Rueckert Mfg. 
Co., Providence; William H. Mason, of THE 
Jewevers’ CircuLar; Robert B. Carr, of 
The Manufacturing Jeweler; Arthur W. 
Davis, of the Keystone, and Charles S. Cas- 
sidy, of the Pawtucket Times. 

In calling the gathering to order for the 
post-prandial program Mr, Hancock said: 
“T was told that I was simply to preside and 
not say anything except to introduce the 
speakers, but I cannot refrain from express- 
ing much gratification at the number who 
have attended this evening. When the 
proposition was first made of holding such a 
gathering as this there was some doubt as 
to whether there would be a sufficient num- 
ber attend to make it a success. I need not 
say that such fears were groundless. You 
will agree with me, I think, that this meet- 
ing augurs well for their continuance in the 
future. 

“We are assembled this evening in the in- 
terest of the manufacturers and wholesalers 
who are members of this great association, 
for the purpose of reviewing the work that 
has been and is being done, not only in the 
New England district but in all parts of the 
country, for the benefit of our industry. But 
especial attention will be devoted to the New 
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England district and to the Providence office, 
wherein plans are under way for a better. 
ment of conditions especially concerning the 
filing system which is to be improved so as 
to speed up and increase the value of the 
reports. 

“This association is fortunate in having 
men at its head as leaders who are inspired 
by ideals, who take an interest in the uplift 
of the jewelry industry, not from personal 
or individual standpoints but as an industry 
as a whole. We have as a president a man 
whom we should feel proud to associate 
with ; a man who has given much of his time, 
thought and experience to the interests of the 
association which has been of inestimable 
value and benefit to the industry throughout 
the country and especially to the association 
members, and it affords me great pleasure 





CHARLES E. HONORARY _ VICE- 


HANCOCK, 
PRESIDENT 


to call upon President G. H. Niemeyer, of 


New York.” 
ADDRESS OF PRESIDENT NIEMEYER 

President Niemeyer, after thanking the gather- 
ing for the cordial greeting accorded, said in 
part: I’m getting through in about two weeks 
and can therefore talk to you and at you just as 
I like, but I desire to leave behind a_ few 
thoughts. During the past year business as a 
whole has been fair with the popular priced lines 
having the better of it. There are some excep- 
tions, notably with silverware, which showed un- 
usual activity due in a great measure to & 
operative efforts. Good work was done by the 
Silver Manufacturers’ Association, the results of 
which are sure to reflect beneficially for some 
time to come. Among the jewelers, however, it 
cannot be said that there was a very decided 
improvement. It was very much of the “robbing 
Peter to pay Paul” principle. Some lines that 
were busy were at the expense of those that 
were dull. 

As a matter of fact the jewelry business is going 
backward instead of forward, at least as compar 
with the increased buying power of the country. 
Last year business generally was good, everyone 
was working and wages were high. As a result 
there was an increased purchasing power for not 
only the comforts but the luxuries. But the 
jewelers did not reap any of this harvest, and 
with the greatly increased number of manufac- 
turing concerns engaged in the industry, there 
has not been enough business to go around. There 
is something radically wrong in this situation. 
There are manufacturers producing goods that 
don’t konw the first rudiment of cost accounting. 
They are doing busines and losing money and 
don’t know it. It is only a question of how 
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tong they cat stand it. But while rad are 
foding out all the other concerns manufacturing 
similar lines are at a standstill because they can- 

+ compete with such unbusinesslike methods. 
must take a careful and intelligent survey of 
the manufacturing end of this industry. No 
other industry has so many factories so thoroughly 
equipped for producing goods from the finest to 
the lowest grade, as the jewelry. Without a 
single additional firm or the installation of a 
single new machine the manufacturers of the pres- 
et day could turn out two, three or even quad- 
ruple the amount they are now producing, and 
the industry will not attain its fullest measure of 
prosperity until the productive capacity of our 
fgctories is provided for. This is the greatest 
problem that our industry is facing today—how to 
increase the Jemand for our preduct! 

Some of you lock askance at my picture. But it 
is a fact, and you all know it if you will face 
the situation fearlessly and with an open mind. 
And, in a great measure the manufacturers may 
place the blame upon themselves. In the past they 
jave been content to conduct their business in their 
own way for their own individual interest without 
any thought or care of the general interests of 
the industry as a whcle, their one defense being— 
fear of competition. That fear of competition has 
heen the bugaboo of the industry—the reef upcn 
which your business has been stranded, It is up 
to us to rescue the industry and float the business 
up a safe anc sane wave of prosperity. 

Throughout the country the wholesalers and re- 
tailers are awakening to these facts, and are 
working to change conditiors. Many of the manu- 
‘acturers are awakening to a realization that 
there are changes taking place, and in consequence 
there is a keener competition developing within 
the trade. But it is not the competition within 
the trade that need be feared, it is the competition 
from without the trade that is the more serious 
and the most to be afraid of. 

The old-time unfair competitions within the trade 
of price cutting, loose credits, long credits and 
lowered standards are rapidly being eliminated 
through the co-operative policies that are being 
more and more adopted through just such meetings 
and associations as this. Unfortunately. new con- 
cerns, attracted by the lure of big sales and quick 
profits, are continually joining our ranks, many 
of whom are unscrupulous and unprincipled, with 
no thought or care of the ethics, traditions or 
ideals of our industry, who become the rocks and 
shoals that threaten and impede our success and 
prosperity. But these are being met and corrected 
by co-operative influences. The competiticn from 
without requires more serious ccnsideration, more 
aggressive attitude. What do I mean by competi- 
tion from without the trade? One has only to 
consider the thousands—yes, hundreds of thousands 
of dollars that are being annually spent for auto- 
mobiles, phonographs, radios and other luxuries 
to appreciate what I mean. And it is up to us to 
try to secure our share of that money in the con- 
duct of our business. To do this requires a united 
effort along the entire line from the manufacturer 
to the consumer. Let us start this new year with 
a determination to go after some of this business 
and to land it. 

The condition in which we find the jewelry in- 
dustry teday reminds me of a story of a business 
man who visited an insane hospital one time and 
in going through the grounds saw a man trundling 
4 wheelbarrow that was turned upside down. After 
watching the man for awhile the visitor asked: 
‘My friend, why do you wheel your barrow in that 
fashion; why not turn it over?” 

Quick as a flash the unfortunate inmate replied: 


“Ha! I did that once and some felleh filled it 
full of bricks.” 
That is the trouble with the jewelers. Too 


many of them are wheeling their barrow upside 
down, fearful that they may have to carry some 
of the burdens of the trade, and so they go blindly 
along letting “George do it.’”’ They are drifting 
along hopefully, wishing for something better, for 
o improvement, but doing nothing of a co-opera- 
‘ive or constructive character. They have worked 
for themselves and sold their own merchandise, 
but forgotten that they were under any obligations 
toward the other fellow. [Let me illustrate what 
I mean by that. 

inn ~ as T am aware there has never been an 
wort the jewelers—retail, wholesale or manu- 
Pa t—to co-operate or unite upon anything 
at would compel purchasing on the part of the 


pete. Take for instance “Mothers’ Day.” It 
a been commercialized by the florists and con- 


a but has any jeweler ever advocated 
gitts that last”? This is one of the instances 
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that I refer to of competitors without the trade. 
What are we going to do about it? Are we going 
to sit around and wait or are we going to get a 
hustle on? Is the business worth fighting: for? 

We all of us have our petty troubles, but, really, 
they are picayunish. Everyone should rise above 
them. We ought to know more about one an- 
other and not talk about the other -fellow behind 
his back. We must do more thinking but not so 
much talking. We must ‘create a desire for our 
production in the hearts of the American purchas- 
ing public. How are we to go about it? 

There are avenues of distribution that must be 
developed. Now is an ideal time to put some of 
these reforms into practice. Let’s take a good 
lock at ourselves. In most towns and cities the 
jewelers are not the aggressive merchants. They 
passively wait for things to come to them. Get 
busy! Go out after the business! Make your- 
selves an active part of the business life. The 
year 1924 should be a good one. Money is plenti- 


ful, wages are high, everyone is working, and 
now is the time for the jewelers to get their 
share. 


In closing I wish to thank you for this oppor- 
tunity of addressing you on the eve of my retire- 
ment from office. I also want to thank you and 
all my associates for the support they have given 
me. This association has many hard workers. 
They have accomplished several big things but they 
have also had many little things to cope with. 
‘here are more than 1,500 members, and by intel- 
ligent co-operation they can become a power in 
connection with the rejuvenation of the jewelry 
business. I shall turn over to my successor a 
mighty fine organization, an organization that is 
actively functioning. Your associaticn is helping 
in upbuilding and upholding the morale of the entire 
jewelry trade; it is holding up the standards, the 
traditions, the ideals of the industry; it has got 
to get hold of and in some way control those who 
have no regard for trade traditions and trade 
ethics and we need your individual and collective 
co-operative assistance and influence. 

With the positive assurance that you will give it 
I wish, in conclusion, to wish ycu all a prosperous 
new year and ask your earnest support of my 
successor. 


ADDRESS OF P. J. COFFEY, CHAIRMAN OF THE 
GOOD AND WELFARE COMMITTEE 


Mr. Coffey’s talk was on the work of the 
National Good and Welfare Committee and 
the problems which it faces. He said that 
his committee was for the purpose of listen- 
ing to any and all of the members of the 
association; treating what is told it as con- 
fidential and giving advice. “Its sole pur- 
pose is to function in such a manner as to 
make it beneficial to the trade as a whole,” 
he said. 

“There is one thing that I think I can 
conscientiously claim and that is that this 
committee has created within the trade, at 
least, a healthy respect for the National 
Jewelers Board of Trade, so that now we 
do not have the obstacles to contend with in 
our own ranks that for a long time ham- 
pered our work. We have acted upon the 
false stamping abuses and are now heading 
toward a more general period of proper 
stamping, but it has been a long and tedious 
struggle to stem the tide. But we think 
that we have got things headed in the right 
direction. 

“Then there is the advertising which is 
different from fraudulent advertising, al- 
though it really is a form of false advertis- 
ing, but it is rather misleading than fraudu- 
lent advertising. It relates more to the 
proper terms of designating an article in 
which metals and stones, other than the 
precious grades are used. One of the most 
flagrant instances of this class of advertising 
is in the use of the words ‘perfect’ and ‘per- 
fectly cut’ in connection with diamond adver- 
tisements. These expressions are never used 
in the diamond trade but are made use of 
by clever advertisement writers. We can 
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get the diamond expert to say what is not 
perfect but there is such a divergency in 
cutting that it is impossible for experts to 
agree as to what constitutes perfection. 

“Your Good and Welfare Committee has 
had a special diamond committee at work 
on this and other phases of diamond adver- 
tisements and we hope to have a report from 
it in a short time. False stamping is one 
of the easiest cases upon which to obtain a 
conviction. There is no question in the eyes 
of the court or the public that when an 
article is stamped different from what it ac- 
tually is, a crime has been committed.” 

Mr. Coffey then told in detail the manner 
in which the committee goes about obtaining 
and establishing evidence and bringing prose- 
cutions. He said that during 1923 about 300 
cases had been investigated but only eight 
convictions had been obtained because these 
were the only prosecutions brought, the 
other cases being adjusted in a satisfactory 
manner within the trade. He said that in 
a large majority of these cases the offenders 
had followed some custom that had prevailed 
in the trade for indefinite periods. “But,” 
said Mr. Coffey, “the courts say that custom 
does not make a law and so where we find 
one of these cases we call together a number 
of manufacturers producing the same line of 
goods and after a conference work out to- 
gether a proper solution upon which all 
agree. We then take the matter up with 
the Federal Trade Practice Commission and 
establish a definite workable basis.. We have 
not been able to cope with all the ills of the 
trade, principally because we do not have 
money enough, but we are doing the best 
we can and we are making substantial 
progress, 

“The results of convictions for false or 
fraudulent stamping are farther reaching in 
their influence than a majority of persons 
have any idea. This is well illustrated by 
one case in which we obtained a conviction 
wherein the firm was immediately forced into 
bankruptcy because those to whom they sold 
refused to pay for the goods on the ground 
that they were not in accordance with the 
representation upon which the purchase was 
made. 

“Tt is time for the manufacturers to stand 
together and say that goods shall be what 
they are marked, conditions have reached 
too serious a stage in this industry for the 
manufacturers to refuse to assist in stamp- 
ing out this great evil. The introduction of 
‘white gold’ is responsible for much of the 
evil of false and fraudulent stamping be- 
cause of its resemblance to platinum. Either 
the manufacturers have got to get behind 
a strong consistent stamping law or there is 
going to be a chaotic situation, the effect of 
which will take years to eradicate.” 


REPORT OF SECRETARY BACKUS 


Secretary Backus“made a partial report of 
the work of the National Board for the past 
year and of the increase in membership, par- 
ticularly in New England. He said in part: 


The New England campaign not only resulted 
in the addition of a substantial number of mem- 
bers but wus the means of bringing together the 
jewelers of the section and affording an oppor- 
tunity to discuss various matters. The member- 
ship throughout the country has increased, but 
there is opportunity yet for gathering in a large 
number of others. 

Reference has been made to prosecutions that 
have been made by the association. J may say 
that six cases concluded resulted in 11 persons 
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being sent to jail; three indictments were secured 
involving seven perscns; 11 cases are now pending 
under prosecution; two other cases are pending in 
which the testimony is rather doubtful as being 
strong enough to secure conviction, and eight cases 
have been dropped because of lack of sufficient 
evidence. 

One of the features of the association concern- 
ing which we receive the largest number of in- 
quiries and complaints is the “fighting fund.” 
Some of the members appear to think that this 
was created for their especial and individual bene- 
fit and so become very indignant when we point 
out that it will be impossible for the association 
to prosecute their specific case. We would have 
to have many times the amount of money at our 
disposal to conduct such a work. All that we can 
hope to do is to straighten out the cases that most 
generally affect the entire trade. 

Another department that is accomplishing won- 
derfully good work is the Arbitration Committee, 
established for the purpose of bringing about an 
amicable adjustment between creditor and debtor 
whereby the committee has not only succeeded in 
saving considerable for both sides but has also 
prevented a number of concerns from being forced 
into the bankruptcy courts. 

One problem that we are having considerable 
difficulty with is the proper marking of emblems, 
because of the great diversity of quality of metals. 
That an equitable adjustment of this matter may 
be reached a meeting is to be held on the 18th 
inst. in New York to consider it. 

A problem that we have in New York, and a 
serious one, too, is the crime wave which has 
visited the metropolis, and a special committee is 
considering this, with conferences with the police, 
etc. Discriminatory taxation is another of our 
problems. 

Just a word as to our membership. During the 
past year more than 300 have been added. About 
one-lialf of the Board’s membership are manufac- 
turers and the others are wholesalers, etc. The 
past year has been an especially active one and 
more than 100,000 inquiries have been received 
and answered, which will afford some idea of the 
service that the Bcard is performing for the 
jewelers of the country. 

Nothing connected with the work of the Beard 
is more interesting than a review of the financial 
difficulties experienced by any industry. During 
the year 1923, up to Dec. 28, there were 488 em 
barrassments in the jewelry trade of the country 
reported by our Board, as against 570 in 1922. 
These invelved assets amounting to $22,204,766.07 
and liabilities ot $26,570,478.26. In 1922 the 
assets involved were $7,361,202 and liabilities cf 
$11,935,372, an average of $29,940 in liabilities per 
failure as against an sverege of $54,447 in 1923. 

The classification of the embarrassments in 1923 
was as follows: Retailers, 359 as against 434 in 
1922, a decrease of 75; wholesalers 57 as against 
60; manufacturers, 37 against 36; installment 
houses, 10 against 15; retail opticians, 8 against 
6; repairs, 7 each year; department stores, 5 
against 3; manufacturing optician, 1; wholesale op- 
tician, 1: manufacture of combs, 1; refiner, 1, 
and Five and Ten Cent stores, 1, making a total 
of 488. 

In this connection it is interesting to note the 
constructive work of the Adjustment Committee, 
which handled 13 cases during the past year, in 
volving assets of about $1,000,000 and _ liabilities 
of about $806,000, and 1,174 creditors, to such 
advantage that bankruptcy was avoided in all ex- 
cept one case. 

These addresses were followed by an open 
forum in which questions of every character 
were asked of the New York officials and 
were answered at more or less detail. Re- 
marks were also made by Albert S. Venner- 
beck, of Vennerbeck & Clase Co.; F. A. 
Fairbrother and J. Robert Sweet, of the 
Providence office of the Board; Clarence J. 
Roehr, of the Bassett Jewelry Co.; Law- 
rence C. Martin, of Martin-Copeland Co.; 
A. A. French, of D. E. Makepeace Co.; 
A. A. Wainright, of the Gorham Mfg. Co.; 
Sigmund Lederer, of the Providence Stock 
Co., and John F. Allen. 

Those present included the following: 
Max Alberts and Nathan Alberts, of I. Al- 
berts Sons; Mr. Zetlin, of the A. & Z. Chain 
Co.; John F. Allen; J. Rockman, of Anshen 
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& Rockman; Mr. O’Donnell, of J. L. An- 
thony & Co.; E. F. Wilde, of Baer & Wilde 
Co.; L. J. Roehr, of the Bassett Jewelry 
Co.; George F. Berkander, Mr. Battle and 
Mr. Hansen, of George F. Berkander Co.; 
G. Herbert French and Mr. Bliss, of W. & 
S. Blackinton,Co.; Mr. Morris, of the Bos- 
ton Jewelry Mfg. Co.; E. R. Knight, Jr., 
of S. B. Champlin Co.; Alfred H. Smith, 
of Collingwood Bros.; Col. William F. 
Flanagan, of Cutler Jewelry Co.; Byron 
Pierce, of George E. Darling Co.; Max 
Elkon, Mr. Haslam, Mr. Sims and Mr. Al- 
lan, of the Evans-Case Co.; Ernest W. Ful- 
ler, of Theodore W. Foster & Bro. Co.; 
L. E. Freeman and G. A. Johnson, of L. E. 
Freeman Co.; Mr. Flint, of the General 
Chain Co. 

Mr. Gerstein, of Gerstein & Guiness; 
Harry J. Glaser, of Glaser Bros.; /Kdward 
Goldstein and Samuel Goldstein, of the Gold- 
land Jewelry Co.; Ford Moran and A. A. 
Wainright, of the Gorham Mfg. Co.; 
Charles FE. Hancock and Ernest E. 
Weeler, of the Charles E. Hancock Co.; Mr. 
Drew, of Handy & Harmon; Andrew Lesser, 
of Lassner Co.; Morris L. Peyer, of Daniel 
& Abel; E. Brunschwig, of N. Levy & Co.; 
‘Max Schweinshaut, of the M. S. Co.; Aldro 
A. French and N. E. Sweney, of D. E. 
Makepeace Co.; Samuel M. Einstein and 
Mr. Thompson, of the Marathon Co.; Law- 
rence C. Martin, of Martin-Copeland Co.; 
Samuel Moore, of Samuel Moore & Co.; 
J. E. McCourt, of the New England Watch 
& Jewelry Co.; Francis H. Curran, Mr. 
Pease and Mr. Cassidy, of Pease & Curran; 
Oscar E. Place, of the Oscar E. Place & 
Sons Co. 

F. O. Corbin, of the Plainville Stock Co.; 
J. A. Sweitzer, of the Lowers & Mayer Mfg. 
Co.; Sigmund L. Lederer, Walter S. Lederer, 
Edward B. Lederer and Irving R. Lederer, 
of the Providence Stock Co.; Frederick 
Schwinn and O. F. McNulty, of The Rob- 
bins Co.; Harry M. Burt, J. P. Benjamin, 
Ray V. Palmer and Harry H. Perry, of the 
Rex Mfg. Co.; George C. Rueckert, of the 
Rueckert Mfg. Co.; Edward I. Mulchahey, 
of C. Sydney Smith Co.; C. D. Blakie, of 
Smith-Richardson Co.; C. E. Polsey, of 
J. J. Sommer & Co.; Albert S. Vennerbeck, 
of Vennerbeck & Clase Co.; William H. 
Mason, of THe Jeweters’ CircuLar; Robert 
B. Carr, of The Manufacturing Jeweler; 
Arthur W. Davis, of the Keystone; Charles 
S. Cassidy, of the Pawtucket Times. Presi- 
dent G. H. Niemeyer, Secretary C. Backus, 
and P. J. Coffey, of the New York office, and 
Manager Edward M. Wheeler and J. Robert 
Sweet and Frederick A. Fairbrother, of the 
Providence office. 








The establishment of Rubenstein Bros,, 
silver, gold and nickel platers, 41 Craig St. 
W., Montreal, was broken into by burglars 
early in the morning of Jan. 1. They blew 
open the safe with nitro-glycerine, the ex- 
plosion causing considerable damage owing 
to the strong charge used. The robbers 
deadened the sound by piling bags of char- 
coal which they found in the yard around 
the safe. They only obtained $35 in cash 
and some watches. The robbery was not 
discovered until later in the day when Louis 
Rubenstein went to the store. A similar rob- 
bery occurred there two years ago, with a 
loss to the firm of $6,000. 
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Members in Cincinnati District of Nation, 
Jewelers’ Board of Trade Hold 
Annual Meeting 


CincinnaTI, O., Jan. 4.—The Cincinnay 
district of the National Jewelers Board of 
Trade held its annual meeting in the offcg 
of its attorney, Ralph Hinds, in the Keith 
Theater building Thursday afternoon and 
elected C. E. Richter, of Richter & Phillips 
to be the chairman for another term, 

To fill the board of directors David J 
Gutmann, of L. Gutmann & Sons, wx 
chosen to take the place left vacant through 
the retirement of George J. Gruen, secretary 
and treasurer of the Gruen Watch Co, Te 
four members of the new board now consis 
of C. E. Richter, chairman; David J, Gy. 
mann, Arno Dorst of the Dorst Co, ang 
Julius Hahn, of the Hahn-Jacobson Co, 
was inadvertently stated in the Jewenns 
CIRCULAR two weeks ago that Mr. Hahy 
was connected with the Greenwold-Grié 
company. 

During the course of the session members 
discussed last year’s business and nothing 
but the most glowing reports were made. |t 
was stated that if only 1924 would he a; 
prosperous as the year before a great deal 
of business would be done, although many 
of the members expect to do more busines 
in the coming year. Members also discussed 
the new rating key that has been established 
by the Jewelers Board of Trade. 








Chicago District Elects Directors of Board 
of Trade 


Cuicaco, Jan, 5—The annual meeting of 
the members of the National Jewelers Board 
of Trade, in the Chicago district, for the 
election of directors and nominating commit 
tee for this year, was held last Thursday 
afternoon at the rooms of the National Jewel- 
ers Board of Trade, 58 E. Washington St. 
A. L. Ellbogen, of Stein & Ellbogen Co., and 
Sander C. Lund were re-elected directors for 
the full term of three years by unanimous 
vote. 

The nominating committee selected for 
1924 are William J. Vossel, of William J. 
Vossel Co., Otto H. Hirt, of the Juergens 
& Anderson, and Peter White of Otto 
Young & Co. 








Jewelers’ Gold Bars Withdrawn and 
Exchanged at New York 
Week Ended Jan. 5, 1924 

The U. S. Assay Office reports: 


Gold bars exchanged for gold coins... $735,642.15 


Geld bars paid depositors......... 65,111.88 
cicmmie 
GMMEL. a5 hubaes ses eeu esses se eer™ $800,754.01 


Of this the gold bars exchanged for gold 
coin are reported as follows: 


Date Exchangt 
SUMRLORE 22) Oe Co ales eae eon aires $87,077.23 
SS ee rrr ere ry ts 170,179.48 
ee erry i 305,781.02 
UE, coke bsdutecianccascrmucneel 126,753.74 
OS I gs ak a eas ee aie 45,850.66 

— 
G08 dicate $735,642.13 








A. H. Higgins, Cass City, Mich., report 
that his store had been entered by thieves 
but that not more than $40 or $50 w 
of goods were taken. 
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REWARD OF $1,000 OFFERED 





Retail Jewelers’ Association of the Bronx 
Trying to Apprehend Slayer of Barnett 
Brown and Two Other Hold Up Men 
Who Attempted to Rob Jeweler 


A reward of $1,000 is being offered by the 
Retail Jewelers’ Association of the Bronx 
for the arrest and conviction of any one of 
the trio who participated in the murder of 
2arnett Brown, a retail jeweler at 805 Tre- 
mont Ave., New York. The assault on Mr. 
3rown, as reported in THE JEWELERS’ Crr- 
cuLAR last week, occurred Monday morning, 
Dec, 31, and five hours after being shot by 
the bandits, who succeeded in making their 
escape, he died in the Fordham Hospital. 

A man suspected of being implicated in 
the attempted hold-up and shooting has been 
arrested and after being arraigned in the 
West Farms Police Court, was held without 
bail. 

The shooting of Mr. Brown has aroused 
the members of the Bronx association and, 
with the hope of getting some clew to the 
men who are responsible for the slaying of 
the jeweler, they have offered a reward of 
$1,000. The store has been closed since Mr. 
Brown’s death but whether his widow will 
continue the business has not been deter- 
mined. 

As reported in these columns last week, 
Mr. Brown was standing at the rear of his 
store on Monday morning and had just 
opened his safe when three men walked into 
the place. One of the men, displaying a re- 
volver, demanded that the jeweler get into 
the back room. Instead, however, Mr. 
3rown walked over to the safe, slammed the 
door shut and then turned the combination, 
locking the strong box. He then walked to- 
ward the bandits and as he did so, two of 
the men backed out of the place. The other 
man, however, who was apparently the leader 
of the trio and who was holding the re- 
volver, stood his ground and began grappling 
with Mr. Brown. Just as the jeweler got 
his man as far as the open door, the thief 
wrenched his gun arm free and fired five 
shots at the jeweler. Two of them Mr. 
Brown was evidently able to ward off, as 
one of them smashed the chandelier and the 
other ripped a hole in one of the show cases. 
The other three bullets, however, entered the 
jeweler’s body, one going into his stomach, 
another just below his heart and another 
through his chest. The jeweler fell helpless 
to the floor while the bandit jumped into a 
Waiting automobile and despite the swarm 
of pursuers who followed in automobiles, 
the men were able to make their escape. 

Mr. Brown was immediately taken to the 
Fordham Hospital, where he was placed 
upon the operating table. While the doctors 
were preparing to administer the ether, M. 
L. Korsunsky, president of the Retail Jewel- 
ers’ Association of the Bronx, spoke to Mr. 
Brown and asked him if there was anything 
he could do for him. He merely asked Mr. 
Korsunsky that in the event of his dying, 
that his family be taken care of. A few 
minutes later the jeweler died on the op- 
erating table. 

On Tuesday, the day after the death of 
Mr. Brown, the body was buried in Mount 
Tabor Cemetery, Long Island. He was one 
of the best known and best liked merchants 
in the Bronx, and was especially interested 
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in the education of Jewish children. He was 
one of the pioneers in favoring the adoption 
of American methods of teaching Jewish 
children and as a result of his early efforts 
a large school stands not far from his store 
on Tremont Ave. 

Mr, Brown was born in Russia, 43 years 
ago, and learned his trade in Europe. About 
17 years ago he came to the United States 
and secured a position with I. Lewkowitz, 
then located on Grand St. ‘He opened his 
first retail jewelry store at 749 Tremont 
Ave., in 1909, and continued at this location 
until last October, when he moved to the 
store at 805 Tremont Ave. 

Mr. Brown was a 32nd degree Mason and 
was also a member of the Retail Jewelers’ 
Association of the Bronx and of the Sons 
of Israel. He is survived by his widow, one 
girl and two boys. 











jeweler, was a visitor in town last week, 
calling on the jobbing trade. 

Alfred H. Dickinson, member of the firm 
of T. & E. Dickinson, Inc., Main St. retail 
jewelers, plans to attend the coming banquet 
of the 24-K. Club in New York. 


Smashing a showcase in front of the 
jewelry store of H. B. Schultz, 789 Genesee 
St., burglars fled after obtaining only two 
strings of manufactured pearls. 

The annual meeting of the Buffalo Retail 

Jewelers’ Association will be held at the 
Lafayette Hotel on Jan. 17, when reports 
will be read by retiring officers and new 
officers elected. 
- Fred J. Dorn, Genesee St. jeweler, is 
spending this week at Alden, N. Y., where 
he is taking the black water bath treatments 
and taking a much-needed rest, following the 
arduous Christmas business. 

James K. Thompson, vice-president of.the 
King & Eisele Co., wholesale and manufac- 
turing jewelers, left for New York New 
Year’s night on his annual buying trip and 
will remain in the metropolis for about two 
weeks, 

Edgar N. Block, president of T. C. Tanke, 
Inc., leaves in a few days on an extended 
auto trip through the south which will keep 
him away from Buffalo until late Spring. 
In his absence Arthur J. Block, his brother, 
will take charge of the store at Main and 
Eagle Sts. 

Albert Warchol, who conducts a small 
jewelry store at 1816 Clinton St., reported 
to the police on Dec. 31 that the front win- 
dow of his store was broken by a thief, who 
stole several watches, chains and charms. 
A witness, whose name could not be learned, 
told the police that the man smashed the 
glass with a brick, grabbed the jewelry and 
disappeared up a side street. 

Frank Hammond, pioneer Buffalo jeweler, 
was on Jan. 4 installed as commander of 
Chapin Post, No. 2, G. A. R. Mr. Ham- 
mond joined Chapin Post in 1872, more than 
50 years ago. Despite the years that have 
whitened his hair, he is as alert and vigorous, 
seemingly, as when in that far-away time he 
hastened to answer the call of Lincoln. He 
is one of the most active members of the 
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Post, which at one time numbered 800 mem- 
bers. He is still active in the jewelry busi- 
ness in which he is associated with his son, 
Harlow K, . 

Listing liabilities of $8,498, as against as- 
sets of only $2,500, of which $500 is claimed 
as exempt, George E. Bebus, proprietor of 
the jewelry department in Given’s women’s 
wear shop, 454 Main St., filed on Saturday 
a petition in bankruptcy in the Federal Court 
here. Of the 32 creditors only two have 
claims running into four figures, the re- 
mainder being for small amounts. The 
heaviest creditor is the Charles F. Damm 
Mfg. Co., of Buffalo, with a claim for $1,- 
995, while Cohn, Rosenberger & Co., New 
York, are involved to the extent of $1,505 
Listed as assets are the stock in trade, valued 
at $1,500, and household goods with an esti- 
mated value of $500. Exemption is claimed 
for the latter item. The only secured claim 
is that of the Merchants’ National Bank of 
Buffalo for $275, while $82.14. is due the 
Federal government in taxes. 

Retail jewelers report that Christmas busi- 
ness exceeded by a large margin the holiday 
trade of 1922 and in every way measured 
up to expectations. Better grade merchan- 
dise was sold and profits were correspond- 
ingly larger. While a normally quiet period 
is looked for in the first two months of the 
new year, the trade is by no means pessimis- 
tic in its view of the year as a whole. In 
fact, many retailers feel that 1924 will be 
equally as good, if not better, than the year 
just closed. They base their conclusions on 
the local industrial situation, which is in a 
healthier state than a year ago, if possible, 
and the steady growth of the city. From 
the latest edition of the city directory the 
population of this city is estimated at 551,000, 
an increase of 35,000 since the last federal 
census was taken. 











Jackson J. Hagen, of the John Bolland 
Jewelry Co., was recently elected secretary 
of the Kiwanis Club. 

Farle Adlar, salesman for the Kortkamp 
Jewelry Co., was injured in an accident when 


a street car struck a bus. He was thrown 
from the top of the bus to the ground. 

On New Year’s night robbers smashed 
the window of the Kortkamp Jewelry Co. 
with a brick and took nine watches valued 
at $900. Nothing else was touched. The 
loss is fully covered by insurance. 

H. Walton, H. Watkins, E. Hermannes, 
and R. Ungerman, travelers for the St. Louis 
Jewelry, Clock & Silver Co., are preparing 
their lines and will depart about Jan. 15. 
George Oberting, of the same firm, is 
back at work after being confined to his bed 
for several weeks with sciatic rheumatism. 

Harry Kaye, salesman for the Jno. Bol- 
land Jewelry Co., has gone on a business 
trip to New York. John Hagen, in the 
diamond department of the same company, 
returned from a several days’ trip to St. 
Joseph, Mo., where he visited his daughter. 
Clarence Henry, of the same house, who is 
secretary of the Co-operative Club, was com- 
plimented at their last meeting for the work 
he had done as secretary. 





We Sell at a Profit the 


Goods Wished Sold 
by the Jeweler 


We use no rough-shod methods or 
brow-beat the customers. We protect 
jewelers’ interests and reputation. We 
use business methods which are hon- 
est, clean and dignified. Myself and 
associate conduct all sales, it’s two 
high-class auctioneers for one price. 
Wire or write for information and date. 


Investigate Results from 


Clients 


K. F. Keller & Sons, Appleton, Wis. 

Barclay & Sons, Newport News, Va. 

Clinton Snyder, New Castile, Pa. 

United Jewelry Shop, Spokane, Wash. 
J 


Fessler & Demmel, Waterloo, Iowa 
Turk’s Jewelry Shop, Danville, Virginia 
Calhoune Jewelry Co., Nashville, Tenn. 
Thomas J. Dale, Kenosha, Wis. 
Roland Esterley, Duluth, Minn. 


Edward R. Tyler Co. 


American Jewelry Auctioneers 
180 North Wabash Avenue CHICAGO 
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35-39 MAIDEN LANE 


Adjoining N. E. corner NASSAU STREET 
Opposite New Federal Reserve Bldg. 


THE NEW LORSCH BUILDING 


Interior rebuilt and floor-space enlarged. Entire new 
floor and penthouse. New windows added. 

Three new high speed Otis elevators. 

Changes in plumbing, steam heating, lighting, fire ex- 
tinguishing apparatus. New fire exits. Burglar 
alarms in each office. 

Fine north light, unobstructed on all sides above the 
fifth floor. 

Stations to all transit lines of the city within 1 to 3 
blocks. 

In the Heart of the Permanent Jewelry, Insurance 
and Finance Centers 

OFFICE SPACE—Large or Small. 

STORE. 

BASEMENT of Over 5,200 Sq. Ft., with Direct Entrance 
from Street and Exceptional Ventilation. 


Available by May Ist, 1924 
Apply—Your own Broker or 


Owner: MAURICE DEUTSCH BUILDING CORP. 
35 Maiden Lane Phone 1485-1488 John 




















Dead Stock? 


Write to Curran 


You may think 
it’s dead but it 
isn’t. Just let me 
hear from you and 
I will unfold my 
plan to you for 
making that stock 
look very much 
alive. You will 
think that it has 
come back to life 
and it will! 


My system for 
moving so called 
“dead stock” never 
fails. My plan of 
action has_ suc- 
ceeded so many times that I am sure that I can 
handle your case also and make it profitable 
for you. So just write to 


JAMES E. CURRAN 


“The Jeweler’s Auctioneer” 


4602 Simpson Ave., Cincinnati, Ohio 
Phone, Madisonville 613X 








Established 1897 


1924 New Year’s Resolution 
LEARN NOW by attending the 


WINTER’S SCHOOL 


in Chicago for Results. Tuition Three Months, $90.00. 


NOW BY MAIL 


Home Study Course 
at Small Cost, a little over $2.00 a month. 
A Great Buy—Try 


Winter’s School of Jewelry Engraving 
343 W. North Ave. Chicago 




















1923-1924 Edition 





The Jewelers’ Circular 


Buyers’ Directory 





Useful to Buyers and as a Directory of 
the Jewelry and Allied Lines 





Price One Dollar 





The Jewelers’ Circular Publishing Co. 
11 John Street New York, N. Y. 






































William H. Manchester is conducting a 
gift shop at 522 Broad St. me ; 
"Max Gertsacov was a business visitor in 
New York and vicinity the past week. 
“The Emby Co., retail jewelers, have dis- 
continued business at 98 Washington St. 

Louis J. A. Bourcier, watch repairer, is 
gow located at 72 Weybosset St., room 403. 

Gregory Kritchbaum is leaving this week 
for an extended western trip for L. Kritch- 
taum & Co. 

Fred Whitney, Chicago manager for the 
Hadley Co., is visiting the firm’s factory, 
150 Chestnut St. 

Herve J. La Douceur is associated with 
Macklin & Bentley, 31 Manton Ave., in the 
Olneyville section, 

Clarence J. Roehr, of the Bassett Jewelry 
Co, returned last week from a visit to the 
frm’s Chicago office. 

Walter S. Lederer is leaving this week 
for Miami, Fla., where he will spend the 
remainder of the Winter. 

Edward E. Markoff is making additions 
to his watch-repairing equipment at 268 
Westminster St., room 17. 

Mr, and Mrs. Walter B. Frost left Thurs- 
tay for St. Petersburg, Fla., where they will 
remain the rest of the Winter. 

Louis Petrosinelli is owner of the Na- 
tional Mfg. Co., which has recently started 
in business at 56 Washington St. 

Louis Laprey, who was watchmaker with 
Goofe & Sons, Pawtucket, for more than 12 
years, is now located at 66 N. Main St., 
Pawtucket. 

J. Robert Sweet was in Boston and vi- 
cinity the past week in the interests of the 
Providence office of the National Jewelers 
Board of Trade, 

Frank C. Blard, for 53 years an employe 
of the Gorham Mfg. Co, and a member of 
the Gorham Quarter Century Club, died last 
week at Oakland Beach. 

Joseph P. Burlingame was elected mod- 
erator and Sylvester K. M. Robertson, clerk, 
at the annual meeting of the Lakewood Fire 
District last Wednesday night. 

Mr. and Mrs, A. Tingley Wall will sail 
the 26th of this month for South America, 
after which they will leave for Europe to 
be gone until the last of May. 

The engagement of Nathaniel Fellman, 
son of Mr. and Mrs. Harris Fellman, of 
Woonsocket, to Miss Ida Rubin, of that city, 
Was announced the past week. 

_ The Rolled Gold Platers’ Association at 
its meeting last Friday night voted a con- 
tribution of $50 to the Christmas dinner 
fund of the Overseer of the Poor. 

James McCarthy was elected president 
and Charles W. Flagg a director of the 
Woonsocket Trust Co. at the annual meet- 
ing of the stockholders last Wednesday. 
Mr. and Mrs, Henry Fletcher, of this 
city, sailed from New York last Tuesday 
for the south to spend the remainder of the 
Winter and the Spring at Orlando, Fla. 

Harry D, Hedison, who has succeeded to 
the business of the Charles & Hedison Mfg. 

Co, will continue it at the same address 
_ the firm name of the Hedison Mfg. 
0 













The William C. Greene Co. is again dis- 
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tributing the popular desk calendars that 
they have sent to their customers and friends 
the past few years as New Year’s compli- 
ments. 

H. Harold Price, with the Tilden-Thurber 
Corp., is a member of the general committee 
of the Town Criers in charge of the annual 
souvenir dinner to be held at Rhodes on 
May 6. 

Work on the new building that the Bas- 
sett Jewelry Co. is erecting at Manucentre 
is progressing satisfactorily and the firm ex- 
pects to take possession about the middle of 
the Summer, 

The Potter & Buffinton Co. will move 
about Feb. 1 to’ the Dyer Street Land build- 
ing, 61 Peck St., from the Enterprise build- 
ing, 7 Eddy St., which they have occupied 
since the Fall of 1888. 

Frederick A. Fairbrother, of the Provi- 
dence office of the National Jewelers Board 
of Trade, began a two weeks’ vacation on 
Monday during which he will visit New 
York and Philadelphia. 

Howard D. Wilcox is a candidate for Fire 
Commissioner of Providence for a three- 
year term, to succeed Clarence M. Dunbar, 
of the Smith-Dunbar-Cook Co., who is also 
a candidate for re-election. 

Former Governor R. Livingston Beeck- 
man, of Newport, a stockholder and director 
in the International Silver Co., sailed from 
New York last Saturday on the Aquitania 
for several weeks’ stay in Europe. 

The Parisian Novelty Co., 46 Clifford St., 
which has been owned and conducted for the 
past few years by Sophie Katz, has recently 
been incorporated under the laws of Rhode 
Island and in future will be continued as a 
corporation, 

Harry Fulford is a member of the com- 
mittee in charge of arrangements for the 
annual meeting and dinner of the Providence 
Chamber of Commerce to be given at the 
Providence-Biltmore Hotel on Saturday eve- 
ning, Jan. 26. 

Henry G. Thresher, of the Waite-Thresher 
Co., and wife, who left here early in De- 
cember for an extended trip to California 
and the Hawaiian Islands, are now in Ha- 
waii, where they spent ‘Christmas and will 
remain for a couple of weeks. 

The J. Hershoff Mfg. Co. is now located 
in its new quarters, 101 Sabin St., where it 
is operated by Mr. Hershoff and is asso- 
ciated with the firm of Max Deutz. The 
sales force of the latter firm will also rep- 
resent the J. Hershoff Co. on the road. 

John Reddington, an employe of Hamilton 
& Hamilton, Jr., Inc., had a narrow escape 
when a motor car belonging to the firm, 
which he was operating, was in collision 
Thursday with another machine. His ma- 
chine was badly damaged, but he was only 
shaken and bruised. 

The equity suit of the Westminster Bank 
against Adams Bros., Inc., was heard before 
Presiding Justice Tanner in the Superior 
Court for Providence County last Wednes- 
day and a decree appointing Joseph P. Bur- 
lingame permanent receiver of the respond- 
ent corporation was entered. 

The Lancor Mfg. Co. is making arrange- 
ments for removing its office and factory 
from 159 Aborn St. to larger quarters, at 101 
Sabin St., where it will occupy the space 
which has been used for a number of years 
by the Williams & Payton Co., which is 
liquidating its business. The Lancor Mfg. 
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Co. plans to be in its new quarters by Feb. 1. 

The Interstate Furniture Co. has been in- 
corporated under the laws of Rhode Island 
to buy and sell jewelry, silverware, furni- 
ture, etc. The firm will locate in the city 
and its capital stock consists of 500 shares 
of common stock with no par value. Ben- 
jamin N. Kane, Reuben Lipson and George 
W. Bugbee, all of this city, are the incor- 
porators. 

Benjamin Grossman, doing business as 
the Gross Mfg. Co., 75 Arcade building, this 
city, made a common law assignment last 
week to David Adelman for the benefit of 
his creditors, and the stock, tools, fixtures, 
etc., have been advertised by the assignee to 
be disposed of at auction sale at 12 noon, 
Saturday, Jan. 12, on the premises. The 
assets are estimated at about $1,100 and the 
liabilities about $1,800. 

Among those who attended the annual 
meeting and banquet of the Rhode Island 
Society of Colonial Wars at the Biltmore 
Hotel, Saturday evening, were: Frederick 
D. Carr, Henry D. Sharpe, Howard D. Wil- 
cox, William A, Viall, William A. Schofield, 
John Kelso, William H. Thurber, William 
G. Thurber, Harold Price, Arthur T. Jones, 
and J. Parker Ford. George H. Holmes 
was elected deputy governor. 

The firm of Max Deutz is now located in 
its new and larger quarters at 101 Sabin St., 
where, with considerable additional new 
equipment, it will be situated to handle near- 
ly double the business. The salesmen of the 
firm—S. G. Kornreich, of the middle west 
territory; J. P. MacMahon, of the middle 
Atlantic territory, and A. T. Deutz, of the 
eastern territory, have been at the factory 
the past week getting their new lines in 
readiness for their Spring trips. Jack A. 
Roth will represent the firm on the Pacific 
Coast. 

The electro-plating establishment of John 
P. Bonnett & Son, which has been located 
in North Attleboro for more than half a 
century and which has a branch in this city 
at 85 Page St., has been sold to O. C. Hill- 
man & Co., of Attleboro. The concern was 
founded by the late John P. Bonnett, who is 
credited with being the first colorer to intro- 
duce the coloring of jewelry by dynamo in 
the Attleboros. Frank P. Bonnett, who has 
conducted the business since the death of 
his father will continue the branch plant in 
this city. 

Among the jewelry buyers reported in this 

city and vicinity during the past week were 
the following: Irving Brandt, of Irving 
3randt & Co., Chicago; Mr. Daum, of the 
Daum-Marienthal Co., Chicago; Charles 
3rown, of the Stein & Ellbogen Co., Chi- 
cago; J. L. Cummings and Miss Doughty, 
of Gimbel Bros., Inc., Philadelphia; M. 
Kingsbacher and Samuel Kingsbacher, of 
Kingsbacher Bros., Pittsburgh, Pa.; Philip 
Salonic, of the Acme Jewelry & Novelty Co., 
Philadelphia; Mr. Kornhauser, of the Lib- 
erty Mfg. Co., Pittsburgh, Pa.; Messrs. 
Margolin & Edelstein, of the Princess 
Jewelry Co., Montreal; Mr. Levy, of the 
Auerhahn-Levy Co., New York city; Mr. 
Bard, of G. W. Bard & Co., Lancaster, Pa. ; 
Messrs. Rubin and Loeb, of the Millard 
Novelty Co., Philadelphia; S. P. Myers, of 
S. P. Myers & Co., Montreal; A. L, Pfer- 
sich, of A. L. Pfersich & Co., Philadelphia ; 
Mr. Duergen, of H. A. Osgood & Son, 
Lewiston, Me. 








Birmingham, Ala. 


C. C. Silverthorn, 27 years old, who gave 
his address as 800 20th St., S., Birmingham, 
is charged with passing worthless checks on 
jewelers and others. He was arrested on 
the charge of passing a worthless check on 
the Patterson cigar store, Fourth Ave. and 
20th St. On this charge he was fined $100 
and sentenced to serve 180 days in jail. 

Handsome silver loving cups were presented 
to H. E. Drennen, president; Don Drennen, 
vice-president, and Sam Jones, vice-president, 
of the Drennen Motor Co. by employes of 
the company as tokens of appreciation and 
esteem. The presentation speech was made 
by Frank Pape. The cups are of a most 
beautiful design. They were made by a New 
York manufacturing jeweler especially for 
this occasion, and were ordered by a local 
retail jeweler, 





The Birmingham News loving cup, which 
is on display in the show windows at the 
jewelry store of Reid Lawson, Inc., on 20th 
St., is attracting a great deal of attention. 
The cup will be awarded within a short time 
to that man or woman selected by a com- 
mittee as having done the most good for 
Birmingham during the year 1923. This cup 
is one of the largest and handsomest ever 
seen in Birmingham. It was personally se- 
lected by Mr. Lawson on a visit to New 
York, and cost $500. 

Sister Pauline, superior of the City Hos- 
pital of Mobile, was awarded the Kiwanis 
1923 loving cup for the most unselfish service 
rendered to ‘Mobile during the year just 
closed. The award was made by a commit- 
tee, headed by Mayor R. V. Taylor. Other 
members of the committee represented the 
press of Mobile and civic organizations. This 
cup is of special design. It was designed and 
ordered by a Mobile retail jeweler from a 
New York manufacturing jeweler for the 
occasion for which it was given. 

The presentation of the Tyler Loving Cup, 
offered by the Tyler Jewelry Co., Ensley, will 
be made within a few days. The nomi- 
nation of candidates for the cup closed Jan. 
1, Rev. W. H. Mansfield, pastor of the 
Ensley Methodist Church, is chairman of the 
award committee. The cup will be awarded 
to that person who in the judgment of the 
committee has accomplished the most good 
for Ensley during the past five years. Either 
men or women are eligible for the award of 
the cup. The names of a number of people 
have been entered as candidates, 

Col. William H. Zinn, capitalist and phil- 
anthropist, was awarded the 1923 Anniston 
Exchange Loving Cup, offered to that citizen 
of Anniston who rendered the most unselfish 
service to that city and community during 
the year 1923. The award was made by a 
committee selected for that purpose. There 
were a number of candidates for the cup, but 
on the first ballot the committee voted unan- 
imously for Col. Zinn. The cup is one of 
the most beautiful ever seen in Anniston. It 
was made especially for the occasion by a 
New York manufacturing jeweler. 

P. H. Tyler, president of the Tyler Jew- 
elry Co., Ensley, and one of the most wide- 
awake business men of the Birmingham dis- 
trict, has been elected president of the Ensley 
Business Men and Associated Merchants 
Association. ‘Mr. Tyler succeeds J. A. 
Smith, another well known jeweler of Ens- 
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ley, as president of the association. For 
some time Mr. Tyler was head of the adver- 
tising committee of this organization. He 
was one of the original organizers of the 
association and one of Ensley’s best business 
boosters. He is also vice-president of the 
Alabama Retail Jewelers’ Association. 

“We have not fully decided just when we 
will hold the annual meeting of the Alabama 
Retail Jewelers’ Association this year,” said 
John G. Apsey, president of the association, 
“but I can say that it will be held in either 
April or May, possibly in April.” The as- 
sociation will meet in Montgomery this year. 
There is some talk among the jewelers that 
Montgomery may be chosen as the permanent 
place of meeting, as it is near the center of 
the State and easy to reach by the jewelers 
from every section of the State. The mem- 
bership of the association is growing. 

The partial payment plan of selling jew- 
elry is being more extensively used in Bir- 
mingham than ever before. Many of the 
retail jewelers are selling on partial pay- 
ments and are carrying large advertisements 
in the city papers announcing this method of 
selling. Stores selling jewelry on this plan 
say they are doing a most satisfactory busi- 
ness. A number of jewelry stores are adver- 
tising watches and diamonds on installments, 
and are featuring these articles in their ad- 
vertisements. Several stores selling on this 
plan report that they sold more jewelry 
during the Christmas holidays than they have 
ever sold before. 

At a luncheon held Jan. 4 by jewelers and 
other merchants of Bessemer, plans were 
worked out for a co-operative merchandising 
campaign to extend over a period of seven 
months. A number of prizes will be award- 
ed and other inducements offered for the 
people of the Bessemer community to spend 
their money with their local jewelers and 
other merchants. The Bessemer jewelers 
and other merchants have just completed a 
short campaign, in which they gave rebates 
to the rural schools, and they are well pleased 
with the results obtained. These merchants 
will continue to offer rebates to the rural 
schools, among other means of drawing trade 
in the future. 


A $100,000 lease close in on the South 
Side in the new shopping district created 
around the new building of M. Rich & Bros. 
Co, at Broad and Alabama Sts., has been 
announced. It was made by the Calhoun 
Co. for T. P. and Andrew Calhoun to the 
Loftis Bros. ‘Co., the chain store jewelers, 
who took the entrance of the former Fallaize 
building at Broad and Albama Sts. for a 
term of 10 years and an aggregate rental of 
$100,000. The store is 32 x 40. Extensive 
alterations will be made. Practically all the 
space in this building, except the top floor, 
has been leased. Announcement of the Loftis 
lease was made by Walter Wilson, manager 
of the renting department of the Calhoun Co. 


John George, a jeweler of Mobile, has 
been adjudicated a bankrupt, according to a 
report made to J. N. McAleer, referee in 
bankruptcy. His stock of goods is said to 
be worth $50,000. His store is located on 
St. Emanuel St., near Conti, in the heart of 
the retail district. Only a few days ago 
the store of Mr. George was closed by an 
order issued by the internal revenue depart- 
ment, alleging that he failed to pay a luxury 
tax on jewelry amounting to approximately 
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$1,000, according to Referee McAleer 
George is well known in Mobile, havin, 
engaged in the jewelry business there 
number of years, and the action of 
ruptcy is regretted by his many 
throughout south Alabama. 

A number of the Birmingham jewele; 
they are doing a good after-the-holidays jy 
ness, better than usual at this season of j 
year, when the average person has speqt 
he has been able to spend on Christmas Is 
ents and entertainment. Leading jewelers, 

sirmingham are most optimistic as to 4 
business of 1924. Conditions generally ag 
far better in Birmingham and in the By 
mingham district than they have been iy Am 
number of years. During the first two d 
of the new year building permits totaling 



















































quarter of a million of dollars were filed wig * 
the building inspector at the city hall. Mayfil¢ i 
of the iron, steel and other industrial plany as | 
have sufficient orders on file to keep thei 4 1 
plants moving for the next six months ¢ wil 
more, exp 

K. L. Lyons, alias “Edward W, Ryan,” is aga 


in jail in Birmingham charged with defrau. 5 
ing several jewelers and passing a number 
of worthless checks on several hotels ¢f 


sirmingham. It is claimed by the offices MH ..\ 
that this man would stop at one hotel fora fs 
short time, give his check in payment for Ho, 
his bill and move on to another hotel, where Hoy 


he would do the same thing. Several Bir @ 
mingham hotels are holding his checks, which & | 
were returned by the banks as being worth. 
less, The charge of beating room rent, which % , 
is a violation of Alabama law, is docket @ 
against Ryan, as well as being charged with @ |, 
passing worthless checks, another violation % , 
of Alabama State laws. Whether or not this @ 
man’s true name is Ryan or Lyons the police @ 
have not been able to learn. At some hotels 

he used one name, and at other hotels he 
would use the other name. 








The 13th semi-annual salesmen’s convet- 
tion of the Holmes & Edwards Silver Co, 
branch of the International Silver Co., was 
held at the Brooklawn Country Club, 
Bridgeport, Conn., on Jan. 3 and 4. The 
opening session, Thursday afternoon, Jan. 5, 
was given over to a general discussion of 
sales problems. W. B. Griffin, advertising 
manager, addressed the meeting on Friday 
morning when he outlined the Holmes & 
Edwards advertising plans for 1924. W. 4 
Sturgis, of the Smith, Sturgis & Moore 
advertising agency, followed him, telling 
detail of Holmes & Edwards national maga 
zine coverage. Following luncheon, W. B. 
Harrington, sales manager, addressed the 
salesmen on the subject of sales plans for 
the coming year. Geo. H. Edwards, assist 
ant manager, also made a few remarks. 
After the dinner, Jas. G. Ludlum, general 
manager of the Holmes & Edwards Silver 
Co., spoke briefly about the close co-opera- 
tion between the various branches of the 
International Silver Co. The salesmen pres 
ent were W. W. Browne, A. A. Clark, P. A 
Clark, Jas. T. Cunningham, E. J. Greuli 
A. E. Hall, W. J. Hall, George Hughes, 
E. F. Huxley, F. W. Riehl, F. W. Rock 
S. F. Swain, and E. H. Williams. 
Pieger, of the local sales department, 4 
E. V. Law and R. G. Kennedy, of the ad- 
vertising department, were also present. 
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‘The Detroit Vews editorially says, “De- 
it is framing a new auction law. It 
nid leave the red flag in front of some 
‘the fake jewelry sales as a danger signal.” 
Yanufacturing jewelers are engaged this 
ek in their annual inventory. They are 
ting business slide a little until this process 

5; completed. Practically every one inter- 
viewed expresses Satisfaction over last year’s 
vciness and anticipate further good times 
Mor 1924. 

Reid Berkey, of the Charles A, Berkey 
Co, who has been fighting off pneumonia for 
the last several weeks, is so far improved 
ie is able to get into his clothes again. He 
tgs had a very serious time. Detroit jewel- 
ry men, as well as those out in the State, 
will be pleased to learn that Mr. Berkey 
expects soon to be back at his old work 
again, 

Harry Kolinski has joined the sales forces 
of Solomon E, Sallan, Woodward Ave. and 
State St. Mr. Kolinski at one time was 
salesman at Friedberg’s, Ine., 1254 Griswold 
S. He went to South Bend, Ind., a year 
or more ago. Detroit failed to lose its grip 
on him, so a few days ago he made connec- 
tions with Sallan’s and is now greeting his 
old friends here again. 

Max Kurjan, wholesale jeweler and dia- 
mond importer, Cleveland, passed the holi- 
days with Jacob Segal, wholesale jeweler 
here. Jacob Segal & Co.’s establishment in 
the Liggett building has been thoroughly re- 
paired and redecorated, after the fire that 
caused more or less damage and trouble to 
many jewelers who have offices and sales- 
rooms there, 

Expert jewelry mechanics are more or less 
dificult to obtain, some manufacturers here 
report, owing to immigration restrictions 
that are shutting out so many from Russia 
and other European countries. Some of the 
most expert workmen employed in Detroit 
received their training in Europe. Many 
others still are anxious to come here, but 
find it impossible to get in owing to restric- 
tions. Earlier in the Fall many Canadian 
workmen made their way into Detroit, but 
this supply has now ceased, the jewelers say. 
Labor is reported quite plentiful in Detroit 
just now, but a shortage is anticipated later 
in the year, 

EE, Bross, president of the Traub Mfg. 
o, Detroit; Otto A. Starks, manager of 
the Star Watch Case Co., Ludington, and 
Bert T. Weyhing, secretary-treasurer of the 
Weyhing Bros, Mfg. Co., Detroit, have been 
appointed a committee among the manufac- 
turing jewelers of the State to aid in pro- 
moting the big Michigan Industrial Exposi- 
tion, which will be held in Detroit during 
April. The exposition will be given a set- 
ting in Convention Hall, with five acres of 
ground space, which will be filled with prod- 
‘cts manufactured throughout the State. 
Jewelers will be well represented, as is in- 
dicated by their fine committee of repre- 
sentative men. 

John W. Chandler, who has been secre- 
tary of the Retail Merchant Association here 
‘or a considerable time and who has waged 

an unceasing fight against jewelry auction 
houses, has resigned to engage in an execu- 





THE JEWELERS’ 







CIRCULAR 





tive capacity with another organization. His 
resignation takes effect Jan. 15. He states, 
however, that his fight against jewelry auc- 
tion houses will continue even though he 
leaves his work with the Retail Merchants’ 
Association. Mr. Chandler has the backing 
of practically every jewelry house in the 
city. He was presented with a beautiful 
gold watch the other night, with engraving, 
commending him for his strenuous work in 
the interest of Detroit retailers. 











TRADE CONDITIONS 


While most of the retailers and jobbers are 
busy with their inventories, they have progressed 
sufficiently far to know that the past year was 
better than the year before. Though the holiday 
trade this year was somewhat slow in starting, 
it finished with:a rush during the last three weeks, 
and the entire trade seems pretty well satisfied. 
That the retailers out State did a big business 
is known by the number of rush orders that were 
received here during the last two weeks preceding 
Christmas. Every jobber in this city was work- 
ing a night force in an effort to keep his deliv- 
eries abreast the orders. As the season closed, it 
was noticed that stocks in some lines were ex- 
hausted, and in. most other lines very low. If 
there was anything in the gift line that was not 
sold, local jobbers do not know what it was. 
There was some spots in Indiana that seemed 
better than others, but there were really no bad 
places. The ccal regions in the western part of 
the State probably were the dullest. And it does 
not appear now that there would be any great 
improvement, for with production curtailed be- 
cause of lack of orders and a strike imminent 
the first of April, the miners have not only little 
money, but they are saving what they have. The 
agricultural regions have come to the front re- 
markably during the last two months and jobbers 
here say this only is a start, and that with 
Spring the farmer will be back on his feet as a 
buying. power. 





Harold Ratliff, retail jeweler of Kuights- 
town, has moved into new and larger quar- 
ters, where he is able to carry a more com- 
plete and up-to-date line. 

L. W. Otto, retail jeweler of Crawfords- 
ville, Ind., and daughter spent Christmas in 
New York. Mr. Otto’s son was left in 
charge of an unusually heavy Christmas 
trade, 

Walter Buhrman, retailer of Newcastle, 
Ind.; Mr. Abercrombie, of Rushville, and 
M. T. Campbell, of Roachdale, were shop- 
pers at Hoffman & Co.’s wholesale house in 
Indianapolis, Friday. 

Four diamond rings, valued at $250, were 
stolen recently by a window smasher, who 
broke one of the plate glass windows in 
Abe Tavel’s jewelry store at 319 Indiana 
Ave., Indianapolis, according to a report re- 
ceived by the police. 

Ralph Roessler, retail jeweler of Marion 
and chairman of the National Tax Elimina- 
tion Committee, leaves for Washington this 
week in the interests of eliminating the five 
per cent. tax on jewelry. Mr. Roessler is 
also president of the Indiana Retail Jewel- 
ers’ Association, 

Dalton Thomas, of east of Shelbyville, 
Ind., has recovered a gold watch which was 
stolen from him during a recent basket- 
ball game at Shelbyville, as a result of the 
watch being left with a St. Paul, Ind., jewel- 
er for sale. A man presented the watch for 
sale, and when it could not be arranged im- 
mediately offered to leave it for a few days. 











TRADE CONDITIONS 


The retail jewelers of Evansville report that 
their trade has been very good since the first of 
the year, and that in fact they have no room for 
complaint. They are looking forward to a good 
business the balance of the Winter and Spring 
months. The merchants expected January to be 
rather a dull month, as it generally is, but it 
has shown up much better than they anticipated. 
General business conditions in Evansville are as 
good, if not better, than they were during the 
corresponding period of last year, and collections 
are holding their own very well. The various 
factories in Evansville are being operated steadily 
and this being a manufacturing city, this means 
a great deal. Dealers say they are of the opinion 
that their trade will be good the balance of the 
year the way it has started in. Wholesale dealers 
also are taking an optimistic view of the trade 
outlook in this section of the country. They point 
out that the farmers are in better shape than they 
were a year ago, and that their buying power is 
greater. 





Floyd Nester, of Heinzle & Nester, retail 
jewelers at Boonville, Ind. was a recent 
business visitor in Evansville and reported 
that the jewelers in his home town had a 
fine holiday trade. 

Earl Sisson, former pearl buyer at Decker, 
Ind., was here on a business trip a few days 
ago. Mr. Sisson said that indications point- 
ed to a good deal of activity in the mussel- 
shell camps along the Wabash and White 
rivers during the coming Summer. 

T. C. Bayse, retail jeweler at Rockport, 
Ind., and secretary of the Spencer County 
Fair Association, was here on business a 
few days ago. J. Roy Strickland, handler 
of clocks and watches at Owensville, Ind., 
was also here on business a few days ago. 

J. H. Willis, retail jeweler at Norris City, 
Ill., a few miles west of here, killed a black- 
banded duck while hunting a few days ago, 
the first said to have ever been killed in that 
section of the country. The duck was band- 
ed on Oct. 12 by H. S. Osler at Lake Scu- 
gog, Ontario. 

Some of the friends of Charles F. Artes, 
Jr., of the Charles F. Artes Co., Inc., are 
boosting him for the Republican nomination 
for Circuit Clerk of Vanderburgh County, 
and Mr. Artes may decide to get into the 
race after a while. He has been an active 
worker in Republican politics for a number 
of years. 

Retail jewelers in towns in western and 
northern Kentucky report that their busi- 
ness has been good in spite of the fact that 
the coal mines in that section are being op- 
erated on short time only. The mines have 
not been running steadily now for about a 
year, but many of the miners have secured 
other kinds of employment. 

John Price, Valparaiso, Ind., gave infor- 
mation to the police at South Bend, Ind., 
which led to the arrest of his daughter and 
her husband, Ray Hogan, age 23 years, on 
a charge of having robbed the C. M. Schull 
retail jewelry store in South Bend of a tray 
of diamond rings, valued at $2,400, on Dec. 
11 of last year. It is alleged that Hogan 
threw a brick into the display window and 
that his wife seized the tray. Both are said 
to have disappeared at the time, leaving the 
pelice without any clue. Inclination of the 
woman to boast to her father led to his de- 
cision to inform the police. 
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October Diamond DIAMONDS worth 
Imports Very | $5,563,511 were 
Satisfactory. imported into this 

country during Octo- 

ber, according to the figures just given out 
by the Bureau of Foreign and Domestic 

Commerce and though the total amount is 

very good in comparison with the importa- 

tions of other years, the greatest satis- 
faction comes through the better showing 
made in the amount of rough imported, 
which, for the first time in many months 
has passed the million dollar mark. In all, 
the rough or uncut stones imported during 

October amounted to $1,101,196 and of this, 

the bulk ($921,055) were imported from the 

London Syndicate. But Belgium also sent 

us rough to the amount of $94,532 and the 

Netherlands to the amount of $6,027, while 

a small shipment came from France valued 

at $188. The importations of rough directly 

from the mines of South Africa amounted 
to $68,860, from Brazil, $9,346, and from 

British Guiana, $1,188. 

The value of the cut diamonds imported 
is given at $4,462,315, the bulk of which 
came from Antwerp and Amsterdam. Ant- 
werp still continues to dominate as the 
source of our cut gems, the total importa- 
tions from Belgium being given as $2,453,088 
as against the importations from the Neth- 
erlands of $1,710,061. The cutting centers 
of France and England also contributed, 
France to the amount of $151,065 and Eng- 
land, $116,507, while the remainder of the 
total was made up of small shipments from 
various countries, Colombia sending us cut 
stones worth $12,816, Turkey $8,215, Ger- 
many $6,279, Switzerland $1,775 and 
Denmark $399. 

Altogether the importations during the 
month are most gratifying in amount, in- 
djcating as they do the continued strength 
of the diamond industry in this country. 
Better yet, as before mentioned, the im- 
portations of rough for the first time this 
year have given our cutters a quantity of 
material with which to operate their fac- 
tories. It is to be hoped that the change 
in this regard as shown in the October 
figures is indicative of a condition that will 
continue in the future. 





HE announcement 
in the daily pa- 
pers of the country 
last week of the heavy 
penalties imposed upon a New York banker 
as a result of the clandestine importation of 
pearls, jewelry and other articles, served to 
again call prominent attention to the fact 
that the smuggling of jewelry on the part 
of tourists and returning residents has grown 
enormously in recent years, and today is one 
of the most serious factors which tend to 
demoralize the business of the fine retail 
jeweler of this country. Reports which have 
been received from our Paris correspondent 
indicate that jewelers of that city as well 
as other cities of the continent have been 
encouraging the trade of the American tour- 
ist, creating an idea in the latter’s mind 
that they can buy gems and jewelry much 
cheaper abroad and, if they get them in with- 
out customs duty, save an enormous sum. 
In fact, it is more than hinted that the Euro- 
pean jeweler has been helping to facilitate 
the work of the tourist in smuggling by not 
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Should Get Proper 
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only in holding back records of his purchases 
but in other ways. 

One of the factors that has failed to dis- 
courage the smuggling of gems by tourists 
(if it has not encouraged the practice), has 
been the laxity in the past on the part of 
both customs and prosecuting officials in the 
detection and punishment of such offences, 
and, in fact, in former years the treatment 
accorded men and women who have been 
caught in the act of smuggling jewelry, has 
seemed, to the jeweler at least, to be far too 
lenient when one considers the seriousness 
of the offences committed. It has been the 
general impression among many tourists that 
they can take the risk of smuggling, believ- 
ing that if caught, the worst they would 
have to suffer would be the payment of the 
duty or the confiscation of the articles or 
sometimes even a small fine, and they have 
felt that the risk was easily worth the gain. 
These people have not realized nor have they 
been made to realize, that the offence of 
smuggling is a crime and a mean and con- 
temptible crime at that. The smuggler, 
whether professional or private, is a cheat 
and necessarily must be a liar and perjurer. 
In bringing in his goods without paying duty, 
he not only robs the Government of its just 
dues but at the same time demoralizes the 
jewelry trade, because he puts its legitimate 
and honest members, who pay duty on their 
products, at a disadvantage by the illegiti- 
mate competition which he fosters. 


The laxity of the Government officials in 
the past in detecting the smuggler has been 
in great part due to the almost impossible 
task imposed upon its inspectors of search- 
ing every tourist and returning resident; the 
laxity on the part of the prosecuting officials 
in punishing those against whom evidence 
was found has resulted in great part from 
the reluctance of juries to convict whenever 
a criminal prosecution was started. This 
has resulted in a leniency to the private 
smuggler in the way of light punishments, 
which have in no way deterred others from 
the practice. But within the past few 
months, there has been a new attitude upon 
the part of the Government as one or two 
cases have shown which has resulted in very 
heavy penalties which may have some effect. 
This is most encouraging and we hope it 
will bring results that will cause our federal 
officers to keep on with their good work. 

One of the reasons that the Government 
has been able recently to get evidence against 
professional and non-professional smugglers 
that would have been impossible to obtain 
with their own agents has come as a result 
of the wonderfully effective work done by 
the American Jewelers’ Protective Associa- 
tion, which for years has devoted itself to 
ferreting out the smuggler, professional and 
private, collecting the evidence and present- 
ing an almost completed case to the Treasury 
Department. This private organization, 
through its agents in Europe and the in- 
formation that it obtains in this country and 
abroad, has been able to obtain evidence of 
an exact and unimpeachable character upon 
which the Treasury Department and_ its 
agents were enabled to act. It has been 
through the work of this organization that 
the banker referred to in the dispatches last 
week was made to account for the jewelry 
he had brought in. The organization is 
constantly laying before the Government, 
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direct evidence; information and “leads”: gn 
which the service men of the Treasury De. 
partment are able to work and build up, 
case. There is no doubt that its work fps 
been most effective not only in disclosj 
instances of smuggling to the United States 
authorities but it is becoming even more 
effective in preventing a lot of smuggling 
that would have occurred had the smugglers 
not realized the risk they were running be. 
cause of the activity of, the association's 
agents in checking up their purchases, 

With the public at large, however, the 
work of the American Jewelers’ Protective 
Association is little known and its results jn 
a preventive way have not been as great as 
they have with the professional smuggler, 
but if proper publicity is given to the many 
instances where the association’s work has 
resulted in the detection and penalizing of 
private parties for the clandestine importa- 
tion of gems, these people, too, will realize 
that they are in danger and will think twice 
before they act. In fact, if they know that 
they will not only be detected and fined but 
that publicity will be given to the fact and 
that their friends and associates will be made 
cognizant of the crime they have committed, 
they will dread this even more than the 
punishment which will follow. 

We cannot see why the feelings of the’ 
smuggler, man or woman, no matter what 
their station in life or business may be, 
should be considered at all by the Govern- 
ment officials after they have been detected 
in cheating the Government. They have lied 
and stolen in an attempt to gain a few dol- 
lars unlawfully and the odium which at- 
taches to them when the facts are known, is 
a necessary and just consequence of their 
own acts. The greater the publicity given 
to cases, such as that reported in another 
column, the better it will be for the jeweler, 
for the Government and for the public at 
large. We are therefore glad to welcome 
the new attitude shown by the Treasury 
officials in this case, in giving such facts 
to the daily newspapers, and no longer per- 
mitting them to be suppressed and kept out 
of the public records. The detected smug- 
gler who may suffer from such publicity, 
has no reason to complain; in fact, even then 
he may feel that he is treated leniently in 
being let off with a fine for an offence for 
which a jail penalty is also prescribed, and 
which in nearly every case is fully deserved. 





1923 Was a AS — ~—_ 
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Sowstey Year respondents _ through- 

out the country, tt 
would seem that the jewelers’ Christmas 
trade throughout the United States was even 
better than was first anticipated; not only 
that, but many jewelers reported sales atter 
Christmas far in excess of their anticipation. 
Altogether, it looks as if the holiday busi- 
ness (although in many sections it start 
late and buying was intermittent) was of 
very large proportions and far in excess of 
the predictions made even by those who were 
conversant with the buying conditions of the 
country. 

There is no doubt now that the jewelry 
sales in the past year were ahead of any year 
that we have had since the boom times, an 
although the exact figures cannot be ascef- 
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The Rialto Watch Case Co. has moved 
to larger quarters at. 29 Eldridge St. 

“Gene” Abbott, of the Potter & Buffinton 
Co, Providence, R. I., was in this city for 
several days last week. 

Arthur Abraham and William Roman, of 
Abraham & Roman, dealers in diamonds, 68 
Nassau St., sailed for the European diamond 
markets last Saturday on the Aquitania. 

The New York Watchmakers’ Society 
will hold a special meeting tomorrow 
(Thursday) night at 8:30 o’clock at their 
headquarters, 1253 Lexington Ave., this city. 

The business of I. M. Lippitt, jeweler, 
this city, was incorporated at Albany, N. Y., 
last week, with a capital of $20,000. The 
incorporators are I. M. Lippitt, M. Devitt 
and J. Burger. 

Dave Leibowitz, formerly eastern repre- 
sentative for the Evkob Watch Co., has 
joined the sales force of the Paramount 
Watch Co., Inc., 87 Nassau St., and will 
call on the trade as heretofore. 

At Albany, N. Y., last week, articles of 
incorporation were issued to the firm of 
Jules Franklin, jeweler, this city. The capi- 
tal is $150,000 and the incorporators are J. 
Franklin, T. Michael and B. F. Young. 

The new firm of Wander & Kaufman, 
manufacturers of platinum mountings, 116 
Fulton St., this city, was incorporated at 
Albany, N. Y., last week, with a capital of 
$50,000. The incorporators are H. Wander, 
I. A. Kaufman and L. J. Obermeier. 

According to an announcement made last 
week, the partnership heretofore existing 
under the style of Rooder & Brown, lapi- 
daries and setters, 141 Fulton St., has been 
dissolved. M. Rooder will continue in busi- 
ness under his own name at the same 
address, 

Notices were sent to the trade last week 
calling attention to the fact that the firm of 
Fuchs & Schwarz, 1540 Broadway, was dis- 
solved on Jan. 1. The establishment has 
been taken over by Joseph H. Fuchs, who in 
the future will continue the enterprise, at the 
same address. 

The Capital Clock Corp., 33 Union Sq., 
has announced to the trade that the concern 
has opened a watch repair department which 
will be under the personal supervision of 
Philip W. Phillips, secretary of the corpora- 
tion, who is a horological expert of many 
years’ experience. 

Arthur Bergman, for 10 years active in 
the advertising profession, is now affiliated 
with the firm of A. Kamion, manufacturer 
of white gold and platinum watch cases, 161 
Grand St. Mr. Bergman plans to render ad- 
vertising sales promotion service to custom- 
ers of the Kamion concern and will visit 
the trade with the firm’s line of watches. 
On Jan. 14, the Jewelers’ Square Club 
will hold a beefsteak dinner at Schwartz’s 
Chop House, 22 Dey St. The annual meet- 
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ing of this organization, at which officers 
will be elected, will be held on March 10 at 
Schwartz’s. Owing to a recent fire at 
Dewey’s Restaurant, on Fulton St., the as- 
sociation will hold its midweek luncheons 
until . further notice at Schwartz’s Chop 
House. 

The trade was notified last week of the 
formation of the corporation of Milton L. 
Ernst, Inc., importer of diamonds, with head- 
quarters at 170 Broadway. The officers of 
the firm are all men of long standing in the 
trade and include Milton L. Ernst and I. Ira 
Foster, for the past 22 years connected with 
the diamond mounted jewelry and loose dia- 
mond business, and Mortimer C. Foster and 
S. E. Schweizer, for 33 years and 25 years, 
respectively, with Goldsmith, Stern & Co. 

L. H. Beardsley has been appointed adver- 
tising manager of Aisenstein-Woronock & 
Sons, Inc., wholesale jewelers, 20 Eldridge 
St. Mr. Beardsley will direct all the sales 
promotion activities of the concern. It was 
also announced by this house that the first 
issue of its new publication, The A.-W. 
Value Bells, will be mailed to retail jewelers 
within the next few days. This publication 
will be issued monthly and will contain spe- 
cial articles of interest to retail jewelers. 

Involuntary bankruptcy proceedings were 
instituted in the United States District Court, 
this city, last Wednesday against Blatt Bros., 
Inc., retail jewelers, 819 Westchester Ave. 
The petitioning creditors include: Cross & 
Beguelin, who hold a claim for $259; Jack 
J. Felsenfeld, $500, and the Evkob Watch 
Co., $154. The concern, it is reported, has 
assets of about $15,000, while the liabilities 
are approximated at $30,000. The day after 
the petition was filed, Judge Knox appointed 
Joseph H. Frier as receiver under a bond 
of $7,500. 

The expansion of the sales organization of 
the New York house of Eduard van Dam 
has been given a decided impetus by the ac- 
quisition of Laurence S. Tilden, who will 
cover several important cities for this dia- 
mond cutting firm. ‘Mr. Tilden has been 
well known to the trade from his former 
connection with John Boylan, Inc., of New 
York, and from his family, which is one 
of the oldest in the jewelry trade, his grand- 
father being one of the founders of the Til- 
den, Thurber Corp., Providence, and _ his 
father is now president of Spaulding & Co., 
Chicago. 

Ben F. Swartsberg, former traveling repre- 
sentative for the Bulova Watch Co., has 
severed his connections with that concern 
and is now affiliated with Hoffman Bros., 
Inc., makers of watches, 565 Fifth Ave. Mr. 
Swartsberg will represent the Hoffman con- 
cern in the south and on the Pacific Coast. 
Hoffman Bros. also announce that they have 
increased their manufacturing facilities in 
=witzerland and have acquired their. own fac- 
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tory at Bienne. Jack Hoffman will continue 
to visit the trade in the middle west, while 
the east will be covered by Harry Hoffman 
and A. Goldenberg. 

Elaborate arrangements are being made 
for the second annual banquet of the Jewelry, 
Leather and Fancy Goods Salesmen’s Asso- 
ciation, which will be held on Monday eve- 
ning, Feb. 11, at the Waldorf-Astoria. It 
has been announced that the association has 
engaged the services of Paul Whiteman’s 
Piccadilly Players to furnish the music for 
the evening and among the honored guests 
will be Col. Theodore Roosevelt, who will 
address the diners; Dr. Henry Clay Risner, 
and Jesse Isidore Strauss, of R. 'H. Macy & 
Co. -At a meeting to be held on Monday 
evening, Feb. 18, the organization will elect 
officers. 

The united interest of Museum, manufac- 
turers, designers and the buying public au- 
gurs well for the Exhibition of American 
Industrial Art, to be held at the Metro- 
politan Museum Jan. 14 to March 2. The 
activities of the Museum have kept pace with 
the interests of the manufacturers, designers 
and consumers. As the benefit of the Mu- 
seum’s work to our industries has become 
more - widely recognized, every effort has 
been made to improve the quality of these 
exhibitions. The manufacturers’ willingness 
to co-operate with the Museum in this work 
has become more pronounced as they more 
fully realize the practical results of this ef- 
fort for general improvement in design. Al} 
objects shown will be designed and ‘“made- 
in-America” products, manufactured during 
the year 1923. These exhibits also repre- 
sent “quantity production”; that is, not spe- 
cial orders or isolated examples, but goods 
manufactured for stock. The term will also 
be construed to cover pieces produced singly 
but as duplicates of an identical design. The 
members of the honorary committee in 
charge include Gilbert Crowall, of Dominick 
& Haff; Herbert L. Farrow, of Carter, 
Gough & Co.; F. G. Holmes, of Lenox, Inc., 
and Emil Kohn, of Theo. A. Kohn & Son. 

The Brotherhood of Traveling Jewelers 
will next Saturday hold one of the most 
important meetings in its history, the gather- 
ing taking place at the assembly rooms of 
the Merchants’ Association in the Wool- 
worth building, New York. This is the an- 
nual meeting of the Brotherhood, at which 
officers will be elected for the ensuing year. 
In speaking of the meeting, President Lon 
D. Reynolds stated that owing to the very 
important matters to be considered, it was 
hoped and expected that every member of 
the Brotherhood who is in or near New 
York will attend the gathering, to partici- 
pate and take part in the discussions, and 
also to familiarize himself with the various 
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SOLIDARITY: “The Case That Courts 


Mr. Retailer 


Discriminating jewelers have featured Solidarity 
Gold Cases for OVER THIRTY YEARS— 


Could any higher tribute be paid our product? 
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Representative Watch Jobbers are Solidarity Jobbers 


SOLIDARITY WATCH CASE CO. Is 
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utters that will be considered by the 
nthering. Mr. Reynolds said the associa- 
tion hopes to have the ear of every member, 
4s there will be a message for each one to 
take out to his trade that will not only aid 
him and his customers, but be of benefit to 
the entire jewelry industry as well. 

E. J. Bellin has moved to larger quarters 
in Room 300 at 68 Nassau St. 

Harry Zofnas, formerly with the Anchor 
Jewelry Co., Inc., is now connected with 
Folmer Prip, 90 Nassau St., as sales repre- 
sentative. 

Norman M. Morris, formerly with Ben- 
jamin F, Levy, Inc., for nine years, has now 
opened offices on his own account at 542 
Fifth Ave. 

M. Venius & Co., manufacturers of gold 
ad platinum novelties, formerly located at 
7 W. 45th St., have moved their office and 
factory to 33 W. 60th St. 

Andy May, formerly connected with the 
Hafis Watch Co., will in the future represent 
H. N. Schiff, distributor of American 
watches, 15 Maiden Lane. 

Charles Wendell, of Wendell & Co., has 
returned to the New York factory, 25 W. 
4ith St, after spending the last 10 days at 
the Chicago factory of the concern. 

Maxwell R. Maybaum, formerly a partner 
in the firm of William I, Rosenfeld & Co., is 
now a member of the firm of Maybaum 
Bros, importers of diamonds and pearls, 2 
W. 47th St. 

Isador Lamenfeld severed his connection 
with M. & E. Chalom, dealers in diamonds, 
pearls and precious stones, 106 Fulton St., 
subsequent to the return of E. Chalom after 
a six months’ trip abroad, 

Irving Cohn, of the Irving Jewelry Co., 
and the John A. McDonnell Co., 2 Maiden 
lane, has just returned from the European 
diamond markets after an extensive buying 
trip in the interest of both concerns. 

Emblem manufacturers are being requested 

to attend a meeting which is to be held at 2 
dclock on Friday afternoon, Jan. 18, at the 
rooms of the National Jewelers Board of 
Trade, 15 Maiden Lane. The purpose of the 
meeting is to discuss the establishment of a 
standard in stamping emblem jewelry, but- 
tons, etc, 
Michael Levy, maker of gold and diamond 
Jewelry, 9 Maiden Lane, will act as host to 
his office employes at a theatre party and 
dinner to be given next Saturday evening. 
Mr. Levy will take his office force to see 
the “Music Box Revue,” after which they 
will go to the Pennsylvania Hotel to enjoy 
4 supper and dance in Parlors A and B. 

According to announcement made last 
Thursday, the firm of Schoengold & Rikles, 
"ig manufacturers, heretofore doing busi- 
ness at 54 Lafayette St., has been dissolved 
by the death of Abraham Schoengold. Mor- 
ris Rikles, the surviving member of the firm, 
as assumed and will pay all the firm’s obli- 
8ations and will continue the business at the 
same address, under his own name. 

A. F, Stoeger, 224 E. 42nd St., announced 
to the trade that he has been made the sole 
Mporter and distributor for the United 
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States of the Mauser arms and ammunition, 
including pistols, rifles and repair parts, also 
the Luger pistol. Mr. Stoeger further an- 
nounces that it is his intention to stabilize 
the prices and to make it possible for the 


. jeweler throughout the country to get extra 


‘arts and have repairs made. 

Members of the diamond trade held a meet- 
ing yesterday (Tuesday afternoon) at the 
rooms of the National Jewelers Board of 
Trade, 15 Maiden Lane, after THE JEWELERS’ 
CircuLaR had gone to press. The purpose 
of the meeting was to discuss plans of re- 
porting daily diamond sales with a view to 
preventing overbuying among diamond mer- 
chants. Practically every large diamond 
dealer in the city was invited to attend the 
meeting. A full report of this meeting will 
appear jn next week’s issue of this journal. 

‘Morris Goldmark, a jeweler with stores at 
864 Columbus Ave. and 2587 Broadway, was 
petitioned into bankruptcy, last Saturday. 
The bankruptcy proceedings were instituted 
in the United States District Court, this city, 
by Ludwig Lehman, who holds a claim for 
$140; A. Cohen & Sons, $158, and Moise 
Hirsch, Inc., $400. Last Monday Judge 
Knox appointed Jewell Hein as receiver for 
the business under a bond of $3,500. The 
jeweler’s assets are approximated at $7,000 
while the liabilities are said to amount to 
$20,000. 

Block Bros. is the name of a concern 
which has started in business in Room 706 
at 15 Maiden Lane. The new firm will im- 
port diamonds and conduct a wholesale 
jewelry business. Jesse Block is the senior 
member of the concern and for 10 years was 
with Ingomar Goldsmith & Co., having 
started with this house as an errand boy. 
For the past five years he has been a traveler 
for the firm. S. Block, the other member 
of the new firm, was formerly in the whole- 
sale jewelry business on his own account at 
37 Maiden Lane. 

Supplementing a previous notice sent to 
all members of the National Jewelers Board 
of Trade, pertaining to amendments to the 
by-laws, which are to be submitted at the 
annual meeting of the general membership 
on Thursday, Jan. 17, Secretary Backus has 
sent out another letter containing an addi- 
tional recommended amendment which will 
be presented for action. This proposition 
is to amend the first paragraph of Section 7, 
Article VII, requiring the district offices of 
the Board outside of New York to hold 
their annual meetings between the first and 
10th of January. 

The following are additional contributions 
for the United Hospital Fund received up 
to Dec. 29. Leopold Stern, chairman of 
the jewelry and kindred trades, sincerely 
hopes that those members of the trade who 
have as yet not contributed will be as 
generous as possible as the needs of the 58 
hospitals who are the beneficiaries of this 
fund are now greater than ever. $50—Op- 
penheim & Strauss, A. L. Goudvis; $25— 
Abraham Shiman, Sloan & Co., Arthur 
Lorsch, Louis W. Rice; $20—S. C. Powell 
& Co.; $15—J. Freudenheim & Sons, 
Berthold & Leo Veit, Inc., A. R. Katz Co.; 
$10—Andrews & Winsten, Morse Bros., 
Edward S. Smith; $5—Leo R. Straus. 

A new organization in the jewelry trade 
was announced last week when Judge Burr 
of the Supreme Court, New York, approved 
a certificate of the Jewelers’ Clearing House 
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Association of America as a membership cor- 
poration. The members of this association 
will be sought in the diamond and jewelry 
trade and the objects are to work along the 
line of a clearing house for credits in the 
industry. The directors for the first year 
named in the certificate are Paul Finkelstein, 
Louis Whitelaw, Adolph Eisen, Harris Katz, 
Morris Landau, Ignatz Kleinberg and Wil- 
liam Kunstler. S. Howard Imbry, a lawyer 
at 110 William St., who attended to the in- 
corporation of the organization is the execu- 
tive director and counsel for the body. 

During the past week, the Gorham Co. 
announced that a lease has been secured on 
the southwest corner of 47th St. and Fifth 
Ave., where the jewelry store of Theo. B. 
Starr, Inc., is now located. The uptown 
store of the Gorham concern will take over 
about 20,000 square feet of space in the store, 
mezzanine and basement and second and 
third floors at 576-578 Fifth Ave. The lease 
is for a long term of years. In addition to 
this lease, which was negotiated by the Cross 
& Cross Co., additional space has been leased 
by the Gorham concern at 2-8 W. 47th St., 
which adjoins 576-578 Fifth Ave., on the 
west. This space will be connected with the 
Fifth Ave. premises of the Gorham concern 
by a private elevator. The firm of Theo. 
B. Starr, Inc., at the same time announced 
that it is retiring from business on March 1. 
The stock is now being liquidated and on 
the above mentioned date, the firm will retire 
after 61 years in the jewelry business. 

There is considerable interest in the 
diamond trade in this country in the cele- 
bration, Jan. 10, at Antwerp by the firm of 
Eduard van Dam, well known diamond cut- 
ters of that city, Amsterdam and New York, 
of the 25th anniversary of the founding of 
the Antwerp factory. The “jubilee” also 
marks at the same time the expansion that 
brought this business to the United States 
almost 30 years ago. Mr. van Dam was 
one of the great diamond cutters of Holland 
to establish quarters in New York at a time 
when a few American cutting houses, pio- 
neers in the industry, were trying to produce 
a better cut brilliant. The late Eduard van 
Dam, founder of the business, who had been 
successful abroad in marketing finely cut 
prilliants, decided to open a factory here, 
using the methods that were then making his 
name famous in Europe. Twenty-five years 
ago, foreseeing the development of Antwerp 
as a diamond center and a rival of Amster- 
dam, he founded a factory there, which has 
become one of the largest in that industry. 
He also founded selling offices in Toronto 
and Paris. A feature of the celebration now 
being conducted will be the presentation to 
the personnel of the van Dam establishments 
in the various countries of a great bronze 
tablet with a relief portrait of the late 
Eduard van Dam, which will be erected at 
the Antwerp plant. The presentation will be 
made by the president and vice-president of 
the corporation, Messrs. Raphael and Henri 
van Dam, and it will take place with 
suitable ceremonies in the Halle de Boyek, 
Arenbergstraat, Antwerp. It is reported 
that the civil authorities of Amsterdam, Hol- 
land and Antwerp, Belgium, as well as 
representatives of the Belgian government 
and leading jewelers of many cities, are to 
be at the festivities and also at a banquet 
in which 300 of the leaders of the European 
diamond trade will join, 
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Theft 
$1,500 from the warehouse of the Auto 
Sales & Supply Co., 193 Lafayette St., was 


of silverware valued at about 


reported to the police Friday. Entrance 
was gained by forcing a side window. 

A show window of the Art Needle 
Works, 139 Halsey St., was broken Thurs- 
day night and about $100 worth of bead 
bags that- were on display were stolen. 
Joseph Porcelli, of 24 Commonwealth Ave., 
proprietor of the shop, discovered the rob- 
bery, on opening the place in the morning. 

Andrew Reszutek, 298 Adams St., alleged 
to be one of the youths who held up and 
robbed William Ullman, a jewelry sales- 
man, on New Year’s eve at Jackson and 
Lafayette Sts., was sent to the county jail 
pending Grand Jury action by Police Judge 
Murray, at the Third Precinct Court, last 
Thursday. 


Fire that started in the basement furnace 
room and spread to the first floor of the 
building at 149 Washington St., occupied 
by the Domestic Art Rooms, caused damage 
estimated at between $5,000 and $6,000 last 
Thursday, chiefly to china and art objects. 
The business is conducted by Mrs. Florence 
N. Waterfield and Miss Charlotte Kroll. 

Police and private agency detectives were 
summoned to the factory building at Halsey 
and Market Sts., occupied by the Lelong- 
Kendrick Co. and Hewitt & Co., manufac- 
turing jewelers, one night recently when 
the burglar alarm was set off. No trace of 
burglars could be found. The engineer of 
the building traced the trouble to a short 
circuit. 


’ While George J. Busch, jeweler, was busy 
in his store at Springfield Ave. and High 
St. recently, and other members of the 
Busch family were absent from their home 
at 696 High St., the house was entered and 
the first and second floors were ransacked. 
Clothing and other articles valued at more 
than $600 were taken. Entrance was 
effected by cutting a glass panel in a rear 
door. 

Inventory-taking and overhauling of 
equipment occupied most of the Newark 
jewelry manufacturers between Christmas 
and New Year’s, when their plants were 
shut down. Operations were resumed last 
week, however, with an optimistic note in 
virtually all forecasts concerning 1924 busi- 
ness prospects. The resolution has been 
made to make this year a record-breaker. 
A number of firms started the year without 
the customary between-holidays shut-down. 

P. J. Coffey, of J. A. & S. W. Granbery 
Co., returned Saturday from a New Eng- 
land trip, in the course of which he attended 
the National Jewelers Board of Trade 
dinner Jan. 3 at Providence. He is arrang- 
ing now for a western trip, in connection 
with the campaign for a million dollar 
publicity fund for the National Jewelers’ 
Publicity Association, of which he is chair- 
man. John Drake, of the  association’s 
headquarters staff here, was in Philadelphia 


in connection with the campaign last 
Thursday. 
Edgar H. Hufnagel, of Mt. Vernon, 


N. Y., president of the American National 
Retail Jewelers’ Association, has accepted a 
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place on the executive committee of the 
National Jewelers’ Publicity Association. 
At a conference in New York last Friday 
the campaign plans were gone over in 
detail and Mr. Hufnagel enthusiastically 
endorsed them and gave assurances of his 
full co-operation to carry them through. It 
was said at the headquarters of the pub- 
licity association at 45 Clinton St., that 
more than 3,000 buttons have been put out 
for distribution among traveling men, boost- 
ing the campaign. Before the end of this 
month they will be displayed all over the 
country. 











William Chapman left last week for a 
trip through New York State. 

A number of the jewelry concerns are 
advertising for additional help. 

Winsor Cobb, salesman for R. Blackinton 
& Co., was a local visitor last week. 

Henry Joyce, superintendent of the Ostby 


& Barton Co., local 
visitor last week. 

The silver shops resumed operations this 
week after being closed for the annual stock 
account taking period. 

Daniel Corey, for many years a manu- 
facturing jeweler in Plainville, is seriously 
ill at the home of his daughter, in Plainville. 

Attorney Stanley Hall and Rathbun 
Willard, receivers of Flagg & Mowry, are 
asking for bids for the concern which is to 
be sold on Jan. 16. 

Timothy McQueeney has resigned his 
position with John P. Bonnett & Son after 
44 years of service. For the past 20 years 
he has been superintendent of the plant. 

The business of John P. Bonnett & Son 
was sold last week to O. C. Hillman & Co., 
of Attleboro. The John P. Bonnett & Son 
is the oldest electro-plating establishment in 
New England and was established by the 
late John P. Bonnett over 50 years ago. 
Mr. Bonnett was the first colorer to intro- 
duce electro-plating by dynamo in this sec- 
tion. Since his death the business has been 
conducted by his son, Frank Bonnett. The 
new owners wiil continue the business as 
formerly. Mr. Bonnett retains the Provi- 
dence branch of the concern. 


Providence, was a 
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Harold FE. Sweet, of the R. F. Simmons 
Co., was in New York last week. 

The condition of C. O. Sweet, who has 
been ill some time, is reported as being 
much improved. 

Ralph A. Sawin, Southbridge, has been 
appointed agent of the local office of the 
American Express Co. 

William H. Saart, of the Saart Bros. Co., 
won 32 ribbons last week at the Boston 
poultry show with exhibits from his 
Miramichi poultry farm. 

The Watson Co. was fined $50 last week 
in court for storing gasoline without a 
license. The charge was brought against 
the company as the result of an accident on 
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Dec. 19, when Leon Walker was killeg 
ing an explosion of an oil tank, : 
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R. G. Dunn & Co. from their Proyy, 
office issued the report last week that 
manufacturing jewelers as a w 
enjoyed a prosperous year in 1923, 

Joseph F. Rioux, head of the Bliss 2 
Co., is calling on the eastern Customer; 
the firm. His brother, George T, Riow, 
confined to a hospital with injuries regis 
in an automobile accident. 

Joseph Finberg, a well-known Atty 
manufacturer, has again demonstrate 4 
interest in the youths of the City, 
week it was announced that he had giy 
$5,000 to be used in assembling, provigj 
with instruments, uniforming and instry 
a band of 40 Attleboro boys. 
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tained until the government has tabulad 
its tax reports, which will be filed at ty 
end of January, we can be certain that ty 
sales for the calendar year were ahead ¢ 
those of the fiscal year ended June 3, af 
were greatly in excess of the $400,000) 
mark, which was the amount hoped for, ev 
by the most optimistic of our tradesmen ai 
manufacturers. The Treasury figures d 
November, published last week, which » 
dicated the sales made by jewelers durig 
October, showed. sales by the jewelers ¢ 
$32,853,288, as against $24,210,108 in Oct, 
1922, an increase of over 33 per cent, a 
the total tax figures for the 10 months ¢ 
the year showed sales between Jan, | ail 
Oct. 31 of over $319,000,000, as against $24- 
000,000 for the 10 months of 1922, 

That the sales of jewelry in Novem 
and December greatly exceeded $100,000) 
is a conservative guess, as the indicatios 
from the reports we have received would it 
dicate sales of over $30,000,000 in Octole 
and between $80,000,000 and $90,000,000 i 
December. Our own estimate of the jewel 
sales of 1923, after conservatively discount 
ing all factors of a discouraging nature, 
about $435,000,000 to $440,000,000, and if 
are correct, the American jewelry trade hw 
done the best business with the America 
public in 1923 that it has ever done in at 
normal year. True, trade has shifted to som 
extent to somewhat different channels, mat} 
large houses doing less than they did pt 
viously, but many more new and young 
houses in each line of our industry have dt 
veloped their business enormously during 
year, more than making up the loss in other 
quarters. 

The figures, as a whole, show that o 
industry is on a sound, solid and substantia 
basis, and unless some unforeseen conditioss 
arise, there seems to be no reason int 
world why it should not go ahead in W 
to an even greater extent than it did las 
year. In fact, with the developments © 
present conditions, 1924 should be — 
exception one of the greatest years ™ 
history of the industry. 




















The Stumpf Jewelry Co., St. Louis, Mo. 


reports that the concern has met wi 
loss of a ring which had been left to be 


paired. 
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Herman K. Rohs, jeweler of Cynthiana, 
ky, was one of the first buyers of the New 
‘at to call on wholesale houses in Cincin- 
‘4, He visited L. Loeb & Sons on Race 
c, among other places. 
b The year that is just starting on its un- 
harted course will not be a boom year 
bit business Will be as good during the com- 
ig 12 months as it was in 1923, is the asser- 
lion made by R. M. Byland, manager and 
kretary of the Cincinnati Association of 
redit Men. That which is to come will be 
on a keen plane of competition, and that 
geording to Mr. Byland, will call upon all 
of the ingenuity of the credit man who will 
ye compelled to devote more attention to the 
moral risk at least for the first six or eight 
months. 

In the will of Joseph Daller, well-known 
retired jeweler of Cincinnati, who died some 
ten days ago, the residence in which he made 
his home, 2908 Ziegle Ave., Hyde Park, is 
pequeathed to Mrs. Mary Hueber, his house- 
keeper. The will, which was probated in 
the Hamilton County courts, sets forth that 
the bequest to the housekeeper was made be- 
cause of the long and faithful services she 
gave to Daller. All of the residue of the 
estate, estimated at $100,000, was left to 
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tomer; 
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en anf 

res dM his sister, Mrs. Mary A. Dueber, of Canton, 
ch inf Ohio, and wife of a watch manufacturer of 
durig fm that city. At her death the estate is to be 


rs ifm divided equally among his nephew, Albert M. 
Oc. Dueber, and nieces, Pauline Dueber and 
aia Estelle D. Joliet, all of Canton. Albert M. 


hs dm Dueber and Miss Joliet were named as ex- 
| aim ccutors. The will was executed Oct. 29, 
243m 1919. 


It is the intention of Arno Dorst, promi- 
mel nent Cincinnati jeweler, manufacturer and 
(00M chairman of Ohio in the national publicity 
tions J campaign to wage an earnest fight in the 
1 in- Buckeye State. He is marshaling his forces 
ober MF for the campaign and has already enlisted a 
)in@ umber of Cincinnati wholesale houses as 
ey = points of distribution for literature which is 


int #10 be sent out by the publicity committee. 
#) He is expecting a shipment of buttons or 
wim emblems which are to be given to all travel- 
has ing men representing jewelry firms in Ohio 

and when retail jewelers see each man that 
ny calls upon them wearing one of these em- 


me blems it at least will show that a vast 
oy scheme of advertising is being carried out 
t in which he will be one of the chief bene- 
ef hieiaries, The first batch of literature dis- 
t tributed by the committee has found its way 
rf in all letters sent to customers and it is prob- 
table that this will be followed up by a series 
of such facts. 

f A double scare developed at the Oskamp 
! building, 811 Race St., last’ week when some 
one turned in an emergency alarm to police 
headquarters declaring that thieves were try- 
mg to break into the six-story structure 
which houses four jewelry firms. Two auto 
patrol loads of police were rushed to the 
Place and while some scaled the fire escapes 
man alley in rear of the building the others 
started through the front part of the build- 
ing. Those who took the rear side got as 
far up as the fourth floor, where L. Loeb & 

8 are located, and when they tried to 
break in by “jimmying” the windows they set 
off the burglar alarm. This in turn brought 
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a number of persons from the Ohio Mes- 
senger Service and then the two sets started 
a game of hide and seek, each thinking the 
other was the quarry they sought. They 
finally found out the mission of the other and 
got together, but the combined forces failed 
to locate any burglars. It is thought that 
some one in the automobile agency on the 
first floor turned in the alarm. In the struc- 
ture are the following named firms: L. Loeb 
& Sons; T. Knoebber Co., platinumsmiths ; 
Mecklenborg & Gerhardt, manufacturing 
jewelers, and the D. Jacobs’ Sons Co. 








Salt Lake City 


Mark E. Weiss, of Barnett & Weiss, has 
been chosen for duty on the Federal jury. 

W. L. McLeod, manager of the Columbian 
Optical Co., and now of Los Angeles, was a 
recent visitor. 

A bad check passed on David Stein, jewel- 
er in the American Theater building, has 
been made good. 

A. Cohn is the name of a new member of 
the staff of Barnett & Weiss. Mr, Cohn is 
from Denver, Colo., where he was connected 
with the Crown Mfg. Co. 

Uncle Sam’s Loan Office, 278 25th St., 
Ogden, run by C. H. Smith, is planning the 
installation of some new equipment, includ- 
ing showcases and other things. 

Mrs. Parry, wife of Clarence R. Parry, 
of Parry & Parry, Ltd., who has been very 
sick, is out of the hospital again and making 
good progress toward recovery. 

The home of W. T. Denn, of the Hubbard- 
Denn: Co., Main St. jewelers, was robbed 
the other night of $350 in jewelry and $38.50 
in cash. Entrance was apparently made with 
a passkey, 

Clarence R. Parry, of Parry & Parry, 
Ltd., ‘Keith-Emporium building, is one of 
the leaders of a hiking party to Pinecrest 
Inn in Emigration Canyon, which took 
three or four days. 

Seth Thomas, proprietor of the Thomas 
loan office and jewelry store of 25th St., 
Ogden, has planned a pleasure trip to the 
Pacific Coast. He expects to be away not 
exceeding a month. 

H. E. Settle, who has been with the H. 
B. Miller Co., Inc., 460 W. 2nd South St., for 
some time past, has resigned to go into the 
furniture business with his father. He wil) 
be succeeded by H. M. Anderson. 

The Daynes Jewelry Co. one of the 
pioneer jewelry firms of Salt Lake City, has 
a new watchmaker and jeweler from Nor- 
wich, England, in the person of Alfred Bur- 
rell. The founder of the firm was a native 
of the English county of which Norwich is 
the chief city. 

With hardly an exception, Salt Lake City 
jewelers report an excellent business for De- 
cember. There were more sales on credit 
than usual owing to the fact that several 
stores now advertise the fact that they now 
extend credit to customers who desire time 
to pay for their purchases. 

G. T. Llewelyn, of the Hubbard-Denn Co., 
has gone to southern Utah on a railroad 
watch inspection trip for this firm. He will 
be away about two weeks. L. W. Hubbard, 
of the firm, is planning a rest in Florida, 
where he has several friends. Mr. Hub- 
bard’s colleagues said he might be away for 
the remainder of the Winter. 








The Jos. Horne Co. is making preparation 
to observe that concern’s diamond jubilee by 
holding a big selling event in February. 

Samuel Gluck, a member of the firm of 


(Martin Gluck & Sons, and Miss Jennie 


Bloom, a daughter of the Rev. Bloom, were 
married by the bride’s father last Friday, a 
large number of friends being present at the 
ceremony to wish them much happiness. 
After a wedding trip to the east, the couple 
will make their home in this city. 

G. C, Driver, credit manager for the May 
Co., Cleveland, last Monday night addressed 
the members of the Retail Credit Men’s As- 
sociation on the subject, “Requirements, Re- 
sponsibilities and Resources of the Credit 
Man.” It was the first gathering the body 
has held since early in December, on account 
of the holidays. Mr. Driver is a national 
director of the national organization and a 
large crowd was present to hear him. 


Jewelers are taking an interest in the 
forthcoming convention of the Mercantile 
Bureau of the Pennsylvania State Chamber 
of Commerce, which is to hold its first con- 
vention in Pittsburgh, Jan. 21 and 22, John 
M. Roberts, of the John M. Roberts & Son 
Co., is a member of the general committee 
on arrangements, the Retail Merchants’ As- 
sociation and the Chamber of Commerce 
taking an active interest in the plans under 
way. The State body has been organized 
to act as a medium through which the voice 
of Pennsylvania business men may speak on 
all matters of concern to it. The Mercantile 
Bureau has been established to represent and 
serve the merchant membership of the Cham- 
ber, and it is for the purpose of rendering 
to the retail merchants a definite and valu- 
able service that the Mercantile Bureau is 
preparing for a big gathering of them in 
Pittsburgh this month, 

Pittsburgh jewelers were given a good 
scare last week when it was announced that 
a flood was coming to the city and that a 
flood stage of 29 feet would be reached, 
which is seven feet over the danger line. 
In the Penn Ave. district the jewelers im- 
mediately set about to take the customary 
precautions. That stage of water brings the 
river into the cellars along that thorough- 
fare. Most of the large establishments have 
flood gates connected with their sewers and 
these were closed. On account of the threat- 
ening aspect of the rivers, owing to the ex- 
ceedingly heavy rains which fell in this sec- 
tion, watch was kept all Thursday night, 
so that the merchandise would be protected. 
In some establishments goods were removed 
from the cellars to the upper floors of the 
building. The rivers, however, only reached 
a stage of 27.3 feet, or more than five feet 
over the danger line. No special damage 
was done, on account of the precautions 
taken, but some houses had a lot of extra 
work to perform in seeing that stock was 
protected. The arrival of cold weather had 
a tendency to check the flood somewhat. The 
retail business section nearest the river has 
not had as much trouble with floods since 
the city raised the streets above the old flood 
level, but those not equipped with sewer 
gates still are affected by water in their 
cellars. 
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Chicago Notes 





E. L. Badgley, of Harvey & Otis, is mak- 
ing a 10-day trip through the middle west in 
the interest of this concern. 

P. H. Winterberg, Heyworth building, is 
spending this week in New York, visiting 
the markets and calling on some of his 
friends in that city. 

S. M. Grossman, manufacturers’ repre- 
sentative agent, left this week on a two 
weeks’ business trip and will visit the con- 
cern’s customers through the east. 

Frank Hillinger, of R. J. Hillinger & Co., 
Silversmith building, will leave this week 
on a three weeks’ trip around the circuit in 
the interest of his house. 

Mr. Barnett, of Barnett Bros., 240 S. 
Michigan Ave., is spending a couple of weeks 
in New York and the east visiting the mar- 
kets. 

Ed. Rothschild, of Rothschild Bros., N. 
Michigan Ave., is spending a couple of 
weeks in the east buying and visiting with 
friends. 

Walter Derlacki, of Derlacki-Weber, left 
last week for New York to spend 10 days 
attending to business and visiting with 
friends. 

L. W. Woodruff, plated silverware buyer 
for Marshall Field & Co., retail, is spending 
a couple of weeks in the east looking over 
the markets. 

R. R. Shuber, representing Hutchinson & 
Huestis, Inc., is making a business trip 
through the middle west and will return in 
about 10 days. 

Mark Cohen, Chicago manager for 
Blacher Bros., returned to this city last 
week, after spending 10 days at the factory 
at Providence. 

J. N. Kelsey, Chicago manager for the 
Waltham Watch Co., is spending a couple 
of weeks at Waltham, ‘Mass., attending a 
sales conference. 

Fred Haller and T. J. Noonan, of the 
Ostby & Barton Co., left recently for the 
middle west to call on the trade and will re- 
turn in two weeks. 

All the representatives traveling out of 
the Chicago office of the Gorham Co. have 
left for their respective territories and will 
be gone for some time. 

J. A. Connor, Chicago manager for the 
Wadsworth Watch Case Co., returned last 
week from the east, where he spent the holi- 
days visiting with relatives. 

W. A. Kinsman, general manager of the 
Towle Mfg. Co., spent a few days in Chi- 
cago last week visiting their local office and 
attending a sales conference. 

C. F. Baumrucker, of the Jones & Baum- 
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rucker Co., is spending a few days this week 
at their branch store in Joliet, taking inven- 
tory and attending to business. 

Warren Piper, Chicago manager for J. F. 
Newman, Inc., returned here last week from 
Alabama, where he spent the past few weeks, 
combining business and pleasure. 

F. Parker, Pacific Coast representative for 
the Bassett Jewelry Co., stopped off in Chi- 
cago one day last week to visit with friends 
on his way to the factory at Providence. 

James Kuba has associated himself with 
the Jones & Baumrucker Co, and will rep- 
resent the concern in this city. This is Mr. 
Kuba’s first venture into the jewelry field. 

William Low, representing the Bliss Bros. 
Co., of Attleboro, is spending a week in 
Chicago calling on the trade, and contem- 
plates opening a Chicago office within the 
next 30 days. 

George H. Wilcox, president, and George 
H. Yeaman, treasurer of the International 
Silver Co., spent the past week in Chicago 
attending the funeral of George Meehan, 
their Chicago manager, 

M. A. ‘Mead, of M. A. Mead & Co., re- 
turned to Chicago recently from his home in 
Miami, Fla., to attend to business and visit 
with friends. Mr. Mead expects to return 
to Florida within a few weeks. 

Frank Whiting, of Whiting & Davis, re- 
turned this week from a short trip through 
the middle west. Clifford Whiting, of the 
same concern, left this week for the Pacific 
Coast and the south and will be gone six 
weeks. 

Harry Rosenshield, Chicago manager for 
Hamilton & Hamilton, Jr., left Sunday night 
for Providence, where he will visit at the 
factory. En route home Mr. Rosenshield 
will spend a couple of days in New York 
visiting with friends. 

Friends of Louis Cass, representing the 
Enos Richardson Co., received word from 
him last week that he is rapidly recovering 
from his accident, and expects to be able to 
leave the Columbia Hospital at Milwaukee, 
Wis., within the next few weeks. 

J. Bass, of the E. & J. Bass Co., spent a 
few days in Chicago last week visiting with 
H. Charmack, their Chicago manager. H. 
Charmack, of the E, & J. Bass Co., left this 
week for the southwest to call on the trade 
and will be gone for a few weeks. 

The Pennsylvania Silver Co. have re- 
moved its Chicago office and showroom from 
the 10th floor of the Silversmith building 
to suite 1310 Columbus Memorial building, 
where the concern has much larger quarters. 
Russell A: Dahle ig in charge of their local 
office. — 


M. Herz, buyer for Mandel Bros,, acoy 


panied by Miss Mae Johnson, buyer of sim 


leather goods, left Sunday night for Ne 
York, where they will meet O. E, Beck 
dorf, buyer of silverware. They will ty 
over the markets and return to Chicago 


10 days. 


Glynn Cremer, retail jeweler of Red Wing 
Minn., spent the past week in Chicago vist 
ing the markets and replenishing his stot 
Mr. Cremer states that his holiday tra 
was the best he has ever had, and that the 
conditions in southern ‘Minnesota are fg 
better than any previous year. 


Louis A. Blackinton announces that f 
has connected with H. D. Merritt & (, 
North Attleboro, ‘Mass., manufacturers ¢ 
chains and novelties, and the Modern Ring 
Mfg. Co., of New York, whom he will rep 
resent in ‘Chicago and the middle west, mak- 
ing his headquarters at the Columbus Vaults 

Charles F, Bierman has joined the forces 
of Hamilton & Hamilton, Jr., and will rep 
resent this concern through Michigan, Ir 
diana and Ohio, traveling out of their Chi 
cago office, 1502 Heyworth building. Mr. 
Bierman formerly was connected with the 
Chicago office of a large jewelry manufa- 
turer. 

Glen Dalyrimple, who has been in charge 
of the jewelry and silverware department 
for Hillman’s, resigned his position with this 
concern, taking effect the first of the year, 
and left last Thursday for San Francis, 
where he has connected with “The Empor- 
um” of that city. Mr. Dalyrimple will take 
charge of the jewelry and silverware & 
partment, and his many friends in the trade 
wish him success in his new position. 

C. T. Ahlborn, of the Standard Calibre 
Co., returned last week from New York 
where he spent the past three weeks attend- 
ing to business, and announces that he ant 
H. H. Ladd had purchased the business and 
lapidary shop of the Standard Calibre . 
Mr. Ahlborn is president of the concern an 
will continue to look after the business # 
the middle west, making his headquarters ® 
suite 1203 Heyworth building. Mr. Ladd 
will remain secretary-treasurer and will look 
after their interests in the east. Frank Stell 
flug, an expert in precious stones, has ass 
ciated himself with this firm and is in charge 
of the factory. Mr. Stellflug for many 
years was connected with Benedict af- 
ner, of New York. 

O. F. Samuelson, Pacific Coast represet 
tative of the Towle Mfg. Co.; F. J. Spe 
man, who represents them in the south, 
A: Bartling, through the northwest, 
Harry F. Hillman, the southeast, left 
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their respective territories last Sunday night 
gd will be gone for many weeks. 

J. Vincent Huber, representing the Geo. 
H. Fuller & Son Co., is making a three 
weeks’ business trip through the east. 

Reuben Cohen, Chicago manager for the 
Geo. H. Cahoone Co., is spending this week 
at Providence, visiting at the home office. 
Ww. B. Gregory, of this city, filed a vol- 
untary petition in bankruptcy last week and 
daimed liabilities at $15,087 with assets of 
$659.50. 

M. Rabinowitz, watchmaker located at 
3202 W. Harrison St., filed a voluntary peti- 
tion in bankruptcy last week, claiming lia- 
bilities at $343.22 and assets at $22.25. 

Louis A. Eppenstein, of the Illinois Watch 
Case Co., accompanied by Mrs. Eppenstein, 
returned to Elgin last Monday after spending 


| amonth visiting and resting in California. 


“Billy” Little, New York manager for the 
Geo. H, Fuller & Son Co., accompanied by 
his family, returned home last week, after 
spending the holidays in Chicago visiting 
with relatives. 

Grifka-Topper & Weller, diamond brokers 
and importers, have removed their offices 
from Milwaukee, Wis., to this city, and are 
now located in suite 702, Columbus Memorial 
building, 31 N. State St. 

W. G. Grimes, who has been associated 
with the Omega Watch Co. for the past 15 
years, representing the concern in Chicago 
and the middle west, severed his connection 
with this concern on Jan. 1. 

J. Garon, of the Duluth Jewelers’ Supply 
Co, Duluth, Minn., spent a few days in Chi- 
cago last week visiting markets and calling 
on friends. Mr. Garon expects to leave for 
Europe within the next 30 days. 

George Boegerhoff, representing the 
Cresco Co. and the M. S. Rodenberg Co., 
recently returned from the east and after 
spending a few days in Chicago left for the 
middle west to be gone a few weeks. 

The Singer Jewelry & Novelty Co., 22 W. 
Quincy St., has filed a voluntary petition in 


bankruptcy with liabilities of $6,705.26 and 


assets at $1,152.57. A few weeks ago this 
concern secured an extension from creditors, 

Roy Newall has associated himself with 
the sales force of the Alvin Silver Co. and 
will represent this house in Kansas, Mis- 
souri, Oklahoma and Arkansas. This is 
A Newall’s first venture into the jewelry 
eld. 

C. H. Ackert, president of the National 
Railway Time Service Co., accompanied by 
his wife and son, left last Friday for Belle- 
aire Heights, Fla., their Winter home, where 


_ they will remain for the next three months, 


resting, 

J. E. Bost, representing the Norris, Alis- 

ter-Ball Co. through Illinois, and W. F. 
Clements, Indiana and ‘Michigan representa- 
tive, arrived. at the home office last week to 
get their stocks replenished before starting 
out again. 
_ A settlement of 70 per cent. has been made 
in the Eli Jewelry Co. matter, 35 per cent. 
in cash and 35 per cent. in notes. P. H. 
Winterberg, of the P. H. Winterberg Co., 
has been selected as trustee and the petition 
m bankruptcy has been dismissed. 

Dominick I, Dunn, secretary of L. H. 
Shafer & Co., 31 State St., announces that 
on Jan. 1 he severed his connection with the 
firm, with which he had been associated for 
the past 18 years. Mr. Dunn will: devote 
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his time entirely to real estate interests, 
building houses in Winnetka, II. 

G. Ernest Fahys, of the Alvin Silver Co., 
spent several days in Chicago last week pre- 
siding over the Alvin sales conference which 
was held at the Palmer House. All repre- 
sentatives traveling out of the Chicago office 
were present. Mr. Fahys also spoke over 
the radio from station KYW, and gave a 
very interesting talk on the history and use 
of silverware, 

Sidney Newman, who was sentenced in 
1922 to serve from 10 years to life in the 
Joliet Penitentiary for participating in the 
holdup of the jewelry store of Samuel Ru- 
benstein, 719 N. Crawford Ave., on Dec. 
14, 1921, will make an appeal before the 
Pardon Board this week for his release. 
Many letters from jewelers in this city have 
been sent to the board protesting his release. 

Among the visitors in Chicago last week 
were: August B. Eggler, Dundee, IIl.; 
Charles White, of White & MacNaught, 
Minneapolis, Minn.; H. J. Schaefer, Schae- 
fer & Son, Huntington, Ind.; Ernest Brunat, 
Minneapolis, Minn.; Messrs. Gensler & Lee, 
San Francisco, Cal.; William Hellerud, Mar- 
shalltown, Ia.; E, F. Doering, Waupun, 
Wis.; W. A, Ehlerman, of W. A. Ehlerman 
& Co., Sioux City, Ia. 

The members of the Chicago Jewelers’ 
Bowling League played the first series of the 
second half of their schedule on Monday 
night of this week at Bensinger’s Monroe 
St. alleys. The teams ended the first half 
of their schedule during the week ending 
Nov. 26, 1923, and the team representing C. 
Borchers & Sons was in the lead, with 31 
games won and five lost. The team repre- 
senting the W. R. Anderson Co, followed, 
with 22 won and 14 lost. The teams repre- 
senting A. 'C. Becken & Co., A. Quint & Co., 
and Otto Young & Co. were tied, with 21 
games won and 15 lost. The team repre- 
senting Norris, Alister-Ball Co. followed 
next, with 19 won and 17 lost, while F. H. 
Noble, team No. 1, won six and lost 30, and 
F. H. Noble, team No. 2, won three and lost 
33. The highest score made by individuals 
in three games was Hilfer (A. C. Becken & 
Co.), 614; Borchers ((C. Borchers & Sons), 
613, and Krischke (C. Borchers & Sons), 
612. The highest score made by individuals 
in single games was Wiler (W. R. Ander- 
son Co.), 246; Krischke (C. Borchers & 
Sons), 242, and Lund (A. C. Becken & Co.), 
236. The highest score made by high teams 
in three games was Borchers, 2,672; Becken, 
2,664, and Anderson, 2,549. Highest score 
made by teams in single game was Borchers, 


949; Anderson, 938, and Becken, 936. 











George C. Stairs, Wichita, Kans., reports 
the biggest Christmas business in his history. 

Ed Hart conducted an auction for the 
Churchill-Hillabold Co., Pueblo, Colo., dur- 
ing December. 

J. W. Perdue, Winnfield, La., had the mis- 
fortune to be confined to his bed through the 
Christmas rush. 

The jewelers in Kansas City and immedi- 
ate vicinity are more than satisfied with the 
Christmas business. Though the buying did 
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not begin until about 10 days before, yet it 
came then with such a whirlwind rush that 
there could be no cause for complaint on the 
part of the jewelry trade. 

D. B. Smisor has opened a room as dia- 
mond broker in the Union National Bank 
building, Wichita, Kans. 

S. Oppenstein, of Oppenstein Bros., an- 
nounced last week that his firm had bought 
the stock of the Boyce Jewelry Co. The 
stock invoiced at $40,000 and was turned 
over Dec. 30. W. D. Boyce has gone out 
of business on account of his health. 

The ‘men who held up and robbed F. L. 
Burgy, a jeweler of Kansas City, Mo., were 
arrested last week and sentenced to 10 years 
by Judge Samuel A. Dew in the Criminal 
Court, after pleading guilty to first degree 
robbery charges. The robbers were James 
M. Deats, 23 years old, and Clarence M. 


‘McClung, 27 years old, who had been cooks, 


but who turned to banditry. 

Edgar F. Hoefer, a southern traveler for 
the C. A. Kiger Co., spent the holidays with 
his family at Boone, Ia. C. O. Chilson and 
Carl Main, salesmen for the same concern, 
spent the Christmas holidays in their re- 
spective home towns, Lincoln, Nebr., and 
Pittsfield, Ill. H. McKinney, Kansas sales- 
man for the same concern, spent the Christ- 
mas holidays with his mother and sister in 
Dennison, Tex. 

The Advertising Club of Kansas City is 
sponsor for a plan to create an endowment 
fund for advertising Kansas City, in. which 
fund and campaign various industries may 
be asked to join. The suggestion was made 
at the annual holiday week gathering of the 
Advertising Club, when H. P. Comstock, 
president, outlined his idea, which pictured 
a vision of the future possibilities of such a 
fund and the service it could render con- 
stantly to the community. A committee has 
been appointed to draft a tentative plan for 
starting the fund, and for spending the 
income. 


The Kansas City Wholesale Jewelers will 
hold their annual meeting for the election 
of officers at a dinner the second week of 
January. The present officers are E. L. 
Munn, of Knaul-Cuthbert-Munn, president ; 
A. L. Widber, vice-president; X. E. Thistle, 
president of Woodstock-Hoefer Watch & 
Jewelry Co., second vice-president; A. H. 
Clark, of Clark Tool & Material Co., treas- 
urer, and Fred W. Sands, secretary. One 
of the important projects of the wholesale 
jewelers is their publicity work, and the pro- 
gram for the coming year will be discussed 
at this meeting. The publicity committee is 
appointive, and those doing the work in 
1923 were Noble R. Fuller, of Edwards- 
Ludwig-Fuller, and E. O. Baumgarten, of 
Hoefer Jewelery Co., together with Fred W. 
Sands, who has been chairman of the com- 
mittee, as well as secretary of the associa- 
tion, for 15 years. The association has not 
only served the industry directly, in help to 
retailers of the territory, but has provided a 
permanent and definite agency for co-opera- 
tion with other commercial bodies of the city 
and territory. Through this agency, the 
jewelry industry has been able to participate 
in general projects for the upbuilding of the 
territory, and for ascertaining and: trans- 
mitting the ideas of jewelers on national 
subjects, to be used‘with the influence of 
other industries towards common. ends. 
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Mrs. V. K. Holbrook, of the National 
Jewelers’ Supply Co., of Milwaukee, has 
returned to her duties after spending the 
holidays in her home town, Sheboygan Falls, 
Wis. 

A. C. Kuesel, of Kuesel Bros. Co., is plan- 
ning a several wecks’ trip to New York, to 
be made at an early date, for the purpose of 
visiting the large eastern clock and silver- 
ware factories. 

William F. Hullsick, head of the repair 
department at Goldman’s jewelry store in 
Milwaukee, together with his wife and 
family, is spending a short post-holiday va- 
cation with friends and relatives at Min- 
neapolis. 

Harry Holmes of the David Goldman, 
Inc., jewelry store at Milwaukee, has re- 
turned to business after being confined to his 
home for a week. Mr. Holmes suffered 
from influenza contracted after overwork 
during ‘the rush holiday business. 

Articles of incorporation have been filed 
by the Berdoll-Wolff Engraving Co., of Mil- 
waukee, providing for a capital stock of 
$15,000, consisting of 150 shares of stock at 
$100 par value. A. A. Berdoll and W. J. 
Wolff are the active members of the firm, 
which has its headquarters at 355-357 E. 
Water St. 

Arrangements have been made at the Fred 
J. Theleman jewelry manufacturing estab- 
lishment, whereby Myrtle Nelson will take 
the place of Sophie Lisczynski during the 
latter’s six weeks’ absence from the city. 
Miss Lisczynski is making a prolonged mid- 
Winter vacation visit at the home of her 
sister in Detroit, Mich. 

O. G. Meacham, manager of the Reliance 
Silver Co., of Milwaukee, has returned from 
Minneapolis, where he spent New Years and 
several days previous, at the home of his 
daughter. Ray Fox, of the concern, has re- 
turned from Chicago, where he spent the 
New Year’s holidays. While in the me- 
tropolis he fraternized with jewelers of the 
city. 

T. A. Schroeder, advertising manager, and 
H. S. Lewis, treasurer of the David Gold- 
man, Inc., retail jewelry store of Milwaukee, 
spent the holidays in Detroit, where they 
were in business before coming to Mil- 
waukee. Mr. Lewis has returned to the store 
in ‘Milwaukee, while Mr. Schroeder will re- 
main in Detroit for several weeks. His 
present plans call for his return to Mil- 
waukee late in January or early in February. 

E. F. Waldhier, retail jeweler of Beaver 
Dam, Wis., formerly located at Juneau, Wis., 
has offered a pair of wedding rings free of 
charge to the first couple coming to his store 
after the first day of Leap Year, and ad- 
mitting that the girl in the case “popped the 
question.” The offer received Statewide 
publicity and has been made even more at- 
tractive by F. W. Jillson, job printer, who 
has added 100 free wedding announcements 
or invitations to the jeweler’s offer. 

With jewelers throughout the State being 
well occupied with the post-holiday business 
and the taking of inventory at this time, the 
number of retailers visiting the Milwaukee 
wholesale establishments has dwindled con- 
siderably. Most of the orders handled at 
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this time are placed either by mail or by 
wire. Among those who dropped in for 
hurried visits during the past week were 
Percy Hatch, of Oconomowoc, Wis.; B. 
Panik, of Cudahy, Wis.; J. M. Bostwick, 
of Port Washington, Wis., and Joe Grand- 
lich, of West Allis, Wis. 

By-products of the American pearl indus- 
try, showing the complete evolution of the 
pearl button, are on display on the third 
floor of the Milwaukee Public Museum, 
under the auspices of T. E. B. Pope, curator 
of lower zoology, who personally compiled 
the very complete collection during the 10 
years he spent in the service of the United 
States Bureau of Fisheries, before coming 
to the Milwaukee museum. Most of the 
pearls and clam shells included in the col- 
lection were taken from the Mississippi river, 
and the pearl buttons on exhibition in va- 
rious stages, were manufactured at the large 
factories at Davenport and Muscatine, Iowa. 

After checking up the individual day’s 
sales of the past holiday season, members of 
the firm of David Goldman, Inc., Milwaukee 
retail jewelers, have announced that the 
Saturday before Christmas was the largest 
day in point of volume of sales, in the his- 
tory of the store. Instead of hurting the 
business the inclement weather of that day is 
considered as having been responsible for 
alleviating the congestion in the store with- 
out reducing the total volume of sales, as 
persons who. were “just looking around” 
were eliminated by the rain, making it pos- 
sible for salespeople to devote their full 
attention to customers who really desired to 
buy things. 

Members of the firm and employes of 
3unde & Upmeyer Co., Milwaukee jewelers, 
were kept busy after the holidays in dis- 
pensing good wishes, two of the male em- 
ployes of the store having betrothed them- 
selves to two of the girls in the store. The 
two couples that contemplate venturing into 
matrimony within a short time, are Carl 
Hahn, nationally known window trimmer of 
the store, who has become engaged to Miss 
Catherine Neis, and Chester Erffmeyer, 
newly announced fiance of Miss Lillian Col- 
lenburg. Both engagements were announced 
within the last week, no definite dates for 
the weddings having been announced in 
either case. 

Jewelers as well as other retail merchants 
of Madison, Wis., are co-operating with the 
course in advertising at the University of 
Wisconsin, by having students write the 
copy for a large part of their advertising. 
Each student is assigned to a certain store 
for a specified period of time, and must pre- 
pare for class credit a set of ads to cover 
all items advertised by the store during the 
period he “covers” it. In this way the 
student obtains invaluable experience, and 
the merchants benefit by having the ads 
written for them. Much of the copy is of a 
high calibre, only advanced students being 
assigned to this sort of work, and each ad 
is passed upon and improved by the inter- 
nationally known advertising authorities on 
the university faculty. 

Milwaukee and Wisconsin jewelers are 
busy at this time taking inventory and com- 
puting the results of a most active year of 
business. Great satisfaction is universally 
expressed in regard to the activity that has 
prevailed throughout 1923. especially during 
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the last six months, which rank gen 
as the best half-year period the jewelry ig. 
dustry in this territory has ever scen. Whi, 
it is still rather early to compute figures 
covering the business as such, reports com, 
ing in from individual firms indicate that 
in no cases did the volume of business fail 
to come up to expectations. While the ey. 
tensive co-operative advertising that was 
undertaken by the Milwaukee jewelers as, 
group was a powerful factor in Vastly ip. 
creasing the amount of trading done 
jewelers in smaller cities also report that 
they are well pleased with what the yea 
brought them. 


Jewelers of North Lake, Wis, an 
neighboring cities, are availing themselves of 
an opportunity of displaying a rare old Hol. 
land watch that is owned by Charles Tannis 
of that city. The watch, which is 185 years 
old, has been in Mr. Tannis’ family for years 
and in spite of its advanced age still keeps 
correct time. It was made entirely by hand 
by one Will Gibs, Jr., of Rotterdam, Hol 
land, who spent an entire year in its con 
struction shortly before the middle of the 
18th century. The watch has a chain wind, 
with a chain similar in many respects to the 
chain of a bicycle, consisting of more than 
1,000 parts. The face is beautifully carved, 
and consists of two dials, one for the hours 
and minutes, and the other for the days and 
months. At the time of its manufacture the 
watch was valued at $1,500, which original 
value has been many times doubled by the 
passing years. Mr. Tannis obtained the en- 
tire history of the watch and its maker by 
correspondence with the mayor of Rotter- 
dam, Holland, in the year 1905. Some time 
ago the watch was on display in Whitman, 
Mass., for an entire year. At present it 
is on display at Lake Mills, Wis. 


That an attempt was made to burglarize 
the jewelry store of Olson & Ebann, 24 
Main St., Racine, Wis., is the belief of 
Julius Krenzke, manager of the store, who 
has been warned by telegraph to be on the 
lookout for thieves. That an attempt to rob 
the place was made on the night following 
the receipt of the telegram is the belief of 
authorities, who are of the opinion that the 
thieves started to operate but were frightened 
away by the approach of a patrolman, afte 
they had cut the telephone wires. Th’ 
warning telegram was received by Mr. 
Krenzke from the Kalamazoo, Mich., store 
of the company, where the thieves made a 
haul of jewelry valued in excess of $2,000. 
The attempt at robbing the Racine store was 
discovered when the manager tried to use 
the telephone but found it “dead.” A repait 
man from. the telephone company was sett 
for, who found the trouble to trace back to 
the fact that both phone wires had been 
neatly cut by a sharp instrument on the ¢x- 
terior of the building. No entrance to the 
store was made, and there is no evidence 
that it was even attempted, the belief beimg 
that the thieves were frightened away eatly. 

Sam Dalin, head of the Dalin Jewelry 
Co. store, 6217 Greenfield Ave., West Allis 
Wis., has disposed of his interest in the 
music department of the business and Wi 
henceforth devote himself entirely to the 
jewelry end of the business. The music de- 
partment has been renamed the West Allis 
Music Shop and will be moved to new 
quarters by its new owners, making: thre 
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times the former space available for the 
‘ewelry store, which formerly occupied a 
of 30 by 26 feet, and will now ex- 
to 90 by 26 feet. The optical depart- 
ment which heretofore was located in an of- 
fee on the second floor of the building will 
also be moved downstairs, where it will oc- 
a rear corner of the remodeled store. 
New fixtures of the latest and most attrac- 
sve design will be installed, and every mer- 
candising facility will be made available. 
With the expansion of floor space, the 
jewelry stock will be considerably increased, 
to accommodate the wants of the growing 
fist of customers. 
The long legs of the longest legged police- 
nan on the Milwaukee police force were the 
main factors in causing the arrest of Louis 
la France, who after being questioned at the 
police station confessed to having broken 
the window of the O. H. Nehs jewelry store 
at 526 12th St. on Friday night, and to 
having helped himself to jewelry valued at 
$26. The man’s arrest followed after he 
decided to run rather than answer the ques- 
tions put to him by Detective Frank Pro- 
taka, who found him gazing intently into 
the windows of various pawnshops on Wells 
S After a 300-yard dash through the 
leart of the downtown district, the detective 
caught his man, and added a few more ques- 
tions to those he had originally asked. The 
aptured man upon being searched proved 
to be in possession of a number of watches 
and jewelry articles said to have been stolen, 
and made a clean confession of his recent 
criminal activities. He smashed the Nehs 
store window with a padded brick and re- 
moved the contents of the display, which 
have subsequently been found at his home. 
The breaking of the window was heard at 
the time by a neighbor, who notified police. 
Upon the arrival of the officer on the beat, 
la France made his escape down an alley, 
with the officer firing four shots after him. 
When arraigned in district court on Monday 
oa charge of burglary, La France was 
bound over to municipal court for trial and 
held in bonds of $1,000. 








Notes from West Virginia 





Gay Campbell, of Marlinton, W. Va., will 
open a jewelry store in the McKown Hotel 
building in Spencer, W. Va., Feb. 1. 

A thief recently hurled a covered brick 
through the display window of the Max 
Spear jewelry store window, 59 N. Center 
St, Cumberland, Md., and stole a number 
of rings and watches. A policeman heard 
the crash, but the thief escaped. 

Efforts to prevent Joseph L. Brown from 
conducting auction sales at his jewelry store 
m the evenings failed when Brown entered 
‘uit in the courts to prevent the police from 
interfering with him. Huntington has an 
ordinance which makes it unlawful to con- 

tt auction sales after 6 p. m. After Brown 

his suit Mayor Floyd S. Chapman said 
No further action would be taken by the 
Police, declaring he believed the State Su- 
preme Court of Appeals had already held 
ordinance unconstitutional. 














Mee Wick jewelry store has been opened 


g hed Metropolitan building, Mitchell, 
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Police are investigating the burglary and 
looting of the safe at the store of W. H. 
Arnold, N. High St. jeweler, Columbus, O. 
The burglars made away with considerable 
cash, 

Charles D. Rood, newly electéd president 
of the Dueber Hampden Watch Co., Inc., 
was a Visitor in Canton recently in the in- 
terest of the factory. He plans to return 
soon to make his home here. 

Glen P. Heckert, secretary of the Canton 
24-Karat Club, has issued cards for the next 
meeting of the club, to be held at Bender’s 
Cafe, Canton. The club dispensed with its 
November and December sessions owing to 
pressure of business. 

Because of the increased pressure on his 
time as an optician it has become necessary 
for T. J. Mosure, Niles, O., jeweler and 
optometrist, to dispose of his stock of 
jewelry, he said last week. By the end of 
the week he will have closed out his jewelry 
stock. 

Alva McCormick, prominent Bethesda 
jeweler, was terribly crushed about the head 
when the roof of the passenger station in 
that city collapsed recently when a runaway 
freight car crashed into it. His condition 
at this writing is favorable and he is ex- 
pected to recover. 


Charles A. Mentges, for many years with 
the Dueber Hampden Watch Co., Canton, 
but now associated with the George C. 
Deuble Co., jewelers, Canton, underwent an 
operation last week for appendicitis and for 
a time his condition was serious. His con- 
dition now is improved and he is recuperat- 
ing in Mercy Hospital. 

The Stern & Mann Co., large exclusive 
women’s store, Canton, will start erection 
immediately of a three-story building, which 
will house its new store, which will cover 
a half city block. Workmen have started 
razing the old buildings on the site. When 
completed the store will have one of the 
largest jewelry sections in this part of the 
State. 

Having conducted a successful business at 
the present location for the past eight years, 
M. Fredland, East Liverpool jeweler, will 
soon occupy the store room at 506 Market 
St. The room is now being remodeled and 
the date of occupancy will soon be made 
known, according to Mr. Fredland. The 
Fredland store will add a watch repairing 
department and this will be in charge of 
James Webb, former East Liverpool jeweler. 
Mr, Fredland has been in business in East 
Liverpool for more than 12 years and for 
the past eight has conducted his own store. 

Canton jewelers report they enjoyed their 
quota of retail business reported to have 
been done by Canton stores in 1923. This 
was the biggest retail business volume in 
recent years and prospects for a banner year 
are ahead. A sure sign that the jewelry 
business at Christmas time was entirely satis- 
factory is the absence this January of auc- 
tion sales. Not one has been announced to 
date and it is believed that the stores most 
likely to spring this type sales have been 
cautioned by their jeweler friends of Akron, 
where the recently enacted jewelry auction 
ordinance was upheld by higher courts. 

The expected after Christmas quiet now 
prevails in the retail jewelry industry in the 
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Canton-Akron district and there is very 
little activity in any phase of the industry, 
retailers report. Industrial conditions have 
improved since the holidays and this decided 
change will soon be reflected in the industry, 
jewelers believe. There are many dealers 
in this district who predict that January 
will show a decided gain over the same 
month a year ago while there are others who 
believe that business will be very ordinary. 
There is every indication that business will 
be good the first six months of 1924, as many 
of the local stores plan expansion to take 
care of the expected increase in business, 
Jewelers found this year that fewer people 
who made small deposits on Christmas gifts 
failed to claim them. Some of the stores are 
disposing of this merchandise at special 
sales, advertising the article at the regular 
price but giving the customer the advantage 
of the deposit paid on it. Some watches, 
both white and gold, wrist watches and an 
occasional small diamond is about all that 
is moving at the present time. The gift 
end of the business is unusually quiet, jewel- 
ers say. 








Pacific Coast Notes 


A. M. Case is preparing to conduct a 
jewelry store in Arcadia. Watch repairing 
is to be a feature of the business. 

Many members of the trade, throughout 
the Pacific Coast, have learned, with regret, 
of the recent death of G. Heitkemper, asso- 
ciated for a number of years with G. Heit- 
kemper, Portland, Ore. 

W. G. Hunter opened his new jewelry 
store in Van Nuys, Cal., in good time to 
enjoy his share of the holiday trade. He 
is an experienced jeweler and was formerly 
in business in Monrovia, but considered that 
Van Nuys offers a more promising field. 














R. H. Powers, formerly operating a retail 
jewelry store at Brownsville, Tenn., has 
engaged in business at Ripley, Tenn., Lau- 
derdale county. 

Edward Roy, a prominent optometrist and 
brother of Geo. T. Roy, Memphis jeweler, 
died at St. Joseph’s' Hospital recently. He 
was 44 years of age and came here 14 years 
ago from Logansport, Ind. Later he lo- 
cated at Nashville as manager of the Ameri- 
can Optical Co. He is survived by a widow 
and three children. The body was sent to 
Logansport, Ind., for interment. 








The Wingate Jewelry Co., Gastonia, N. 
C., is moving from the Regan building into 
handsome new quarters in the Third Na- 
tional Bank building. In addition to this 
store the company has leased the present 
quarters of the Third National Bank, soon 
to be vacated, where store number two will 
be located. This store will be devoted en- 
tirely to the handling of phonographs, rec- 
ords, silverware, radio supplies, clocks and 
the heavier items of jewelry. Repair de- 
partments will be maintained at both stores. 
The business is under the general manage- 
ment of J. Sid Winget and George L. Rawl- 
ings. 











C. F. Sischo & Sons, dealers in jewelers’ 
supplies, have their forces engaged in taking 
their annual inventory. 

Walter Marble, New York, representative 
of Bugbee & Niles Co., has been here dur- 
ing the holiday season. 

George E. Feagans went to Soboba Hot 
Springs, a resort in the mountains near San 
Jacinto, for a few days’ rest after the Christ- 
mas rush was over. 

James G. Donavan, of the Donavan & Sea- 
mans Co., had a slight attack of influenza 
at Christmas time and was confined to his 
home for several days. 

Louis Eppenstein, representing the Elgin 
American Mfg. Co. and the Illinois Watch 
Case Co., spent a holiday vacation of about 
two weeks in this vicinity. 

James P. Tait, 329 W. 7th St., intends to 
indulge in his favorite recreation by going 
on a hunting trip in Lower California to 
rest up after his holiday campaign. 

H. M. Johns, traveling representative of 
the A. P. Wood Co., is preparing to stari 
soon on a business trip to cover all the larger 
cities of the east and the middle west. 

Herbert S. Brandt has discontinued his 
connection with the E. Bastheim Co. after 
having been associated with it for 11 years. 
He will represent eastern lines on this Coast. 

Alphonse Judis, well-known San Fran- 
cisco wholesaler, and Mrs. Judis came to Los 
Angeles to spend the holidays. Mr. Judis 
is an uncle of E. Bastheim, Los Angeles 
wholesaler. 

Fred C. Reeve, of the jewelry department 
of the E. W. Reynolds Co., was confined 
to his home by illness for a week after the 
strenuous work necessitated by the big holi- 
day business was over. 

Paul D. Walsh, wholesaler, who expected 
to move Jan. 1 to the Title Guarantee build- 
ing, will, he says, be unable to move before 
the middle of the month on account of delay 
in getting his new fixtures. 

Among the jewelers from other towns 
who have been here recently are Walter 
Lawrence, Burbank; H. E. Wellman, Al- 
hambra; I. Macatee, Lankershim; Raymond 
Finch, Covina; J. K. James, Hanford, and 
Mr. Rasmussen, Ventura. 

Douglass Montgomery, a son of Chester 
Montgomery, took a position as salesman 
with Montgomery Bros. during the holiday 
rush. Although rather young and without 
much experience in the business, he proved 
an exceptionally good salesman. 

O. S. Balzer, manager of the jewelry and 
other departments of Hamburger’s store, 
expects to start for New York and the east- 
ern markets soon. Later in the season he 
plans to visit the European markets again, 
as has been his custom for several years. 

John Neil, who took a position in the 
diamond department of Brock & Co. about 
the first of December, was married on 
Christmas morning in Sacramento to Miss 
Ann Weinrich, of that city. After their 
honeymoon the happy young couple will 
make their home in Los Angeles. 

FE. F, Whittemore, 847 S. Broadway, who 
was burned out some time ago and was not 
able to resume business in his reconstructed 
store until Dec. 3, reports that he did a 
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constantly increasing business until Christ- 
mas and that the latter part of the time was 
fully up to his record of a year ago. His 
store, which has been finished in blue and 
gray, is much more attractive than it was 
before the fire. 

G. G. Voege, manager of the Meyer & 
Talbott Co., announces that he intends soon 
to make alterations in the company’s sales- 
room in order to accommodate the increased 
amount of stock which will be carried here- 
after. The end of the year, he says, found 
the company considerably ahead of the quota 
which had been set for the year. The force 
is now engaged in getting the new merchan- 
dise ready for the salesmen to start out 
with soon. 

C. H. Thomsen, of the T. J. Bruner Co. 
has just returned from a visit to the com- 
pany’s Omaha office. He reports that very 
satisfactory business is being done there. 
Mr. Bruner says that the business done in 
Los Angeles shows an increase in December 
of 50 per cent over that of December, 1922. 
A. P. Goldberg, one of the company’s travel- 
ing representatives, spent the holiday season 
at Palm Springs, a noted resort on the Colo- 
rado desert 110 miles from Los Angeles. 

R. W. Avery, of the San Francisco office 
of the International Silver Co., is at the 
Los Angeles office of the same company 
helping take the inventory. E. G. Jackson, 
of the local office, has returned from San 
Rafael, where he spent Christmas. He was 
accompanied by his wife and two children 
and drove down in the night. [. V. Saun- 
ders, Pacific Coast representative of the In- 
ternational company, who expected to spend 
Christmas here, was unable to do so on 
account of illness in his family. 

Roessel & Clark have on display in their 
office in the Brack Shops a notable piece of 
Chinese art goods which was exhibited at 
the world’s fair in San Francisco. It is a 
conical jar 22 inches in height, known as 
“Famille Verte,” one of the productions of 
the celebrated King-Te-Ching of the period 
1465-1488. It is remarkable in coloring as 
well as in design. It is covered with em- 
blematic designs, such as books (enlighten- 
ment), incense burners (grandeur), a 
lozenge-shaped mirror (righteousness), etc. 
The carved wooden cover is inlaid with 
white jade engraved to represent the peach, 
“the fruit of immortality.” The firm’s of- 

fice is also adorned with two large and 
beautiful paintings by noted artists. 
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L. Pickard, watchmaker for Burnett Bros., 
Everett, Wash., has been in Seattle over the 
week-end. 

O. J. Friend, of Anacortes, Wash., held a 
family reunion over the holidays at his home 
in that city. 

3ecker’s Luggage Shop, of which N. 
Becker is proprietor, has added a line of 
jewelry novelties to its stock. 

Carl Cole, of G. E. Warner, University 
District retail jeweler, is out of the hospital 
after an operation for appendicitis. 

Homer Carrol, of T. J. Carroll, 323 Pike 
St., has returned from a trip to La Conner, 
Flats, Wash., where he is a member of a 
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game preserve. He brought back his jimi 
of ducks. 

Iver Savunen, expert jeweler and watch. 
maker, recently of Finland, has announces 
that he will open a first class jewelry sto. 
in Kelso, Wash. 

R. H. Leach, of Bellingham, reports ther 
he enjoyed one of the busiest Christmas gq. 
sons in years during the wecks just past 
He is a manufacturing jeweler. 

3en Lachman, in charge of the Portla, 
office of I. Lachman & Sons Co., Ine, 
Seattle wholesale jewelers, is in Seattle {y, 
inventory and to secure a stock of 1924 fing 
for that office. 

Sidney Cohn, son of Gus Cohn, retgj 
jeweler, was home from military schod 
to spend the holidays with his parents 
Mrs. Cohn recently visited her friends an 
relatives in Lincoln, Nebr. 

Jacobson & Kruggman have concluded ; 
very successful auction sale for the Ameri. 
can Jewelry Co. Mr. Kruggman spent thy 
holidays in Vancouver and Mr. Jacobson ha 
returned to his home in Los Angeles, 

J. Erickson, of J. L. Coffey, Port Angele, 
Wash., spent the holidays in Seattle. lH 
reports the best holiday season in years is 
that section and says that the manufacturing 
plant recently installed in his shop is work- 
ing out satisfactorily. 

Blenn Moore, salesman for the Orega 
territory for the S. A. Perkins & Co., whok- 
sale jewelers, spent two weeks in Portlan( 
before going to his’ home in Tacoma for 
the holidays. He is now in the headquar- 
ters office in Seattle for new stocks. 

Mrs. J. E. Carithers, of Kelso, Wash, 
was in Seattle with relatives over the hol 
days. She reports that with the addition of 
another new shop in Longview, Wash., there 
are seven jewelry establishments in the two 
towns, which are just across the river from 
each other. 

William Steel, formerly of Seattle, ha 
opened a watch repairing establishment # 
218 Meeker St., Kent, Wash. He was for- 
merly a member of the firm of Steel & Son 
Ltd., Cork, Ireland, and has had experienc 
in the jewelry business in Canada and th 
United States. 

Mrs. Ying Sing was recently the victim 
of a daring pair of bandits. While showing 
some pieces of jewelry to the pair she wa 
victimized to the extent of almost $1 
The robbers snatched diamonds valued @ 
$500, four rings and $100 in cash. Th 
bandits escaped in a heavy fog. 

I. Lachman, of I. Lachman & Sons G 
Inc., wholesale jewelers, has returned from 
New York city and a very successful buyiné 
trip. He reports business conditions mu 
better on both eastern and western Coas 
than in the middle west. On his trip 
visited Providence, R. I., Attleboro, Mass. 
and New York city. 

Relaxing from one of the busiest seaso® 
in many years and recovering from a “Mem 
Christmas” and a “Happy New Year, 
Seattle retail and wholesale jewelers have 
experienced an unusually quiet week. Chris: 
mas trade held up well until the last minv 
and stocks have been very well cleaned 1% 
Prospects for Spring are universally 
nounced very good. 











26 if 
H. A. Barkus will close out his jewe 
business at Griswold, Ia. 
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William I. Fulton left on Jan. 5 for a 
business visit to Los Angeles. 

Willis Robertson, of the Los Angeles of- 
fice of A. I. Hall & Son, has been spending 
the holidays with his family which resides 
here. : 

Thos. O'Neil, one of the travelers for 
S. J. Hammond & Co., is leaving, early in 
January, for his trip to call on the southern 
valley trade. 

Ralph Beland, retail jeweler of Fresno, is 
here visiting his wife, Mrs. Beland, who is 
at the St. Francis Hospital, recovering from 
a recent illness. 

Louis J. Strauss, diamonds, 704 Market 
St., is leaving for a business trip early in the 
year. Mr. Strauss reported an excellent 
holiday demand. 

California retail jewelers, visitmg the 
trade, include: Phil Doll, Hayward; L. G. 
Leavitt, Lodi; Earl Marks, Modesto, and 
E. A. Oppliger, Napa. 

Phillip Wolman, wholesale jeweler of Los 
Angeles, is here on a 10 days’ visit, accom- 
panied by Mrs. Wolman. The object of 
the trip is to enjoy a rest. 

Max Klein, representative of H. Klein & 
Fils, of Antwerp, after several months in 
New York, is back again in this city. Max 
Klein is a member of the firm. 

J. Belgard, of Los Angeles, here on a 
business trip, reports that there was the big- 
gest jewelry business transacted during the 
holidays, in the history of Los Angeles. 

E. B. Grimm, who was for 10 years with 
Carru & Green and for several years with 
Niderost & Taber, has opened an exclusive 
little jewelry store on the eighth floor of 
the Phelan building. 

News has reached here of the marriage of 
Marc Lichtenstein, formerly of Bakersfield, 
and now proprietor of a jewelry establish- 
ment in Hollywood. The bride was a young 
lady of this city, Miss Miriam Berg. 

The house organ, “Ye Hallson Herald,” 
resumes publication with the beginning of 
January. Officers and staff of A. I. Hall 
& Son have insisted that Miss Harriet 
Brown, the editor, resume her editorial 
duties, 

C. C. Gross, manufacturers’ representative 
of 704 Market St., is at his headquarters 
and will not leave for the south till Jan. 20. 
On account of the rapid increase of business, 
Mr. Gross has been compelled to take on an 
assistant, Jos. Nelson. 

_John Morse, representative of the Elgin 
National Watch Co., left for Chicago on 
Jan. 5. His headquarters are at 704 Market 
St. Mr. Morse plans to spend approximately 
two weeks’ time reviewing the watch situa- 
tion, as it exists in the east. 

Morris C. Mayer, of Mayer & Weinshenk, 
expects to arrive home from his business 
trip to the Hawaiian Islands about the mid- 
dle of January, Sydney Weinshenk, of the 
firm, has just arrived from the north and 
reports that the northern retail jewelers have 
been having a wonderful Christmas business. 
Pig ol Davidson, taking stock like the 

‘fT arms, reported a successful year. Mr. 
oe Davidson are enjoying a visit from 
" cousin, Miss Hattie Pitsley, whose 
ome is in Chicago with her uncle and aunt, 
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Mr. and Mrs. Max Nassau. Mr. Nassau 
is the proprietor of a large jewelry estab- 
lishment in East Chicago, III. 

Ralph C. Lee and G. J. Gensler, of the 
Gensler-Lee Jewelry Co., San Francisco and 
Oakland, Cal., will make an extended tour 
of the eastern centers during the month of 
January, stopping at Chicago, New York 
and other points. The firm of Gensler-Lee 
has come to the attention of the jewelry 
world by its phenomenal growth during dur- 
ing the past few years. They do a large 
credit jewelry business. The Oakland store 
was opened last August. While in New 
York Mr. Lee and Mr. Gensler will make 
their headquarters at the Commodore Hotel. 








Cleveland 


Mr. and Mrs. C. W. Burdick are avoid- 
ing the chilly winds of Cleveland by spend- 
ing a few weeks in the south. 

A. E. Ellbougn has associated with Eisen- 
stetts, of Cincinnati, and is with their dia- 
mond department. Mr. Ellbougn was for- 
merly with the Sigler Bros. Co., representing 
them west of Chicago. 

Thomas Johnson, an. old and trusted em- 
ploye of the Webb C, Ball Co., passed away 
at his home early Christmas morning. He 
had been with the company since 1901 and 
served them faithfully until his demise. 

Leland Y. Owen, who formerly assisted 
the Jones-DeVere Co., of Columbus, O., is 
now with the Alexander Bros. Co. Due to 
his former experience, he has been placed in 
the diamond department of this concern. 

A. R. Kanberg, Detroit representative of 
the A. H. Ficken Co., spent the holidays 
with his mother in Chicago. Mr. Kanberg 
reports a good business for the close of 1923. 
This newly formed concern has announced 
the intention of taking over a few new lines 
in their watch jobbing business. 

The Provident Jewelry Store, Zanesville, 
O., was entered and robbed some time Thurs- 
day night, Dec. 20. Six Colt revolvers, 
valued at $125, were taken, according to re- 
ports to police Friday morning. Entrance 
was gained by pushing out a window in the 
rear of the store. The work is thought to have 
been done by boys. Hundreds of dollars’ 
worth of other valuable articles were in the 
store, such as jewelry, handbags and other 
items, but these were not disturbed. The 
alleged robbery is being investigated. 

E. H. Law has been transferred from the 
watch sales department to the diamond de- 
partment of the Webb C. Ball Co. Mr. Law 
has been associated with this company for 
17 years and due to his extensive experience, 
the diamond department has obtained a valu- 
able addition. G. A. Schealy has been pro- 
moted to complete charge of the watch re- 

pair department of this concern. L. N. 
Cobb formerly held this position, but he has 
been relieved so that he can give his entire 
attention to his position as superintendent of 
the Ball watch manufacturing department. 
I‘'rank Bomley has been changed from the 
watch repair to the watch sales department. 

War against “jewelry clubs” and auctions 
by city authorities preceded arraignment in 
Police Court Saturday, Dec. 29, of a woman 
and two men on the charge of promoting a 
scheme of chance with intent to swindle. 
They operated a “jewelry club,” according 
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to the police prosecutor, who raided a jewel- 
ry company late Friday night. The two 
men and a woman faced court Saturday 
morning. Their cases were continued until 
Jan. 8. They are held under $500 bail each. 
When the raid was made, it is said that the 
woman was playing solitaire and only a 
half dozen articles of jewelry were found 
in the showcases. Record books and com- 
pany papers were found and an endeavor 
will be made to find out how many persons 
had subscribed in the club. The woman 
estimated the company had 400 accounts 
and said it had done a big Christmas busi- 
ness. .\ chance on a $50 article, drawn by 
lot by the company officials every Saturday, 
was the bait the club held out to its mem- 
bers. Subscribers paid $2 each week on a 
regularly purchased $50 article. The wom- 
an said that she did not know who any of 
the prize winners were. 








Business Troubles 





The Churchill-Hillabold Co., Pueblo, Colo., 
has assigned to A. B. Hillabold. 

James Wexler, Houston, Tex., is offering 
creditors 35 cents on the dollar in cash. 

A petition in bankruptcy has been filed 
in the matter of I. R. Plant, Cleveland, O. 

An involuntary petition in bankruptcy has 
been filed against Adams Bros., Auburn, Me. 

B. M. Sharfman, Boston, Mass., has as- 
signed to Max Alberts and Jacob Plackter. 

A voluntary petition in bankruptcy has 
been filed by G. E. Debus, Buffalo, N. Y. 

An involuntary petition in bankruptcy 
has been filed against J. Carroll & Co., 
Newark, N. J. 

An involuntary petition in bankruptcy has 
been filed against the Marx-Nahm Co., 
Washington, D. C. 

An invelvntary petition in bankruptcy has 
been filed against State Pawners’ Associa- 
tion, Kansas City, Mo. 

A petition in bankruptcy has been filed 
and a receiver appointed in the matter of 
John S. Kirstein, Joplin, Mo. 

S. Schneider & Co., Detroit, Mich., are re- 
ported to be in financial trouble and a 
voluntary petition in bankruptcy has been 
filed. 

FE. J. Lindquist Mercantile Co., Denver, 
Colo., has assigned. The assets are reported 
to be $50,000 and the liabilities approximately 
$100,000. 

The Elgin Jewelry Co., Newark, N. J., 
has filed a voluntary petition in bankruptcy. 
The assets are $4,000 and the liabilities 
$9,000. 

A voluntary petition in bankruptcy has 
been filed by Joseph Hoffman, 133 Ferry 
St., Newark, N. J. The assets are reported 
to be $4,000 and the liabilities about $9,000. 








When A. H. Arnold, jeweler at 152 N. 
High St., Columbus, O., was away from his 
store for two hours Christmas night, sneak 
thieves entered his store and took $3,988 in 
cash from his safe, he reported to police. 
Mr. Arnold left the store at about 4:30 
o'clock and returned at about 6:30. He is 
not certain as to whether or not he left the 
door open upon going out. He left the keys 
to the safe in a drawer in the desk and when 
he returned immediately discovered the loss. 
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ANSONIA SQUARECLOX 
The Most Popular Alarm Clocks 














The 
Square Pirate 
2/3 Actual Size 


Senate 
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ANSONIA 
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Reliable timepieces. 


Seamless metal cases, 
finished to resemble plati- 
num. Do not tarnish nor 
show finger marks. 


Stand solidly; not easily 
upset. 


No feet to scratch furni- 
ture or to break off. 


Concealed bell. 
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Suitable for any room in 





The 10-day alarm clock, 
5%" high x 4%" wide. Time and alarm run 10 
days with one winding. 24-hour alarm dial. Rings 
7 to 49 seconds as desired, stops and automatically 
resets to ring at same time next day. 
a ee eee 
Retail, Gold Plated 
Radium dial, $1.25 extra. 


Serenade, same as the Simplex with a mahogany fin- 
ished case, with silver dial. 
ee ere ee er 


Square Racket: Time, Alarm, and Gong Strike, 
5%" high x 4%” wide. Runs 30 hours. The only 
alarm clock made striking the hour and half-hour. 
Strike silenced when desired, and will strike cor- 
rect hour when again in operation. Continuous alarm. 

Retail ; 
Radium dial, $1.25 extra. 

Trinity, same as Square Racket, in mahogany finished 

case, with silver dial. 
Ee $10.00 


Square Simplex: 


eee eee eee eee eee eee eeeeeeeeeees 





the house. 


Square Service, Intermittent alarm. 5%” high x 4%" 
wide. Runs 30 hours. The only alarm clock made 
with a silver dial. 

Retail . 


Retail, gold plated 
Radium dial, $1.00 extra. 


ere ee eese eee le eeeeeeeeeeeeeeeees 


Square Rally, Intermittent alarm, 44” high x 3%" 
wide. Runs 30 hours. 


ROAM  ascw wees 
Radium dial, $1.00 extra. 


eee eeer ee eeeereeeeeeeees 


Square Pirate, Continuous alarm, 414” high x 3)4" 
wide. Runs 30 hours. 

Retail 

Radium dial, $1.00 extra. 


eee e eee eee ee oeesreeeeeeeee ye eeee 


Square Rascal, Continuous or intermittent alarm. 2%” 
high x 234” wide. Runs 30 hours. 


SMELL ieee a eeu ibe eb eS ies wie wiew ee $3.25 
Radium dial, $1.00 extra. 


That Ansonia Squareclox are exactly what the public wants is proved by their enormous sales. Keep a dis- 
play of these clocks within sight of your customers and they will sell faster than any other alarm clocks you 


have ever carried. 


Dro My Ss Wile, 


Vice-President. 


ANSONIA CLOCK COMPANY 


Makers of fine clocks for half a century 
99 John Street, New York 


Chicago 
5 North Wabash Avenue 


London 
23 Fore Street, E. C. 


Pacific Coast Representative, S. J. Hammond & Co., 150 Post Street, San Francisco 


ANSONIA means CLOCKS 
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That this department shall prove mutually bene- 
ficial to our readers, it is desirable that the mem- 
bers of the trade generally communicate with Tue 
CrircuLaR regarding any advantageous 
device or plan which they are utilizing in con- 
nection with their business. 














Getting the Trade of Transients 





Written Expressly for The Jewelers’ Circular 
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‘HE transient visitors to your city are 
harder to reach with advertising than 
the permanent population whose names you 
have on mailing lists. The visitors read the 
local papers less thoroughly and with less 
interest in the advertising, as well as in the 
news pages. They are not influenced in the 
way local people are by your store reputa- 
tion or by the prestige you have acquired. 

And yet the transient population com- 
prises in its numbers many possible pur- 
chasers of jewelry store goods, and it is 
entirely possible that the average purchase 
of such people may amount to a larger sum 
than the average purchase by your home 
people. 

The possible purchaser of your goods is 
looking for something novel and attractive. 
He has not seen in the home store just the 
thing he wanted, and he is taking a look at 
jewelers’ windows wherever he goes, with 
the thought that he may see something de- 
sirable. Such a prospect is a possible cus- 
tomer of any store anywhere. 

When a woman goes to another town from 
that in which she lives, she likes to go into 
the stores and look around, just to see what 
isnew. Men are not as likely to enter stores 
merely to look, but they are careful window 
shoppers. Check up the window gazers in 
front of any city jewelry establishment and 
you will find a large percentage of them men. 

You have in your favor in getting the 
transient business the fact that people spend 
their money more freely when away from 
home. Many people who skimp and save to 
get the money to enable them to go away 
spend that hardly saved money freely when 
on a trip. Tight-wads with the home mer- 
chant, they may be free spenders in the 
Strange store. 

Nothing is more valuable in attracting the 
trade of transients than the window displays 
you can make. The stranger in the city 
likes to go through the shopping section 
looking into the store windows. The fem- 


inine element in the transient population 
spends much time window gazing. 

For many reasons it is important that you 
make the most of your window displays, but 
not the least reason is because of their 





value in pulling upon the transient’s pocket- 
book, Your location on a main shopping 
street is of greater value particularly be- 
cause of the fact that the transient popula- 
tion sticks pretty closely to the principal 
strees and will not go up a side street to 
see what the windows offer in that direc- 
tion. It is pretty difficult for the side street 
store to get any great volume of transient 
trade. 

Another thing that counts in showing your 
goods to transients by means of window dis- 
plays is the matter of night lighting and dis- 
play. The strangers in town are often on 
the street evenings just to look at the win- 
dows. This is particularly true in the hotel 
section, where people have time to go out 
for a little stroll in the evening after most 
of the stores are closed. If you leave your 
windows in darkness at night, you lose a lot 
of valuable advertising. Of course, the ele- 
ment of safety has to be considered, but not 
all attractive window displays comprise such 
valuables as invite a brick. Arrange some 
device for cutting off the lights automati- 
cally at a desired hour and then leave them 
on for that portion of the evening when 
pedestrians are abroad. 

Right in this connection it may be said that 
the jeweler who keeps his store open eve- 
nings gets an extra chance at the transient 
business, as well as at the business of the 
local people who are busy during the day. 
It may easily prove profitable to have a spe- 
cial evening sales force, large enough to 
take care of the more limited number of 
buyers. There is this fact to be considered, 
however. Some people have a feeling, when 
they see a jewelry store open in the evening 
in a city where most of the stores are closed, 
especially the biggest and best known, that 
the store remaining open may not be entire- 
ly reliable, that it is a little cheap in its 
methods, and perhaps stocked with question- 
able goods sold by none too scrupulous sales- 
men who would take advantage of the night 
trade and strangers. 

If you are going to keep open evenings 
to get the transient trade, see that every- 
thing is done to indicate that your store sells 
only dependable goods at fair prices. 





Haven’t you yourself, in a strange city 
and taking a little walk through the shop- 
ing section before turning in for the night, 
seen merchandise in a store window that you 
would like to have purchased? But, be- 
cause it was something of the quality of 
which you could not personally judge, and 
because the store was open at night and did 
not seem to have any customers within, you 
did not venture in. There is something 
about a store open late at night, with one 
or two salesmen standing around in there 
doing nothing, that makes a would-be cus- 
tomer feel that he does not want to go in 
and put himself into the hands of someone 
who is going to feel the necessity for urging 
the purchaser, 

The matter of price cards on window-ds- 
played items is important. A good many 
jewelers feel that there is something cheap- 
ening about price-tagging quality jewelry in 
the window display. Perhaps they think it 
gives a competitor an advantage by enabling 
him to display a similar article at a much 
lower price, though the lower quality is not 
obvious in the window. Perhaps they rea- 
son that the flashy jewelry establishments 
make their typical display a great mass of 
priced items. Quality appearance may be 
given to a window in which every item is 
priced. The quality appearance is dependent 
more upon the manner of display than upon 
the presence or absence of price tags. Be- 
cause prices are shown they need not neces- 
sarily be featured. You may be sure that 
the transient male window-gazer is going to 
be slow to come in and talk to you about 
goods that bear no price while window-ex- 
hibited. 

If you are afraid a price may scare away 
people who cannot afford to pay that price, 
it is easily possible to indicate on the price 
card, “Diamonds of similar size at various 
lower prices,” or “This is a remarkably fine 
specimen. Others not quite as good for less 
money.” When you omit price, you give 
the impression that it is high. No one thinks 
a price low when it is not given. eres ne 


offer an exceptional value. 
People are more likely to be 
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New Haven Clock Co.’s 


EXOUISITE WESTMINSTER CHIME CLOCKS 


E consider this the finest line of Chime Clocks ever offered. It includes the Washington 

Banjo Chime, a line of Tambour and Gothic models, embracing distinctive designs like 

the “Abbey,” “Ingomar” and plain beautiful models like the “Harkness.” We have priced 
these clocks to give the trade large sales and profits. 


Resale Prices 
“Washington” Banjo Chime $80.00 
“Winchester” Chime—illustrated above 76.00 
“Litchfield” Chime 
“Milan” Chime 
“Abbey” Chime 
“Ingomar” Chime 
“Granville” Chime 


“Lincoln” Chime 56.00 

“Salisbury” Chime—illustrated 56.00 

“Inglewood” Chime 

“Kensington” Chime 

Mahogany Candlesticks to Match Extra 

Write for our New Loose Leaf Illustrated 
Catalog 








¢ v BRANCHES 
Salisbury—Chime New York Chicago San Francisco Toronto, Canada 
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Storekeeping Department 


away by the omission of price than by the 
high price actually given. You have to give 
the price some time. Few people buy with- 
out knowing what it costs. The transient 
who is merely window shopping is not go- 
ing to note your store name and address and 
come back there because of something seen 
in the window when the store was closed— 
not if the price is lacking. There are ex- 
ceptions to this rule, but the rule holds good 
iyst the same. 

"If you would appeal successfully to the 
transient trade, then it is important that the 
exterior of your store and its window dis- 
plays be well lighted and priced. It is im- 
portant, too, that you give your store, in so 
far as you can do so, the appearance of per- 
manence and reliability. If it is not just 
established, put the date of its establishment 
somewhere on the sign so it will be visible 
at night. Indicate the fact that you belong 
to the local Chamber of Commerce, Kiwanis, 
or Rotary, or similar organizations. Do 
these and such other things as may show 
that you belong in the town, that you are 
not a fly-by-night. Make it evident that the 
stranger who buys from you will get the 
same service, the same guarantee, accorded 
your local patrons. 

A customer from out of town may be 
willing, even anxious, to buy something you 
show in your window, provided she is sure 
of your reliability and of your guarantee. 
She is a stranger and does not know, as 
local people do, that you have been there for 
yeats, making good on your guarantee and 
satisfying your patrons. Try to get this 
point across by such indications as_ will 
prove your reliability and permanence, 
avoiding any clap-trap methods of the sort 
a jeweler of questionable honesty might use. 

But in what ways can you reach the 
stranger within your gates by advertising? 
By newspaper advertising? Such people 
read local newspapers sparingly and for the 
most part they read only the general news. 
They do not turn to the local pages. The 
men may look up the baseball scores. The 
women may scan the full-page ads of the 
local department stores. You cannot count 
on their looking up your advertisements. So, 
you can see, the matter of location for your 
newspaper advertisement is important if it 
is to reach strangers. If you cannot get 
space where you think transient readers will 
see it, you may be able to place reading 
notices, or small display ads, in the desired 
location and with them refer readers to your 
regular space. 

Of course, there is a difference in differ- 
ent cities regarding the reading of the local 
Papers by transients. In New York or Chi- 
cago, or other large cities, the transients do 
read the papers as they find time. Perhaps 
they are even reading the same daily that 
comes to them back in the home town. But 
in smaller cities where the newspapers are 
of little general reputation, the transient is 
Pretty likely to pass them up for the metro- 
politan daily sold on the newsstands. At 
the best, newspaper space cannot be counted 
upon to bring very large results from 
transients, 

Can you interest these people through the 
hotels ? Only in occasional instances is it 
possible to get lists of guests for use in mail- 
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ing them advertising matter. You may, 
however, acquire the privilege of placing ad- 
vertising matter in the hotel rooms in the 
form of a city guide, blotters, calendar, or 
something else bearing your advertisement. 
You may find available as an advertising 
medium some publication circulated free to 
guests. Some of these advertising mediums 
are not rated very high by experienced ad- 
vertisers, but they afford a means of reach- 
ing a class of customers otherwise hard to 
reach. 

Motion-picture screens, billboards, car 
cards and directories are some of the other 
mediums for reaching transients. You may 
be able, through the personal notes in the 
local news columns of the paper, if yours is 
a small city, to reach visitors in town by 
direct-mail advertising. It may prove worth 
while to have a form letter or folder pre- 
pared, telling about your store and your 
stock of goods and inviting inspection. 
Couple this invitation and advertisement 
with some desirable information about the 
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are out of the city and purchase there only 
on their occasional trips to town.’ Remind 
these people of the advantage of buying 
where they see the largest assortment, where 
they can find the newest things first, where 
they can get things different from what their 
neighbors may already have. The city store 
usually offers many advantages over the 
country store, and it should capitalize these 
in reaching out after the country town 
trade, 

Develop a mailing list of out-of-town 
prospects, securing names in any possible - 
manner, sending to these people letters and 
folders about your business. You may not 
be able to trace direct results. These peo- 
ple addressed may not come in‘and buy, to 
your certain knowledge, and yet they or 
their families or friends may become cus- 
tomers through the influence of your direct 
advertising, and one good sale’ may easily 
cover the cost of a good deal.of such ad- 
vertising. 

There are many methods of reaching the 
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A, E. WUESTEMAN, CHAMPAIGN, ILL., ATTRACTED MUCH ATTENTION BY THIS CLEVER WINDOW 
DISPLAY 


city, perhaps including a city map, or a time- 
table of the railroads and interurban trains, 
or a list of the amusement placs. Such an 
advertising booklet can be prepared and 
made valuable to permanent, as well as to 
transient population. Through this medium 
you can give the right impression of your 
store and policy, impressing the readers with 
the fact that yours is a real institution 
among the city’s business houses, a reliable 
house, suitable as a source of such important 
purchases as jewelry. 

The purchase of an expensive bit of jewel- 
ry is usually an event of sufficient impor- 
tance so that people are thinking about it 
some time in advance, looking for a chance 
to get the best possible value while at the 
same time getting it from a_ responsible 
source. Your opportunity lies in the fact 
that during the weeks or months while a 
prospective purchaser may be considering 
this purchase, he may be passing your store. 
You may have in the window just the thing 
that will please him, at a price that will be 
satisfactory. All you lack of making that 
sale is the bringing of that prospect into 
contact with the merchandise. 

Many of the transients in your city come 
from territory near enough so that you are 
known to them. They may get the news- 
papers of your city and read them regularly. 
Use your space in the papers at times to 


talk to the people in the outlying districts , 


in the way most likely to intefést thénr. 


_& They form an audience a little different in 


“type from the local people, and especially to 
be addressed in a different way*because they 


transient, and every individual jeweler will 
devise methods of his own. Give the mat- 
ter some thought. There is a lot of busi- 
ness available for someone in your city from 
transients.—I°. F. 





Football Game Represented in the 


Show Window 





‘TERE is a very unique window display 

made on the occasion of a football game 
between Illinois and Chicago Universities. 
The display was made by Claude E. Wallace 
for A. E. Wevusteman, of Champaign, IIl., 
and shows a miniature football gridiron and 
the players. The display was shown in the 
window a week before the big game and, 
according to Mr. Weusteman attracted more 
attention than any display he ever made. The 
actual size of the gridiron was 4 x 2 feet. 
The players were accurately equipped, even 
to the minutest detail. 








When everyone is against you the chances 
are you're wrong. 
* * a 
Opportunity knocks but once—people are 
not so considerate. 
* * * 
»+ Lots of men ought to wear tail lights so 
those in a hurry won’t bump into them. 
* * * 


How few men are willing to bet on them- 
sflves !_ 
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WATCHES 
For ‘Uolume Sales 


UCCESSFUL businesses cannot 
depend upon g7oss profitalone— 


Big gross profits and small sales vol- 
ume means little or no net profit. 
Successful jewelers know the neces- 
sity of good volume, as well as liberal 


gross profits. 


Jewelers featuring Elgin Watches get 
good volume. 


By consistently advertising and dis- 
playing Elgin Watches you reap a 
profit harvest from Elgin good will 
which has been growing for more 


than fifty years. 


Elgin national advertising means 
better volume, faster turn-overs, and 
more net profit. When this result is 
to be accomplished you can always 
turn to the Elgin line with every 
confidence. 


EtGcin NATIONAL WATCH Co. 
Elgin—U. S. A. 
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Latest Addition to Los Angeles’ Attractive 


Jewelry Shops 





Written Expressly for The Jewelers’ Circular 

















NEW firm, Wright, Campbell & Ginder, 

have established in Los Angeles a store 
of exceptional beauty even in that city, 
which is notable for its fine stores. The 
halftone views give but an inadequate idea 
of its beauty and the unique features it in- 
cludes. It was the aim of this new firm 


to create a distinctive atmosphere and a 





Above — Ladies’ Lounge 
Room in attractive new 
store of Wright, Campbell 


& Ginder, Los Angeles, 
Cal, 


are the offices of the president and manager 
and the accounting department. 

The interior is of the Moorish style of 
architecture and is reminiscent of the days 
when the dark-skinned natives of Africa, 
reveling in golden wealth and precious gems, 
erected villas of great beauty and richly 
draped them with costly products of the 


THREE VIEWS OF THE ATTRACTIVE NEW STORE CF WRIGHT, CAMPBELL & 


Jewelry shop entirely different from any 
other in Los Angeles or elsewhere and that 
this aim has been reached is the assertion 
of all who have seen it. 

The illustration gives a view of the main 
salesroom looking from the entrance toward 
the rear, where a separate room set apart 
for Stationery and leather goods department 
Is located, and also a view looking from the 
stationery room toward the front. This 
ag at the rear is a noteworthy feature of 
n€ store. It is devoted exclusively to sta- 
tionery and leather goods. Located imme- 
diately at the left of this room is a lounge 
ro for ladies, while at the right and 
idden from view from the main salesroom 


loom. The effect of this architectural treat- 
ment and the harmonious colors associated 
with it is most attractive. 

The company has enjoyed a_ very 
auspicious opening, its shop having been 
visited by many hundreds of the best people 
of southern California. Plans are already 
being considered for securing additional 
room for its silver department from one of 
the adjoining stores, 

H. Victor Wright, president of the com- 
pany, has been in the jewelry business in 
Los Angeles since 1908, when he became 
associated with Brock & Feagans and only 
recently severed his connection with Brock 
& Co. as an “fficer and director to assist 


in the formation of the new concern. He 
is widely known among the jewelers of 
the United States, having been director 
of the Jewelers’ Research Bureau of the 
American National Retail Jewelers Asso- 
ciation and attended and spoken at jewelers’ 
conventions in all parts of the country.. He 
was tormerly president of the National 


Above—Stationery and 
leather goods departments. 
At the left—Interior of the 
store looking toward the 
Stationery department. 


GINDER, LOS ANGELES, CAL. 


Association of Retail Credit Men and twice 
president of Associated Retail Credit Men 
of Los Angeles, 

Malcolm P. Campbell was for 15 years 
with Brock & Co. in the special order and 
diamond departments. Wallace Ginder was 
for many years head designer for Brock & 
Co. After an association of 23 years with 
Tiffany & Co., New York, J. Wesley Hunt 
has joined this company and brings to it 
an experience that promises to be a valuable 
factor in its development, 








Jules Joergens, Los Angeles, Cal., has 
suffered a robbery loss estimated at $1,000. 
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Profits are L d Shi Prompt— 
\ rofits are Large and Shipments Frompt } 
Y) Vi 
on these newest ash trays of Hawkes Order just a few of these trays asa try- _ ( 
iN Crystal. Embellished with copper out and place them on display in your { 
‘ wheel satin engraving to match the window. They will attract the atten- ) 
, daintiest crystal tableware. Every tion of people with discrimination. / 
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RING FINDINGS 








Easy to Assemble 
that typify the very latest in 


18 Kt. White Gold 


and Platinum 
and All Colors and Karats 


14 KARAT FINDING CO., Inc. 
New York 








AT LAST! 


A Unique Astigmatic 
Eye-Test Card 


Combining Many Languages 


This Astigmatic Eye-Test will absolutely prove and 
convince anyone whether or not their eyes are defective, 
as it presents facts and impresses upon them in their 
native languages the importance of a careful, thorough, 
scientific examination of their eyes and the necessity 
of properly fitted glasses. : 

This Copyrighted International Astigmatic Test-Card 
can also be used as a near vision display or advertising 
card, as it features astigmatic Eye-Tests, and also ex- 
plains the danger of neglecting Eye defects, and is 4 
warning translated into nine languages. 

3esides the Astigmatic Test this Card combines Eng- 
lish, German, Spanish, French, Italian, Portuguese, 
Chinese, Japanese and Greek, which makes it very 
attractive, interesting and at the same time very useful 
as a Near Vision Test. 


For Office Use or Window Display..... 50c 
We also publish an international DISTANT TEST CHART 


which combines six languages, illiterate and astigmatic 
Test, $2.50. 


GEORGE MAYERLE 


Optometrist 
(Established 29 Years) 


960 Market Street San Francisco, Cal. 
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How the Keeping of Records Helps 
to Boost Jewelry Sales 





THE advisability of keeping records of 
purchases of certain items in jewelry 
and silverware by customers As repeatedly 
being brought to the attention of retail 
jewelers through the medium of articles ap- 
pearing in the Storekeeping ,section of THE 
JewELERS’ CIRCULAR. Quite a few jewelers 
are progressive enough to welcome sugges- 
tions of this character and to give them a 
thorough tryout, while others prefer to trail 
along from day to day in the same old rut. 
Jewelers in the former class are building 
for the future, while those in the latter are 
content to remain in obscurity. A glance at 
a jeweler’s store windows, or a peep into the 
store, usually serves to differentiate be- 
tween the two types. The final test, how- 
ever, concerns itself with the method of 
keeping sales records and merchandise sta- 
tistics. 

It should be the aim of every jeweler to 
make shopping as easy and as pleasant as 
possible for his customers. To fail in this 
respect is equivalent to sending customers to 
the stores of his competitors. 

A woman called upon a jeweler of my ac- 
quaintance recently and asked him if he 
could tell her the name of the pattern in 
sterling silver that a girl friend of hers was 
to receive for a wedding present. The cus- 
tomer continued to add that a number of 
serving pieces had already been purchased 
from him, and she felt sure he would know 
the pattern if she mentioned the name of 
the bride-to-be. The jeweler happened to be 
one of those fellows who somehow thought 
it was a waste of time to keep records of 
any kind, save those relating to the store’s 
finances, and was compelled to admit that he 
didn’t know. “But,” insisted the customer, 
“you keep a record of patterns in silverware 
you sell to customers, don’t you? I thought 
every jeweler did so.” The jeweler colored 
up, and blurted out something to the effect 
that he depended on his memory to help 
him out in such cases. The customer’s face 
betrayed her disappointment at this turn ot 
affairs, but she maintained her composure 
sufficiently to ask that the jeweler show 
her some of the newer patterns in sterling 
flatware. The jeweler spent nearly an hour 
showing her some of his best selling pat- 
terns, but succeeded only in leaving her 
more at sea than ever. Finally, in despera- 
tion, she decided on buying a gravy ladle in 
a certain standard pattern, when she again 
encountered a snag. The jeweler did not 
have one in stock, and the time was too 
short to enable him to order one for her. 
To make a long story short, she decided 
then that she would postpone her shopping 
for another day. It’s dollars to doughnuts 
that this customer had no intention of com- 
ing back, judging from the expression on 
her face when she departed. She was out 
to buy a wedding gift, and it’s a safe guess 
that another jeweler in the neighborhood 
profited as a result of this jeweler’s lack of 
system and initiative. It’s bad enough to 
lose a sale, but when a customer administers 
— rebuke on top of it, that jeweler 
* be to be pitied who won't wake up to 

ration of his shortcomings. 
et ont of the larger and more preten- 
us Jewelry establishments, sterling silver 
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occupies a display case all its own. This is 
precisely as it should be, since the very 
nature and intrinsic value of sterling ware 
demands that it be kept apart from plated 
silver. 

Taking this bit of advice for granted, 
I would further suggest that a jeweler 
keep in close proximity to the sterling 
show case a small memorandum book in 
which he might record the name and ad- 
dresses of customers purchasing sterling 
silver from time to time; the date purchased, 
the pattern selected, for what occasion, and 
to whom sent, not forgetting to jot down 
the price of each item sold. Such a record 
is sure to prove of inestimable value, not 





THIS MODERN STORE FRONT HAS CHANGED THE 
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Old Ground Floor Converted Into. an 
Attractive Store 


ONVERTING the ground floor of a 35- 
year-old stone building into one of the 
most attractive retail corners in the city of 
Milwaukee is the feat that has just been 
accomplished by the retail jewelry firm of 
R. Seidel, Inc., 2nd St. and Grand Ave., that 
city. While modern in every way, the new 
store front was designed with special atten- 
tion to maintaining a tone harmony with the 
upper stories of the old building. 
About $15,000 was spent in installing the 
new front and side, and in completely re- 
modeling the interior of the store. Imported 





ENTIRE CHARACTER OF AN OLD GROUND FLOOR 


LOCATION 


only as a source of information for an in- 
quiring customer, but also as an infallible 
guide to the jeweler as to what patterns are 
selling best, and what families are buying 
solid silver. 

Such a well-kept record, really, is too 
valuable to be left lying around loose. Were 
I to express my own preference as to the 
best method of recording data of this charac- 
ter, I would cast my vote in favor of the 
card file every time. The card file is elastic 
enough to permit of revision at any time, 
and it takes but a second to find any par- 
ticular customer’s name, if the cards are 
arranged in alphabetical order. Had the 
jeweler, mentioned in the fore part of this 
article, been methodical enough to keep such 
a record, he would not have been com- 
pelled to suffer humiliation in the presence 
of a disappointed customer. 

Any jeweler who is interested enough to 
want to inform himself to a greater degree 
on this subject, can obtain further sugges- 
tions from any reputable manufacturer of 
sterling or plated flatware. I know of at 
least one manufacturer who is willing to 
provide a supply of cards gratis to any 
jeweler who will take the trouble to ask for 
them. 


black and gold Italian marble is used to good 
purpose in the exterior, with sills and pilas- 
ters of solid bronze making a pleasing har- 
mony of tone and creating an air of solidity 
and refinement well adapted to an institution 
of this kind. The interior woodwork is of 
inlaid mahogany. Fixtures and displays are 
arranged in a manner well suited to further 
lend an aesthetic atmosphere to the store. 

Richard Seidel, Sr., established the busi- 
ness in 1877, when he opened a moderate 
sized jewelry store at 152 Reed St. Ten 
years later, 1887, he erected a building of 
his own at 161 Reed St., where he did a 
flourishing business for another decade. Just 
before the close of the 19th century, Mr. 
Seidel decided to follow the moving center of 
business from that neighborhood to the 
present downtown retail section, moving into 
the present corner location a little more than 
25 years ago. During the past quarter of 
a century the business has enjoyed a healthy 
normal growth to its present large propor- 
tions. In 1912 Mr. Seidel took his two sons 
into the firm with him, and incorporated 
under the present firm name, Edward Seidel 
becoming vice-president, and Richard Seidel, 
Jr., secretary. Richard Seidel, Sr., is pr 
dent and treasurer of the firm. 
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Officially Licensed 


Cut No. S. F. 
Looks and Wears Like PLATINUM 


20kt. WHITE GOLD 


3 Diamonds 4/100 ea. 





Hand 

Carved 

To Retail 

$25.00 

Real 

Platinum This <@{@ Reg. Trade Mark 

without guarantees you genuine diamonds. 
o~ — SOLID GOLD 
This <Q Reg. Trade Mark *2™ 14K WHITE GOLD 
@uarantees you genuine diamonds. TOP GENUINE 


Buffalo Jewelry Mfg. Co. HOPE RUBY 


“The Mail Order House” 
Brisbane Building, Buffalo, N. Y. 


2 Diamonds = ea. 


E No Stock to Carry 


O when you have a sale in sight. 


Y All Emblems and Initials 


(Also Black Onyx, genuine Ameth., Topaz, Blood, 
Sard., Garnet and Hope Sapphire. 


To Retail $25.00 Without Diamonds $14.75 





ABUT “NOTHING SUCCEEDS LIKE PROFITS’ 
NET PROFIT “ONLY” COUNTS 


ae = 90% of the Business Men that fail come from the ranks of the Non-Advertiser. 


Pl 
Advertise. Write for our Free Cut Service. ay safe ang 


All Profit 2 Diamonds 4/100 0 





Order on Five Days’ Memo. 


Orders Filled Same Day 
Received 





This <g> Reg. Trade Mark 
, @uaranteces you genuine diamonds, 


DOF MSD BW Mr 
Display Emblem Cards for Your Window 
IN ORIGINAL COLORS FREE UPON REQUEST 


on Hand at All Times in 
Every Size. 





Cuts in all Emblems ag Initials 


F REE with One or More Rin 
WRITE for WHOLESALE | PRICE 
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The Bow-Knot 





2430 


Samples Sent Upon Request 


Ad Unassembled 


One-Piece Shank 


SIMSON BROS. 


125 Canal St. New York 
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REAL STONE NECKLACES 


CUBE CUT 


and 


UNUSUAL SHAPES 
in 
Crystal, Amethyst, Carnelian, Amazonite 


FINE STRANDS 
of 
Ox Blood, Pink, White and Pink, White, Coral 
Also 


AMBER, JET, JADE 


BORRELLI & VITELLI 


15 West 34th St. New York 








Deltah 


ae ane ce ee mw 


Indestructible 














Our Special Gensine Deltah Indestractible Freneb 
Deltah Jeanette Pearls, fine lustre, put up lo fancy plash gift com 





No. JC-266. With 14K solid white gold No. JC-268. With 14K solid white gold 
genuine Pree 4 set, fancy ots clasp; spring ring; length, 24 inches. 
length, 24 inches. $3.95 Each $2.75 
No. JC-267. with 14K solid white gold Also a complete stock of Standard Deltab 


spring ring; length, 18 inches. Pearls. wa" for our 336-page cate 


Each $2.50 logue today. 


Joseph Hagn Co. "223-225 'W. Maden St. St. 















Chicago, Iil. 











X’MAS RINGS which are too loose 


Can be made to fit with our “Justrite,” while 
customers wait. Order now by the name “Justrite” 
—stamped on each one. Solid bands of gold, 
springy, smooth, durable. 9 different widths— 
sold loose, so you can get any widths as you need 
them! pach RIGINAL and BEST. 


d showing 9 widths upon r 





0. E. LEHMANN & CO., Mig. Jewelers, 29°. ‘John St., N.Y. 








SEND US YOUR SPECIAL ORDERS FOR 
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Keep Store Facts Before the Public by 
Carefully Planned Advertising 





Written Expressly for The Jewelers’ Circular 

















The more a jeweler advertises, the more he likes 
to, because the more it pays him. 


T is generally conceded by progressive 
| business men in every field of merchan- 
dising endeavor that the modern way to in- 
crease sales is through the medium of care- 
fully planned advertising. 

Advertising today is becoming more and 
more depended upon to sell new ideas and 
new goods, as well as new ways to use old 
products. I can say without fear of con- 
tradiction that it is the most logical, sane 
and least expensive method of developing 
business. 

Because the public welfare and jewelry, 
silverware, and the like, are so closely 
linked together, no wide-awake jeweler can 
afford to ignore the value of advertising as 
a sales stimulator, or refrain from giving it 
free rein in broadcasting whatever he has 
to offer in the way of news regarding his 
merchandise, his store or his service. 

When properly prepared and persistently 
used, advertising will not only induce new 
customers to trade with you, but it will keep 
old customers coming to your store. It is, 
in fact, the modern way of causing sales 
to spring up where none would grow before. 

Whatever else I may have to say on the 
subject of advertising before I come to the 
end of my story, is secondary to the fact 
that advertising, to be of any value at all, 
must be continuous. It has been said that 
continuity is the keynote of all successful 
advertising. Occasional or spasmodic adver- 
tising is of little or no value for the reason 
that the public needs to be reminded day 
in and day out of what your particular store 
has to offer in the way of merchandise or 
service, 


I don’t suppose there is a jeweler in busi- 
ness anywhere today who would be foolish 
enough to close up his store for days at a 
time, any number of times during the year. 
And yet, the jeweler who advertises only 
occasionally, is doing the equivalent of that 
very thing. Most people read the papers 
every day, not occasionally, and if you have 
any news to offer regarding your merchan- 
dise or your service, the easiest way to reach 
the’ masses is through the advertising 
columns of the daily papers. Your ad won't 
be read every day by every individual who 
Picks up a paper, howbeit enough people 
will be influenced by your advertising to 
make it pay in the long run. Suppose, for 
example, that the papers carrying your ad 
have a total daily circulation of 50,000 
copies. If it were possible to trace results, 
let us assume that only one per cent of the 
readers actually read your ad_ through. 
That would represent an audience of 500, 
that you have had an opportunity of telling 
your whole story tointype. Quite a fair sized 
audience, you must admit, Not every one 





of the 500, however, is going to come around 
to your store and buy immediately. But, 
suppose ten per cent of the 500, or approxi- 
mately 50 people come trailing into your 
store the day following the appearance of 
your advertisement, and buy four or five 
dollars’ worth apiece. Your sales at the 
end of the day would foot up to a pretty re- 
spectable total. Now multiply such a day’s 
sales by 300 days, to be conservative, and 
figure out for yourself what your business 
would amount to in a year’s time. 


It is a failing common with many jewelers 
who really believe in publicity to discontinue 
all of their advertising during the months 
of July and August. This is an unwise 
thing to do, since the public needs certain 
items in their stock, such as fountain pens, 
pencils, cheap watches, goggles and glasses 
during the dog days, the same as all other 
days of the year. Point out to visitors and 
vacationists the fact that your stock con- 
tains many items they are likely to want in 
an emergency, and don’t let them forget thai 
you are equipped to take care of the repair- 
ing of watches, jewelry and glasses. By 
doing a certain amount of advertising during 
the summer months, the jeweler is enabled 
to fill up the sales valleys, and keep down 
overhead. Furthermore, the stay-at-homes 
are given the opportunity of becoming bet- 
ter acquainted with his store and his policies. 

One of the most progressive firms of 
jewelers in the New England States is that 
of True Bros., Springfield, Mass. At the 
present time their ads are appearing in ten 
English newspapers and nine foreign 
language papers, in addition to which they 
use church and theatre programs, and other 
miscellaneous mediums they deem practical. 
The space taken in the daily papers varies 
from one column three inch to a quarter of 
a page. When the necessity arises, they 
take even larger space. Needless to say, 
their ads appear in the large dailies EVERY 
day, not spasmodically. 


The concern handling True Bros.’ adver- 
tising wrote me several days ago to the ef- 
fect that their clients are solidly converted 
to the fact that jewelry advertising pays, 
and that they believe the newspapers to be 
the cheapest and best advertising medium 
with which to reach the buying public. 

When True Bros. have a seasonable mes- 
sage to bring to the attention of the public, 
such as the introduction of a new pattern 
in flatware for instance, they cover the en- 
tire field locally by using an ad featuring 
the particular pattern they have in mind 
in every one of their newspapers. A person 
may see a True Bros. ad in the local news- 
paper in Springfield, and when he goes to 
the Court Square Theatre in the evening, 
he is sure to see a similar ad in the program. 
If he takes the street car home, the ad ap- 





pears before him again. If he happens to 
be a Rotarian, he will see the ad yet another 
time in the Rotary Spokesman. And so it 
goes. Naturally the copy True Bros. use 
for foreign language papers is somewhat 
different from that which goes into the 
Rotary Spokesman, but the entire field is 
covered nevertheless. 

True Bros. use illustrated ads in prefer- 
ence to all-type wherever possible. An illus- 
trated ad is far more attention compelling 
than an all-type ad, providing the illustra- 
tion accurately portrays the merchandise a 
jeweler intends to advertise. 


I was curious to know how an advertising 
expert felt about featuring “Special” sales 
of jewelry, and this is what he had to say 
on the subject: “True Bros. rarely ever ad- 
vertise special sales, and because of this fact 
what few they do stage are quickly taken 
advantage of by the public.” Personally, I 
believe one or two special sales a year will 
help a jeweler to reduce his stock of left- 
overs, and assist him in disposing of dis- 
continued patterns in flatware, etc. To fea- 
ture more than this number, however, has a 
tendency to create suspicion in the mind of 
the buying public as to the genuineness of 
the sale. It is one thing to feature a “spe- 
cial” sale of jewelry, the reduction in the 
prices of which stamp such merchandise as 
real bargains; but it is quite another thing 
to inaugurate a sale for the purpose of hood- 
winking the public—where values are not, 
and cannot by any stretch of the imagination 
be classed as “special.” It is a dangerous 
thing to deceive the public, and it is the last 
thing any jeweler wants to attempt who 
values prestige and good-will. 


That True Bros. are thoroughly sold on 
the subject of newspaper advertising is evi- 
denced by the fact that as early as the mid- 
dle of June their advertising schedule was 
made out to the first of September. The 
reader will note that they do not believe in 
a policy of retrenchment lasting throughout 
the summer months, but keep right on ad- 
vertising, regardless of weather or business 
conditions. 

It takes an optimist to spend money for 
newspaper space when the mercury hovers 
around 90 in the shade, but evidently it pays, 
or these jewelers and a lot more progressive 
business men in every locality would not 
plan their advertising so far in advance. 
The average rate for advertising in the 
Springfield dailies is about $2.00 an inch. 
This does not deter True Bros., however, 
from taking space every business day in the 
year. At the present time they are spending 
a little over $7,000 a year for their entire 
advertising appropriation. 

In answer to my query as to whether or 
not True Bros. believed in the use of painted 
bulletin boards for jewelry advertising ¢!.'r 
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Graduation Rings 
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CASH FOR YOUR 
Customers’ Accounts 





We purchase your receivables without dis 
turbing the relationship with your customer, 


We also Purchase High Grade Notes and Trade 
Acceptances. 


Specializing to the Jewelry Trade 
Modern Mercantile Co., Inc. 


299 Broadway Worth 7392 N. Y. City 























The Hits for 1924 


Seven big selling numbers. Sold very big in 
New York during 1923. Be the first in your city 
to have them. Display early and get your 
district school’s business. 


No. 100—14K. W. G. Black Onyx Ring, Hand En- 
graved border and shank.......... $4.00 
with tube for diamond.............. 4.50 

No. 101—14K. Reconstructed Ruby with 1924 en- 
crusted in gold pierced shank and box 5.25 

No. 102—14K. Reconstructed Ruby with 1924 en- 
crusted in gold, heavy ring, en- 


PERV PO BHK cis cccubes ss 0s55eue soe 6.00 - 
No. 103—14K. Heavy square shaped ring for a boy, 

DM tia cei tewsnneenaesaees 3.50 
No. 104—14K. Heavy ring for boy with 1924 in 

rn 3.75 


No. 105—14K. Girl’s ring with 1924 in raised block 
letters, green gold leaves on shank 


makes a beautiful ring ........... 3.00 
No. 106—14K. Japanese ring for girl, pierced shank, 
artistic design, block letters........ 2.75 
—Order Now— 


HENRY DAVIDSON 


Manufacturing Jewelers 


51-53 Maiden Lane New York 


THE CAPITOL CLOCK CORP, 


33 UNION SQUARE NEW. YORK 
—ANNOUNCE— 
that for the convenience of the trade they have 
established 


A Watch Repairing Dept. 


which will make a specialty of complicated repairs 
such as chronometers, repeaters, split seconds, 
duplex, verges and English Watches. 





Price List Upon Request 
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Order Work our Specialty 
REPAIRING AND DIAMOND SETTING 
Mail orders promptly filled 
Gold, Silver and Platinum Plating 


L-B JEWELRY MFG. CO., INC. 
1465 Broadway, New York 


REPS 




















DIAMONDS CUT, RECUT AND REPAIRED 


Our specialty is the prompt and efficient cutting of your difficult and 
ordinary gems in our own factory under the care and supervision of 
none but experts. Write Us for References and Prices. 


Emerald Cuts, Marquise Shapes, Pear Shapes, etc. 


i. R. PEREIRA od ‘ * (Formerly With Eduard Van Dam) 


Cutters of Diamonds Exclusively 
64 Fulton Street New York City 
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Oo & Send your special orders to 


NEWARK EMBLEM CO. Newark, New Jersey 


Manufacturers of Emblem Jewelry Exclusively 



















‘AD antuun JOHNSON MFG. CO., Inc, | 
‘ 14-16 Church St., New York 


tke Protection Ring Guard 


Has No Points to Catch or Scratch 
EASY TO PUT ON 


Made in 14K Yellow and White 
Gold 


2 TheLion Safety Pin Clutch Co 
Pat. Feb. 20,1917 198 W. 2ist St., Room 411, New York Pat. May %, 92) 
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THE BUYERS’ DIRECTORY 
Price $1.00 
The Jewelers’ Circular, 11 John St., New York 











Guaranteed Genuine 






25 Calibre Automatic—Trade Price $9.00 each 
! 32 Calibre Automatic—Trade Price $10.00 each 
#@ Genuine Mauser Ammunition—Also Mauser Repair Parts 
Carried in Stock & 
Sole Authorized United States Importer of Genuine Mauser 
Luger Arms, Field Glasses and Binoculars 


A. F. Stoeger, 224 E. 42nd St., New York 
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Retail Advertising Department. 


advertising man wrote me to the effect that 
he favored this form of outdoor publicity 
to such an extent that he intended to buy 
several good sized spaces for True Bros., as 
soon as their contract for advertising space 
in the street cars expired. 

True Bros. avail themselves of the small- 
est opportunity of keeping their name be- 
fore the public, by every honorable means at 
their disposal. Never a monthly statement 
or a letter is mailed to customers 
which is not accompanied by an envelope 
stuffer or advertising literature of some 
kind. ” 

True Bros. never attempted to check re- 
sults from a statistical standpvint. They 
felt convinced that the money they were 
spending for advertising was producing re- 
sults, and let it go at that. They have en- 
deavored to blanket the lucal field with their 
advertising in much the same fashion that 
a national advertising agency would cover 
the national field for its clients, using every 
practical medium, large or small, and em- 
ploying it in a business-like manner. When 
they advertise in church programs, for in- 
stance, they never use the stereotyped phrase 
“Compliments of True Bros.” Instead, they 
fill the space with very timely selling 
copy. 

Wm. Wrigley, Jr., the chewing gum mag- 
nate, is quoted as saying quite recently that 
throughout his entire business career there 
has been one thing that has never failed him, 
and that was advertising. He states, further- 
more, that if he had to sum up in just a few 
words the reason why advertising has done 
so much for him, he would say this: “I gave 
advertising a chance.” 

That sums up the situation in a nutshell. 
Give advertising the chance it deserves in 
increasing your business, and volume of 
sales will take care of itself. No sane man 
in these days of commercial antagonism can 
possibly question the pulling power of ad- 
vertising, if properly and regularly applied 
to his business. Should advertising, in iso- 
lated instances, not prove profitable, it is 
generally the fault of the man or the mer- 
chandise he has to offer, and not the science 
of advertising itself. 

Finally, no jewelry business grows beyond 
the ambition and effort made by the man 
at the head of it. Success doesn’t arrive 
casually. You have to go to the station to 
meet it.—A. S. K. 











An original thought is embodied in the 
advertising of A. C. Graul, Sharpsburg, Pa. 
In one of his advertisements the jeweler 
says: “The jewelry store is the gift store. 
Diamonds, watches, clocks, modern jewelry, 
art glass, fine china, silver tableware, toilet 
sets, fountain pens, umbrellas—these things 
make for distinction, also for character, re- 
finement, cleanliness, correct style and good 
order, For such reasons, good people have 
good jewelry. They promote civilization. 
P Another piece of copy read as follows: 
Jewelry for both civilization and _ style. 
Orderliness and care are fostered by: the 
Possession of good jewelry; better citizen- 
ship also. Have special pieces ordered for 


any occasion. Particular goods for par- 
ticular people.” 
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“After the Holiday Rush Plan for the 
' Future,” Says This Advertiser 





puar jewelers should learn lessons of 
merchandising from the abnormal con- 
ditions obtaining in the jewelry business 
during the holiday season, is the opinion of 
Henry Rank, jeweler of Milwaukee, Wis., 
who has taken an active part in introducing 
many constructive reforms into the member- 
ship of the Milwaukee Jewelers’ Club, and 
who is credited with being the guiding light 
of the publicity campaign that was fut 
across with so much success by the local 
jewelers. 

“Tf they cannot find time during the 
Christmas rush to jot down suggestions for 
coping with future situations, jewelers 
should take advantage of the lull immediate- 
ly after the holidays to make notes of the 
predominating characteristics of the spurt in 
business, toward the end that they may profit 
by the lessons taught this year,” declared 
Mr. Rank. “The Christmas season is a 
veritable barometer of the conditions that 
will prevail during the following seasons, 
and as such should be carefully watched by 
the man who hopes to achieve success in a 
greater measure than that which comes to 
him who only waits.” 


Mr, Rank declared that as a member of 
the firm of Rank & Motteram, he had found 
it to be vastly beneficial to his business to 
make the holiday season serve as a short 
course in merchandising, to be used to ad- 
vantage during the succeeding months. He 
declared that the jewelers at this time come 
in contact with hundreds of customers who 
seldom enter a jewelry store at other times 
of the year, and that this season is the 
proper time to study their nature and psy- 
chology, with a view of knowing in just 
what way they are to be appealed to in fu- 
ture efforts to win their trade. 

He stated that he had found it profitable 
to keep an accurate record of all incidental 
advertising features and merchandising 
stratagems used during each season, many 
of which would be completely forgotten from 
year to year unless notation of them was 
made. In this way it is possible to know 
definitely the approximate results obtained 
by the various means employed for getting 
business. Too many jewelers simply ex- 
periment from year to year, forgotting what 
they learned the last time, unless it was im- 
pressed upon them by a particularly painful 
experience. 

Another practice warned against by Mr. 
Rank, is that of minding only one’s own 
business. He declares that much can be 
learned by observing the other fellow’s 
methods and the results he obtains. As a 
leader of organized merchandising, Mr. Rank 
is a staunch advocate of exchanging useful 
information, and believes that the business 
of the jewelers as such can be substantially 
increased by complete co-operation of the 
various individual firms. He points out that 
there is so infinitely much room for ex- 
pansion in the jewelry field that it is folly 
for any firm to try to be selfish in grasping 
all it possibly can for itself. Any construc- 
tive effort that is made by any one firm for 
the development of the jewelry business 
must of necessity be of value to all other 
jewelers, as it helps attract public attention 
toward the desirability of investing in “Gifts 
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That Last.” The real aim of all advertising 
put forth by jewelers at this time, he says, 
should be not to draw the trade from one 
store to another, but to attract the general 
trade into the channel along which every 
creditable jewelry store is a port. 





Copy by an _ Enterprising 
Jewelry Advertiser 


Retail 





EEP in mind the fact that this is a man’s 
as well as a women’s store. We want 
ine men to know that we are’ constantly 
uunking of their needs in filling our stock. 
Men Need These Things—You don’t ordi- 
narily associate a jewelry store with men’s 
needs. You will be surprised to see the 
large number and variety of things we carry 
here that are strictly for men. Watches, 
waldemar, chains, rings, dress sets, scarf 
pins, sleeve links, soft collar pins, bill tolds, 
traveling sets, poker sets, cigarette holders, 
cigarette cases, cigar cutters, pocket knives, 
pencils, fountain pens, umbrellas, automobile 
clocks, emblem charms, emblem buttons, belt 
buckles, etc. 

Gifts for Mother. Perhaps there is some 
little treasure of jewelry or silverware that 
Mother has always wanted, has longed for 
and planned to own sometime. What hap- 
piness for her to find that you have guessed 
her heart’s desire, and a gift of lasting 
charm and value is hers! Whether you 
buy or not, come in and examine our dis- 
play gifts appropriate for this occasion.— 
Henn & Haynes, Chillicothe, O. 

x ok 


Essential Features in Buying Diamonds— 
The three points for you to consider in buy- 
ing diamonds are essential features of our 
selling policy. 

First, Quality—Because only high grade 
stones have a permanent value. 

Second, Price—For upon the price de- 
pends the worth of your investment. 

Third, Value—Because that is the relation 
between quality and price. 

You can depend upon this store to ‘give 
you the utmost value in diamonds. 

a x x 

Gifts for Baby—Our store has always 
made it a point to carry a variety of articles 
suitable for baby gifts, and they are in- 
expensively priced. Nothing pleases the 
fond parents so much as to realize that their 
baby has been remembered by friends and 
relatives. A simple, inexpensive little gift 
shows that you have them in mind. 

Rings, mugs, rattles, pins, lockets, brace- 
lets, spoons, knives, forks, pushers and bib 
holders. 








In order that the government may ke 
more useful to business and business more 
useful to government, the Associated Adver- 
tising Clubs of the World has established a 
new Washington service beginning Jan. 1, 
according to an announcement made in New 
York by Lou E. Holland, president of the 
clubs. Robert 'E Hutchinson, who for 
several years has been with the Bureau of 
Foreign and Domestic Commerce, will be 
in charge of the Associated Advertising 
Clubs’ Washington service, with head- 
quarters in the Commerce building. Mr. 
Hutchinson’s work will relate to every 
department of the government which deals 
with business. 
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Pageant of Time 
by LORADO TAFT 
Washington Park, Chicago 


World-famous statue illustrat- 
ing Father Time as standing 
still while the events of history 
pass in review before him. 





4 YEARS 


1924 will record another year in the history of 
Swartchild & Company. From the very inception 
of our organization in 1870, up to the present 
time, 54 years of successful business lies in the 
wake of our proud leadership. 


During these 54 years the world has seen its 
greatest progress, its greatest war, its greatest 


gains and losses. This has been a period of super- 
latives. 


Right from the start, Swartchild & Company 


have day by day, letter by letter and order by 
order, built up a confidence in the minds of the 
Jewelers of America that stands unequalled. We 
value it above any dollar measure. 


The good will existing between us and our 


friends in the trade is a priceless asset. At the 
threshold of our 54th year we pledge ourselves 
to a continuance of the methods and policies 
which have won for us top place in our field. 


SWARTCHILD & COMPANY 


29 East Madison Street, Chicago 
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American Horologists to Be Honored at 
Coming Convention of Horological 
Institute of America 














TECHNICAL 


EDITOR’S NOTE:—The next 


meeting of the Horological 


Institute of America in Chicago, in April, promises to be intensely interesting to 


the entire trade. 


A suggestion made by C. E. Walker, Chicago, that the meeting 


be made an occasion for honoring American Horologists has met with favor and 
it is planned to have among the exhibits a “Horological Hall of Fame,” contain- 
ing photos and biographies of these Americans who by their skill, energy and 
ingenuity have advanced the science and industry in America. Most of the pioneers 
of the horological industry referred to have passed to their reward in the next, 
world; but many of their decendents and a large number who knew and worked 
with them are still living and if these men, or any of those now in the trade, will 
forward to the members of the Program Committee, C. E. Walker of the American 
Jeweler, or to Robert F. Nattan, of The Jewelers’ Circular, any information con- 
cerning these pioneers which may come into their possession, it should be possible 
to thus collate and publish fairly complete histories of each of them and thus 
preserve in the archives of the Horological Institute consistent historical records 
of the most fecund of American horological development. An outline of the develop- 
ment of American horology by Mr. Walker is given in the following article. 


BEGINNING in the closing years of the 
I7th century, it is still comparatively 
easy to trace the history of these watch- 
makers and clockmakers whose superior en- 
ergy and mental vision raised them above 
their contemporaries; and in most instances 
one or two samples of their work may still 
be procured for a Horological Institute col- 
lection. 

Early American watchmaking seems to 
have centered around Boston, while clock- 
making had its present locale in Connecticut. 
In tracing things back to the beginning, we 
find that two men seem to have been prin- 
cipally responsible for the growth of the 
trade, not so much by their own efforts as 
from the fact that they taught and encour- 
aged students who were excellently fitted 
by birth, personal ambition and American 
patriotism to found, in this country, a new 
industry. 

Of these makers and repairers of watches, 
the one who formed the Connecticut nu- 
cleus was Thomas Harland. He came from 
England to Norwich, Conn., in 1773, and 
immediately opened a clock and watch busi- 
ness in which he used and taught a large 
number of apprentices. Among his old ad- 
vertisements we find that he made “horizontal, 
repeating and plain watches in gold, silver, 
metal, or covered cases; spring, musical and 
Plain clocks, church clocks, regulators, etc.” 
It will be noticed in passing that the spring 
driven clock was then so new as to be 
thought worthy of separate mention in ad- 
vertisements, He also cut wheels and fusees 
and engraved and finished clock faces for 


the trade. Apprentices flocked to him from 
all parts of the New England States and 
among them was Eli Terry, who after es- 
tablishing himself in business at Plymouth 
Hollow, now Thomaston, as a maker of 
wooden clocks, taught in succession Seth 
Thomas and Chauncey Jerome, the origina- 
tor of the present New Haven Clock Co. 
Also several of Mr. Harland’s apprentices 
settled in Bristol, Conn., and in Norwich, 
the present Waterbury and Ansonia. We 
may thus trace the clockmaking of the Con- 
necticut valley directly back to Thomas Har- 
land through a few of his apprentices whem 
we have named above. 

The other most prolific source was Boston 
and, as in the instance already given, the 
growth of the business came from excep- 
tionally vigorous Americans who had served 
as apprentices with European watch and 
clockmakers who had immigrated to Boston 
and who taught the trade as they knew it 
themselves, teaching the apprentice to make 
his own tools and so grounding him in the 
theory and practical mechanics that he was 
enabled to carry on the trade with what he 
found around him in the same manner that 
Eli Terry had been taught by Thomas Har- 
land to make seconds pendulum clocks of 
brass and was enabled to continue the work 
with wooden movements from local sources 
of material. 

Among the most energetic of these Amer- 
ican apprentices near Boston were the Wil- 
lards and, as in the case of Terry, their 
connection with the present day watchmak- 
ing may be directly traced. The collector 





of antiques in the horological line does not 
need to be told that one of the choicest spec- 
imens he can acquire is a genuine Willard 
clock; but he will discover as he gains ex- 
perience that there were more than one 
Willard. The records show Aaron, Benja- 
min, Jr., Ephraim and Simon were all sons 
of Benjamin Willard, a farmer and mechanic 
born in Framingham, Mass., in 1716. 


Samuel Willard, the first of the Willards, 
is credited in the genealogical records with 
having been the founder of Concord, Mass. 
He had a son, Joseph, who in turn had a 
son, Benjamin, the latter as stated being 
born in Framingham, ‘Mass., in 1716. Ben- 
jamin had a family of 12, of whom Benja- 
min, Jr., Simon, Ephraim and Aaron became 
clockmakers. Of these the two most ener- 
getic were Simon and Aaron. When 12 
years old Simon was apprenticed to a Mr. 
Morris, an English clockmaker. His clocks 
were marked Grafton, Lexington or Rox- 
bury. He remained in Roxbury until his 
retirement in 1839. Harvard College Ob- 
servatory has the last big seconds regulator 
he ever made. In 1801 he invented what is 
now generally known as the Willard clock, 
which then became known as the petticoat 
clock and later was called the banjo clock. 
It is estimated that Simon Willard made 
about 4,000 timepieces. Aaron and Simon 
were associated together until 1823 when 
Aaron retired, 


Luther Goddard, ‘of Shrewsbury, one of 
the early American watchmakers, was a 
nephew of the Willards. 

Edward Howard was a pupil of Aaron 
Willard, Jr., after they moved to Boston. 
Howard was a clockmaker, with consider- 
able ability as a salesman. He had good 
mechanical ideas and could execute them 
and sell the product; consequently, it was 
not long before he attained prominence in 
the horological circles of New England. He 
also made fire engines at one time and for 
many years made fine balances and scales. 
There is now at the Waltham factory a 
pair of bullion scales which were used in 
the United States branch mint at Seattle and 
there are probably many more original E. 
Howard scales still in existence. Mr. How- 
ard was an early associate of Charles Mose- 
ley, who is said to have educated more fine 
toolmakers than any other man in the watch 
tool business. Mr. Howard was always en- 
thusiastic over watches. In 1840 he went 
into business for himself and in 1842 he 
built a small factory in Roxbury for the 
manufacture of clocks, having as partner 
D. P. Davis, a financier. About 1850 he 
became acquainted with Aaron L. Dennison 
and they immediately became close friend 
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Recover your Platinum—with hard platinum 
i/ worth $126 an ounce you can’t afford to 
lose a single pennyweight. 
There is one way to recover all the values 
in your scrap, filings, clippings, polishings, 
etc., and that is to do your own refining— 
The Hoke Way. 
Recover your Palladium—worth $80.00 an 
ounce, it is being used more every day as an 
alloy in white gold, in platinum, in solders. 
Refining the Hoke Way—using Hoke In- 


structions—is simple and economical. The 
instructions are easy to follow, inexpen- 





recover every nickel’s worth of the values. 
Recover your Iridium—worth $300 an ounce. 
If you save only a few extra dwts. of plati- 
num, or of iridium or palladium during a | 
cost of the instructions. 


And your Gold, and Silver—buried treasure, 
hidden away in old wastes and jars, or lost 


It’s time to start your yearly Cleanup—are 
you going to get every bit of worth out of 





Ask for Enrollment Blank and Terms 








sive equipment is required, and you will i 


year, you will have more than paid for the il 


through faulty refining methods. 


every bit of waste? f 
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EST. 


Insist Upon 


LELONG’S 
White Gold 


in All Karats 


Manufacturers of 


Platinum, Gold and White Gold Solders 





Also Alloys for all Purposes 
L. LELONG & BRO., Inc. 


Gold, Silver and Platinum Refiners 
Main Office and Works 


Newark, N. J. 


New York Office, 17 West 42nd St. 


























Refiners 


Gold 
Silver 
Platinum 





31 Geld St., New York City Bridgeport, Conn. 
SHIP TO EITHER PLANT 


HANDY @ HARMAN 






























Gold, Silver 


and 


Platinum 
Refiners and Assayers 





T. B. HAGSTOZ @ SON 
| 709 Sansom S&t., —— ae 














We remit promptly for your 
Scrap Gold, Platinum, 
Silver, Etc. 


Goods returned 
if remittance is not satis- 


You'll like that service. 
on demand 
factory. 


A. ROBINSON & SON 


REFINERS 


149 Canal St. New York 
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The friendsl)ip thus begun eventually re- 
silted in the cstablishment, after many dif- 
culties, of the manufacture of watches on 
the intercha igable system by Dennison, 
Howard and Davis. It will thus be seen 
that, as in the case of the clocks, the man- 
ufacture of watches on the American sys- 
tem, as it was then called, may be traced 
directly as the product of American mechan- 
ical ability, energy and ingenuity. 

From this point, although it was not rec- 
ognized at the time, the factory system as 
distinguished from shop craft, may be def- 
initely traced in both clocks and watches. 
In clocks, principally through the efforts of 
Seth Thomas and of Chauncey Jerome, who 
in 1850 was making more clocks at a less 
price than all the other American manufac- 
turers combined; and in watches to the en- 
deavors of Dennison, Howard & Davis and 
their co-agitators in what, in 1857, became 
the Waltham Watch Co. 

From this time on, the horologists who 
have done something notable, have been fac- 
tory men rather than bench men, and the 
list includes many of the mechanical proc- 
esses which, while commonplace today, orig- 
inated in watch factory practice to a sur- 
prising extent. 

For instance, Charles Moseley invented 
the hollow spindle lathe with the three jaw 
split chuck, known throughout machinists’ 
circles as the split collet. He also did away 
with turning on dead centers in watch and 
clock work, by the substitution of the live 
spindle, and while it died slowly owing to 
prejudice, his invention also rendered un- 
necessary the practice of holding work on 
the lathe with wax, until today a wax chuck 
is resorted to only in exceptional instances 
where the watchmaker has no chuck which 
will ft the work, or where it is of too frail 
a nature to be supported by its edges while 
turning is done. 

Another watchmaker’s invention which has 
met with universal acceptance is the com- 
pound die which was developed by George 
Hunter during his connection with either 
the Waltham or Elgin factories. We are 
not certain as to the date. Up to the time 
of Mr, Hunter’s invention, all stamping had 
been done in single processes, first blanking 
the disc, then cutting the holes for the spokes 
and finally punching the center of a wheel 
blank, clock frame or other piece. The 
compound die which turned out the com- 
pleted wheel blank, it will thus be seen, was 
of immense advantage, not only in the saving 
of the handling of stock, but also in the fact 
that all hollows could be made concentric and 
would remain so, thus doing away with the 
necessity of balancing wheels. We are not 
certain whether the shaving die, which in 
many processes followed the compound die, 
was also his invention, or whether it was 
a subsequent development by others; but the 
two have been universally adopted wherever 
It 1s possible to do the work by stamping 
or punching. 

The development of automatic machinery, 
which has done more to cheapen all kinds 
of metal manufacture than any other single 
Process, has always been led by Ameri an 
watch factories, so that the tool shop of the 
American factory has in a surprising num- 
ber of instances, been the cradle in which 
was developed many of the most important 
manufacturing methods of today and the 
Horological Institute in forming its gallery 
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of notable American horologists may very 
justly include the inventions of all these 
processes, 





Rare Watches Seen at the Breguet 
Celebration 





Paris, Dec. 26, 1923. 
Editor, JEWELERS’ ‘CIRCULAR: 

Dear Sir: The Musée Galliera, devoted 
to the applied arts during September and 
October, gave over its beautiful galleries to 
the exhibition of Breguet’s work and fin- 
ished Oct. 24. It was my good fortune to 
be here for the last week and to have the 
rare privilege of. examining in my hand 
many of the rare pieces brought together 
from the collections of the following: Bar- 
onne Gustave d’Adelsward, H. Aberg, Sir 
Otto Beit, Vicomtesse Bordes, Jacques Bre- 
guet, Louis Breguet, Vicomtesse de Broves, 
Henry Brown, Madame Henry Brown, Col. 
E.-D. Bryce, Lionel Cabany, Sir Vincent 
Caillard, Carl Carlson, S. E. Chérif Pacha, 
Docteur Octave Claude, Daguin, Louis De- 
soutter, Drzewiecki, Madame Dumien, Ecole 
d’Horlogerie de Genéve, Ecole d’ Horlogerie 
de Paris, Frodsham Ltd., Garde-Meuble 
National, E. Gelis, Glinel, G. da Graga, 
Comte Emmanuel de Guitaut, Baron Gabrire 
de Gunzburg, Hatot, Baron Hottinguer, Fa- 
briques Invicta, Jameson, F, Lammot-Belin, 
Madame Lamy, Comtesse de la Panouse, 
Madame de la Riniére, Paul Léfebvre, Louis 
Leroy, Lionet, ‘Mackenzie, Comte de Mon- 
ceau, Harold Haydn Morris, Musée des 
Arts Décoratifs, Olivier, Prince Orloff, 
Comte Albert de Pourtalés, Comtesse Pozzo 
di Borgo, Comte de Ribes, Comte de Rose- 
berry, Baron Robert de Rothschild, Sir Da- 
vid Salomons, A. M. Scott, Esq., Laurent 
Seguin, Duc de Sotomayer, Dimitri de Sver- 
biew, Ternaux-Compans, Whitechurch, Zo- 
lotnitzki, Mademoiselle Barrachin, Paul 
3oyer, Bureau des Longitudes, Chateau de 
la Malmaison, Madame Comte, F. Astley 
Cooper, Col. J.-B. Forbes, Madame Four- 
nier-Tampé, Comte de Larenty-Tholozan, 
Madame Frédéric Le Comte, MacColl, 
Montebello, Madame de Noblens, Charles 
Piaget, Archibald Propert, the Honorable 
Lady Reid, Madame Ed. des Robert, Amiral 
de Saint-Pair, Marquise de Sassenay, Ser- 
vice Hydrographique, Conservatoire Na- 
tional des Arts et Métiers, Miss Jasmine 
Eva Bourke, and the writer. 

This list of over 80 names I have delib- 
erately enumerated to convey in some meas- 
ure the great esteem in which this master’s 
work is held. Nor was it necessary for a 
hundred years to elapse for appreciation as 
is evidenced by the names of the original 
owners of the pieces exhibited, such as 
Prince Galitzin, Regnault, Prince Aldobran- 
dini, Comte d’Archinto, General de Beélan- 
court, le Duc du Praslin, le Comte Demidoff, 
le Grand-Duc Constantin de Russie, Baron 
de Blome, Comte de Dampierre, Louis- 
Philippe, Duc de Dalmatie, Comte Boux- 
hoevdeu, Général Grouchy, Comte Gourieff, 
Général Junot, Maréchal Dumanceau, la 
Marquise de Saint-Fargeau, Comte de Pour- 
talés, Princesse Murat, Prince of Wales, 
Jerome Bonaparte, Sa Majesté la Reine 
(Marie-Antoinette), Lucien Bonaparte, Sa 
Majesté la Reine d’Espagne, Sa Majesté la 
Reine de Naples, !’Archiduchesse Marie- 
Louise, Georgius III, Sa Majesté le Roi 
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Louis XVIII, le Duc de Marlborough, le 
Baron de ‘Mecklenbourg, Général de Belan- 
court, le Duc of York. 

More than 267 pieces were shown and no 
two quite alike, but all beautiful in propor- 
tnons and exquisite in workmanship. Of the 
many complicated watches so well designed 
and executed it only needs to be observed 
how they have retained their functions for 
more than a hundred years to proclaim their 
perfection. Quite beyond the scope of this 
letter is the describing of the innumerable 
pretty mechanical expediencies, but of one I 
will speak. In a watch thinner than any of 
our American watches, to conserve space 
the square holding the minute hand was fin- 
ished flush with the hand and to provide 
easy setting the hub of the hand was made 
oval and a second square pierced in it to 
receive a square for turning. 

Major Paut M. CHAMBERLAIN. 





The Saxon Watch Industry 





(Vice-Consul John A. Scott, Dresden, Sept. 22.) 

ONE of the leading Saxon domestic in- 

dustries is the manufacture of watches. 
The center of this industry is the town of 
Glashutte, situated in the Saxon mountains 
not far from Dresden. Some 3,000 persons 
are employed in the Glashutte watch indus- 
try. Before the European war the produc- 
tion was about 5,000 pieces, while the present 
output is approximately 12,000 pieces, most 
of which are high grade precision watches, 
although ‘a small number of marine chro- 
nometers are also manufactured. 

A change in the method of manufacture 
took place after the war when the Deutsche 
Prazisions Uhrenfabrik, Glashutte, which 
was established at that time, introduced the 
practice of manufacturing the various com- 
ponent parts in series with the result that 
even the finest type of “Glashutte watches” 
are now machine made, and it is claimed 
that they are equal to those manufactured 
by hand before the war. 

It is reported from Glashutte that despite 
the unfavorable economic situation the watch 
industry is still occupied for many months 
ahead, chiefly for the home trade and for 
the countries formerly belonging to the 
Austrian empire. 

Besides the five watch factories situated 
at Glashutte there is only one other factory 
in Saxony, which is located at Plauen. This 
concern is merely occupied at assembling the 
movements which are chiefly imported from 
Switzerland. 

Exports to the United States 

Due to the high cost of raw material, 
labor, and the United States Customs Tariff, 
the local German manufacturers cannot com- 
pete with the United States. The present 
domestic wholesale price for an ordinary 
watch is 100,000,000 to 500,000,000 marks; 
while a highly precisioned gold watch (18 
karat) sells for 200,000,000,000 marks; a 
14-karat gentleman’s watch from 6,000,000,- 
000 to 7,000,000,000 marks; a sterling silver 
watch for 900,000,000 marks, and an ordi- 
nary laborer’s steel watch is 600,000,000 
marks. 

These prices indicate that’ the German 
wholesale prices of watches have reached the 
world market level, causing exports to the 
United States as well as to other foreign 


(Continued on page 124) 
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REFINERS and SMELTERS 


Precious Metals 


PLATINUM 


In all Degrees of Hardness 


Works: 


NEWARK, N. J. 
BROOKLYN, N. Y. 


Welded on Gold in all Ratios 
General Office: 


24 JOHN STREET 
NEW YORK 

















Johnson Matthey & Company, Inc. 


BULLION MERCHANTS 
CHEMISTS AND METALLURGISTS 


Dealers in Platinum, the Precious Metals and Rare Earths 


36th Floor Woolworth Building, New York 


JOHNSON MATTHEY & CO., LTD. 
Hatton Garden, London, E. C., Eng. 
Official Assayers and Refiners to the Bank of England 








Johnson Matthey & Co., Ltd. 


LONDON aati 4 ee 


PURCHASE ORES, RESIDUES, ETC.,, 

CONTAINING GOLD, SILVER OR PLATI- 

NUM, JEWELERS’ & DENTAL SWEEPS. 
Highest Prices Given for the Metals 


on FULL ASSAYED CONTENTS 


NEW YORK OFFICE Metals in Exchange 
WOOLWORTH BUILDING If Desired 
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Fancy White Gold 


Selections Sent on Request. 


CHICAGO 


ee 


Refining and Manufacturing Plant 
317-319 E. Ontario St 
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New Fidelity 


Watchmakers’ and 
Polishing Motor. 

Bigger and Better 
than any other. 


Price $20.00. 








caster, 


Fidelity Eleetrie Co. 








ail 
THE PARFIS WATCH MANUFACTURING CO. 


of Bienne, Switzerland 


is one of the best houses to supply small watch movements to fit the 
shape of the watch. Unrivalled prices. Size from 44 to 7% Ligne. 


Round, oval and rectangular shapes. 
Special plant for these types of watches. 


LOUIS BLANC & CIE. 


Bienne, Switzerland 
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[Patents Granted by the United States 
and the Registered Trade-Marks.] 








UNITED STATES PATENTS 





Issue of Dec. 25, 1923 


1,478,658. RIBBON-BRACELET CLASP. Rurus 
Kine, Plainville, Mass., assignor to Bugbee & 
Niles Co., North Attleboro, Mass. Filed Oct. 
2, 1922. Serial 591,846. 9 Claims. 

In a ribbon bracelet clasp, a male member having 

a pair of heads and formed for connection with 





cne end of the ribbon and a female member having 

a body with inturned split ends engaged over the 

opposite end and with the respective side edges cf 

the ribbon and providing spring clasps for engaging 
the respective male members. 

1,478,659. BUCKLE. Rurus Kino, Plainville, 
Mass., assignor to Bugbee & Niles Co., North 
Attleboro, Mass. Filed Dec. 9, 1922. Serial 
605,775. 5 Claims. 

In combination with a buckle body having spaced 





parts formed with inwardly facing fingers, a hollow 

tongue-carrying cross bar formed to be sprung into 

engagement with the fingers. 

1,478,758. CLOCK MOVEMENT. Writson E, 
Porter, New Haven, Conn., assignor to New 
Haven Clock Co., New Haven, Conn. Filed 
March 7, 1923. Serial 623,311. 3 Claims. 

In a clock-movemnt, the combination with the 
front and rear movement-plates thereof, of a bridge 














adapted to be applied in spaced relation to one of 
the said plates, and a removable spring-barrel unit 
Provided with a ratchet-wheel the said ratchet-wheel 
adapted to have bearing in one of the said move- 
ment-plates and also in the bridge affixed thereto. 


1,478,868. RING MESH AND CHAIN MACHINE. 
Jouann Martin Weser, Frankfort-on-the- 
Main, Germany, assignor to Ernst Gideon Bek, 
Pforzheim, Germany. Filed Aug. 30, 1921. 
Serial 496,926. 11 Claims (Granted under the 
Provisions of the act of March 3, 1921, 4i 
Stat. L., 1313.) 

a a machine for making connecting and soldering 

ey the combination of means to form a 
“shaped piece, a back former, means to feed the 


THE JEWELERS’ 
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CIRCULAR 











end of soldering thread to the place where the seam Conn. Filed March 29, 1923. Serial 5,636. 
of the link is to be formed, means to close the link Term of patent 7 years. 

63,650. SPOON OR SIMILAR’ ARTICLE. 
Sipney V. James, Niagara Falls, N. Y., as- 







i Ona aS 




















around the said end and to sever-such end from the 

thread. 

1,478,809. MANUFACTURE OF CHAINS AND ; , j 

‘ signor to The Simeon L. and George H. Rogers 4 
CHAIN MESHWORK. Jonann Mastin Co. Filed Nov. 23, 1922. Serial 4,371. Term 
WEBER and Kart Betz, Frankfort-on-the-Main, 


Germany, assignor to Ernst Gideon Bek, of patent 14 years. 
Pforzheim, Germany. Filed Aug. 30, 1921, 63651. SPOON OR SIMILAR ARTICLE. At- 


Serial 496,927. 8 Claims. FRED G. Kintz, Wallingford, Conn., assignor to 


In a machine for the manufacture of chains and 
chain mesh-work the combination of an intermittently 


rotating pin, with means to feed a wire to one end | } 


‘ 
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International Silver Co., Meriden, Conn. Filed ‘ 
April 5, 1923. Serial. 5,701. Term of patent 
14 years. 

63,664. KNIFE OR SIMILAR ARTICLE. Joszrn 


UY 





Jo 2) | ane 


of the pin, means to shift the coil of wire so formed 
to the other end of the pin, means to cut the coil 
while on the pin into individual rings, means to 
remove the rings from the other end of the pin and 
means to feed the removed rings toward the rings 
previously formed. ~ 
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DESIGNS 


63,637. COFFEEPOT. Georce E. Curtiss, New 
Britain, Conn., assignor to Landers, Frary and 





oo 
v 


B. SHERMAN, Meriden, Conn. Filed Sept. 12, 
1923. Serial 7,184. Term of patent 7 years. 
63,669.. WATCHCASE. Artuur W. WapswortH 
and Artuur P, Conant, Fort Thomas, Ky., as- 
signors to The Wadsworth Watch Case Co., 





Clark, New Britain, Conn, Filed April 21, 
1923. Serial 5,886. Term of patent 14 years. 


63,641. PITCHER OR SIMILAR ARTICLE. 





Dayton, Ky. Filed June 26, 1923. Serial 
6,569. Term of patent 14 years. 


63,67. WATCHCASE. ArtHur W. Wapns 
wortH and ArtHur P. Conant, Fort Thomas, 








Ky., assignors to The Wadsworth Watch Case 
Co., Dayton, Ky. Filed June 26, 1923. Serial 


. : 6,570. Term of patent 14 years. 
Axrrep J. Frauper, Bridgeport, Conn., assignor ’ 
to The Weidlich Bros. Mfg. Co., Bridgeport, 63,673. CLOCK CASE. Ricuarp H. WuirteizaD, 
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New Haven, Conn., assignor to New Haven 
Clock Co., New Haven, Conn. Filed Sept. 29, 




















= 


1923. Serial 7,362. Term of patent 14 years. 


63,674. CLOCK CASE. Ricuarp H. Wuiteneap, 
New Haven, Conn., assignor to New Haven 

















7 


Clock Co., New Haven, Conn. Filed Sept. 29, 


1923. Serial 7,363. Term of patent 14 years. 





UNITED STATES TRADE-MARKS 


{The following trade-marks have been adjudged 
entitled to registration under the Act of Feb. 20, 
1905, and are published in compliance with Section 
6 of said Act.] 





Trade-Marks Registered Dec. 25, 1923 


Ser. 185,232. (CLASS 27. HOROLOGICAL IN- 
STRUMENTS.) S. M. Watcu Case Co., 
Inc., New York. Filed Aug. 31, 1923. 


SWECO 


Particular description of goods.—Watchcases. 
Claims use since April 1, 1923. 


Trade-Marks Registered Dec. 25, 1923 
Act of March 19, 1920, Sec. 1 (b) 
These Registrations are not subject to 
Opposition 
177.830. (CLASS 28. JEWELRY AND PRE- 
CIOUS-METAL WARE.) INTERNATIONAL 
Sitrver Co., Meriden and Bridgeport, Conn. 

Tiled Oct. 11, 1922. Serial 170,585. 


CENTURY 


Particular description of goods.—Silver-Plated 
Spoons, Forks, Knives, Sugar Shells, Sugar Tongs, 
Jelly Servers, Ladles, and Steels. 

Claims use since Sept. 1, 1922. 

177.841. (CLASS 28. JEWELRY AND PRE- 
CIOUS-METAL WARE.) Park ImportinG 
Co., New York. Filed Oct. 12, 1923. Serial 
186,925. 


Vogue. 


Particular description of goods.—Artificial-Pearl 
and Bead Necklaces. 
Claims use since 1915. 





THE JEWELERS’ 


Trade-Marks Registered Dec. 25, 1923 


177,653. CERTAIN NAMED JEWELRY AND 
PRECIOUS-METAL WARE. L. S. Maver, 
GESELLSCHAFT MIT BESCHRANKTER HAFTUNG, 
Frankfort-on-the-Main, Germany. 

Filed October 27, 1922. Serial 171,278. 

LISHED OCTOBER 9, 1923. 


177,728. PEARLS, NECKLACES, BRACELETS, 


PUB- 


AND EARRINGS. Daniet Saito, New York. 
PUB- 


Filed February 24, 1923. Serial 176,578. 
LISHED OCTOLER 9, 1923. 


ia ~ 
S. 
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E. W. Martin, Glen Campbell, Pa., visited 
Lancaster last week, 

George R. Weber, of Louis Weber & Son, 
and wife took in the Mummers’ parade in 
Philadelphia on New Year’s Day. 

The employes of the Hamilton watch fac- 
tory resumed work on Jan. 2, their Christ- 
mas holidays having begun on Dec, 22. 

Le Roy Hackman and Clarence M. Ernest, 
with Herr & Kline, Norfolk, Va., were re- 
cent visitors here, this being their old home. 

The Bowman Technical School reopened 
on Jan. 2, after the Christmas holidays. 
Paul Siskin, Elmira, N. Y., has entered the 
school as a student, 

Harry J. Daveler, Elgin, Ill., after an ab- 
sence from Lancaster of 35 years, last week 
attended a family reunion of his mother, 
Mrs. Magdalena Graeff. 

Miss Alma E. Eshleman, of the.sales force 
of the S. Kurtz Zook jewelry store, has re- 
turned from a visit to Camden, N. J., and 
Richard K, Smith, of the same store, and 
wife have returned from a trip to Harris- 
burg. 








The beautiful sterling silver cup offered 
by the Lancaster News-Journal as a prize 
for the exhibitor of the finest Lancaster 
county leaf tobacco at the State Products 
Show, which opens in Harrisburg on Jan. 
22, was furnished by W. W. Appel & Son. 

Harold Myers, son of Jeweler J. Harvey 
Myers, Jersey Shore, Pa., and a former stu- 
dent of the Bowman Technical School, now 
a Blairsville, Pa., jeweler, was married re- 
cently to Miss Gladys Loraine Aukamp, of 
Lancaster. The bride was a prominent con- 
tralto singer here. 

Kranich Bros., Inc., are now conducting a 
removal sale, preparatory to removal from 
20 N. Queen St. to 161 N, Queen St. on 
Feb. 1. The new store will be provided with 
new and beautiful fixtures. Abram Kranich 
will continue to manage the Lancaster busi- 
ness. He and his wife spent New Year’s 
Day in York, Pa. 

The J. F. Apple Co. has received the or- 
der for a large number of gold rings for 
the students of the school maintained in 
Pittsburgh by the Westinghouse Co. Also, 
an order for gold class rings for the Fifth 
Avenue High School, Pittsburgh. Thomas 
Carey, a Glasgow, Scotland, jeweler, has 
taken a position with the Apple company. 

Jeweler S. Kurtz Zook, N. Queen St., has 
given his employes, as a Christmas gift, life 
insurance policies with the Metropolitan 
Life Insurance Co. in value $100 a year, 
from $1,000 until a minimum of $1,500 is 
reached, according to years of service. The 
policy carries with it nursing service in case 
of illness and a policyholders’ service bu- 
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reau. Mr. and Mrs. Zook are at Atlante 
City for ten days, going there on Jan, 2 

Louis Sondheimer has purchased the Hat 
estate property, 128 N. Queen St., for 
000. One of the tenants is Benjamin Lich. 
tenstein, jeweler. Whether or not he yij 
have to vacate is not yet known, as the pur. 
chaser has not determined what Aispositiog 
he will make of the place. Mr. Lichtensteis 
was one of the unsuccessful bidders, It is 
one of the finest business sites in Lancaster 

Several days ago Mrs. William L, Bitner, 
416 N. Duke St., notified the police ay 
thorities that she had lost a chamois cy 
containing jewels worth $6,000. She hag 
taken them to a downtown jeweler to hay 
them examined, in order to see whether th 
stones were secure in their setting. On th 
way home they slipped from a badly-sewe 
coat pocket. Two days later the jewels were 
returned by a man who refused the reward 
offered, although being a poor man witha 
sick wife. He was walking along Duke S$ 
with Lawyer Harry Carpenter, who saw th 
package and kicked it aside. The other may 
picked it up. 








The Saxon Watch Industry 





(Continued from page 121) 





countries to fall off at least 80 per cent 

While there are no statistics available of 
watches exported to the United States from 
this Consular District during 1921, the fol- 
lowing figures represent the exports to the 
United States from this Consulate for the 
year 1922 and for the first six months of 
1923: 

1922, number, 3,147; value, $1,881.73, First 
six months of 1923, number, 5; value, $25. 
Emigration of Skilled Watchmakers to the 

United States 

There has been a recent increase in the 
number of watchmakers emigrating to the 
United States. These are usually exper: 
enced and high skilled workers, coming m 
the majority of instances from the above 
mentioned village of Glashutte. As a rile 
these emigrants are proceeding unaccompat- 
ied by their families, but with the intention 
of having their wives and children join them 
later when financial means permit. 








Jewelry thieves visited Stroudsburg, Pa, 
recently and escaped with diamonds valued 
at $545 from one of the jewelry stores. Two 
men described as being well dressed entered 
the jewelry store and asked to see diamond- 
set earrings. They were informed that they 
could get a set valued at $98 and they asked 
to see them. The clerk went to the safe @ 
brought out the earrings and showed them. 
He also displayed several gems which wert 
in envelopes, but did not let them get out 
of his hands. While the clerk’s back was 
turned to get the jewels from the safe, the 
thieves who had followed him to the rear 
of the store, picked up three envelopes that 
were on a workbench containing rings that 
were being checked up preparatory to bemé 
packed for the recipients. The same me 
visited another jewelry store in the sam 
town on the same afternoon. They stated 
that they were looking for a diamond value 
at about $600, but were not successful ™ 
securing any jewelry or gems. 
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